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Acquisitions 
Autodesk Completes Acquisition of Opticore AB 
20 August 2007 

Autodesk, Inc. announced that it has completed the acquisition of technology and product assets of 
Opticore, a wholly-owned subsidiary of Design Communication, based in Gothenburg, Sweden. On June 
18, 2007, Autodesk announced an agreement to purchase the assets of Opticore, a premier software 
provider of advanced technology used to produce highly interactive and realistic 3D digital product 
visualizations and presentations. The acquisition delivers upon the Company's strategy to drive mass 
adoption of 3D among customers in key industries such as automotive and consumer products, by 
continually enhancing the depth and breadth of its Digital Prototyping solutions. Terms of the 
transaction were not disclosed. 

Autodesk plans to invest in the continued development and support of Opticore technology. By adding 
Opticore's deep visualization expertise and technology to the Company's strong solutions set, Autodesk 
will be able to deliver a more comprehensive and powerful design visualization offering through the 
Autodesk Showcase and Opticore product lines. Opticore products offer high-end visualization 
capabilities, Real-time Raytracing along with diverse environments and materials. With both product 
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lines, Autodesk is able to offer a compelling visualization solution as well as a scalable solution that 
anticipates the needs of a designer or modeler through to the high-end requirements of a visualization 
specialist. 
"We are pleased to welcome the world-class Opticore team and add their high-end visualization 
technology to our already advanced solutions," says Robert "Buzz" Kross, senior vice president of 
Autodesk Manufacturing Solutions. "Autodesk is committed to providing the industry's most complete 
Digital Prototyping solution that allows our customers to experience superior business results by 
reducing the need for physical prototypes, shortening development cycles and increasing 
communications between their designers, managers and customers." 
World-class companies who use Opticore technology include major automotive manufacturers around 
the world as well as large manufacturers. Automotive clients include: AUDI AG, Ford Motor Company 
(with the brands Ford, Volvo, Jaguar, Land Rover), Hyundai, KIA, FAW, Brilliance Auto, Tata Motor, 
Mahindra & Mahindra, Bajaj Auto, Honda, Nissan and Mitsubishi. Consumer product and transportation 
customers include: Canon Inc, Philips Consumer, Nokia Mobile, Electrolux and Bombardier Trains. 
Almost 50 companies throughout Asia including all major automotive manufacturers in Japan also use 
Opticore technology. 
For customers or prospects seeking more information, please email opticoresupport@autodesk.com or 
visit http://www.autodesk.com/press. 

Click here to return to Contents 

Cadence Extends DFM Solution with Acquisition of Design-side Litho and Variability Leader Clear 
Shape Technologies 
16 August 2007 

Cadence Design Systems, Inc. announced that it has acquired Clear Shape Technologies, Inc., an 
innovative design for manufacturing (DFM) technology company specializing in design-side solutions 
to minimize yield loss for advanced semiconductor integrated circuits (ICs). Combined with Cadence's 
existing DFM methodologies and capabilities, the acquisition positions Cadence® as the only EDA 
company that can deliver manufacturing awareness and lithographic correctness for all layers in an IC 
from transistor through interconnect, in designs ranging from SoCs to full-custom and all design 
domains including analog, digital and mixed signal.  

Traditional manufacturing-side lithography analysis products take days or weeks to run, which is 
unacceptable for competitive chip design. Clear Shape's technology not only offers orders-of-magnitude 
performance improvements in detecting lithographic "hot spots," but also models the impact of optical 
processing variations on the electrical performance of the chip. This combination significantly improves 
and extends pre-tapeout DFM capabilities. As a result, Clear Shape's InShape and Outperform products 
have found significant favor with chip design teams in both cell-based and transistor-level applications 
at sub-90-nanometer process nodes.  

"We think there's a lot of momentum to be gained by integrating Clear Shape's predictive, 
manufacturing-OPC-tool independent, validated-in-silicon lithography capabilities into the Cadence 
DFM environment," said Atul Sharan, president and chief executive officer of Clear Shape. "We've 
always believed that the combination of rule-based and model-based technologies is the future of DFM, 
and Cadence shares this belief. This synergy allows us to provide the industry leading support for the 
widest range of advanced IC designs."  

mailto:opticoresupport@autodesk.com
http://www.autodesk.com/press
http://www.cadence.com/
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"This synergy is crucial for chip designs at 65nm and below, where lithographic effects are more 
numerous and complex. Designers who can tackle these effects early during the design phase, will ramp 
their chips to production faster than those who have to wait," said Richard Brashears, corporate vice 
president of manufacturing, modeling and implementation (MMI) at Cadence. "This will allow us to 
make litho-awareness pervasive throughout our design flow."  
Clear Shape's products are in the DFM qualification programs of the major semiconductor foundries. 
Clear Shape's InShape technology is the first qualified TSMC Reference Flow 8.0 lithography process 
checker for all levels (transistor through interconnect) for devices at 65 nm, 55 nm and 45nm.  
The acquisition was completed on Aug. 15. Terms of the agreement have not been disclosed.  

Click here to return to Contents 

CIMdata in the News 
CIMdata in the News  “CAE Moves to the Fore” 
22 August 2007 

The article “CAE Moves to the Fore” in Design News, credits new hardware advances for enabling 
development teams to move highly specialized simulation and analysis work further upfront in the 
design process, while collaborating on and visualizing more complete models. 
CIMdata’s Ken Amann offers this insight on the topic: 

“The price/performance curve has solved a lot of problems for us — we’re now able to do things 
on a routine basis that in the past were specialty runs, required special programs and even days 
and weeks to execute,” says Ken Amann, director of research at CIMdata Inc., a consultancy 
specializing in engineering and product development. “With the ability to bring significantly 
more computing power to bear, we can run larger, more complex applications … and bring 
things forward in the design process, particularly in the area of simulation.” 

Pushing simulation to the front of the design sequence has a multitude of benefits. For one thing, it 
takes time out of the equation by eliminating any lag period between when an engineer comes up with 
a design and when they get feedback on its viability from analysis experts who run the simulation 
models in isolation from any subsequent design changes, using their own software and systems. It also 
lets the designer test options as they go along, which identifies problems earlier in the process, not to 
mention, frees up the analysis experts to focus their talents and computing horsepower on large-scale 
simulation problems. 

“Now designers can take a quick look to see if something will cause problems later on and adjust 
their design upfront before spending a lot of effort,” Amann says. “That way, they catch 
problems faster and they can exercise more options.” 

To learn more please access CAE Moves to the Fore, (Design News, August 22, 2007) by Beth 
Stackpole, Contributing Editor. 

Click here to return to Contents 

http://www.designnews.com/article/CA6470738.html?industryid=43653
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Reminder to Vote on the CIMdata Opinion Poll about the Current State of PLM Education 
August 2007 

To vote, please visit http://www.cimdata.com/research/polls/polls.php  

The results of these polls are tabulated as you vote. The results are completely anonymous. If you are 
currently logged in your vote will not be connected to your personal information in any way. CIMdata 
respects your privacy and no personal data will be transferred as a result of voting in these polls. 
If you have a suggestion for a poll you'd like to see contact us at info@cimdata.com.  

Click here to return to Contents 

Company News 
Accellera Approves Functional Design Verification Standard 
23 August 2007 

Accellera announced that its Board of Directors, representing semiconductor, Intellectual Property (IP), 
EDA companies and systems houses, approved Accellera's Open Verification Library (OVL) 2.0 as an 
Accellera verification standard last month. OVL improves electronic design quality and supports 
Assertion-Based Verification (ABV) with Verilog, SystemVerilog, VHDL and the Property 
Specification Language (PSL).  

The Accellera OVL standard includes a library of assertion checkers provided as an open standard. It 
improves electronic design verification when using Hardware Description Languages (HDLs) and 
results in better quality designs by enabling effective use of ABV methodologies.  

"Our Open Verification Library 2.0 standard is an open source version of assertion checkers, allowing 
reuse in various verification environments," said Shrenik Mehta, Accellera Chair. "The open standard is 
part of a growing series of Accellera's evolving electronic design language standards, like 
SystemVerilog and PSL that improve verification and design quality by enabling powerful verification 
methodologies."  

What's New  
"OVL has been used for five years as a vendor-neutral and language-independent assertion methodology 
to functionally verify designs in simulation and formal verification environments. OVL version 2.0 
represents a major step forward for users, while still being fully backwards compatible with earlier 
versions," said Mike Turpin, Accellera OVL technical subcommittee chair.  

"A powerful new feature in OVL is the ability to synthesize assertions into emulators, accelerators and 
FPGA prototyping environments, extending assertion-based verification with OVL to support the full 
verification flow, with simulation, formal verification, hardware-assisted verification and FPGA 
prototyping," added Kenneth E. Larsen, Accellera OVL technical subcommittee co-chair.  

Version 2.0 adds synthesizable checkers that include "enable" and "fire" ports for additional control of 
the checkers when used in hardware flows including emulation, FPGA prototyping or ASIC error 
detection. There are also 17 new and more advanced checkers, taking OVL to a total of 50 assertion 
checkers that cover many of the common properties that engineers check during functional verification. 
There is now a VHDL implementation of the 10 most popular checkers, and finer control of X checking 

http://www.cimdata.com/research/polls/polls.php
mailto:info@cimdata.com
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on a per-instance basis. Version 2.0 is backward compatible with previous versions of Accellera OVL.  
About Accellera's OVL Effort  

Accellera OVL technical committee was formed in early 2005 and the first OVL standard was 
announced in August 2005. In addition to creating more checkers and maintaining the standard, the 
committee plans to add features and welcomes new members and contributions.  

OVL Availability  
The Accellera Standard OVL 2.0 standard is available now for download at the Accellera website: 
http://www.accellera.org/.  
More information and examples are available at a users' site: http://www.eda-stds.org/ovl.  

About Accellera Standards  
Accellera has developed nine standards that have been transferred to the IEEE. Seven have been ratified 
by the IEEE and the two newest ones are in active IEEE working groups now. Accellera's successes in 
advanced design and verification language standards include SystemVerilog and the Property 
Specification Language (PSL).  

About Accellera's Technical Subcommittees  
Accellera's Technical Subcommittees produce effective and efficient standards for today's advanced IC 
designs. Participation comes from Accellera member companies and independent industry contributors. 
Technical contributors typically have many years of practical experience with IC design and developing 
and using design automation tools.  
Accellera's current Technical Subcommittees include: Interface (ITC), Open Compression Interface 
(OCI), Open Verification Language (OVL), Property Specification Standard (PSL), SystemVerilog, 
Unified Coverage Interoperability (UCI), Unified Power Format (UPF), Verilog Analog/Mixed-Signal 
(Verilog-AMS) and VHDL. More information is at http://www.accellera.org/.  

Click here to return to Contents 

Avatech Solutions Elects David Reymann to Board of Directors 
22 August 2007 

Avatech Solutions, Inc. announced the election of David Reymann to its board of directors.  

Reymann, who has more than 25 years of business and accounting experience, served as chief financial 
officer of Aether Systems, Inc. from 1998 to 2006, playing a key role in its successful public offering in 
1999 and several secondary offerings that raised in excess of $2 billion. He was also integral to the 
process of converting Aether from a wireless communications company to a brand acquisition and 
management company (now NexCen Brands, Inc.).  

Thom Waye, chairman of Avatech, commented, “The addition of David to our board is another step 
toward strengthening Avatech’s accountability, focusing on financial improvements and ensuring that 
we continue to have an active, value-added and committed group of directors. David’s background – 
from his years of experience in public accounting at Ernst and Young all the way through his latest role 
as CFO at a publicly listed company – will help drive our efforts to lower expenses, grow the top line 
and deliver profits to our investors.”  

http://www.accellera.org/
http://www.eda-stds.org/ovl
http://www.accellera.org/
http://www.avatech.com/
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Waye added, “Considering the heightened reporting requirements for public companies and a true desire 
for transparency on the part of Avatech’s board, it is more important than ever to add increasingly 
experienced, capable and hard-working members. Bob Post has provided strong support and guidance as 
the former chairman of Avatech’s Audit Committee and we are exceptionally pleased that he will 
remain on the board and Audit Committee and continue to be of service to the company.”  
From 1995 to 1998, Reymann served as director of finance and accounting for the Sweetheart Cup 
Company, a leading manufacturer of disposable foodservice products, where he managed the financial 
reporting and financial analysis activities for its 11 North American manufacturing plants. Under his 
management, the company successfully consolidated operations, divesting non-profitable and non-
strategic business units.  
Reymann’s prior business experience includes 11 years at Procter and Gamble, Inc., where he was part 
of the P&G Management Development Program, and five years at Ernst and Young, where he focused 
on emerging growth companies, assisting them in building and maintaining an effective system of 
financial and operational internal controls that would enable them to grow rapidly in a dynamic 
environment.  
A certified public accountant, Reymann earned a Bachelor of Arts degree in accounting from the 
University of Baltimore. He also serves on the board of The Believe in Tomorrow Foundation.  
Reymann replaces Donald R. “Scotty” Walsh who is resigning from Avatech’s Board.  

Click here to return to Contents 

CADD Centre Enters Strategic Alliance with Primavera Systems 
23 August 2007 

CADD Centre has engaged Primavera Systems, Inc. in a strategic alliance.  

The CADD Centre-Primavera partnership will foster the training of professionals in India using the 
latest project management technology, which will help them to accurately manage projects’ schedules 
and budgets. Project management expertise has become a critical need, as industry trends indicate a 
growing demand for more large infrastructure and engineering projects year after year.  

Primavera introduced its ‘India Education Program’ earlier this year. The company has more than 750 
customers in the country and it is fully committed to strengthening its presence in India.  

CADD Centre will serve as both a reseller of Primavera project management software to educational 
institutions in India, as well as a training center, providing Primavera certified training courses to 
professionals and students.  

“Effective project management is the key to profitability. We believe the local engineering giants will 
appreciate the opportunity to train professionals in the latest project management technology” said C.R. 
Vaitheeswaran, CMD, CADD Centre. “Using project management systems, like Primavera, will lead to 
increased savings and profitability for these organizations, which is of national interest,” he added. 

“Primavera has identified India as one of its core markets for growth. Using Primavera helps ensure that 
local companies are optimizing their project management efforts and delivering projects on-time and on-
budget. This partnership will provide a more educated generation of project managers that will 
ultimately deliver the infrastructure which will help India continue to grow and become a world 
economic force,” said Dean Forbes, Vice President, International Business, Primavera Systems, Inc. 

http://www.primavera.com/
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About CADD Centre 
Chennai-based CADD Centre is Asia’s largest CAD Company with over 200 training centers and 20 
offices in seven countries. Its annual turnover for FY 2005-2006 was around Rs. 90-crore.  
CADD Centre, an 18-year old company offers the most comprehensive range of CAD (Computer Aided 
Design) products and services to the Design, Drafting, Engineering, Manufacturing & Consultancy 
organizations in all parts of India. CADD Centre is reputed for its strong all round technical expertise, 
efficient support and customer care. It holds the most dominant brand in the CAD industry and enjoys 
the maximum mind share amongst CAD customers. 
Many CAD / CAE / R2V / EDMS companies in India install and implement products of CADD Centre 
Software Solutions, the software sales arm of the CADD Centre Group. With over 200 training centers, 
CADD Centre Training Services, the training division of CADD Centre group has trained over 300,000 
engineers & graduates and enjoys the status of a preferred training partner for over 3,200 corporate 
customers countrywide. 
CADD Centre started as a training company and has created a niche in various areas of CAD / CAE and 
Project management. Today CADD Centre is a single point contact for any CAD / CAE requirement in 
the country. Corporate houses believe in working with CADD Centre on account of its operational focus 
and excellence in its niche CAD segment.  

Click here to return to Contents 

EVE Forms Consulting Services Division to Support Growing Customer Base; Names Donald Cramb 
to Lead New Offering as Director of Consulting Services 
22 August 2007 

EVE announced it has formed a Consulting Services Division and has named Donald Cramb to lead it.  

As Director of Consulting Services, Cramb is responsible for customer services, applications and design 
solutions to support specific customer requests. He reports to Keith Hopkins, EVE’s vice president of 
worldwide sales, and is part of EVE-USA’s team based in Santa Clara, Calif.  

“EVE recognizes that consulting services is a key component to maintaining our aggressive growth 
strategy,” says Hopkins. “We welcome Donald’s expertise and experience and fully support his efforts 
to help make our customers successful using ZeBu.”  

Most recently, Cramb was a partner at ArchSilc Design Automation, a company focused on system-level 
verification solutions. Earlier in his career, Cramb was director of Services at Quickturn where he 
helped expand its offerings into key target markets, including wireless, graphics, multi-media and 
networking. He went on to become vice president of Technical Services for three years at Virtio, and 
held a similar position at Tharas Systems.  

After graduating with a bachelor’s degree in Electrical Engineering from the University of Edinburgh, 
Cramb spent 11 years employed by Philips in the United Kingdom and Silicon Valley. He began his 
career as a design engineer.  

“My goal is to build an organization that works closely with customers to better understand their 
business strategies and objectives,” remarks Cramb. “Gaining a clear understanding of our customers’ 
needs will help us provide technology-based solutions specifically designed for their businesses.”  

http://www.eve-team.com/
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Click here to return to Contents 

MSC.Software Adds Automotive Practice Leader 
21 August 2007 

MSC.Software announced the addition of David Rush as Director of Automotive Industry Practices. 
David Rush will be responsible for targeted delivery of the company's Multi-Discipline and 
SimEnterprise solutions to address the most critical issues that automotive manufacturers face across the 
enterprise. Rush will also be responsible for driving partnerships with leading integrators and for 
maximizing results by unifying best practices across the company's North American, European and Asia 
Pacific automotive teams. 

