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Acquisitions 
Synopsys Completes Acquisition of MOSAID Semiconductor IP Assets 
30 July 2007 

Synopsys, Inc. announced that it has completed its acquisition of the semiconductor intellectual property 
(IP) assets of MOSAID Technologies, Inc., a developer and licensor of semiconductor IP. The 
integration of MOSAID's double data rate (DDR) memory controller and PHY semiconductor IP 
products into Synopsys' DesignWare® IP portfolio will further expand the breadth of Synopsys' 
standards-based connectivity IP solutions. The final purchase price for the acquisition was $15.3 million. 

Click here to return to Contents 

http://www.synopsys.com/
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Company News 
Alon Girmonsky Appointed as VP of Business Development for OptiTex 
30 August 2007 

Israel-based OptiTex has announced the appointment of Alon Girmonsky as VP of Business 
Development for the company.  
In his new position, Girmonsky will assist OptiTex in meeting the growing demand for the company�s 
technology in the new markets. Among his other activities, Mr. Girmonsky will be responsible for the 
development and implementation of OptiTex Internet business strategy. Over the past year alone, 
OptiTex has more than doubled its customer base in Israel and has significantly expanded its 
international activities. The objective of the company is to continue promoting this trend.  
Alon Girmonsky (36) has 15 years of experience in the high-tech industry and has held various senior 
level positions over the last 10 years. Until recently, Alon served as VP of Business Development & 
Technologies at Taldor, one of the five leading Software and Communication Integration companies in 
Israel. Prior to Taldor, Alon was actively involved in a number of Internet startups specializing in 
ecommerce and online advertising.  
Alon Girmonsky holds a Bachelors Degree in Computer Sciences and Mathematics and an MBA in 
Business Management from Tel Aviv University.  

Click here to return to Contents 

Certeon Extends Global Reach with Attrix Technology Partnership  
July 30, 2007 

Certeon, the industry�s first vendor to provide Application Intelligent Networking� for significantly 
accelerating applications securely over wide area networks (WANs), today announces the addition of 
Attrix Technology to its Partner Acceleration Program. As a certified value-added reseller in the Asia-
Pacific region, Attrix will leverage Certeon�s S-Series� Appliances to deliver enterprise application 
acceleration and alleviate slow application response times caused by network bandwidth and latency 
issues.  
Attrix has domain knowledge in design manufacturing and collaborative applications. The company 
chose the Certeon solution because of its unique application intelligence and end-to-end security 
approach. With knowledge of regional product design needs, as well as the Asia-Pacific manufacturing 
market, Attrix is able to accurately target end users of large UGS Solid Edge� and other CAD 
applications within distributed Product Lifecycle Management (PLM) environments. Certeon�s S-Series 
is pre-loaded with an Application Acceleration Blueprint� for Solid Edge, which contains specific 
knowledge of the application at the object level�allowing Certeon to speed response times for Attrix�s 
Solid Edge users by more than 1,000 percent.  

�Attrix�s customers are dispersed across the globe and require rapid and secure access to applications 
such as Microsoft SharePoint and UGS Solid Edge,� said Lee Chee Leong, general manager of Attrix 
Technology. �Before partnering with Certeon, we did not have a solution that increased network 
performance, application performance and security. We can now provide our customers with solutions 
that deliver high performance and security for their manufacturing, financial and insurance 

http://www.optitex.com/index.php
http://www.certeon.com/
http://www.attrix.com/
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applications.�  
Certeon offers three models of Application Acceleration Appliances: the S-1000, S-2000 and S-3000, 
supporting small branch offices, regional offices and large data centers, respectively. In addition to the 
Solid Edge Blueprint, Certeon has Application Acceleration Blueprints for 2007 Microsoft® Office�, 
MOSS 2007, Microsoft File Services (CIFS), EMC® Documentum® and eRoom®, as well as 
SharePoint and Office 2003. Certeon�s S-Series accelerates all WAN traffic including encrypted SSL 
traffic to ensure end-to-end data security and integrity.  
�Our enterprise customers conduct business around the globe, and it�s paramount that our sales channel 
reach extends globally as well,� said Peter Dougherty, CEO Certeon. �Adding Attrix to our Partner 
Acceleration Program further solidifies our presence in the Asia-Pacific region. We look forward to 
working with Attrix to help its customers receive the benefits of secure Application Intelligent 
networking.�  