David Rush has more than 30 years of global automotive business management and product 
development experience. He has worked for major automakers and product development service 
suppliers across five continents. During his tenure, Mr. Rush was a key leader in developing Ford Motor 
Company's analytical development and simulation processes and in lean product development and 
supply chain initiatives at Panasonic Automotive. This expertise will benefit MSC.Software both in 
terms of product planning and in sales and marketing execution. 

"David Rush will clearly represent the voice of the customer in the automotive market," said John 
Howaniec, senior vice president, North American sales. "He is a visionary and will be a cornerstone to 
MSC.Software's focus on the automotive market." 

Click here to return to Contents 

New Appointment at Sescoi UK 
22 August 2007 

Sescoi UK announced the appointment of Keith Juggins to lead its sales team for the UK, Ireland and 
Australia. Continued success in these markets meant that Sescoi needed to recruit new staff of the 
highest calibre, and Keith fits that profile. 
His career started with an apprenticeship in pattern making and inspection at GKN. This provided him 
with solid, practical experience of the engineering industry and fostered his interest in new technology. 
For the last 20 years he has worked for leading UK based CAD/CAM companies in senior sales roles, 
generating high value business within the toolmaking industry - a key market for Sescoi’s software. 
The appointment coincides with Sescoi’s 20th Anniversary and the launch of WorkNC G3, the third 
generation of its CAM/CAD software, which features a new integrated ergonomic interface and 
significant advances in 3-axis and 5-axis machining technology. 
Keith’s experience within the CAD/CAM industry and his knowledge of metal cutting techniques will 
be particularly useful to Sescoi and its customers. His aim is to build partnerships and raise the profile of 
Sescoi’s CAM/CAD and job management products, WorkNC, WorkPLAN and MyWorkPLAN. Keith 
will use his skills to clearly explain new software developments, and show companies how these can be 
applied to individual businesses to raise productivity, efficiency and profit. 

Click here to return to Contents 

http://www.mscsoftware.com/
http://www.sescoi.com.uk/
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Valor Expands Its Business: Appoints JSD Polska SP as its Representative in Poland, Ukraine & 
Kaliningrad 
21 August 2007 

Valor Computerized Systems Ltd announced the appointment of Polish based JSD Polska SP as its 
representative. The agreement extends Valor’s global coverage and support capabilities, and allows the 
electronics industry in Poland, Ukraine & Kaliningrad to benefit from its solutions and enjoy improved 
accessibility and response time. 
JSD supplies manufacturing equipment, software, materials and technical support to the PCB 
manufacturing industry. Its customers are major electronics manufacturers in Poland, Ukraine & 
Kaliningrad such as Jabil, Assel Fideltronik, Flextronics, Philips and others. 

“All across Europe, manufacturers are fighting for a competitive edge,” said Jacek Pawlowski, 
Managing Director at JSD “Valor’s experience and expertise will help our customers meet these 
challenges and increase their efficiency, productivity and quality.” 

“JSD’s strength lies in its expertise, market exposure, access to international technology resources and 
hard-earned reputation in the industry,” said Stephan Häfele, president of Valor Europe. “This makes 
JSD a perfect partner for Valor, and allows us to enhance our support capabilities and offer our 
customers better coverage and reduced response time. I am looking forward to many years of successful 
and fruitful cooperation with JSD” he added. 

Click here to return to Contents 

ZwCAD Announces New Technical Support; Online Forum and Live Support Now Available 
23 August 2007 

ZwCAD, Inc., developers of 2D and 3D CAD products, announced the debut of its interactive online 
discussion forum and Live Support options, both available now at, http://www.zwcad.org/. The aim of 
the online forum is to provide a mechanism for users to communicate with each other and allow free 
discussion between ZwCAD users all over the world. The new Live Support option will also enable 
ZwCAD users to discuss and ask questions to ZwCAD technical support staff. 
The Live Support option is now available on the ZwCAD home page, where technicians can walk users 
through questions step-by-step, helping to solve any problems that may come up while using ZwCAD. 
"We are thrilled about the new Live Support option, establishing a new way for users to get timely 
instruction and technical support from ZwCAD staff," said Owen Zi, ZwCAD Director. 
With the new online forum, users now have an intuitive interface for publicly posting questions or 
answers about ZwCAD products, getting tips and learning from other users' experience. ZwCAD hopes 
to build a community where users can gain insightful knowledge and answers from fellow ZwCAD 
users. 
"With our online discussion forum, users are really in the driver's seat. As they use these discussion 
forums, the knowledge base of users will increase with everyone obtaining an increased knowledge of 
ZwCAD in a timely fashion," said Zi. "In turn, ZwCAD will have a better idea of which topics are 
covered most frequently and we will be able to incorporate this user feedback into future product 
development and forum tips." 

http://www.valor.com/
http://www.zwcad.org/
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The ZwCAD forum and Live Support is open to all, but to join in on specific discussions, or post your 
individual ideas, and feedback, you must join the ZwCAD forum by creating a unique username and 
password. 
To join the ZwCAD forum, please visit: http://www.zwcad.org/forum. 

To join ZwCAD Live Support, please visit: http://www.zwcad.org/ 

Click here to return to Contents 

Events News 
Altium Hits the Road in the US and Canada 
22 August 2007 

Altium Limited is holding a seminar road show in 16 cities across the United States and Canada in 
October and November.  
The sessions will unveil the new features of Altium Designer and how they combine with Altium's 
Desktop NanoBoard reprogrammable development platform, to give electronics design engineers new 
ways to design products. Altium Designer offers a unified approach to developing electronics products 
which allows for shorter development cycles, more intelligent designs and new opportunities for 
software and hardware engineers.  
The sessions will include a practical workshop to demonstrate the potential of FPGAs. Engineers 
already conversant with FPGAs will gain insights into new design techniques, and newcomers to FPGAs 
will gain an understanding of how to tap their potential.  
The seminars are open to embedded and software engineers, board-level engineers, electronics product 
designers, and systems engineers.  
Online registration is http://www.altium.com/usseminars or contact Altium at 1800 544 4186 in the 
United States.  

Venues 
Wed Oct 3, 2007         Hauppauge, NY 

Thu Oct 4, 2007         Westborough, MA 

Fri Oct 5, 2007         Montreal, Dorval (Quebec) 

Tue Oct 9, 2007         Cleveland, OH 

Wed Oct 10, 2007        Schaumberg, IL 

Thu Oct 11, 2007        Minneapolis, MN 

Wed Oct 17, 2007        San Jose, CA 

Thu Oct 18, 2007        Salt Lake City, UT 

Fri Oct 19, 2007        Phoenix, AZ 

Tue Oct 23, 2007        Gaithersburg, MD 

Wed Oct 24, 2007        Durham, NC 

http://www.zwcad.org/forum
http://www.zwcad.org/
http://www.altium.com/
http://www.altium.com/Products/AltiumDesigner/
http://www.altium.com/usseminars
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Thu Oct 25, 2007        Orlando, FL 

Mon Oct 29, 2007        Houston, TX 

Tue Oct 30, 2007        Broomfield/Boulder, CO 

Tue Nov 6, 2007         Beaverton, OR 

Thu Nov 8, 2007         Vancouver, BC 

Click here to return to Contents 

Delcam to Show World’s Most Comprehensive CAM Range to the Oil Industry 
22 August 2007 

Delcam will demonstrate the latest versions of its milling software PowerMILL and FeatureCAM at the 
Oil Sands Trade show in Edmonton, Alberta, on September 19th and 20th.  

The Oil Sands Trade Show & Conference is a 2-day event that unveils the latest technology, products 
and services available in the industry. Over 8,000 registered attendees from countries across the globe 
are expected to gather to network, discuss and view innovative advances, discuss investment 
opportunities, and learn about project updates in the Athabasca Oil Sands.  

Delcam’s CAM programs offer the ability to provide solutions to any company looking for 
manufacturing software for the programming of mills, mill/turns, lathes or wire EDM. In addition, 
Delcam develops the hardware-independent inspection software, PowerINSPECT. With these programs 
Delcam is placed to help oil industry companies to improve their efficiency. 

The latest release of PowerMILL includes new and improved functionality for roughing and finishing 
with both three-axis and five-axis machines. The enhancements include a wider range of five-axis 
strategies for both roughing and finishing, including the ability to generate a five-axis toolpath from any 
three-axis toolpath, three-axis swarf machining and parametric surface finishing.  

FeatureCAM includes major enhancements to the software’s automatic feature recognition functionality 
and additions to its range of 3D machining strategies that help improve calculation speeds and surface 
finish. In addition, creation and editing of toolpaths has been made quicker, easier and more flexible. 

This new version of the PowerINSPECT includes support for multi-axis On-Machine Verification and 
improved ease of use. The multi-axis option for On-Machine Verification allows companies with four-, 
five- or six-axis equipment to undertake comprehensive verification of their parts on more complex 
machine tools, both during and after machining. The main advantage of the new option will be the 
ability to check undercut regions, without any need to re-position the workpiece.  

Click here to return to Contents 

Event Note: 5. CENIT Aerospace Event on September 26, 2007 in Hamburg 
23 August 2007 

Wednesday, September 26, 2007, Stuttgart-based systems house CENIT will welcome specialists from 
all over the world to the 5th CENIT Aerospace Event in Hamburg, Germany. For the first time, this 
year´s event will take place at Terminal Tango of Hamburg Airport. 
This year´s main topics are "The Digital Factory in the Aircraft Industry" and "Composite Design & 

http://www.cenit.de/cenit.php?areaID=11&documentID=4&languageShort=de
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Manufacturing". Most informative presentations will introduce current trends and the challenges within 
the aerospace industry. 
Speakers will be internationally acclaimed specialists from reputable companies of different areas within 
the aerospace industry. Presentations by Airbus, OC Robotics, Flow Technologies and Siemens will give 
highly informative insights into the various business fields. Furthermore, numerous international visitors 
from the OEM and supplying sector are expected to attend the event. And, last but not least, the 
integrated technology exhibition will round off the event. 
In the past years, the event was mainly aimed at guests from German-based companies, such as Airbus 
and Airbus’s business partners. This year, the guest list features specialist from all over the world, thus 
offering valuable possibilities for networking.  

Presentations: 
Advanced CNC-Technology for Carbon Fiber Applications, Dirk Rabeneck, Director of Competence 
Center Aerospace, Siemens AG  
Challenges for Machine Tool OEMs in Aircraft Composite Manufacturing, Simon Kenworthy, Flow 
International  
Automated Wing Box Assembly, Jonathan Bray, Airbus UK  

Snake-arm Robots are within Reach of Aerospace Assembly Applications, Dr. Rob Buckingham, OC 
Robotics  
Benefits of a V5 integrated Seamless End-to-End Fastener Process,  
Nikolai D’Agostino, CENIT  
For further information on the 5. CENIT Aerospace Event in Hamburg visit: 
http://www.cenit.de/aerospace.  

Click here to return to Contents 

Mastercam’s Latest CAD/CAM Tools Showcased at the American Manufacturing Expo 
August 2007 

CNC Software will be demonstrating the release of Mastercam X2’s Maintenance Release at the 
upcoming American Manufacturing Expo in booth # 230, September 18-20 at the Las Vegas Convention 
Center. This release introduces significant new capabilities, including improved toolpaths for high speed 
machining, multiaxis enhancements, and much more.  

Pencil Rest Material Optimization 
The high speed machining Pencil toolpath has been enhanced to provide much smoother motion with 
fewer retracts when used with rest material. Also, Mastercam can now calculate the appropriate number 
of offset passes needed, based on tool diameter.  

Core Roughing Trochoidal Controls 
Trochoidal motion in high speed toolpaths assists with the machining of harder materials. Trochoidal 
motion maintains an acceptable tool load, allowing feeds and speeds programming to be reliable. In 
MR1, Mastercam gives you the ability to control when and how the trochoidal motion occurs in a 
toolpath.  

http://www.cenit.de/aerospace
http://www.mastercam.com/
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Multiaxis Enhancements 
Mastercam’s 5-Axis Flowline toolpath has been enhanced to support undercuts. On complicated files 
where controlling the normal direction of the surfaces are cumbersome, Mastercam has an option that 
lets you either allow undercuts or ignore the surface normal direction, greatly simplifying the process. 
The Advanced Multiaxis toolpaths have also been enhanced to support solid geometry. When a solid 
model is present, Mastercam provides the option to select solid geometry.  

Viewsheets 
New to Mastercam, viewsheets will save time when working with multiple views or working with 
different levels at the same time. Viewsheets let you create different user-defined sheets consisting of 
the view orientation, zoom scale, and visible levels of the part. Bookmarks allow you to save a specific 
state inside the viewsheet and recall it later. Mastercam saves the current view orientation, zoom, and 
visible level information each time you move from one viewsheet to another.  

Additional Enhancements 

• Z Oscillation contour type has been added to minimize tool wear. Z Oscillation is especially 
useful when cutting thinner materials or laminated materials.  

• The high speed Scallop toolpath has been enhanced to optimize toolpath retracts during shallow 
applications.  

• The high speed toolpaths have been modified to allow the user to control when automatic feeds, 
speeds, stepovers, and stepdowns are calculated. 

Click here to return to Contents 

Mastercam to Unveil New Machining Strategies at Makino Die / Mold Technology Expo 
August 2007 

Mastercam will reveal its latest machining techniques at the Makino Die / Mold Technology Expo, 
September 25-27 in Auburn Hills, Michigan.  
The Makino event is geared toward educating the industry on a number of practical machining topics, 
making it the perfect outlet to show the new Mastercam X2 MR2. 
Among the new suite of Mastercam programming techniques to be shown, several are of direct interest 
to the die / mold industry. These include efficient “peel milling” and new techniques for restricting tool 
motion to specialized areas. 
Makino’s Die Mold Expo 

Makino’s 2007 Die / Mold Technology Expo will be held September 25 through 27, 2007 at Makino’s 
Auburn Hills, Michigan, Die/Mold Technology Center.  
Makino’s bi-annual Expo has become a major event for tool, die, and mold makers interested in cutting-
edge technologies and techniques to improve their competitiveness. The first day of the Expo will 
feature key industry leaders speaking about business improvement opportunities, including best-selling 
author Jeff Fox, IRN’s Chief Economist Erich Merkel, IRN’s VP Jud McKinley who will speak about 
his experience with customer diversification including the “new domestic” OEMs, and several other 
speakers.  

http://www.mastercam.com/
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Makino’s Die/Mold Technology Center is located at 2600 Superior Court, Auburn Hills, Michigan, 
48326. The building is at Superior and Lapeer Roads (M-24), one-mile from I-75 and M-24 off East 
Walton Boulevard. It is 31 miles from the Greater Detroit Airport, and is near The Palace at Auburn 
Hills, a major sports venue in the area. For additional information, call Makino at (800) 552-3288.  
Register to attend the Makino Die / Mold Technology Expo by visiting http://www.makino.com/expo, or 
by calling Makino’s Auburn Hills Tech Center at (248) 232-6200 or toll free (800) 552-3288. 

Click here to return to Contents 

Financial News 
Complete Chairman’s Statement Delcam Plc Interim Report 2007 Interim Results for the Six Months 
to 30 June 2007 
24 August 2007 

• Record half-year sales of £14.5 million (2006: £13.2 million) – reflecting benefits of acquisitions 
of additional software ranges  

• Pre-tax profit of £1.26 million (2006: £1.31 million) despite £0.35 million negative impact of US 
dollar exchange rate.  

• Balance sheet remains very robust with net cash of £4.5m at 30 June 2007  

• Interim dividend increased by 4.2% to 1.25p (2006: 1.2p)  

• £6.1 million investment in the Group by Renishaw plc completed in April 2007  

• Continued high level of investment in software R&D  

• Position as largest specialist supplier of Numerical Control (“NC”) software and services 
confirmed by US analyst, CIMdata  

Peter Miles, Chairman, commented, 

“In my first statement as Chairman, I am pleased to report that the business remains in good shape and, 
as the results demonstrate, we are seeing the benefits come through of the acquisitions of two software 
ranges we made in 2006. The new ranges add additional breadth to our product offering and we are in a 
good position to leverage future sales growth through our global distribution network.  
Delcam’s cash generation and net cash position remain strong. However, profitability has been impacted 
by the continuing deterioration in the US dollar exchange rate and looking ahead, while we remain 
positive about Delcam’s prospects, the extreme weakness of the US dollar will continue to affect us. 
Nevertheless, we will continue to invest in our software products, which will benefit Delcam and its 
shareholders in the future. 

Chairman’s Statement 
I am pleased to be making my first Chairman’s Statement, having been appointed as Chairman to the 
Board on 15 May 2007 following the retirement of Tom Kinsey. I would like to thank Tom for his 
invaluable support over the last seventeen years. The Directors are especially grateful to have benefited 
from Tom’s experience and guidance, which has contributed to a six-fold increase in sales.  

http://www.makino.com/expo
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Financial Highlights  
Sales for the six months to 30 June 2007 achieved a record level for a half-year at £14.5 million 
compared with £13.2 million in the first half of last year. This represented an increase of 9.8% and 
largely reflected the benefit of the addition of two software ranges, namely PartMaker, acquired in July 
2006, and Crispin, acquired in December 2006. 
The deterioration in the US dollar exchange rate adversely affected profitability, impacting by 
approximately £350,000. Profit before tax for the first half was therefore £1.26 million against £1.31 
million last year, while basic earnings per share were 16.1p compared with 18.4p in the equivalent 
period last year.  
With net cash inflow from operating activities of £1.4 million in the first six months, the balance sheet 
remains robust with net cash of £4.5 million. The Company continues to invest in the future, with £4.1 
million invested in R&D over the period (2006: £3.7 million).  

Dividend  
The Board is pleased to be paying an interim dividend of 1.25p per ordinary share, representing an 
increase of 4.2% over last year (2006: 1.20p). This will be paid on 20 September 2007 to shareholders 
on the Register as at 7 September 2007. 

Renishaw plc placing 
At an EGM held on 23 April 2007, Delcam shareholders voted to accept an investment from leading 
metrology company, Renishaw plc, of £6.1m. This investment was effected through a placing of 
1,524,052 new Delcam Ordinary Shares with Renishaw at £4.00 per share.  
Renishaw and Delcam have worked together for many years and share common metrology interests and 
customers. We believe that closer cooperation with Renishaw will enhance the sales of both companies, 
in particular through initiatives such as our agreement to develop software to support the application of 
Renishaw’s new inspection probes. The proceeds of the placing will help to fund Delcam’s continuing 
growth.  
Following the placing, we were pleased to appoint Renishaw director, Geoffrey McFarland, as a non-
executive director of Delcam.  

Review  
The growth in sales principally reflects the emerging benefits of the two software ranges, PartMaker and 
Crispin, which we acquired respectively in July and December 2006. As predicted, the acquisition of the 
Crispin range of software has consolidated our position as the leading supplier of CADCAM software to 
the footwear industry. Most of the leading international shoe companies now use Delcam software. 
It is also pleasing to note that we saw increased demand for the FeatureCAM family of products which 
we acquired in July 2005. Prior to its acquisition, FeatureCAM was predominantly sold in the US. 
Through our global sales network, we are now able to leverage sales into additional geographic markets 
for this high quality software range. We expect to increase sales of PartMaker and Crispin in a similar 
way. 
Sales growth in the period was strongest in our subsidiaries in Germany and France, which both won 
significant new business to give growth rates well ahead of their local markets. Our operation in 
Indonesia, our reseller in Australia and our business in Russia also performed well. In contrast, our joint 
venture in Korea has been affected by the poor short-term economic conditions and sales in Thailand 
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have been affected by the current political uncertainty in the country. 
Some of our North American resellers continue to be affected by the problems being experienced in the 
local automotive industry, although other parts of our business in North America have continued to 
make progress. A key focus in North America has been the consolidation of our operations to create a 
single sales, support and marketing structure for our Power Solution, ArtCAM and FeatureCAM product 
ranges, in place of the previously independent USA and Canadian activities. We believe that this will 
make the best use of the skills of our personnel, expand our business opportunities and provide the best 
possible service to our customers. 
We have continued to expand our Professional Services Group to meet the growing demand for its 
consultancy expertise, especially from aerospace engine manufacturers and from companies that 
machine aerostructures. In addition, we have begun similar operations in France and the Netherlands to 
develop opportunities in mainland Europe. 
We are pleased that the latest rankings published by the US analyst, CIMdata, show that our increased 
sales have consolidated our position as the world’s number one specialist supplier of NC software and 
services, with our market share increasing to 11% of the total world market. The survey also showed 
that Delcam operates the largest CAM software development team of any supplier and was the largest 
supplier to the global mould, tool and die industry. Our strong balance sheet leaves us well placed to 
take advantage of the anticipated future consolidation in the sector. 

Outlook  
The normal yearly business pattern for Delcam is to achieve higher sales and profits in the second half 
of the year than in the first half and the Directors expect the outcome for the current year to reflect this 
traditional weighting. However, with more than 50% of Delcam’s revenue being undertaken in US$, the 
current weakness in the currency will continue to affect the value of our sales and profitability. 
Nevertheless, we will continue to invest in our software products, which will benefit Delcam and its 
shareholders in the future. 
Peter Miles 

Chairman 

24 August 2007 

Click here to return to Contents 

Delcam Announces New Half-Year Record for Sales 
24 August 2007 

Delcam announced that the company has achieved its best ever half-year sales in the first six months of 
2007. Sales for the six months to 30th June, 2007, were £14.5 million (US$ 29 million), up almost 10% 
on the £13.2 million (US$ 26.4 million) achieved in the first six months of last year. The increase in 
sales came mainly from the addition of the PartMaker and Crispin families of software to the Delcam 
range. 

The deterioration in the US dollar exchange rate adversely affected profitability, impacting by 
approximately £350,000 (US$ 700,000). Profit before tax for the first half was therefore £1.15 million 
against £1.2 million last year.  
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Delcam reinforced its commitment to its customers with a further increase in spending on research and 
development. Expenditure grew from £3.7 million (US$ 7.4 million) in the first half of 2006 to £4.1 
million (US$ 8.2 million) in the opening six months of 2007.  
Commenting on the results, Peter Miles, Chairman, said, “In my first statement as Chairman, I am 
pleased to report that the business continues its strong growth despite the impact of the declining US 
dollar. We are seeing the benefits come through of the acquisitions of two software ranges we made in 
2006. The new ranges add additional breadth to our product offering and we are in a good position to 
leverage future sales growth through our global distribution network.  

Click here to return to Contents 

Mentor Graphics Reports Second Quarter Results 
23 August 2007 

Mentor Graphics Corporation announced second quarter revenue of $205.7 million, up 15% over the 
prior second quarter. On a GAAP basis, earnings were $.03 per share, up from a loss of $.01 in the year 
ago second quarter, despite $4.1 million of in-process R&D charges related to the Sierra Design 
Automation acquisition. On a non-GAAP basis, earnings were $.15 per share, up from $.09 a year ago. 
These results incorporate the change in the fiscal year with the second quarter running from May 1 to 
July 31.  

“During the quarter, we saw strength across all of our system related product lines,” said Walden C. 
Rhines, chairman and CEO of Mentor Graphics. “In addition to strength in more traditional systems 
design segments like FPGA and printed circuit board design, we also saw significant strength in 
automotive design and electronic system level (ESL) products.”  

Compared to the prior year second quarter, Integrated Systems Design bookings grew 35%, New and 
Emerging bookings grew 5%, while Scalable Verification was down 5% and IC Design to Silicon was 
down 25%. IC Design to Silicon is expected to strengthen notably in the second half, based on a strong 
renewal pipeline.  

Automotive networking wins during the quarter included a major Tier 1 parts supplier, further sales to 
the Ford family of customers and suppliers, and a major Chinese OEM.  

During the quarter, the company acquired Sierra Design Automation, a leading provider of high-
performance place and route solutions. Sierra’s flagship product, Olympus-SOC™, provides the next-
generation place and route system that concurrently addresses variations in lithography, process corners 
and operating modes allowing designers to simultaneously solve for large numbers of variables to 
achieve an optimal design quickly.  

“We continue to see strength in our customer base with total new customers up for the quarter and 
average contract values up sharply,” said Gregory K. Hinckley, president of Mentor Graphics. “With our 
excellent first-half results, as well as our visibility into our second half business, we are confident in our 
outlook for fiscal 2008 and 2009.”  

Year on year, bookings for Europe were up 30%, Pacific Rim was flat, North America was down 15%, 
and Japan was down 30%.  

Guidance  

• For the third quarter, the company expects revenue of approximately $200 million, GAAP 
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earnings per share of about $.02, and non-GAAP earnings per share of about $.10.  

• For the full fiscal year 2008, the company expects revenue of approximately $860 million, 
GAAP earnings per share of about $.55 and non-GAAP earnings per share of approximately 
$1.02.  

• Preliminary guidance for Fiscal 2009 is for revenues of $920 million, GAAP earnings per share 
of about $.78 and non-GAAP earnings per share of approximately $1.22.  

Discussion of Non-GAAP Financial Measures  
Mentor Graphics management evaluates and makes operating decisions using various performance 
measures. In addition to our GAAP results, we also consider adjusted gross margin, operating margin 
and net income (loss), which we refer to as non-GAAP gross margin, operating margin and net income 
(loss), respectively. These non-GAAP measures are derived from the revenues of our product, 
maintenance and services business operations and the costs directly related to the generation of those 
revenues, such as cost of revenue, research and development, sales and marketing and general and 
administrative expenses, that management considers in evaluating our ongoing core operating 
performance. These non-GAAP measures exclude amortization of purchased intangible assets, in-
process research and development, special charges, equity plan-related compensation expenses and 
charges and gains which management does not consider reflective of our core operating business.  
Purchased intangible assets consist primarily of purchased technology, backlog, trade names, customer 
relationships and employment agreements. In-process research and development charges represent 
products in development that had not reached technological feasibility at the time of acquisition. Special 
charges consist of post-acquisition rebalance costs including severance and benefits, excess facilities and 
asset-related charges, and also include strategic reallocations or reductions of personnel resources. 
Equity plan-related compensation expenses represent the fair value of all share-based payments to 
employees, including grants of employee stock options, as required under SFAS No. 123 (revised 2004), 
“Share-Based Payment” (SFAS 123R). For purposes of comparability across other periods and against 
other companies in our industry, non-GAAP net income (loss) is adjusted by the amount of additional 
taxes or tax benefit that the company would accrue using a normalized effective tax rate applied to the 
non-GAAP results.  
During the six months ended July 31, 2007 and June 30, 2006, $164 thousand and $5.9 million, 
respectively of interest expense attributable to net retirement premiums and write-offs of debt issuance 
costs related to the refinancing or repurchase of certain convertible debt was excluded as management 
does not consider these transactions a part of its core operating performance.  
In certain instances our GAAP results of operations may not be profitable when our corresponding non-
GAAP results are profitable or vice versa. The number of shares on which our non-GAAP EPS is 
calculated may therefore differ from the GAAP presentation due to the anti-dilutive effect of stock 
options in a loss situation.  
Non-GAAP gross margin, operating margin and net income (loss) are supplemental measures of our 
performance that are not required by, or presented in accordance with, GAAP. Moreover, they should 
not be considered as an alternative to any performance measure derived in accordance with GAAP, or as 
an alternative to cash flow from operating activities as a measure of our liquidity. We present non-
GAAP gross margin, operating margin and net income (loss) because we consider them to be important 
supplemental measures of our operating performance and profitability trends, and because we believe 
they give investors useful information on period-to-period performance as evaluated by management.  



CIMdata PLM Industry Summary 

 Page 20 

Management excludes from its non-GAAP measures certain recurring items to facilitate its review of the 
comparability of the company's core operating performance on a period-to-period basis because such 
items are not related to the company's ongoing core operating performance as viewed by management. 
Management considers our core operating performance to be that which can be affected by our 
managers in any particular period through their management of the resources that affect our underlying 
revenue and profit generating operations during that period. Management uses this view of its operating 
performance for purposes of comparison with its business plan and individual operating budgets and 
allocation of resources. Additionally, when evaluating potential acquisitions, management excludes the 
items described above from its consideration of target performance and valuation. More specifically 
management adjusts for the excluded items for the following reasons:  

• Amortization charges for our purchased intangible assets are inconsistent in amount and 
frequency and are significantly impacted by the timing and magnitude of the company's 
acquisition transactions. We therefore consider our operating results without these charges when 
evaluating our core performance. Generally, the most significant impact to inter-period 
comparability of the company's net income (loss) is in the first twelve months following the 
acquisition.  

• Special charges are primarily severance related and are due to the company's reallocation or 
reduction of personnel resources driven by modifications of business strategy or business 
emphasis and by assimilation of acquired businesses. These costs are originated based on the 
particular facts and circumstances of business decisions and can vary in size. Special charges 
also include excess facility and asset-related restructuring charges. These charges are not 
specifically included in the company's annual operating plan and related budget due to the 
rapidly changing technology and competitive environment in our industry. We therefore exclude 
them when evaluating our managers' performance internally.  

• In-process research and development charges are largely disregarded as acquisition decisions are 
made, as they often result in charges that vary significantly in size and amount. Management 
excludes these charges when evaluating the impact of an acquisition transaction and our ongoing 
performance.  

• Management supplementally considers performance without the impact of stock-based 
compensation charges and believes this information is useful to investors to compare our 
performance to the performance of other companies in our industry who present non-GAAP 
results adjusted to exclude stock compensation expense. We view stock-based compensation as a 
key element of our employee retention and long-term incentives, not as an expense that should 
be an element of evaluating core operations in any given period. We therefore exclude these 
charges for purposes of evaluating our core performance.  

• Income tax expense (benefit) is adjusted by the amount of additional tax expense or benefit that 
we would accrue if we used non-GAAP results instead of GAAP results in the calculation of our 
tax liability, taking into consideration the company's long-term tax structure. We use a 
normalized effective tax rate of 17%, which reflects the weighted average tax rate applicable 
under the various tax jurisdictions in which the company operates. This non-GAAP weighted 
average tax rate is subject to change over time for various reasons, including changes in the 
geographic business mix and changes in statutory tax rates. Our GAAP tax rate for the six 
months ended July 31, 2007 is 42% after consideration of discrete items. Without discrete items 
of $780 thousand, our GAAP tax rate is 25%. Inclusive of discrete items, our full fiscal year 
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2008 GAAP tax rate is projected to be 30%. The GAAP tax rate considers certain mandatory and 
other non-scalable tax costs which may adversely or beneficially affect the Company's tax rate 
depending upon the Company's level of profitability.  

Non-GAAP net income (loss) also facilitates comparison with other companies in our industry, which 
use similar financial measures to supplement their GAAP results. However, non-GAAP net income 
(loss) has limitations as an analytical tool, and you should not consider this measure in isolation or as a 
substitute for analysis of our results as reported under GAAP. In the future the company expects to 
continue to incur expenses similar to the non-GAAP adjustments described above and exclusion of these 
items in our non-GAAP presentation should not be construed as an inference that these costs are 
unusual, infrequent or non-recurring. Some of the limitations in relying on non-GAAP net income (loss) 
are:  

• Amortization of purchased intangibles, though not directly affecting our current cash position, 
represents the loss in value as the technology in our industry evolves, is advanced or is replaced 
over time. The expense associated with this loss in value is not included in the non-GAAP net 
income (loss) presentation and therefore does not reflect the full economic effect of the ongoing 
cost of maintaining our current technological position in our competitive industry, which is 
addressed through our research and development program.  

• The company regularly engages in acquisition and assimilation activities as part of its ongoing 
business and therefore we will continue to experience special charges and merger and acquisition 
charges on a regular basis. These costs also directly impact available funds of the company.  

• The company’s stock option and stock purchase plans are important components of our incentive 
compensation arrangements and will be reflected as expenses in our GAAP results for the 
foreseeable future under SFAS 123R.  

• The company's income tax expense (benefit) will be ultimately based on its GAAP taxable 
income and actual tax rates in effect, which often differ significantly from the 17% rate assumed 
in our non-GAAP presentation.  

• Other companies, including other companies in our industry, may calculate non-GAAP net 
income (loss) differently than we do, limiting its usefulness as a comparative measure.  

For more complete financials, please access 
http://www.mentor.com/company/investor_relations/news/2008_q2_fy/1123232_1.pdf.  

Click here to return to Contents 

Moldflow Reports Preliminary Results From Continuing Operations for Its Fourth Quarter and Full 
2007 Fiscal Year 
23 August 2007 

Moldflow Corporation announced preliminary results for the fourth quarter and full 2007 fiscal year 
which were in line with the Company’s previously issued guidance and reflect the sale of the assets of 
the Manufacturing Solutions business division on June 30, 2007. As discussed in more detail below, the 
results of operations reported in this release are preliminary, subject to the resolution of comments 
received in the normal course from the Securities and Exchange Commission concerning one aspect of 
the Company’s revenue recognition practices.  

http://www.mentor.com/company/investor_relations/news/2008_q2_fy/1123232_1.pdf
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Preliminary Results for the Fourth Quarter of Fiscal 2007: 

• Revenue of $15.0 million was up 17% from the corresponding quarter of fiscal 2006 and 2% 
sequentially.  

• Total product revenue of $7.5 million represented a 20% increase over the same period of the 
prior year, and a 7% sequential decrease.  

• Total services revenue of $7.5 million represented a 13% increase over the same period of the 
prior year, and a 12% sequential increase.  

• Non-GAAP net income from continuing operations was $2.8 million, or $0.23 per diluted share, 
up 38% from our fourth fiscal quarter of 2006; net income from continuing operations as 
reported in accordance with GAAP was $2.0 million or $0.17 per diluted share, which included a 
charge of $850,000, net of related tax effects, for share-based compensation expense, and 
compared to $907,000 or $0.08 per diluted share in the same period of the prior fiscal year.  

• Operating activities generated $4.0 million dollars of cash during the fourth quarter.  

Preliminary Results for the Full 2007 Fiscal Year: 

• Revenue of $55.9 million was up 14% from fiscal 2006.  

• Total product revenue of $28.4 million represented an increase of 16% over fiscal 2006.  

• Total services revenue of $27.5 million represented an increase of 12% over fiscal 2006.  

• Non-GAAP net income from continuing operations was $10.6 million, or $0.89 per diluted 
share, up 20% from the full fiscal 2006 year; net income from continuing operations as reported 
in accordance with GAAP was $8.5 million, or $0.73 per diluted share, which included a charge 
of $2.0 million, net of related tax effects, for share-based compensation expense, and compared 
to $5.3 million or $0.45 per diluted share for the full fiscal 2006 year.  

• EBITDA for the full fiscal 2007 year was $11.4 million, an increase of 15% over the same 
period of the prior year.  

• Operating activities generated $12.2 million of cash for the full fiscal 2007 year.  
“We are very pleased with the fourth quarter results which were in line with the upper range of our 
expectations. Particularly noteworthy was the strength of the sales performances in North America, 
which provided its highest quarterly year-on-year growth rate in Moldflow’s history, and in Asia which 
continues to produce strong results quarter after quarter,” said Roland Thomas, Moldflow Corporation’s 
president and CEO. “Fiscal 2007 has produced solid results for Moldflow. During the year we provided 
the market with major releases of our two main products, Moldflow Plastics Advisers® and Moldflow 
Plastics Insight®, and continued our geographic expansion by targeting resources on emerging growth 
regions. This focus allowed us to grow our total revenue 14% year-over-year, a marked improvement 
over fiscal 2006. As we head into fiscal 2008, we are confident in the strength of our core business and 
believe we are strongly positioned to take advantage of the continuing growth of the worldwide CAE 
market and further our leadership position.” 
Thomas concluded, “The sale of our Manufacturing Solutions business division to Husky Injection 
Molding Systems Ltd. in the fourth quarter, and the subsequent transition of this business division have 
been smooth. We believe the transaction will not only benefit both companies, but also the customers 
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who will now be supported by the Husky worldwide infrastructure. The sale, which included 
substantially all of the net assets of the division, did not include the software portion of the Moldflow 
Plastics Xpert® (MPX®) product, which Husky will resell. We look forward to a productive and on-
going relationship with Husky as we jointly provide service and product upgrades to our mutual MPX 
customer base.”  