Click here to return to Contents 

EDS Technologies Partners with Virtools to Provide Virtual Reality and Interactive 3D Deployment 
Solution 
July 30, 2007 

EDS Technologies Pvt. Ltd, India�s largest PLM Solutions and 3D Visual Simulation provider, with its 
headquarters in Bangalore, today announced that it has partnered with Virtools, a Dassault Systemes 
company, to enhance its PLM portfolio to address the Virtual Reality market. This would Offer multi-
sensorial 3D experiences and a versatile Virtual Reality and Interactive 3D deployment solution. 
�We are extremely pleased at this partnership that will bolster our presence on the Indian market. EDS 
Technologies brings forth an established presence, a talented team of engineers in the field of 
visualization, and a thorough understanding of client needs in the industrial market : Dassault Systemes� 
vision of interactive �3d for all� will greatly benefit of our combined forces� says Guillaume Otrage 
director of sales and business development for 3DVIA / Virtools in Asia Pacific. 
Virtools is a complete development & deployment platform with an innovative approach to interactive 
3D application creation. These solutions deliver not only the high-quality graphics found in cutting-edge 
3D games, but also provide the advanced behavioral interactivity. It allows users to imagine, share and 
experience highly interactive 3D content. It enables easy development of virtual experiences such as 
driving, shopping, product use, maintenance and marketing tests. It is the right tool to review large data-
sets designed in a third party CAD application. Virtools helps to increase the sales by providing 
customers with engaging experience and vivid 3D graphics�differentiate from competition.  

�Virtual Reality which is moving beyond visual simulation is fast becoming an important part of our 
lives as it would help create high quality graphics and interactivity. Virtools has been a key development 
tool in Automotive, Construction Design Review and Computer Based Training (CBT) for over 6 years. 
At EDST, we are very excited about taking this application to the Indian markets.� said Senthil, 
President, EDS Technologies. 

About EDS Technologies 
EDS Technologies Pvt. Ltd is the largest PLM Solutions and Real Time 3D Visual Simulation provider 
in India, with its head quarters in Bangalore, and having presence in Gurgaon, Pune, Mumbai, Chennai 
and Hyderabad. EDST is staffed with over 100 skilled professionals with industry experience supporting 

http://www.edstechnologies.com/
http://www.virtools.com/
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customer requirements across the country. 
EDST, the leading partner of IBM/Dassault Systemes plays a vital role in implementing Dassault PLM 
Solutions, in India across various industry segments. The company is supporting more than 2000 
CATIA licenses across India for more than 600 customer sites over the past 13 Years. EDST has met 
with considerable success in executing the PLM needs of Automotive, Aerospace, Manufacturing clients 
and their suppliers in India. For more information, visit http://www.edstechnologies.com/ 

About Virtools 
Acquired by Dassault Systèmes in mid-2005, Virtools is the leading provider of comprehensive software 
solutions for building highly interactive 3D life-like applications.  
Virtools 3D real-time technologies and solutions have been used in a wide variety of applications such 
as simulation of product usage, ergonomic testing, creating the shopping experience, training scenarios, 
right through to branding, advertising and web marketing applications. Customers include industry 
leaders such as France Telecom, L�Oréal, Matsushita, Procter & Gamble, PSA, Renault, Sony Computer 
Entertainment, Ubisoft, and Warner Bros Online. For more information, visit http://www.virtools.com/ 

Click here to return to Contents 

Hanno Tam Appointed Vice President of Sales for AVEVA Americas 
2 August 2007 

AVEVA announced that Mr. Hanno Tam has been appointed to the position of Vice President of Sales 
for AVEVA Americas.  
Mr. Tam, a seventeen-year AVEVA veteran, will oversee sales operations for Canada, Latin America, 
and the United States. He has over 20 years of experience in the Process, Power and Marine industries in 
technical, sales, business development, and managerial roles. Prior to this appointment, Mr. Tam as head 
of region spearheaded AVEVA's South East Asia countries and India sales operations, growing that 
business more than 600% over the last three years. Mr. Tam was a key member of the team that started 
AVEVA's early operations in Japan, Hong Kong and China, which has led to AVEVA's major business 
successes today, particularly in China's power market. 
Prior to his career at AVEVA, Mr. Tam was a software developer and senior design engineer in the 
shipbuilding industry with Cammell Lairds Shipbuilding Ltd. and Vickers Shipbuilding and Engineering 
Ltd. He holds a B.Sc. Hons in Mechanical Engineering and an M.Sc. in Mechanical Engineering from 
Liverpool John Moores University, Liverpool, England.  
Mr. Tam will be based out of AVEVA's Calgary, Alberta office.  