SEC Comment Letter 
In December 2006, the Company received a comment letter from the SEC's Division of Corporation 
Finance which was made in the normal course of the SEC’s review of the Company’s periodic filings. 
Specifically, the Company is currently discussing with the SEC its policies for determining the fair value 
of maintenance contracts when they are sold to customers together with perpetual licenses for software 
products. Generally accepted accounting principles require that the Company determine what portion of 
the revenue to recognize in the current period and what portion to recognize over the term of the 
maintenance contract. This determination requires significant judgment. Should the SEC not agree with 
the Company’s judgments in this area, revenue from certain sales may be required to be recognized in 
different time periods, both historically and prospectively. The SEC’s comments do not question the 
validity of the orders recorded or the collectibility of the related receivables, and do not impact the 
Company’s cash position. The Company is in the process of responding to the SEC’s comments but, as 
that process is on-going, the results presented today should be considered preliminary until the Company 
files its Annual Report on Form 10-K for the fiscal year ended June 30, 2007. 

Business Outlook 
The Company is providing preliminary fiscal 2008 guidance below. This guidance has been prepared on 
the same basis as that of the Company’s preliminary 2007 financial results and is subject to the 
conclusion of the on-going SEC comment letter process described earlier in this press release. This 
guidance is provided on both a GAAP and non-GAAP basis. Non-GAAP guidance excludes the 
estimated charges for share-based compensation costs. Because there are significant limitations in 
estimating the impact of share-based compensation costs and related taxes, the tax benefits and 
estimated charges associated with share-based issuances are unpredictable. For these reasons, the actual 
impact of share-based compensation on our financial results may differ materially from the estimated 
amounts included in the guidance below.  
The current business outlook is based on information as of August 23, 2007 and is current as of that day 
only. For our full fiscal 2008 year we expect revenue to grow in the range of 10% to 13% when 
compared to fiscal 2007. We expect EBITDA to grow in the range of 13% to 20% in fiscal 2008 when 
compared to fiscal 2007. We expect non-GAAP net income per diluted share of approximately $0.94 to 
$1.00, based upon an estimated 12.1 million diluted shares. Non-GAAP net income per diluted share 
excludes charges for share-based compensation expenses which are expected to be approximately $1.8 
million, net of related tax effects, and assumes an effective tax rate of approximately 21%. GAAP net 
income per diluted share for fiscal 2008 is expected to be between $0.78 and $0.84 based upon an 
estimated 12.1 million diluted shares. This GAAP estimate assumes an annual effective tax rate of 
approximately 25%.  

Use of Non-GAAP Financial Measures 
The Company has provided non-GAAP net income, non-GAAP net income per diluted share and 
EBITDA as supplemental measures regarding the Company’s operating performance. Non-GAAP net 
income and non-GAAP net income per diluted share exclude the impact of share-based compensation 
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expense and therefore have not been calculated in accordance with GAAP. EBITDA is defined as 
GAAP net income from continuing operations plus any interest expense, income taxes, depreciation, 
amortization and share-based compensation expense less interest earned and therefore has not been 
calculated in accordance with GAAP. Moldflow is presenting these measures because management uses 
this information in evaluating the results of the Company’s operations and for internal planning and 
forecasting purposes and believes that this information provides additional insight into our operating 
results, as well as enables comparison of these results to prior periods. These measures should not be 
considered an alternative to measurements required by GAAP, such as net income from continuing 
operations and net income per diluted share from continuing operations, and should not be considered a 
measure of our liquidity. In addition, these non-GAAP financial measures may not be comparable to 
similar measures reported by other companies. With respect to the non-GAAP financial measures for the 
fourth quarter, the full 2007 fiscal year and as presented in our business outlook for fiscal 2008, the 
GAAP financial measures most directly comparable to each non-GAAP financial measure used or 
discussed in this press release and a reconciliation of the differences between each non-GAAP financial 
measure and the comparable GAAP financial measure can be found on the Investors page of the 
Moldflow Web site at http://www.moldflow.com/stp/english/investors/index.htm.  

Information Dissemination  
Moldflow will host a conference call to discuss the preliminary fourth quarter and full 2007 fiscal year 
results as well as future outlook at 11:00 a.m. US Eastern time, Thursday, August 23, 2007. The call will 
be recorded with replay (dial-in # 800-642-1687, PIN# 10140446) which will be available until August 
30, 2007. In addition, a live Webcast of the conference call, together with this press release and 
supplemental financial information, can be accessed through the Company’s Website at 
http://www.moldflow.com/ in the Investors section. The call, press release and supplemental 
information will be archived and can be accessed through the same link.  

Click here to return to Contents 

Synopsys Posts Financial Results for Third Quarter Fiscal Year 2007 
22 August 2007 

Synopsys, Inc. reported results for its third quarter ended July 31, 2007. 

For the third quarter, Synopsys reported revenue of $304.1 million, a 10 percent increase compared to 
$277.2 million for the third quarter of fiscal 2006. 

"In the third quarter we delivered strong earnings growth and cash flow, and entered into very important 
customer alliances," said Aart de Geus, chairman and CEO of Synopsys. "We are confident about our 
position, and look forward to ending the year strongly and well-positioned for 2008." 

GAAP Results 
On a generally accepted accounting principles (GAAP) basis, net income for the third quarter of fiscal 
2007 was $24.9 million, or $0.17 per share, compared to $7.6 million, or $0.05 per share, for the third 
quarter of fiscal 2006. 

Non-GAAP Results 
On a non-GAAP basis, net income for the third quarter of fiscal 2007 was $47.7 million, or $0.32 per 
share, compared to non-GAAP net income of $30.1 million, or $0.21 per share, for the third quarter of 

http://www.moldflow.com/stp/english/investors/index.htm
http://www.moldflow.com/
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fiscal 2006. 
Non-GAAP net income consists of GAAP net income excluding employee share- based compensation 
expense calculated in accordance with FAS 123® and, to the extent incurred in a particular quarter or 
period, amortization of intangible assets, in-process research and development charges, integration and 
other acquisition-related expenses, facilities and workforce realignment charges, and other significant 
items which, in the opinion of management, are infrequent or non-recurring. See "GAAP 
Reconciliation" below. 
Financial Targets 
Synopsys also provided its operating model targets for the fourth quarter and full fiscal year 2007. These 
targets constitute forward-looking information and are based on current expectations. For a discussion of 
factors that could cause actual results to differ materially from these targets, see "Forward-Looking 
Statements" below. 

Fourth Quarter of Fiscal Year 2007 Targets: 

• Revenue: $300 million - $310 million 

• GAAP expenses: $261 million - $277 million 

• Non-GAAP expenses: $236 million - $246 million 

• Other income and expense: $3 million - $6 million 

• Tax rate applied in non-GAAP net income calculations: 25 - 26 percent 

• Fully diluted outstanding shares: 146 million - 151 million 

• GAAP earnings per share: $0.18 - $0.26 

• Non-GAAP earnings per share: $0.34 - $0.37 

• Revenue from backlog: greater than 90 percent 

Full-Year Fiscal Year 2007 Targets 

• Revenue: $1.195 billion - $1.205 billion 

• Tax rate applied in non-GAAP net income calculations: approximately 25 percent 

• Fully diluted outstanding shares: 146 million - 151 million 

• GAAP earnings per share: $0.78 - $0.86 

• Non-GAAP earnings per share: $1.31 - $1.34 

• Cash flow from operations: greater than $325 million 

GAAP Reconciliation 
Synopsys' management evaluates and makes decisions about the Company's business operations 
primarily based on the bookings, revenue and direct, ongoing and recurring costs of those operations. 
Management does not believe amortization of intangible assets, in-process research and development 
charges, integration and other acquisition-related expenses, facilities and workforce realignment charges 
and other significant infrequent items are ongoing and recurring operating costs of its core software, 
intellectual property and service business operations. In addition, while employee share-based 
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compensation expense calculated in accordance with FAS 123® and change in the fair value of the 
Company's non-qualified deferred compensation plan obligations constitute ongoing and recurring 
expenses of the Company, such expenses are excluded from non-GAAP results because they are not 
expenses that require cash settlement by the Company and because such expenses are not used by 
management to assess the core performance of the Company's business operations. Therefore, 
management excludes such costs, to the extent incurred in a particular quarter, from the following 
GAAP financial measures included in this earnings release: total cost of revenue, gross margin, total 
operating expenses, operating income (loss), income (loss) before provision (benefit) for income taxes, 
provision (benefit) for income taxes, net income (loss) and net income (loss) per share. 
For each such measure, excluding these costs provides management with more consistent, comparable 
information about the Company's core performance. For example, since the Company does not acquire 
businesses on a predictable cycle, management would have difficulty evaluating the Company's 
performance as measured by gross margin, operating margin, income before taxes and net income on a 
period-to-period basis unless it excluded acquisition-related charges. Similarly, the Company does not 
undertake significant restructuring or realignments on a regular basis, and, as a result, excludes 
associated charges in order to enable better and more consistent evaluations of the Company's operating 
expenses before and after such actions are taken. Management also uses these measures to help it make 
budgeting decisions, for example, as between product development expenses (which affect cost of 
revenue and gross margin) and research and development, sales and marketing and general and 
administrative expenses (which affect operating expenses and operating margin). Finally, the availability 
of such information helps management track performance to both internal and externally communicated 
financial targets and to its competitors' operating results. 
Management recognizes that the use of these non-GAAP measures has certain limitations, including the 
fact that management must exercise judgment in determining whether certain types of charges, such as 
those relating to workforce reductions executed in the ordinary course, should be excluded from non-
GAAP results. However, management believes that, although it is important for investors to understand 
GAAP measures, providing investors with these non- GAAP measures gives them additional important 
information to enable them to assess, in a way management assesses, Synopsys' current and future 
continuing operations. 

Reconciliation of Third Quarter Results 
For tables reconciling the specific items excluded from GAAP in the calculation of non-GAAP net 
income and earnings per share for the third quarter 2007, please visit 
http://synopsys.mediaroom.com/index.php?s=43&item=482.  

Click here to return to Contents 

Implementation Investments 
Autodesk Inventor Expertise Helps Penn College Grads Design Successful Careers Using 3D 
Technologies 
22 August 2007 

Autodesk, Inc. announced that Pennsylvania College of Technology (Penn College), an affiliate of The 
Pennsylvania State University, is training students in its School of Industrial and Engineering 
Technologies on Autodesk Inventor software.  

http://synopsys.mediaroom.com/index.php?s=43&item=482
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The School of Industrial and Engineering Technologies at Penn College offers students two programs in 
drafting and Computer Aided Drafting (CAD) technology: a two-year associate's degree in CAD 
Technology and a four-year bachelor's degree in CAD Product Design. The teaching and practice of new 
3D design methodologies is the hallmark of their program. 
"In their first year of studies, students are learning leading-edge 3D CAD techniques with Inventor 
software," says J.D. Mather, an assistant professor at Penn College. "We want students skilled in the 
same tools the experts are using, so the school-to-work transition is successful." 
In 2006 Penn College became a pilot member of the Autodesk Student Engineering and Design 
Community. This online community, which has garnered more than 104,500 student and faculty 
members since September 2006, allows students in the fields of mechanical engineering, architecture, 
construction and civil engineering to download Autodesk software, including Inventor, for free*. 
Autodesk Inventor is the world's best-selling 3D mechanical design software and the foundation of 
Digital Prototyping. 
"We are very proud that educational leaders like Penn College are taking advantage of the free software 
as well as the teaching and learning resources offered through our Student Engineering and Design 
Community site," said Alan Jacobs, senior manager of University Programs for Autodesk. "Autodesk is 
committed to helping educators foster the next generation of engineers, and helping ensure that their 
students have the support they need to become successful professionals." 
Employers are taking note of how quickly Penn College students become productive and are crediting 
their extensive knowledge of Inventor, which allows them to hit the ground running without requiring 
time to train on software. 
"With placement rates approaching 100 percent, it certainly appears we're fostering the skills employers 
demand," says Mather. "We recently received a request from an employer who had had so much success 
with a recent graduate of our program that they were back searching for more fresh talent." 
Penn College has also focused on preparing students for the Autodesk Inventor Certified Expert 
examination: a thorough four-hour hands-on and written examination that enables highly experienced 
users to demonstrate proficiency and expertise in Inventor software. 
"We're proud that two of our recent graduates are among only three students worldwide who have 
passed the Autodesk Inventor Certified Expert exam," says Mather. "This exam is usually taken after 
several years of professional experience." 
A certified Autodesk Inventor expert himself, Mather has also been active in the beta development of 
Inventor. His list of accomplishments includes being one of ten winners of the Autodesk Inventor 10 
Beta Challenge, one of eight winners of the Autodesk Inventor 11 Beta awards and winner of the 
Autodesk Inventor 11 Shape Description Contest with his Inventor model of a stapler. Most recently, he 
was a speaker at Autodesk University 2006 where his presentation was entitled, Becoming an Autodesk 
Inventor Professor in 90 Minutes. 
The Autodesk Student Engineering and Design Community portal also provides students and educators 
with many resources such as tutorials, forums, and job postings. Any student or faculty with a valid 
education e-mail address is invited to participate in the Student Engineering and Design Community. 
For more information on this exciting new Web portal, visit: http://www.autodesk.student.com/.  

About Autodesk Education 

http://www.autodesk.student.com/
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Autodesk is committed to supporting students and educators by providing access to 2D and 3D design 
software, innovative programs and resources designed to inspire the next generation of professionals to 
experience their ideas before they're real. Autodesk supports schools and institutions of higher learning 
worldwide through substantial discounts, subscriptions, grant programs, training, curricula development 
and community resources. For more information about Autodesk education programs and solutions, visit 
http://www.autodesk.com/education.  

Click here to return to Contents 

Autodesk Presents Revit BIM Experience Award to New Jersey Institute of Technology for Creation 
of Fully Digital Approach to Architectural Education 
21 August 2007 

Autodesk, Inc. announced that it has presented the New Jersey Institute of Technology (NJIT) with a 
Revit BIM Experience Award for its commitment to teaching an entirely digital approach to 
architecture. NJIT provides students with targeted building information modeling (BIM) classes and has 
integrated Revit Architecture software into design studios. The Revit BIM Experience Award honors 
organizations, including commercial architecture, engineering and construction (AEC) firms, 
educational institutions, and individuals for their innovation and excellence in implementing the Revit 
platform for BIM. Candidates are judged on their ability to create quality and complex designs, 
collaborate across the building design disciplines, and drive increased productivity in the building design 
process. 

"The interoperability between Autodesk applications has helped improve our students' efficiency and 
shorten their learning curve, so it was a natural choice to select the Revit platform for BIM when we 
launched our building information modeling curriculum," said Glenn Goldman, professor and director of 
Imaging Laboratory, NJIT. "There is a great demand for BIM-trained professionals, so our career-
oriented students are gaining a competitive advantage by learning to work on the Revit platform, the 
market-leading solution for BIM. Their familiarity with BIM is also enabling them to be the building 
industry leader of the future -- proselytizing new technology, processes, and approaches in their 
professional careers." 

NJIT enrolls more than 8,000 students in bachelors, masters and doctoral degrees in nearly 100 degree 
programs offered by six colleges. Established in 1973, NJIT's New Jersey School of Architecture 
(NJSOA) is one of the largest degree-accredited architecture schools in the United States and is a 
national leader in integrating architectural computing technology into the studio curriculum. NJIT began 
using Revit Architecture several years ago in various upper-level studios and is now in the process of 
integrating BIM throughout its curriculum. The school currently offers a BIM class as well as a design 
studio -- both using Revit Architecture as the main BIM tool. The school is currently exploring the 
incorporation of Revit Structure software and Revit MEP software into future classes, and examining 
how to integrate building performance analysis software from Integrated Environmental Solutions (IES). 

NJIT uses Revit Architecture to demonstrate the relationship between design and building to its students 
and leverages technology in the service of design to create better architects -- and architecture. Graduate 
Bruce McConnell recently used Revit Architecture to complete a design studio project that required the 
inclusion of sustainable features, such as reliance on natural heating, cooling and controlled shading. 
Another student, Donald Kovacs Jr., used Revit Architecture on his final project to design a complex 
art-school dormitory that employed a multi-story design with gently curving façades as well as 
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articulated vertical circulation. Revit Architecture provided him with constructability checks and 
balances while also leaving him the artistic freedom he needed to create a unique and interesting design. 
"New Jersey Institute of Technology's dedication to providing its students with knowledge and training 
in state-of-the-art design technology makes it a perfect recipient for the Autodesk Revit BIM Experience 
Award," said Jay Bhatt, senior vice president, Autodesk AEC Solutions. "As the architecture, 
engineering & construction industry moves to a fully digital workflow, it's critical for educational 
institutions to provide students with the skills needed in their future careers." 

Click here to return to Contents 

Burlington Technologies Speeds Engine Component Design with SolidWorks, PDMWorks 
20 August 2007 

Canadian automotive engine component manufacturer Burlington Technologies, Inc. (BTI) has cut new 
product development time in half using SolidWorks® 3D CAD and PDMWorks® Enterprise product 
data management software.  

For nearly 40 years, Burlington Technologies has delivered high-pressure aluminum die casting, 
machining and assembly for some of the most widely recognized brands in the automotive industry. The 
company specializes in designing and making the die castings for a broad range of engine compartment 
components like brackets, hinges, housings, and transmission casings. It standardized on SolidWorks 
Office Premium and PDMWorks to minimize design cycles, reduce errors, improve internal 
communications, and constantly refine product development.  