Click here to return to Contents 

Oce VarioPrint 6250 Receives PIA/GATF InterTech Technology Award 
July 27, 2007 

Oce, a global leader in digital document management and delivery solutions, announces the Oce 
VarioPrint® 6250 digital duplex printer with revolutionary Oce Gemini Instant Duplex technology has 
received a 2007 InterTech� Technology Award from the Printing Industries of America/Graphic Arts 
Technical Foundation (PIA/GATF). Inaugurated in 1978, the PIA/GATF InterTech� Technology 

http://www.edstechnologies.com/
http://www.virtools.com/
http://www.oce.com/
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Award honors excellence in innovative technology for the graphic communications industry. The Oce 
VarioPrint 6250 is the only digital printer recognized with an InterTech Award this year. PIA/GATF 
sponsors the award, while an anonymous, independent judging committee of industry experts and users 
choose the recipients. 

"Recipients of this prestigious award not only have a major impact on the graphic communications 
industry, but are also consistently successful in the commercial marketplace. The Oce VarioPrint 6250 
strongly impressed our judges in both categories," said Dr. Mark Bohan, Vice President, Research and 
Technology, PIA/GATF. "As an award recipient, the Oce VarioPrint 6250 has distinguished itself with 
unique capabilities that offer real value for this market." 
Widely regarded as the world's most productive digital duplex printer, the award-winning Oce 
VarioPrint 6250 features groundbreaking Oce Gemini Instant Duplex technology. The system delivers 
breakthrough performance at 250 letter-, 160 legal- and 132 ledger-size duplex prints per minute, 
making it up to 70 percent more productive than any other printer in its class. 
"This important award demonstrates that the Oce VarioPrint 6250 has what it takes to be successful in 
today's graphic arts market," said Frank Romano, RIT Professor Emeritus. "The InterTech Award 
recognizes the innovation behind the system's productivity. Its unique simultaneous digital duplexing 
capability has had a significant effect on the market." 
As graphic arts users seek better ways to produce documents, the family of Oce VarioPrint 6000 
solutions makes it easy to expand speed and capacity as needs change. With its easy migration path, 
users can confidently transition from other platforms and environments. Oce interoperability and 
attention to customer needs ensure no disruption to existing applications. Oce PRISMA� workflow 
software supports typical print streams encountered in graphic arts environments, so users can easily 
transition applications to their Oce system. 
The InterTech Award joins the growing list of honors received by the breakthrough Oce VarioPrint 6250 
since its introduction in 2006. These include the 2006 ON DEMAND Best of Show award, a coveted 
2006 Graph Expo Must See 'ems!®designation and the European Digital Press 2007 Product of the 
Year. 
"As a symbol of technological innovation and excellence, the InterTech Award acknowledges the value 
of the VarioPrint 6250 for the graphic arts marketplace and validates Oce's growing leadership in that 
industry," said Mal Baboyian, President, Commercial Business Unit, Oce North America, Inc. "Industry-
leading productivity, robust capacity, flexible finishing and reliable quality make the system an ideal 
solution for graphic arts customers." 
The Oce VarioPrint 6250 positions graphic arts operations users for breakthrough business performance 
by opening up new avenues of revenue and services. Corporate digital print centers can improve and 
expand their offerings for internal customers, while achieving faster response times. Commercial print 
shops can also produce more work in less time and add high-demand services like duplex tabs and rapid 
interposing that were not practical before. With decreasing costs and lower overhead, companies can 
achieve higher levels of profitability. With state-of-the-art paper handling options and simultaneous 
duplexing, the Oce VarioPrint 6250 digital press delivers an affordable, comprehensive cut-sheet 
solution for a wide range of documents. 
For more information about the Oce VarioPrint 6250 and the Oce VarioPrint 6000 printing platform, 
visit http://www.oce.com/.Also join Oce in Booth 655 at Graph Expo September 9-12 to see the Oce 
VarioPrint 6000 family in action. 

http://www.oce.com/.
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Princeton Softech Outlines Proven Data Management Strategies for Mergers and Acquisitions  
July 31, 2007 

Who:  
Princeton Softech, the market leader in enterprise data management, today released an Executive Brief, 
titled, �Mergers and Acquisitions: Data Management Strategies that Support Business Growth.� 
Whether organizations want to reduce costs, expand market share or acquire new intellectual property, 
the business environment is rich with opportunities for mergers and acquisitions (M&As). In a year-end 
study, The 451 Group reported that in 2006 alone, there were over 3,000 M&A deals globally, worth an 
estimated $4 billion. These numbers represent a steady increase from deals valued at over $3 billion in 
2005, and deals valued at over $2 billion in 2004.1 This trend shows no sign of declining.  

Enterprise data management delivers benefits across the new organization in improving application 
service levels, lowering costs and mitigating risk. As the market-leading enterprise data management 
solution, Princeton Softech Optim� provides comprehensive capabilities for aligning application data 
management with business objectives to address M&A integration challenges. Optim�s consistent 
technology and methodology can be scaled across diverse applications, databases, operating systems and 
hardware platforms. Once the IT organization establishes the data management policies for production 
and non-production environments, much of the required processing can be automated. With a single, 
scalable solution, companies can manage, retain and control mission-critical application data throughout 
the information lifecycle to deliver measurable benefits across the new enterprise.  

What:  
Effective enterprise data management helps align the technology and methods for managing application 
data with business objectives of the newly merged entity. By implementing enterprise data management 
strategies that include database archiving, the new organization will be better positioned to address 
strategic business and technical issues. The M&A challenges for IT generally include managing 
increased data growth, retiring or consolidating redundant applications or migrating data from disparate 
applications. Other data management issues included protecting data privacy, storing data based on its 
business value, supporting data retention and e-discovery compliance initiatives, implementing business 
continuity strategies and upgrading vital ERP, CRM and other essential business applications.  
Although M&As represent business growth and new opportunities, one thing remains certain: every 
merger and acquisition increases the size of the IT infrastructure that must be managed and maintained 
to support the new organization. The total data management responsibility is enormous. Without an 
effective enterprise data management strategy and early IT involvement to plan for integration 
challenges, the merger or acquisition may be doomed to failure.  
Princeton Softech�s Executive Brief provides insight into how an effective enterprise data management 
strategy and essential early IT involvement can help in planning for integration challenges and support 
the success of the new organization. Learn about the primary IT strategies for M&A success. Identify 
the IT integration issues you should consider and how enterprise data management can support IT 
integration initiatives. Finally, determine the benefits that enterprise data management can deliver, as 
well as what to look for in an enterprise data management solution.  

How:  

http://www.princetonsoftech.com/
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Princeton Softech invites you to download a complimentary Executive Brief, �Mergers and 
Acquisitions: Data Management Strategies that Support Business Growth.� For more information about 
Optim, please contact Princeton Softech or visit our website at http://www.princetonsoftech.com/.  

Click here to return to Contents 

PROSTEP Offers ENOVIA MatrixOne Federated EBOM Adaplet  
July 31, 2007 

PROSTEP AG has now joined the ranks of selected CAA partners to Dassault Systèmes. Within the 
framework of this partnership, PROSTEP has expanded its range of PLM integration products to include 
an ENOVIA MatrixOne Federated EBOM Adaplet. The solution, which is completely integrated in 
ENOVIA MatrixOne, allows users to use the reliable integration platform OpenPDM to access parts and 
assemblies and their metadata in third-party PDM systems, such as Agile PLM, Teamcenter, 
Pro/INTRALINK and SAP PLM, without having to leave their familiar working environment.  