“We had become used to working with complicated CAD software, so it is refreshing to use 
SolidWorks,” said Rick MacMillan, die designer on BTI’s tool design team. “Its intuitive interface lets 
us do what we want to without a lot of extra steps. The fact that we can move a bolt hole in a couple of 
mouse clicks, and have all of the geometry remain intact, saves time, ensures accuracy, and lets us be 
more creative.”  

SolidWorks allows BTI’s tool design team to work in both 3D models and 2D drawings depending on 
customers’ needs. When engineers change 3D models, the corresponding 2D drawings automatically 
update with the changes, saving them as much as a week in overall design time. Reducing design cycles 
and errors allows engineers to focus on innovation so they can design better products.  

PDMWorks provides the version control and security to help ensure the company’s designs are accurate, 
yet accessible to authorized team members in the product development process. It allows multiple 
designers and engineers to work on a project at the same time without introducing errors. “PDMWorks 
gives everyone peace of mind because as designers, we wonder whether someone has changed our 
work,” said MacMillan. “PDMWorks lets us manage who has what access to designs, so we know every 
change that has been made. Between SolidWorks and PDMWorks, we’re doing more in the same 
amount of time than before.”  

Burlington Technologies also streamlines communications between BTI’s design team, engineers, the 
internal manufacturing team, and customers with eDrawings® e-mail enabled design communication 
tool.  

“High pressure die casting is an exact science in which precision and experience count for everything,” 
said Rainer Gawlick, SolidWorks vice president of worldwide marketing. “SolidWorks and PDMWorks 
allow Burlington Technologies to use the company’s wealth of expertise to make its products accurate, 
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while also changing die casting into an art form.”  
Burlington works with authorized SolidWorks’ reseller Javelin Technologies for ongoing software 
training, implementation, and support.  

Click here to return to Contents 

Catalog Data Solutions Adopted by Midwest Control Inc. 
21 August 2007 

Catalog Data Solutions (CDS) announced that Midwest Control Products Corp (MCP) has adopted its 
CAD model download solution. 

Midwest Control Products has operations in Bushnell, Illinois and Hidalgo, and Oxon, United Kingdom. 
Responding to customer requests for CAD models of its products, Midwest Control Products decided to 
offer 3D CAD models for download from its web site. "We wanted to provide our customers with a 
CAD download service to save them design time," said Mark Rauschert, President. "With the addition of 
2D/3D CAD drawings to our website, we are meeting that need." 

"We are delighted to have been selected by Midwest Control Products for our leading online CAD 
model download solution and affordable CAD services," said John Major, CEO Catalog Data Solutions. 
"By providing downloadable 3D CAD models of your products, you save design engineers valuable 
time and make it easier for your products to be selected over your competitors' products. In return your 
parts are 'locked and loaded' into new designs, so you will enjoy sales in proportion to the sales success 
of those designs. The first step is to get your part models online, the second to ensure they are easily 
found - both by specification/attribute-based catalog search on your web site and in design engineering 
portals. This is the best business-to-business (B2B) ecommerce lead generation available for industrial 
suppliers - the process reaches the true decision maker, the design engineer, ahead of the traditional 
buying process - and buyers rarely change what the engineer has specified." 

About Midwest Control Inc 
Midwest Control Products Corp (MCP) began operations in 1967 and operates factories in Bushnell, 
Illinois and Hidalgo, Mexico with Sales Offices in Bushnell, IL, USA, and Oxon, United Kingdom. 
Originally a tube fabricator, MCP has expanded its product line over the years to now include linkages 
(ball joints, clevises, clevis spring pins, spherical rod ends and yoke ends), flat bar fabrications, tube 
fabrications, upset forgings, wireforms, contract zinc electroplating and contract powder painting. 
Today, MCP ships to over 1,000 different OEM's (2000 different shipping locations) and distributors 
worldwide and operates under ISO9001 and Q9001-2000. 

Click here to return to Contents 

Cimatron Speeds up Prototype Manufacturing at MAHLE Group 
20 August 2007 

MAHLE Group, one of the top 30 automotive suppliers worldwide, has successfully implemented 
Cimatron's integrated CAD/CAM solutions to speed up its prototype production operations.  
To address a growing demand, MAHLE Group has added prototype manufacturing to the portfolio of 
services it provides to its automotive customers. "Prototyping is a critical and challenging phase in the 
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process of automotive part manufacturing nowadays," said Ulrich Boch, manager of the prototype and 
utilities shop at MAHLE Group. "We often need to have the prototype ready in a very short order, even 
before the design is completed."  
With such demanding time pressures, MAHLE was looking for a CAD/CAM solution that would not 
only reduce the time of individual tasks but also streamline the entire process from design to production. 
With frequent engineering changes occurring at the prototype phase, MAHLE needed a system that 
could allow such changes to be quickly and safely incorporated into existing designs.  
Ulrich Boch explained the selection of Cimatron: "Looking back, Cimatron was the right choice for us. 
We desired to have a continuous system throughout the tool shop, starting from the design up to the 
milling machine. Cimatron is offering this continuity, as well as the interfaces for Catia and ProE which 
allow us to exchange product design data."  
Functionality and ease-of-use have also played an important role in the selection of Cimatron as the 
system of choice at MAHLE. "The option to generate a tool set with only a few clicks and the ability to 
link to standard catalog components of all major manufacturers is highly appreciated by our users," said 
Marco Brosemer, manager of the tool making shop at MAHLE. "In addition, we find the Quick 
Compare functionality a key capability for prototype tool making."  
Cimatron's Quick Compare functionality reduces the time and effort required to manage and implement 
engineering changes. The software analyzes and displays changes in design between different versions, 
allowing the designer to decide which changes to incorporate into the project. Steps that have previously 
performed, such as the separation of shapes, need not be repeated.  
MAHLE's prototype tooling capabilities have increased considerably since it started offering the service. 
"Our tool shop began producing small tools four years ago; today, the largest tools can reach the 
dimensions of 800 x 1000 mm and mold clamping forces of up to 800 tons. The Cimatron software has 
been a significant enabler of our success in building up these capabilities in such a short time," said 
Boch.  

Click here to return to Contents 

Delcam Software Gives Toolmaker Five-Axis Flexibility 
21 August 2007 

Using Delcam’s PowerSHAPE CAD software and PowerMILL CAM system has given Dutch 
toolmaker ProMould the flexibility it needs to supports its customers with the development and 
innovation of their new products, processes and production technologies. Due to this support, 
ProMould’s customers are able to manufacture their products more quickly and more efficiently. In this 
way, both the company and its customers continue to be competitive in their respective markets. 

ProMould was founded in 2002 and is located in Heinenoord in the Netherlands. It focuses on 
developing, creating and producing models, moulds and prototypes for customers in foundries, the 
injection and vacuum moulding industry, and the design world, mainly for the automotive and aviation 
sectors. 

To further increase its efficiency, ProMould purchased a computer-controlled five-axis portal milling 
machine from Zimmermann five years ago. The company then began looking for a CADCAM system, 
to control this machine and its use in the modelmaking industry. 

http://www.cimatron.com/


CIMdata PLM Industry Summary 

 Page 32 

After comparing several systems, ProMould chose PowerSHAPE and PowerMILL as the software that 
best met its needs. Lennard van der Hoeven, Product Engineer at ProMould, was an early enthusiast for 
the software. "PowerMILL was able to control the five-axis portal milling machine without any 
trouble,” he remembered. "Furthermore, I could easily import "strange” files into PowerSHAPE and the 
software contains functionality especially for the modelmaking industry. Last but not least, PowerMILL 
had already been introduced successfully on identical milling machines in competitive companies.” 
After five years working with the Delcam software, Mr. van der Hoeven remains convinced that it was 
the right decision. "I have found that PowerSHAPE and PowerMILL are highly reliable, fast, efficient 
and comprehensive; especially pleasing are the specific design functionality for creating moulds and the 
toolpath calculation speed,” he commented. "The great advantage of this integrated CADCAM system is 
the ability to switch between PowerSHAPE and PowerMILL quickly and easily. While working in 
PowerMILL, I can simply switch to PowerSHAPE to edit the design. Over and over again, we discover 
useful options.” 
Flexibility is ProMould’s specialty. It is a small company with as much CNC machining capacity as its 
larger competitors. With this equipment, the company is able to manufacture and deliver components 
more quickly and with lower costs for their customers. To be competitive, the company also needs a 
suitable CADCAM system. "Delcam provides a really flexible CADCAM system that is able to find a 
solution for every problem,” concluded Mr. van der Hoeven. 
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FESTOOL Perfects PLM Environment with CoCreate OneSpace Model Manager 
21 August 2007 

CoCreate Software, Inc. announced that FESTOOL GmbH has purchased 100 seats of CoCreate 
OneSpace Model Manager. FESTOOL also uses CoCreate OneSpace Modeling and various CoCreate 
OneSpace Suite modules. 

FESTOOL, one of the world's most innovative manufacturers of hand-held tools for craftsmen, designs 
its products using CoCreate's 3D software tool, OneSpace Modeling. To further perfect its PLM 
processes, FESTOOL is now deploying CoCreate's data management solution, OneSpace Model 
Manager. 

"Throughout our 82-year history, we have produced patents, developments, technologies and tools that 
have moved the industry forward," said Hans Rittmann, FESTOOL IT Department Manager. "But this is 
not enough. We are constantly assessing what we have already accomplished, in order to turn new ideas 
into better, more capable, more durable, more ergonomic, safer equipment with even better ROI. This is 
an ongoing process." 

"We at FESTOOL appreciate how simple it is to learn and use OneSpace Modeling," said Rittmann. 
"Another huge advantage we see with OneSpace Modeling is that when we start a new design we don't 
waste time wondering 'How do I design this part.' We can concentrate at all times on the actual 
development of the product." 

"Perfection in detail and the final geometry of a design are not achieved immediately, but must be 
developed," said Rittmann. "Therefore, it is important that everyone has total flexibility to create and 
change parts at any time. The history-free OneSpace Modeling software gives us this advantage." 
FESTOOL works closely with its four sister companies to develop and manufacture all of its top-of-the-
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line products. Deploying OneSpace Model Manager will allow FESTOOL to better orchestrate its 3D 
product development process, something extremely important to the efficiency-conscious enterprise -- 
FESTOOL, in Neidlingen, Germany, has often received "Factory of the Year" recognition for its 
minimum-waste processes. 
OneSpace Model Manager will perfect FESTOOL's PLM environment by allowing designers 
throughout the dispersed team to quickly load and store design data, regardless of its size. Plus, 
OneSpace Model Manager preserves system resources by supporting lightweight models and partial 
load, so that designers load only what they need when they need it. 
For FESTOOL, a streamlined design environment is key to staying ahead of the competition. "CoCreate 
history-free CAD software and its tightly integrated OneSpace Model Manager make up the most 
powerful solution available to the high-tech industry," Rittmann said. 

Click here to return to Contents 

Force Protection’s Anti-Mine Vehicle Designed in SolidWorks ‘Stars’ in ‘Transformers’ Movie; 
SolidWorks 3D CAD software ensures 23-ton vehicle used to maintain troop and civilian safety 
around the world is ‘more than meets the eye’ 
22 August 2007 

A monstrous vehicle developed in SolidWorks® 3D CAD and COSMOSWorks® design analysis 
software and used to detect and remove mines in troubled areas around the world is an “actor” in the 
recently released “Transformers” movie. Force Protection, Inc. designed its Buffalo Mine Protected 
Clearance Vehicle (MPCV) to be a lifesaver, but the vehicle’s resume now boasts a Hollywood part as 
the evil Decepticon Bonecrusher.  

Already deployed globally and in use since 2003, the Buffalo MPCV several months ago made a trip to 
the DreamWorks movie studio where engineers and creative artists inspected the vehicle, which is 27 
feet long, 10 feet wide, and 13 feet tall. It has a long hydraulic arm with a rake attachment that can scoop 
up roadside explosives. The studio’s creative designers constructed a digital model of the vehicle used to 
put the Bonecrusher in motion.  

“It’s pretty cool to have a character in a movie based upon one of our company’s designs,” said Derek 
Parker, engineering section manager of the Capsule Group at Force Protection. “But as menacing as the 
transformer looks on film, the Buffalo’s real-life mission means that it must be even more rugged than 
what is portrayed in the film. SolidWorks and COSMOSWorks allowed us to explore myriad design 
options to make sure it is tough enough to withstand the extreme conditions that it operates in.”  

Based outside of Charleston, S.C., Force Protection has standardized on 94 licenses of SolidWorks 
software to better design a broad range of vehicles used in military applications. The company 
dramatically reduces development time and production costs using SolidWorks and COSMOSWorks by 
conducting much of its vehicle prototyping on computers. “We’re now able to see if components such as 
engine mounts or the drive train will line up within required tolerances to ensure a safe and reliable 
vehicle. The software allows us to save time so we can focus on evaluating the best design approach and 
constantly improve our designs while reducing the number of prototypes we build. Ultimately, we begin 
final production sooner, and minimize otherwise huge expenses,” said Parker.  
Parker cited other SolidWorks benefits, including the intuitive user interface, associativity to automate 
changes throughout the design, and easily understandable 3D models that politicians, military 
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commanders, and non-engineers can interpret.  
“Whether in the military, or Hollywood, Force Protection’s customers have very high expectations for 
its vehicles,” said Rainer Gawlick, SolidWorks vice president of worldwide marketing. “Having the 
right 3D CAD and design analysis software helps the company continue designing better products to 
meet those expectations.”  
Force Protection, Inc. works with authorized SolidWorks’ reseller ModernTech Mechanical for ongoing 
software training, implementation, and support.  
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IST METZ Deploys CoCreate OneSpace Model Manager 
24 August 2007 

CoCreate Software GmbH announced that IST METZ GmbH has purchased nearly 100 CoCreate 
OneSpace Model Manager licenses in support of its global 3D product development and product 
lifecycle management processes. 

IST METZ is one of the world's most innovative and well-known developers, manufacturers, and 
distributors of UV solutions and equipment for the environmentally friendly curing of solvent-free inks, 
varnishes, silicones, and adhesives. IST METZ drying systems are used by world leaders in the graphic 
arts and automotive industries. These systems are respected and sought after for their unprecedented 
speed-drying capabilities that allow customers utmost efficiency in production. 

IST METZ is an international group comprising 13 companies with more than 570 employees 
worldwide and total group revenues of almost Euro 90 Million. The enterprise's operations span across 
70 countries including England, the United States, China, France, Italy, the Netherlands, Spain and 
Sweden. 

"More than 30 years' experience, continuous technological developments, and close working 
relationships with our customers and business partners are the foundation of our global success," said 
Dr. Hans-Werner Dax, Head of Information Technology at IST METZ. "Our design goals are to 
significantly lower on-going data management costs while benefiting from up-to-the-minute 
functionality. We are achieving this with the CoCreate OneSpace Suite. With it we have lowered our 
costs, but have the design flexibility and speed necessary to steadily bring innovative new products to 
our customers." 

IST METZ uses the CoCreate OneSpace Suite to ensure the successful development of its high-tech 
customer-specific solutions such as the coveted MBS®-5 UV System, winner of the FlexoTech "Award 
for Innovation" - category Environmental. 

IST METZ engineers experienced that history-based software hindered innovation because working 
with models with a history tree lengthens the development cycle and increases complexity while 
decreasing productivity. History-based models couldn't be modified quickly enough because the history-
tree must be considered when making any change or addition. This process was simply too complicated 
and inflexible in daily practice. However, the unique Dynamic Modeling-based approach in CoCreate's 
3D CAD tool, OneSpace Modeling, lets designers quickly make changes to a model without considering 
the sequence of steps within a history tree. 
With the CoCreate OneSpace Suite IST METZ enjoys seamless and instant benefits from extensive new 

http://www.forceprotection.net/
http://www.moderntechmech.com/
http://www.cocreate.com/


CIMdata PLM Industry Summary 

 Page 35 

design functionality such as generating and loading lightweight assemblies. These quick-to-load 
graphical representations of the model enable designers to work with massive models using only a 
fraction of the system resources needed by a rich model. The user can then download only those rich 
models or components that are needed on the fly. 
CoCreate's out-of-the box Model Manager solution completes the equation allowing IST METZ to 
achieve its cost reduction goal. Using this standard solution as opposed to its previously highly-
customized PDM system, updates to new versions are smooth and low cost. CoCreate OneSpace Model 
Manager fully supports the complete design process, including documentation, with its modern features 
and tight integration to CoCreate OneSpace Modeling. No one within the extended team can lose or 
write over existing models or parts. All IST METZ models are easily managed so that any designer can 
easily find and call up parts to re-use or adapt for new products. 
A streamlined, standardized design environment for the highest level of productivity and cost efficiency 
keeps IST METZ ahead of the competition. "CoCreate's history-free approach to CAD software with its 
tightly integrated OneSpace Model Manager is the most cost-efficient, modern technology available to 
the high-tech industry," Dr. Dax said. 

Click here to return to Contents 

K&L Microwave Uses IFS CRM Solution for A&D Sales 
21 August 2007 

IFS announced that K&L Microwave, a subsidiary of Dover Corporation, has gone live on the IFS Sales 
and Marketing customer relationship management (CRM) solution. 

K&L Microwave had been running IFS Applications for enterprise resources planning (ERP) since 
2002, but in November of 2006 decided they needed a system that would integrate sales, engineering 
and quality department activities involved in quoting. As an engineer-to-order (ETO) company, K&L 
Microwave had more demanding requirements that many other CRM solutions could not meet. 

Quoting is a vital and complex process for K&L Microwave, as the company designs and manufactures 
RF and microwave filters, duplexers and subassemblies, engineering each product to the specifications 
of defense and homeland security and commercial customers. 