The ENOVIA MatrixOne connector, which has already firmly established itself on the market, has also 
been included as a product in the CAA Adopter partnership. This allows PROSTEP to use this connector 
together with OpenPDM and OpenDXM in integration and data exchange projects.  
�The introduction of ENOVIA MatrixOne Federated EBOM and the signing of the contract with 
Dassault Systèmes are important components in creating strategic integration solutions based on service-
oriented architecture (SOA)", stated Dr. Bernd Pätzold, CEO of PROSTEP AG, with regard to the 
cooperation with Dassault Systèmes. �This means that PROSTEP is one of IBM�s first PLM SOA 
integration partners to ensure that actions follow words and introduce functional solution components 
for the Product Development Integration Framework.� IBM PDIF is an open platform that facilitates the 
process-oriented integration of heterogeneous PDM system using reusable Web services.  

With the help of ENOVIA MatrixOne Federated EBOM, Matrix users can integrate objects and the 
corresponding files from other PDM systems in their BOMs online and in real time. This has the 
advantage that they no longer need to leave their familiar working environment in order to perform 
operations involving third-party data. The functions required to import data are provided by the 
OpenPDM integration platform via OMG PLM Services. The SOA-based architecture and the graphical 
mapping familiar from OpenPDM allow ENOVIA MatrixOne Federated EBOM to be configured 
quickly, which means that the software can be used productively within a few days. No modifications to 
the ENOVIA Matrix application or other integrated PDM systems are required for implementation.  

Click here to return to Contents 

SAP Grows U.S. Channel Partner Network to Serve Small Businesses and Midsize Companies  
July 30, 2007 

Continuing to build its partner channel to deliver business management solutions to midsize companies 
and small businesses, SAP America Inc., a subsidiary of SAP AG, today announced the introduction of 
seven new SAP® All-in-One value-added resellers (VARs), 26 new SAP® Business One partners and 
expanded coverage for nine existing SAP Business One partners serving customers across the United 
States. The new and expanded partnerships allow SAP to better meet the evolving business needs and 
vertical industry requirements of its rapidly growing base of midsize and small customers. The 
announcement was made at SAP Americas' 2007 Summer Partner Summit, being held July 30-31, in 

http://www.princetonsoftech.com/
http://www.prostep.com/de/
http://www.sap.com/
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Washington, D.C., where SAP also showcased new SAP All-in-One partner solutions and the latest 
version of SAP Business One, which provides new and enhanced tools to help small businesses grow. 
SAP Business One and SAP All-in-One solutions are designed to suit the needs of today's small 
businesses and midsize companies, respectively, supporting growing organizations across all industries 
through quick implementations, affordable pricing and flexible process alignment. By joining SAP® 
PartnerEdge�, a global framework providing partners with the resources and support to successfully 
deliver SAP solutions, members of the SAP partner channel receive training, solution development 
tools, market expansion resources and innovative solution collaboration opportunities. SAP PartnerEdge 
recognizes and rewards partners of all sizes for not only sales success, but capacity-building activities 
such as sales training, solution development and customer reference activity, providing all partners with 
the appropriate tools to better serve their customers. 
"Initially joining SAP PartnerEdge to deliver SAP Business One to local small companies, we were 
quickly impressed by the company's solution expertise and its strong track record of creating new 
opportunities for its partners," said Rob Delf, partner, Business Systems, Tryarc. "Now that we've also 
begun to deliver SAP All-in-One solutions, we are reaching a whole new cross-section of customers and 
delivering solutions specifically enhanced with our knowledge of the media and entertainment 
industries." 

New U.S. SAP All-in-One Partners Extend Vertical Expertise 
By leveraging an enterprise service-oriented architecture (enterprise SOA), SAP All-in-One partner 
solutions enable midsize companies to adopt innovations and hone micro-vertical processes over time, 
minimizing the costs and disruption to ongoing operations. SAP All-in-One partners employ SAP® Best 
Practices offerings to assist midsize companies support installations and address changing vertical 
practices. New U.S. SAP All-in-One geographic VARs include: 

• EntryPoint of Cleveland, Ohio, focuses on driving measurable benefits to midsize life sciences, 
wholesale distribution, logistics and complex manufacturing companies throughout the upper 
Midwest. 

• Lat Capital of Miami, Florida, offers enterprise solutions and implementation expertise for midsize 
companies throughout the southeastern United States and Latin America. 

• Tryarc of Los Angeles, California, serves the radio, television, cable and broadcasting markets 
throughout California, concentrating on business management solutions and business process 
platforms for the wholesale distribution of commercial and industrial equipment and supplies. 

• VSS LLC of Ridgeland, Mississippi, delivers enterprise software solutions throughout the southeast, 
mid-Atlantic, and northeast United States, specializing in manufacturing, distribution, retail, 
automotive and financial services, with the capability to bundle hardware, software and services. 

Additionally, the following SAP All-in-One solution partners have become vertically focused resellers 
to offer their solution expertise to companies throughout the United States: 

• et alia of Milwaukee, Wisconsin will sell and deliver its SAP-certified CREW� for Construction and 
CREW� for Professional Services solutions. 

• KBMS of Montreal, Canada expanded its North American operations to establish operations in 
Denver, Colorado to sell its SAP-certified KBMS Food and Beverage solution. 

• Technology Solutions Company (TSC) of Chicago, Illinois capitalizing on growing demand among 
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midsize companies, will sell its SAP-certified EDGE for IM&C Manufacturers and EDGE for High 
Tech solutions. 

New Partners on Board as SAP Delivers Next Version of SAP Business One 
The updated SAP Business One application streamlines small business processes with simplified and 
automated reconciliation, delivers an instant view of the entire business with a single intuitive, Microsoft 
Excel-based reporting tool, delivers secure information with single-click .PDF printing, and allows small 
businesses to control business operations through increased flexibility and enhanced accounting and 
financials. In 2007, SAP has increased its market coverage and ability to serve small businesses with 
SAP Business One by signing 26 new partners and supporting the expansion of nine partners into 11 
new markets. 
"Small businesses require business management solutions that help to manage growth through quick 
implementations, seamless integration between departments and improved insight into expanding 
operations" explained James Karl, CEO, Yarrow Bay Software Group, Seattle, Washington. "With SAP 
Business One, we offer our clients a powerful, fully integrated and user-friendly business management 
solution that provides increased process control across all operations for quick adoption by front- and 
back-office business users." 
Among the 26 new SAP Business One partners, SAP welcomed: 

• Advanced Business Software Corp. of Savannah, Georgia supports small and midsize business (SMB) 
software implementations with a specialty in accounting processes. 

• Advanced Systems Group of Tulsa, Oklahoma combines leading technology tools and best-in-class 
business practices to improve profitability for distributors, manufacturers and services companies 
within a multi-state area. 

• Advent Global Solutions of Houston, Texas is a leading SAP global services consulting firm and 
provider of SAP® Business Suite applications, offering technical upgrade support, application 
virtualization and business process management for best-in-class on-premise, offshore and remote 
consulting solutions. 

• Clients First Business Solutions of Birmingham, Alabama provides enterprise software 
implementation expertise throughout Texas, Alabama and Ohio. 

• VSS LLC of Ridgeland, Mississippi provides expertise in SMB implementations in the southeast, mid-
Atlantic and northeast United States across a broad range of industries, including retail, automotive 
suppliers, financial services, manufacturing, distribution and professional services. 

• Yarrow Bay Software Group of Seattle, Washington combines an integrated, online business 
management solution delivering financial, accounting, production and customer relationship 
management (CRM) capabilities through an intuitive user interface for employee ease-of-use with 
qualified client-site software integration and project management professional services. 

In addition to these partners, the SAP Business One partner channel added 20 additional resellers, 
expanding coverage to the following geographic areas: Jasper, Alabama; Encinitas, California; Tustin, 
California; Boca Raton, Florida; Coral Springs, Florida; Miami, Florida.; Ponte Vedra, Florida.; Macon, 
Georgia; Holliston, Massachusetts; Helena, Montana; Reno, Nevada; Middletown, New Jersey; 
Freeport, New York; Pittsburgh, Pennsylvania; Greenville, South Carolina; Memphis, Tennessee; 
Frisco, Texas; Richmond, Virginia; Scott Depot, West Virginia and Green Bay, Wisconsin. 
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In addition to new partner Clients First Business Solutions, which opened to three new markets during 
2007, existing SAP Business One partners expanded into the following new geographic territories: Santa 
Clara, California (Navigator); Miami, Florida (Apollo Consulting); Tampa, Florida (Netsirk 
Technologies); Indianapolis, Indiana (Business First); Baltimore, Maryland (ACUMEN Corporation); 
Detroit, Michigan (Business First); Omaha, Nebraska (Tallman Palmer); Chattanooga, Tennessee (D1 
Technologies LLC, previously named MKB2B) and Memphis, Tennessee (BTM Solutions). 
"The addition of these new SAP partners and enhancements to our solution portfolio provide the right 
touch to small businesses and midsize companies," said Michael Sotnick, senior vice president, Small 
and Midsize Enterprises, SAP America Inc. "SAP PartnerEdge creates an open dialogue and support 
framework among ISVs, VARs and SAP to ensure that we identify and address market opportunities 
with proven solutions providing optimum customer value." 