According to Global Customer Service Manager Yvonne Downie, the company hoped to better facilitate 
engineering tasks and projects involved with quoting, and also link part numbers by government 
programs. 

"So much of our success in securing business has to do with how quickly we can turn around a quote or 
a prototype," Downie said. "We want to turn quotes around within 48 hours when we can. This involves 
decreasing all the turnaround time associated with any task/project involved in finalizing the quote for 
the customer. As of this month we can track and control all of the metrics associated with turning a 
quote quickly. It helps in this regard that we can now see how much quoting activity each of our 
engineering groups are assigned at any given time so we can balance quoting against other engineering 
work necessary to release products to manufacturing." 

Because K&L Microwave performs a significant amount of work for customers working on Department 
of Defense contracts, the ability to tie part numbers, estimates and opportunities to specific government 
programs is critical. Using IFS Workshop Tool Kit, K&L Microwave Systems Analyst Phil Shields was 
able to personalize the IFS solution to track government programs and relate them to part numbers, sales 
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opportunities and other activities. 
"We were able to easily add fields and tables to the various tabs within IFS Sales and Marketing to meet 
our team's requirements," Shields said. "The IFS Workshop Tool Kit was very easy to use and very 
powerful." 
"At IFS, we believe that back-office CRM -- CRM that ties sales functionality into other information 
from throughout the company -- is going to be attractive to many companies in the 21st Century," IFS 
CRM Senior Product Advisor Jorge Defreitas said. "It used to be that you did business with people you 
know. In the 21st Century, you do business with people who know you and leverage that knowledge to 
serve you better. That is what K&L is able to achieve here with their very well-planned instance of IFS 
Sales & Marketing." 
According to K&L Microwave Sales Territory Manager Jeff Burkett, a key benefit of the new solution is 
increased visibility across sales and quoting functions, resulting in the ability to use existing information 
about customers and the government programs they are working on. 
"Let's say a territory manager is working with a customer in Arizona, and we get information that 
suggests a different company in Massachusetts is working on the same program. They likely will need 
something similar to what we are working on for the company out west. We can leverage engineering 
time we have already invested to pursue that business," Burkett said, adding that the same information 
on government programs can help K&L Microwave pursue business when prime contracts change 
hands. 
"If we are supplying parts to one of our customers and the program they are working on moves to 
another prime contractor, our new CRM will help us make decisions about how to handle it," Burkett 
said. "We now know what parts we are supplying to that program, and if we are making $5 million in 
parts per year for the program, we can devote a different level of engineering effort to pursuing the 
business than if we are supplying $100,000 of parts per year for that program." 

Rapid deployment 
The team installed IFS Sales and Marketing at K&L Microwave in late November of 2006, and the 
company went live on the CRM application on January 15th. After the initial go-live, Shields led a team 
to design changes to handle estimating and tracking activities by government programs, and went live on 
the solution March 12. 
More recently, K&L Microwave extended its IFS Applications functionality to communicate with their 
team of independent manufacturer representatives. As of mid-2007, information on customers and 
prospects can be exported and shared with outside sales representatives who return to K&L Microwave 
data that is imported to IFS Applications and used in K&L Microwave's sales forecasting efforts. 
Shields said that K&L Microwave will consider adding IFS Portals to allow manufacturer 
representatives to more directly access IFS Applications. 
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Lockheed Martin Builds Closer Ties With NASA Using Dassault Systèmes’ DELMIA To Refine 
Orion Physical Mockup; Digital and Physical Mockups Speed Development 
21 August 2007 
Dassault Systèmes (DS) announced that its DELMIA software is helping Lockheed Martin Space 
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Systems Co. (LMSSC) work more closely with the National Aeronautics and Space Administration 
(NASA). The focus of their efforts is on mockups for the crew exploration vehicle to be used in the 
Orion orbital and moon-landing missions.  
Orion, America’s next-generation space exploration project, is part of the Constellation program to 
explore the solar system. The Lockheed Martin Corp. unit and NASA are partnering in human-factors 
simulations to develop Orion’s command module. Lockheed Martin’s Orion contracts are valued at 
about $4 billion. LMSSC project managers say that simulations for “what-if” scenarios and tradeoff 
studies help build working relationships and credibility that are critical for any sort of successful 
government and industry collaboration. The simulation software is DELMIA DPM (Digital Process for 
Manufacturing) and V5 Human for ergonomic analyses.  
Working directly with astronauts, NASA and LMSSC, using DELMIA’s solutions, are building a 
virtual, or digital, mockup of the crew exploration vehicle in Littleton, Colorado and a physical mockup 
at NASA’s Johnson Space Center (JSC) in Houston, Texas. The digital mockup is speeding 
development of the high-fidelity physical mockup at JSC. The Littleton mockup is also cutting 
development costs by doing modifications digitally rather than through carpentry. The virtual mockup is 
to provide a technical basis for crew arrangement, crew spacing and seat design, and is to ensure 
crewmembers can see and reach controls. Simulations use up to 11 manikins and include analyses for 
exercise space, access to crew stowage, and getting in and out of Orion.  
Lockheed Martin sees the digital and physical Orion mockups as a key interconnection with NASA. The 
simulation data is used at JSC to refine the physical Orion mockup, which is built full-scale. The JSC 
mockup also helps the crew trainees and NASA evaluate the design of the control systems. These 
simulations will help avoid the wasted time and excess cost of repeated rebuilds and modifications of the 
physical mockup.  

About Lockheed Martin Aeronautics  
Lockheed Martin Aeronautics (LMA) is engaged in the design, research and development, systems 
integration, production, support and upgrade of advanced military aircraft, rockets, missiles and related 
technologies. Customers include U.S. government agencies, the U.S. military, and allied governments 
around the world. Major aircraft programs include F-35 Lightning II (originally the Joint Strike Fighter 
or JSF); F-22 Raptor; F-16; C-130J tactical transport and C-5 strategic airlifter. LMA also supports F-
117, P-3, S-3 and U-2. LMA produces major components for the Japanese F-2 fighter and is a co-
developer of the T-50 trainer for South Korea. The Skunk Works™ develops innovative next-generation 
systems.  
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Machinery Industry Moving Towards PLM 
20 August 2007 

UGS PLM Software, a division of Siemens Automation and Drives (A&D), has experienced an increase 
in demand for its products among machinery companies around the world. Nearly 15 percent of UGS 
PLM Software’s customers now operate in the machinery industry, a percentage that the Siemens 
division expects to grow even further in the years to come. 
The increased attention for PLM in the machinery industry does not come as a surprise, according to 
Paul Vogel, senior vice president and managing director, Europe, Middle East and Africa (EMEA), UGS 
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PLM Software, who cited globalization as one of the primary drivers. “According to various industry 
reports, in 2004, China superseded the United States as the most important market for machine tools and 
absorbed a fifth of the world’s products in this area. Machinery manufacturers realize they must 
transform their organizations if they are to benefit from the many partnering and selling opportunities in 
these markets.” 
PLM is an enterprise strategy that brings together all knowledge, data and processes related to a 
company’s products. Among other things, it lets distributed organizations develop, support and retire 
products as a single company by enabling real-time virtual collaboration and data sharing among 
geographically-distributed teams. 

Europe Taking the Lead 
Interestingly enough, European machinery manufacturers appear to be leading the transition to PLM. 
Even though UGS PLM Software operates on a worldwide scale – 60 percent of all multinational 
machinery companies use software from UGS PLM Software.. 
“The attention for PLM among European machinery companies is understandable, as they were among 
the first to invest in offshore facilities,” explains Henry Seddon, vice president, EMEA Marketing, UGS 
PLM Software. “In addition, the European machinery market, which used to be highly fragmented, has 
in recent years seen strong consolidation. Not only does PLM help these distributed companies to 
manage their product lifecycle, it also enables them to get the most out of their existing resources.” 

PLM in Small- to Medium-sized Businesses 
Despite the advantages for distributed organizations, it’s not only large machinery companies that drive 
the shift towards PLM. Of the customers UGS PLM Software has in the machinery industry, more than 
80 percent have less than 100 employees. “We believe many of these are specialized companies that 
serve a particular niche market. They use PLM primarily to innovate faster and complete more 
effectively,” said Seddon. 
For more information about PLM solutions for the machinery sector, please visit: 
http://www.ugs.com/industries/machinery/  
To view a five-minute overview video about PLM solutions for the machinery sector, please visit: 
http://www.ugs.com/industries/machinery/demo/index.html  
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MARTA Reports Major Time Savings From Use of Bentley Optram 
21 August 2007 

Bentley Systems, Incorporated announced that the Metropolitan Atlanta Rapid Transit Authority 
(MARTA) is reporting major time savings from its deployment of the Bentley Optram decision-support 
system for rail corridor maintenance planning and operations.  

To date, Bentley Optram has enabled MARTA to reduce by more than 70 percent the time it spends 
analyzing automated track geometry and exceptions and verifying track exceptions or defects. In 
recognition of these and other savings from its use of Bentley Optram, MARTA received a BE Award of 
Excellence for “Best Return on Innovation” from Bentley COO Malcolm Walter at the recent BE 
Conference in London.  
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MARTA’s Track and Structures division began relying on the Bentley Optram solution for rail condition 
analysis and planning last year. The system interoperates directly with MARTA’s enterprise asset 
management system to automatically generate work orders and capture progress, history, and cost 
information for reuse in future decision making. With the ability to practice proactive maintenance, 
MARTA Track and Structures division foresees dramatic reductions in maintenance and renewal costs 
as well as track defects.  
Said Tim Elsberry, acting assistant director of MARTA’s Track and Structures division, “In the 
maintenance industry, it’s well documented that reactive maintenance costs two to four times more than 
proactive maintenance. By having advanced planning tools and functions, maintenance organizations 
can reduce reactive work and increase planned outage time. Whereas reactive maintenance is often the 
result of a failure or downtime, planned maintenance is performed in the off-peak hours and minimizes 
the impact on customers.  
“Bentley Optram provides the Track and Structures team with powerful planning tools and allows us to 
address conditions proactively. We foresee achieving a 20 percent reduction in maintenance and renewal 
costs.”  
The Bentley Optram product suite provides track managers with a concise view of the rail infrastructure 
through digital track charts, rail assets, and attributes, and it combines information regarding system 
performance and maintenance activity over time. The Track and Structures division has been able to 
eliminate manual tasks that provide no value-add and improve work processes by converting data into 
quality information.  
Bentley Optram was put into place as part of Phase I of MARTA’s Business Transformation Program 
(BTP), launched in October 2006. The BTP, which encompasses a reengineering of business processes 
and operations, along with the replacement of multiple legacy information technology systems, is slated 
for completion in 2008.  
Phase I of BTP implemented a highly integrated system involving components of Oracle Enterprise 
Resource Planning (ERP) software, MAXIMUS Enterprise Asset Management (EAM) software, and the 
Bentley Optram product suite. This initial phase was delivered on time and on budget. The integrated 
system streamlines business processes and provides higher productivity and increased efficiencies.  
Tightly integrated with MAXIMUS via its EAM Interface, the Bentley Optram product suite provides a 
visual reference as to where work is scheduled and has been performed. The system also interfaces with 
track geometry information, providing the ability to visualize all channels of the rail telemetry data – a 
previously unrecognized capability. Allowing for proactive maintenance decisions, the system increases 
safety and reliability, and ultimately improves the ridership experience for MARTA’s rail customers.  
For more information about Bentley Optram, go to http://www.bentley.com/optram.  
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Snecma Services Aviation Maintenance Flies with Seemage 
23 August 2007 

Snecma Services (http://www.snecma-services.com/), a subsidiary of the Safran Group, offers a wide 
range of services to its aviation customers such as training, engine and equipment maintenance, engine 
fleet management, parts repair, production of technical documentation and more. In order to improve its 
jet engine maintenance curriculum, the company’s training center in Melun-Villaroche, France has 

http://www.bentley.com/optram
http://www.snecma-services.com/


CIMdata PLM Industry Summary 

 Page 40 

selected Seemage™ to create high-quality training materials for use at the training center. 
Snecma Services offers a broad range of training, from maintenance courses to instruction in complete 
aircraft engine assembly and disassembly. In addition, Snecma Services’ own staff is educated in 
Melun-Villaroche. The 20 members of the training center provide training for 1200 trainees per year on 
average who come from approximately 100 different airline companies. Because of the large number of 
students and the critical nature of the curriculum, Seemage was the natural choice to ensure both 
consistency and accuracy in the drawings, animations and other materials used in the courses. 

Innovations in training 
The center’s managers have been using Seemage since September, 2006 to produce technical 
documentation and maintenance procedures directly from 3D CAD models, ensuring up-to-date learning 
materials and the ability to make changes in those materials quickly. 
"We wanted to develop a new, more interactive program of courses which required lots of 2D/3D 
animation and therefore extensive use of digital mock-ups. With this objective in mind, we tested 
several solutions. The ergonomics, graphic performance and highly satisfactory rendering of Seemage 
were of primary importance in determining our choice," says Laurent Dussillols, Training Development 
Manager, Snecma Services. 
Because the training center’s mission is education, any system for producing educational materials had 
to be easy for the center’s staff to learn and use. “After only two days of training, Seemage was fully 
deployed and users were immediately productive,” commented Laurent Dusillols. 
Faster production of technical documentation and better educational content 

"We have been able to develop new courses and enhance existing programs through the creation of 2D 
cross-sections and 3D illustrations of complete engines or individual parts. The design of animations 
also facilitates teaching so that it is possible to distinguish, for example, the different assembly or 
disassembly phases of an engine made up of thousands of components," adds Laurent Dusillols. 
Seemage has rapidly accelerated the production of images, interactive animations and facilitated the 
introduction of digital mock-ups to a wider audience. 
"In the past, when we wanted to produce 2D or 3D illustrations, we had to submit a request to a 
documentation service which sometimes added considerable delay. Even then, we sometimes had to 
make subsequent modifications to the content. It was not unusual for images to be passed back and forth 
several times before we had something that was suitable. Today, 2D or 3D illustrations are produced 
directly with Seemage using CATIA® CAD files. We save a considerable amount of time, while also 
improving the clarity of our course content,” said Dussillols. 
Once the students from airline companies saw how significantly the curriculum had been improved by 
using Seemage with 3D CAD models to directly create educational materials, they naturally wanted to 
incorporate the ability to create rich deliverables into their own operations. As a result of seeing 
Seemage in action at the learning center, Snecma Services subcontractors LCI and OKTAL have 
adopted the system, along with Snecma's Russian partner, NPO Saturn. 
Seemage is holding a live webinar demonstrating its revolutionary technology on Wednesday, August 
29, 2007. Register for this free webinar at http://www.3dmojo.com/webinar.  
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UGS PLM Software and Wayne Taylor Racing Announce Technology Sponsorship Partnership 
23 August 2007 

UGS PLM Software, a division of Siemens Automation and Drives (A&D), and Wayne Taylor Racing 
announced a technology sponsorship partnership formed earlier this year for Wayne Taylor Racing’s 
No. 10 SunTrust Pontiac Riley Daytona Prototype team to develop cars with the help of UGS PLM 
Software’s digital product development technology. 
Wayne Taylor Racing, which competes in Grand-Am Rolex Sports Car Series, uses UGS PLM Software 
technology for the design and evolution of its race cars. Wayne Taylor Racing utilizes UGS PLM 
Software’s digital product development solutions, to reduce part development time and virtually 
evaluate various configurations to enhance overall performance of the race cars. 

Wayne Taylor, the three-time sports car champion, and SunTrust Racing have a tradition of winning. 
Wayne Taylor Racing drivers Max Angelelli and Jan Magnussen scored their second victory of the 
season at the Grand-Am Rolex Sports Car Series Montreal 400K. This was the 11th victory in the 
history of SunTrust Racing since joining the Rolex Series in 2004, the third for the driving duo of 
Angelelli and Magnussen dating back to May of 2006, and the second for the Wayne Taylor Racing 
organization, which was formed just this past off-season to carry on the SunTrust Racing banner. 
Angelelli and Magnussen last co-drove to victory April 29 at Virginia International Raceway in Alton, 
Va. With two races left, the No. 10 SunTrust Pontiac Riley team of Wayne Taylor Racing is at the top of 
the series team and driver championships.  

“Speed and performance are synonymous with racing and UGS PLM Software’s PLM technology gives 
Wayne Taylor Racing an edge in development to make us more competitive on the track,” said Travis 
Jacobson, technical director, Wayne Taylor Racing. “UGS PLM Software’s digital development 
platform allows us to experiment with multiple configurations for optimal performance on the track each 
week. UGS PLM Software’s state-of-the-art technology is the best in the industry and we are delighted 
with our new partnership.”  

“UGS PLM Software is thrilled to partner with Wayne Taylor Racing, a team that is committed to 
success and has a winning legacy,” said Dave Shirk, executive vice president of Global Marketing for 
UGS PLM Software. “UGS PLM Software has a record of helping our customers succeed; this includes 
our racing teams which are all at the top of their respective racing circuits.” 

“Racing sponsorships allows UGS PLM Software to showcase its industry leading PLM technology in 
action. More than ever before, technology is an enabler -- a way to gain fractions of seconds that mean 
the difference between winning and losing,” added Shirk. 

Wayne Taylor Racing currently uses UGS NX™ software, UGS PLM Software’s digital product 
development solution, for computer-aided design and engineering (CAD/CAE) and plans to implement 
the UGS Teamcenter™ portfolio in the coming months. 
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YOKE Reduces Data Management Time by 20% with Dassault Systèmes PLM Solutions 
22 August 2007 

Dassault Systèmes (DS) announced that YOKE Industrial Corporation in Taiwan has implemented DS’s 
ENOVIA SmarTeam Design Express for CATIA. With this, YOKE has saved 20 percent of the time 
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engineers spend searching for and managing technical files, consequently quickening time to market.  
“ENOVIA SmarTeam Design Express enables us to preinstall rules and protocols that prevent mistakes, 
centralize our CATIA and AutoCAD design data and drawings in a unified database, and enhance 
knowledge management for designers,” said Steven Hong, president of YOKE Industrial Corporation. 
“Aiming for zero product defects, we need to trace the end-to-end production process that involves our 
branch offices, OEM suppliers and distributors around the world. ENOVIA SmarTeam helps us with 
quality control management, certification compliance, meeting demands for more product varieties and 
supply chain management.” Starting from SmarTeam Design Express, YOKE has gone on to complete 
three out of the four phases of its ENOVIA SmarTeam implementation in just four months, and is 
already seeing improvement in its R&D capabilities and product quality.  
Piovision International, a local Dassault Systèmes business partner, provided YOKE with excellent pre 
and post sales services, helping YOKE to save time and effort during implementation. ENOVIA 
SmarTeam Design Express’ predefined database structure, templates, scripts and best practice 
methodologies enable resellers to rapidly and expertly deploy it. “Companies using ENOVIA 
SmarTeam Design Express can expand and customize this open solution based on their specific needs,” 
explained Bernard Parrenin, general manager, Dassault Systèmes Taiwan.  
ENOVIA SmarTeam Design Express is a pre-packaged solution that lets users get started quickly while 
providing a foundation for scaleable PLM functionality that will grow with the company’s changing 
needs. It incorporates ENOVIA SmarTeam’s robust CATIA integration, the only native integration to 
CATIA available for the mid-market. Companies can roll out a solution in a fraction of the time required 
by more complex solutions for faster return on investment.  

About Yoke 
Founded in 1985, YOKE Industrial Corporation is headquartered in Taichung, Taiwan, with branch 
offices located in Los Angles, USA, Sao Paulo, Brazil, and Niagara, Canada. YOKE is one of the major 
global suppliers selling its own branded product of lifting, constructions, industrial use for material 
handling and personal harness solutions. YOKE believes that best product can be produced by the right 
tool. Aiming of zero defect in all YOKE-manufactured product, YOKE is an ISO9001 certified 
company and obtained type approval from the main international authorities from SABS, ZU, ABS, and 
DNV. 

About Piovision International 
Piovision International Co. Ltd. is a professional CAD/CAM solution provider established by Weblink 
International, a member of Acer Group, through integrating several local companies including Hypersoft 
Tech, Hyperama Tech, Meaudeng Enterprise, Henchie Company, GOI Technologies in 1999. Piovision 
provides the total solutions for integrated CAD/CAM/CAE engineering experiences to customer in the 
Taiwan and South China area and develops customized tool to integrate into CATIA V5 and more 
CAAV5 solutions to meet customer demand. Piovision also assists the SMBs on efficient design data 
management with SmarTeam since 2007. 

Click here to return to Contents 
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Product News 
Agilent Technologies Announces Antenna Modeling Design System With Hearing-Aid Compatibility 
20 August 2007 

Agilent Technologies Inc. announced the next release of its Antenna Modeling Design System (AMDS), 
now containing new capabilities to verify that handheld wireless devices are equipped with hearing-aid 
compatibility. This is the second release of AMDS, Agilent’s newest EM simulation tool dedicated to 
modeling and verifying antennas and antenna systems. The software helps to meet performance 
specifications and reduce design risks in handheld wireless devices.  
AMDS is a full wave, 3-D, dedicated design, modeling and verification tool for antenna systems and 
placement. The new release, version 2007.4, allows users to evaluate hearing-aid compatibility (HAC) 
between wireless communication devices and hearing aids, according to the IEEE American National 
Standard Methods of Measurement of Compatibility (ANSI C63.19-2006). The standard establishes 
categories of compatible hearing aids and wireless devices.  
“By February 2008, all wireless carriers in the U.S. must ensure that 50 percent of their phones are 
hearing-aid compatible,” said Erwin De Baetselier, product marketing manager with Agilent’s EEsof 
EDA division. “Today, we are leading the industry by offering HAC compatibility tests in our EM 
simulation environment, ensuring that designers of wireless devices will be able to meet these important 
and rigorous specifications.”  
Development of the AMDS HAC functionality was accomplished through the joint efforts of Agilent’s 
EEsof EDA R&D team and the development team at Remcom Inc.  
AMDS imports, meshes and simulates an entire wireless device, together with its surrounding real-world 
environment, to analyze compliance standards such as HAC, SAR (Specific Absorption Rate), and 
antenna diversity and MIMO (Multiple-Input, Multiple Output). Simulating the device with AMDS can 
reduce design cycle time significantly, eliminating up to 75 percent of the typical modeling and setup 
time that is required by other types of EM simulators.  
The AMDS 3-D EM feature set includes:  

• efficient importation of CAD data from product designers, reducing or eliminating EM design 
iterations;  

• verification of antenna compliance with legal and operational standards such as SAR, HAC, 
Over-the-Air Performance and MIMO;  

• optimization of MIMO performance by analyzing antenna placement and diversity for the entire 
physical wireless appliance; and  

• optimization of device performance by simulating its real-world interaction with the human 
body.  

To request a demonstration of AMDS or additional technical or sales information, visit 
http://www.agilent.com/find/eesof-amds-request-pr.  
Additional information about AMDS and all of Agilent’s EDA software offerings is available at 
http://www.agilent.com/find/eesof-AMDS. A high-resolution image of the Agilent AMDS software is 
available at http://www.agilent.com/find/eesof_amds-hac_image.  

http://www.agilent.com/find/eesof-amds-request-pr
http://www.agilent.com/find/eesof-AMDS
http://www.agilent.com/find/eesof_amds-hac_image
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U.S. Pricing and Availability  
The Agilent AMDS is available now with prices starting at approximately $50,000.  

Click here to return to Contents 
flow that spans from initial system architecture through final documentation, Genesys provides state-of-
the-art performance in a single, easy-to-use design environment that is fast, powerful and accurate.  

U.S. Pricing and Availability  
The Agilent Momentum GX is expected to be available for download in September 2007. Pricing starts 
at $10,000. Existing owners of the Agilent Empower simulator may inquire about upgrading to 
Momentum GX at a reduced cost.  

Additional information about Momentum GX, an upcoming free webcast and a limited time promotion 
can be found at http://www.agilent.com/find/eesof-momentum-gx. A high-resolution image of the 
Momentum GX software is available at http://www.agilent.com/find/Mom_GX_images.  

Click here to return to Contents 

Agilent Technologies Integrates Premier 3D-Planar Electromagnetic Simulation into Genesys EDA 
Platform 
22 August 2007 

Agilent Technologies Inc. announced Momentum GX, a planar 3D electromagnetic (EM) simulator 
designed to significantly expand the accuracy and range of passive circuit libraries, including parasitic 
models and entire circuits. Fully integrated with the Genesys EDA platform, formerly known as 
Eagleware-Elanix Genesys, the Agilent Momentum GX enables RF and microwave designers to reduce 
design steps and speed the design and verification process for complex RF and microwave passive 
circuit designs.  
The Agilent Genesys platform, with its new Momentum GX functionality, combines integrated linear, 
layout, harmonic balance, SPICE and RF system synthesis with powerful 3D-planar EM simulation into 
a single, affordable multi-lingual environment. As a result, the Agilent Momentum GX is ideal for 
helping designers achieve cost-effective, first-pass design accuracy without ever leaving the Genesys 
design flow.  
Agilent’s Momentum GX 3D-planar EM simulator accurately characterizes and improves passive circuit 
performance. It has the ability to analyze arbitrary design geometries, including multi-layer structures, 
and can also accurately simulate complex EM effects such as coupling and parasitics. Momentum GX 
features both full-wave and quasi-static EM solvers. The full-wave EM solver provides accurate 
simulation of open-boundary problems, can simulate structures with novel, arbitrary shapes, and is 
capable of full dispersion and radiation simulation. The quasi-static solver enables significantly faster 
simulation of much larger, complex circuits without sacrificing accuracy.  
“As traditional RF and microwave component designs move higher in frequency, the accuracy of 
physical design verification becomes a key focus of the design cycle,” said Mounir Adada, product 
marketing manager with Agilent’s EEsof EDA division. “As a highly cost-effective and accurate 
solution, Momentum GX addresses the needs of today’s resource-limited, self-supporting RF 
workgroups that want to create high-quality designs and speed them to the marketplace. With essential 
RF and microwave simulation capabilities at a price that appeals to even the most budget-conscious 

http://www.agilent.com/find/eesof-momentum-gx
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designer, Momentum GX makes an enterprise-grade EM tool now available to the rest of the RF 
community.”  
Agilent’s Genesys software is an integrated EDA platform for RF and microwave design. With a design 
flow that spans from initial system architecture through final documentation, Genesys provides state-of-
the-art performance in a single, easy-to-use design environment that is fast, powerful and accurate.  

U.S. Pricing and Availability  
The Agilent Momentum GX is expected to be available for download in September 2007. Pricing starts 
at $10,000. Existing owners of the Agilent Empower simulator may inquire about upgrading to 
Momentum GX at a reduced cost.  
Additional information about Momentum GX, an upcoming free webcast and a limited time promotion 
can be found at http://www.agilent.com/find/eesof-momentum-gx. A high-resolution image of the 
Momentum GX software is available at http://www.agilent.com/find/Mom_GX_images.  

Click here to return to Contents 

Altair Engineering Launches Industry's First Crash Environment to Be Integrated into CATIA V5 
20 August 2007 

Altair Engineering, Inc. announced the launch of HyperCrash/CATIA, the first crash environment 
integrated into CATIA V5. The new technology enables modeling of crash data and the capability to 
include nonlinear material properties in a dynamic database. HyperCrash/CATIA is part of the 
HyperWorks suite of advanced CAE solutions and provides a seamless interface for CATIA users. 
However, separate usage licensing is required. 

Previously, engineers were required to leave CATIA to perform time- intensive critical crash analysis. 
Now, they can perform the complete task inside the CATIA environment and move directly into the 
RADIOSS solver. This makes HyperCrash/CATIA the first effective crash workbench specifically 
dedicated to automotive crash engineers. 

"We are happy to be first on the market with this unique product," said Altair Vice President of Product 
Technology Uwe Schramm, Ph.D. "HyperCrash/CATIA not only dramatically reduces cycle time 
between design and finite-element analysis. It also adds 'associativity' between geometry and the crash 
model, and allows fast updates of crash analysis data whenever the geometry changes." 

Other benefits of HyperCrash/CATIA include advanced tools for crash analysis, such as those for 
contact resolution, model checker and connection management. In addition, HyperCrash/CATIA has a 
new, intuitive modeling system for spot welds that allows up to five sheets to be connected, compared to 
two sheets with CATIA alone. 

About RADIOSS 
RADIOSS is an explicit and implicit finite-element solver technology that simulates mechanical, 
structural, fluid and fluid-structure interaction phenomena, taking into account nonlinear material, for 
quasi- static and dynamic loading events. RADIOSS is part of the Altair® HyperWorks® CAE 
technology suite. HyperWorks provides solver solutions for linear, nonlinear, fluid and fluid structure 
interaction, structural optimization and multi-body dynamics applications, while delivering best-in-class 
modeling, visualization and process automation solutions. 

http://www.agilent.com/find/eesof-momentum-gx
http://www.agilent.com/find/Mom_GX_images
http://www.altair.com/
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Blue Ridge Numerics Launches CFdesign V9 for CATIA V5 R17 
23 August 2007 

Blue Ridge Numerics announced the availability of CFdesign V9 for CATIA V5 R17. 

As an integrated and fully associative extension of CATIA V5 R17, CFdesign is an interactive 3D flow 
bench and thermal test rig providing engineers with the total product performance picture without the 
time and expense of building and testing physical prototypes. The ability to conduct extensive trade-off 
studies upfront in the process leads to substantial downstream benefits including increased quality and 
innovation while reducing time-to-market, Cost of Goods Sold (COGS), and warranty exposure. 

Geometry changes made within CATIA V5 R17 are automatically reflected in CFdesign without any 
translation or conversion process, eliminating the time-consuming and confusing process of creating and 
managing multiple geometry models during a project lifecycle. With CFdesign there is always only one 
product model, and it is updated and managed within the V5 environment. 

“The current release of CATIA V5 expands the reach of 3D design and digital prototyping,” stated Blue 
Ridge president Ed Williams. “CFdesign extends the capabilities of this platform for companies 
designing machinery, electronics enclosures, pumps, valves, or any kind of flow control device.”  

Click here to return to Contents 

Geometric Software Releases 64 bit Version of GeomCaliper™ for CATIA V5® 
22 August 2007 

Geometric Software Solutions and a Dassault Systèmes CAA V5 Gold Partner, announced the release of 
GeomCaliperTM for CATIA V5® with support for 64 Bit Windows XP.  
GeomCaliper is a tool for measuring and checking wall thickness of CATIA V5 3D models. It is easy to 
use and can be accessed within a CATIA V5 session, providing immediate feedback to designers during 
the design process itself. Among other applications, it helps engineers to quickly detect thin areas in 
plastic molded components that may result into warps, or thick sections in castings that may result in hot 
spots. Minimal training is required to use the tool and interpret the generated results.  
In this new release, available for CATIA V5 R16 and R17, designers will be able to perform 
sophisticated thickness analysis on 64 bit machines.  
“GeomCaliper lets user make semi-automatic 3D analysis on the entire model,” said Mario BASILE, 
PSA PEUGEOT CITROËN. “GeomCaliper input data are exactly the same data that are produced from 
user, no additional pre processing is needed: GeomCaliper reads directly CATIA V5 files!” He further 
added, “GeomCaliper integration in PSA environment has been easy and low cost; its interface with 
CATIA V5 is good and improved at every new release.”  

• Benefits of GeomCaliper™  

• Quick and easy design checks for manufacturability  

• Early analysis and design correction results in improved part quality and downstream cost 
savings  
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• Improved design productivity  
A free 15-day trial version is available from http://geomcaliper.geometricsoftware.com/ 
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ICAM Releases Virtual Machine V17 Supporting Mill / Turn Centers 
22 August 2007 

ICAM Technologies Corporation (ICAM) announces the release of Virtual Machine® V17, the latest 
version of its integrated graphical machine tool simulation / NC post-processing solution. 
Deploying Virtual Machine as a harmonized productivity tool to CAM-POST®, ICAM’s NC post-
processing development and management technology, delivers a powerful machine tool simulation 
environment enabling NC programmers to optimize and test programs against collisions and over-travel, 
easily and automatically during post-processing. 
Virtual Machine V17 features all the necessary software components to fully support Mill / Turn centers 
including the ability to synchronize dual turret merging lathes, the capacity to accurately simulate 
constant surface speed as well as the provision to define and model lathe tool inserts and generic 3D tool 
holders. Virtual Machine also provides the environment to define a spindle or a lathe tool turret. 
Additionally, Virtual Machine offers a unique _Timeline Control_ that provides playback of NC 
programs at any moment within the machining cycle. This unique function allows programmers to 
visualize and test corresponding NC post-processors for maximum output optimization. 
Other new and enhanced Virtual Machine V17 features include: · 

• Improved function to represent an assembly of multiple unique components.  

• Collision testing supporting _nearness concept_ allowing collision detection and reporting to 
account for safety margins.  

• A new feature statically defined in the machine model, can be used to support machines with 
multiple heads and other complex machine architectures.  

• New Virtual Machine specific macro functions are available to fully customize the behavior of 
complex models. 

As 5-axes CNC machines and controllers evolve, creating functional and productive NC post-processors 
is becoming more and more complicated and tedious, said Brian Francis, ICAM’s Director of Research 
and Development. For this reason, ICAM is focused on delivering integrated NC post-processing and 
machine tool simulation software tools that simplify the creation of advanced and optimized machine 
code regardless of the complexity of current and future CNC machines. For individuals interested to 
view a Virtual Machine V17 product demonstration, ICAM will be exhibiting at EMO 2007 in 
Hannover, Germany at Stand F12, Hall 6. 

About ICAM Technologies Corporation 
For over 35 years ICAM Technologies Corporation has been specializing in the development and 
implementation of advanced NC post-processing solutions for manufacturers in major industries around 
the world. In 2002, ICAM has added an integrated machine tool simulator, Virtual Machine®, to its 
product mix that further strengthened its position in the NC manufacturing market. ICAM customers 

http://geomcaliper.geometricsoftware.com/
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benefit from dramatic improvements to CNC machine optimization, NC programmer productivity and 
manufacturing process efficiency. ICAM's unique technology and services provide its customers and 
industry partners with the competitive edge that their business operations and customers demand.  

Click here to return to Contents 

IFS First to Deliver Embedded Enterprise Application Search 
20 August 2007 

IFS announced the delivery of integrated enterprise application search (EAS), making it the first top-tier 
enterprise application vendor to embed this critical functionality within an ERP system. 

EAS gives information workers access to business information through a "Google-style" search-based 
interface that is embedded within the enterprise application. In contrast, other enterprise application 
vendors and best-of-breed search tool companies are offering solutions bolted onto the outside of 
applications. According to IFS Chief Technology Officer Dan Matthews, this approach presents a 
number of drawbacks in the areas of security, usability, and cost. 

"Since the enterprise application search functionality is embedded within IFS Applications, there is 
nothing else to buy and no additional licensing fees," Matthews said. "Furthermore, there is no costly, 
months-long implementation project to configure the search tool to your systems. The search 
functionality is already fully integrated. By integrating search functionality within IFS Applications, we 
avoid the main problems that plague bolt-on search appliances, allowing organizations to get the 
benefits much sooner." 

According to Matthews, it is hard for an external system to perform effectively as a search tool as it does 
not fully understand the application and underlying metadata it is running within. Because it is an 
integrated part of IFS Applications, IFS' EAS delivers more targeted results than a generic enterprise 
search. For example, a user can tell the IFS Applications' EAS tool that the scope of the search should be 
invoices, spare parts or customers, and only the specified data will be returned. 

"Security is another advantage the IFS Applications' EAS tool has over external enterprise search tools," 
Matthews said. "There are horror stories about enterprise searches that make files and data available to 
people within an organization who are just not authorized to see that data. Hypothetically, you should be 
able to program a bolt-on enterprise search appliance to prevent that, but it will not be as secure as an 
integrated search tool like IFS enterprise application search, which automatically respects existing 
security rules." 

According to Matthews, bolt-on enterprise search tools will have a role to play when searching a broad 
spectrum of structured and unstructured data within a company, but they will not fill the role of an 
integrated search tool. 

"For a number of reasons, other application vendors may be slow to market with integrated search," 
Matthews said. "IFS' research and development efforts are dedicated to adding value to IFS 
Applications. Some of our competitors market too many different applications to allow them to cost-
effectively add EAS. Others offer a technology stack including middleware and naturally want to offer a 
search tool that can be used with a wide variety of their technologies." 

"This market first is indicative of IFS' approach to technology innovation," IFS AB President and CEO 
Alastair Sorbie said. "Now that many of our historic rivals have been acquired by large conglomerates, 
IFS is one of the only independent software vendors still investing heavily in their product. We have the 

http://www.ifsworld.com/
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resources and the intent to add market-leading functionality to IFS Applications, and are agile enough to 
bring this functionality to market well before our larger competitors." 

Click here to return to Contents 

Informative Graphics Releases Brava! Enterprise .NET 5.3 for SharePoint 2007 
22 August 2007 

Informative Graphics Corporation (IGC) announced the integration of its Brava!® Enterprise .NET 
viewing and collaboration product to Microsoft® Office SharePoint Server 2007.  

Brava provides the multi-format view and markup capabilities for SharePoint 2007. With excellent CAD 
support, Brava lets users review and collaborate on design files, then share them back to the SharePoint 
Document Site. This release of Brava adds side-by-side compare with dynamic highlighting of 
differences, thumbnail support, term-hit highlighting and the ability for an admin user to edit and 
consolidate markups from other users. It has a customizable interface and full API.  

“We believe that SharePoint will continue to grow in market ownership and are proud to develop 
products that mesh with this evolving technology,” said Gary Heath, President and CEO of IGC. “In 
fact, we are working to integrate our redaction product, Redact-It, to SharePoint as well.”  

For more information about Brava, visit http://www.bravaviewer.com/.  

Click here to return to Contents 

Ingenuus Takes Process Optimization to Next Level 
20 August 2007 

Ingenuus Software Inc. (http://www.ingenuus.com/), the leader in process orchestration and 
optimization, announced that it has developed a new process optimization framework that will take 
process optimization activities to the next level.  
"We have recognized that many companies are not ready to automate their various end-user business 
processes," states Christopher Williams, Ingenuus CEO. "Companies need tools to help them document 
and evaluate their processes before being able to optimize or automate them. After careful analysis and 
research, we developed a framework that is far ahead of everyone else, yet simple and straightforward in 
its approach." The framework is called the Process Optimization Pyramid™, and it is a combination of 
processes that manages the entire process optimization life-cycle from documentation to evaluation, 
optimization, and ultimate automation.  
The Pyramid is based on the idea there are 2 types of processes that need to be managed for true process 
optimization. Type 1 processes are the processes used to document, evaluate, and optimize processes. 
Type 2 processes are the end-user everyday processes used to run a business.  
Most companies have Type 1 processes in place, commonly called "projects", as part of their Quality, 
Lean Manufacturing, or Six Sigma initiatives. In most cases these processes are not automated. Type 2 
processes are generally targeted for automation but still may remain untouched for various reasons. The 
result is that companies do not know what processes they have, nor can they easily evaluate and 
optimize them.  
The Process Optimization Pyramid automates Type 1 processes first enabling companies to quickly 
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document all their current processes. After they are documented it is then easy to evaluate for 
optimization. Ingenuus goes one step further by enabling the automation of processes for further 
optimization benefits.  
"The result is a sort of Process Optimization portal that companies can use to orchestrate all their 
process optimization activities," explains Vivek Prasad, Ingenuus CTO. "Because the Process 
Orchestrator has all the technology required to power the Pyramid, we are uniquely able to provide this 
type of solution."  

About Ingenuus  
Ingenuus Software Inc. based in Frisco, Texas, is a leading supplier of Enterprise Process Orchestration 
solutions for high tech and SMB manufacturers. Ingenuus is taking business process optimization to the 
next level with its Process Optimization Pyramid™ framework based on the Ingenuus Process 
Orchestrator™.  
Ingenuus' Process Optimization platform helps our customers to document, evaluate, optimize and 
automate their processes. The Ingenuus Process Orchestrator™ provides all the tools needed to manage 
tasks, documents, forms, products, processes and business rules (without coding). This complete 
solution manages all process optimization lifecycles. As a result, our Customers are able to manage all 
business processes and projects including: Product Lifecycle Management (PLM); Six Sigma; Lean 
Manufacturing; Quality; Contract Management; Service Management; Project Management; Document 
Management; Job Management; and Compliance Management (like Sarbanes-Oxley and ISO). 
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Major User Interface Enhancements Announced to DynaFlexPro, the Maple Based Design Tool for 
Mechanical System Modeling and Simulation 
15 August 2007 

Maplesoft™ announced the release of DynaFlexPro 3.0, a Maple™ package used to model and simulate 
the kinematics and dynamics of mechanical multibody systems. Significantly enhanced usability 
features make this release relevant to a wider range of engineers. 

Some of the new features include: 

• A new Project Manager user interface that guides users through the model development process 
with step-by-step instructions, buttons, and dialog boxes  

• A Model Development Guide, which is a step-by-step guide to creating new models and 
generating the model equations  

• An Equation Builder Assistant that walks users through the process of converting the model 
description to kinematic and dynamic equations that describe the motion of the system  

• The ability to select the base coordinate system to which the other system reference frames are 
mapped, even if users are not familiar with graph theory  

“Unlike other multibody design tools that use purely numeric solvers, DynaFlexPro generates solutions 
that are concise and numerically efficient for real-time implementation, at a fraction of the cost of other 
similar tools,” said Paul Goossens, Director of Commercial Markets, Maplesoft. “The latest usability 
features enable users to produce models of complex mechanical systems without knowing anything 

http://www.maplesoft.com/
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about linear graph theory or the Maple command syntax.” 
DynaFlexPro ModelBuilder, a graphical model development interface, facilitates the rapid creation of 
system models using blocks, lines, and drop-down menus. DynaFlexPro combines graph theory with 
engineering mechanics in algorithms that automatically generate the system equations from a system 
model, and highly-optimized simulation code for real-time and hardware-in-loop applications. 
Designed by MotionPro Inc., and launched under the MapleConnect™ Premier program*, DynaFlexPro 
uses Maple, a powerful and intuitive tool for solving complex mathematical problems and creating rich 
technical applications, to symbolically generate the equations of motion for the mechanism. The 
computer algebra technologies in Maple create efficient sets of system equations in a symbolic form, 
which facilitates viewing, physical insight, and sharing. This symbolic approach not only assists in the 
design, optimization, simulation, and control of complex engineering systems, it is also suitable for 
teaching mechanical system design. 
DynaFlexPro was designed to overcome issues with cumbersome, slow, and error-prone numeric-based 
mechanical analysis tools. DynaFlexPro allows engineering product developers to optimize, simulate, 
and control their designs to reduce prototyping time and bring their products to the market faster. 
About MotionPro Inc 

MotionPro Inc. was co-founded by Dr. John McPhee, P.Eng., and Patricia Shaw, P.Eng. MotionPro 
develops and markets the DynaFlexPro software for analyzing the motion of complex mechanical 
systems. MotionPro also helps their customers to develop customized models, including real-time 
dynamic analysis and optimized designs, of their engineering systems. For further information about 
MotionPro and its products, please contact sales@motionpro.ca.  
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Mentor Graphics Offers Sonics® SMART Interconnect™ Solutions; Partnership Delivers 
Interoperable ESL Components for SoCs 
22 August 2007 

Sonics, a premier supplier of system-on-chip (SoC) SMART Interconnect solutions, announced that 
Sonics SMART Interconnect solutions are now available as library elements for Mentor Graphics’ 
Vista™ and Visual Elite™ products. Mentor Graphics now offers a complete configuration, analysis and 
verification of SystemC SoC platforms based on Sonics SMART Interconnect solutions.  

The push for more functions, more speed and lower power requires seamless operation between the SoC 
on-chip interconnect, which controls the system, and advanced design tools and methodologies that can 
support fast validation and analysis of the system. Substantial design and verification challenges arise 
because multi-core SoCs represent a distributed computing environment. The pre-verified advanced 
fabric features and data flow services available as part of Sonics SMART Interconnect solutions 
significantly reduces the system-level verification challenges when architecting SoCs at the RTL level. 
By offering a SystemC platform, Sonics also extends this predictability and the product development 
risk savings further by allowing faster design cycles and software development teams to take advantages 
of configurations for their development purposes. With these enhancements to SoC designs, Sonics is 
driving new economics for multi-core SoC development.  
With this announcement, Mentor Graphics and Sonics are ensuring interoperability between Mentor’s 
ESL design tools and the SystemC versions of Sonics SMART Interconnect solutions. Mentor Graphics’ 
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ESL tools, including Vista™, an advanced SystemC IDE and debug toolset and Visual Elite™, an 
ESL/RTL system integration tool, support Sonics’ abstracted designs, providing a continuous flow to 
address interconnect challenges in leading-edge SoCs.  
“Success in the ESL design space requires more than just point tools; it requires integration among best-
in-class tools and IP in order to deliver maximum value for customers,” said Glenn Perry, general 
manager, ESL/HDL design, Mentor Graphics. “We are pleased to cooperate with Sonics and their 
engineering team in order to deliver more efficient tools that are tightly aligned with our mutual 
customers’ requirements.”  
“This relationship with Mentor enables Sonics’ customers to further realize similar design efficiencies in 
what Sonics has gained internally by adopting SystemC modeling as an architecture development 
paradigm. As Sonics continues to expand its ESL support, we are very excited to be working with 
Mentor,” said Phil Casini, Sonics vice president of marketing and business development.  
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Open Text Reaffirms Commitment to eDOCS Product Line 
21 August 2007 

Open Text™ Corporation announced the latest release of its Livelink ECM - eDOCS DM document 
management offering (formerly Hummingbird Enterprise DM), continuing to advance the product line 
with new key features including support for the latest Microsoft technologies. 

Open Text is presenting details on eDOCS DM version 5.2 today at the International Legal Technology 
Association (ILTA)'s 30th Annual Educational Conference in Orlando, Florida. 

"Open Text is continuing to invest in the eDOCS product line to better address the needs of our 
customers today and in the future," said Kirk Roberts, President, Livelink ECM Division at Open Text. 
"This new version will allow our customers to further leverage their investments, deploy eDOCS DM on 
Windows Vista and leverage the new capabilities of Microsoft Office 2007." 

The release of eDOCS DM 5.2 marks another milestone on the road to "DM X," the upcoming major 
release that represents the true convergence of Open Text and Hummingbird technologies and know-
how. With DM X, customers will be able to take advantage of the broader product set Open Text has to 
offer while continuing to derive value from their eDOCS deployment. Unveiled earlier this year 
(http://www.opentext.com/news/pr.html?id=1838), DM X will be demonstrated at Open Text's 
LiveLinkUp Orlando user conference this October. 

The latest release of Livelink ECM - eDOCS builds upon the heritage of the DM product providing both 
significant enhancements to the current release, as well as brand new features and capabilities. 
Customers will be able to deploy many of the new third party integrated product offerings and desktop 
operating systems within their organizations, such as Microsoft Office 2007, Microsoft Windows Vista, 
Lotus Notes, Corel WordPerfect Office, Adobe Acrobat 8, and more. Key capabilities include: 

• Seamless support for office productivity applications: Livelink ECM -- eDOCS DM 5.2 will 
provide seamless application integration with entirely new interfaces including Office 2007 and 
Windows Vista, benefiting any customers that are on the fast track to deploying those platforms 
and wishing to continue to leverage their eDOCS DM investment. 

• New DM Extension for Lotus Notes provides robust document management capabilities directly 
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within the Lotus Notes client. Customers leveraging Lotus Notes will have seamless access to 
the rich document management experience without having to leave the Notes client. Users will 
be able to drag and drop email to DM and will also have full DM search capabilities and 
exposure of the client/matter folders right within their existing Notes application. 

• New 'Save' Document User Interface will help information workers save time by reducing the 
number of clicks to save content from within common authoring applications such as Microsoft 
Word and Excel, and by allowing for dynamically updated metadata. At the same time, new 
users of the system will require minimal training as the new user interface more closely mimics 
the native Microsoft Office process. This new feature will encourage end user adoption and will 
make deployments faster and less costly for customers, thus increasing their return on 
investment. 

• Enhanced Dynamic Views provide a clear and concise 'business-centric' view of content, 
allowing end users to work the way they are used to working. 

Livelink ECM - eDOCS DM 5.2 is scheduled for release at the end of September 2007. For more 
information about the International Legal Technology Association (ILTA) Conference, visit: 
https://conference.iltanet.org/home.asp 

Click here to return to Contents 

SigmaQuest Debuts Suite of ROI Calculators to Help Manufacturers and Service Centers Build 
Business Cases for Product Performance Intelligence Investments 
22 August 2007 

SigmaQuest™ Inc introduced two return-on-investment (ROI) calculators designed to help high-tech 
manufacturers and service centers make informed provisioning and procurement decisions regarding 
Product Performance Intelligence. Both of these web-based calculators are now available online at 
http://www.sigmaquest.com/.  
The SigmaQuest ROI calculators were created in response to the growing demand from chief 
information and chief financial officers for business cases from their business units to justify technology 
expenditures. The calculators provide Original Brand Owners (OBOs) and their suppliers with a credible 
and realistic method for predicting the payback ROI that can be achieved from implementation of the 
SigmaSure Product Performance Intelligence solution for global enterprises.  
“Many business unit managers realize automation benefits outweigh the costs, but don’t know how to 
quantify or justify it to their CXOs,” said Nader Fathi, CEO at SigmaQuest. “Our new ROI calculators 
were developed through work with industry leaders to help highlight to senior management the quick 
and substantial payback possible from utilization of SigmaQuest’s SigmaSure Manufacturing & Test 
Insight and Return Material Authorization (RMA) & Warranty Insight products.”  

ROI Calculators  
The new SigmaQuest ROI Payback calculators are the result of multiple industry studies conducted by 
SigmaQuest to develop comprehensive return-on-investment models for its solutions. Leveraging data 
from numerous industry leaders, the models create detailed assumptions about varying types of 
organizational improvements. These assumptions form the basis of the simple-to-use, yet in-depth 
analysis and are available from the calculators. Users simply launch either one of the online calculators, 
fill in the required data and these web tools automatically calculate the potential savings possible from 
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using SigmaQuest Product Performance Intelligence software.  

Manufacturing Test Calculator  
SigmaQuest’s Manufacturing ROI Calculator calculates total annual spending in comparison to the 
annual savings possible from using SigmaQuest’s Manufacturing Test Insight. It is available in two 
options:  
Cost-of-Goods-Sold (COGS) – This calculator measures the impact of poor quality to bottom line. It 
takes into consideration variables such as low yields, manufacturing cycle times and supplier 
performance as well as warranty field returns and recalls. It then highlights the possible savings based 
on actual results achieved from other industry leaders utilizing Product Performance Intelligence 
solutions like Manufacturing Test Insight.  
Impact of Automation – This calculator uses an organization’s combined hours of manual labor spent 
by engineers and managers in data collection, analysis and knowledge transfer. It then highlights the 
possible savings based on actual results achieved from other industry leaders utilizing Product 
Performance Intelligence solutions like Manufacturing Test Insight.  

RMA/Warranty Calculator  
SigmaQuest’s Return Material Authorization (RMA)/Warranty Calculator enables users to calculate 
total annual RMA costs in comparison to the expected annual cost reduction possible using 
SigmaQuest’s RMA Insight & Warranty Insight. It is available in two options:  
Percent of Revenue – This calculator option measures annual RMA and technical support costs based 
on historical data. It then calculates the reduction of these events with faster visibility and analysis based 
on assignable cause.  
Percent of Units Shipped – This calculator option measures annual RMA and technical support costs 
based on planned shipping volume and historical RMAs. It then calculates the reduction of these events 
with faster visibility and analysis based on assignable cause.  

SigmaQuest Product Performance Intelligence Offerings  
SigmaQuest’s Manufacturing & Test Insight and RMA & Warranty Insight products work as follows. 
SigmaSure, the foundation of Manufacturing & Test Insight, provides continuous collection, monitoring 
and analysis of manufacturing data associated with a product’s quality. That data can span multiple 
geographic locations and organizations. The software also enables cost reductions and performance 
improvements by providing real-time intelligence that enables data-driven decision making, giving users 
the means to upload and analyze product, supplier and manufacturing test and repair data using any web 
browser.  
SigmaQuest’s RMA & Warranty Insight are utilized after manufacturing and are initiated following a 
product’s return. Rather than having OBOs face the difficult challenge of uploading RMA and warranty 
data into spreadsheets and trying to analyze the information manually – an error prone process that can 
take weeks to correlate – SigmaSure RMA Insight enables customers to pull together data from 
disparate RMA databases and quickly drill down to get a ‘single view of the truth,’ in terms of what, 
when, where and how failures occur. With this type of information, OBOs can more quickly make 
product upgrades and notify their supplier and customers faster when recalls are required. Also, they can 
ensure that the right amount of spare parts or replacement inventory is available.  
For more information regarding SigmaQuest’s new calculators or to schedule an in-depth analysis of 
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your environment, contact us at info@sigmaquest.com.  

Click here to return to Contents 
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