Click here to return to Contents 

Sogeti Opens SOA Center of Excellence  
July 31, 2007  

Sogeti today announced the opening of its SOA (Service Oriented Architecture) Center of Excellence 
(CoE). Based in Chicago, the SOA CoE will provide guidance and IT expertise to organizations that are 
implementing SOA, now quickly becoming the IT architecture of choice. The SOA CoE offers 
organizations the benefits of Sogeti�s expertise and practical experience in SOA.  
Sogeti launched the SOA CoE to:  

• Respond fast and flexibly to business change  

• Drive and enable business and technology innovation  

• Deliver IT solutions rapidly, reducing cost of delivery and time to market  

• Increase productivity through standardized technology frameworks, methodologies and tools  

• Provide enterprise-level, real-time process integration and information access  

• Enable organizations to focus on business processes and alignment, instead of the underlying 
technology infrastructure  

Said Jean-Marc Gaultier, Sogeti IBM Worldwide Alliance Leader: �Sogeti launched this CoE to support 
organizations with their SOA initiatives and help them achieve tangible business results. Through this 
new CoE, clients will receive the benefits of Sogeti�s thought leadership in the SOA space that is built 
on real world experience.�  
Sogeti offers organizations:  

• Practical experience � Demonstrated SOA experience both externally (for other clients) and internally 
(within Sogeti)  

• Best practices � Use of structured methodologies for creating, planning, designing, constructing, 
prioritizing, integrating and managing SOA solutions  

• Application, industry and process experience � Architectural drivers, combined with contextual best 
practices and modeling experience  

http://www.us.sogeti.com/
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• Solution Accelerators � Pre-fabricated process models, frameworks, tools, component repositories and 
adapters that are readily available  

Sogeti also has SOA CoEs in the Netherlands, Sweden and Spain, and recently published a book on the 
topic entitled, SOA for Profit: A Manager�s Guide to Success with Service Oriented Architecture. The 
book is available for purchase on the Internet.  
Sogeti won the 2007 IBM PartnerWorld Beacon Award for Overall Technical Excellence in an IBM 
Business Partner, in recognition of its ingenuity, innovation, customer satisfaction and outstanding 
achievements in providing on demand business solutions.  

Click here to return to Contents 

think3 Starts Commercial Operations in India 
1 August 2007 

think3 Inc.® is commencing commercial operations in India . The Company has a dedicated Direct sales 
and marketing team of twelve highly experienced professionals across India . To strengthen its reach and 
network in India , the company has appointed Adroitec as its National Distributor and entered into a co-
promotion partnership with Hewlett Packard, India . The company is also looking to seal a slew of 
partnerships with a host of VARs (value added re-sellers) as well over the next few months. The 
company is targeting education, engineering and manufacturing verticals, which it sees as replete with 
immense potential. 
According to Tom Davis , Director�International Sales think3 Inc ., �think3 is aggressively looking to 
establish a foothold in India after its success in Italy , Japan & European markets. The exponential 
growth in the manufacturing, engineering and education verticals presents an immense opportunity 
before us, which we would like to leverage and tap into. India is a key market for think3 globally and 
our solutions in the areas of Industrial Design, Product Design, Tool Design and PLM offer an end to 
end solution for this market. In fact, in that sense think3�s entry will affect the Indian market more by 
catalyzing more world-class product development and innovation at these companies. Over the next 3 
years we see India emerging as among the Top 3 market for think3 globally.� 
According to Sivaram Narjala , Managing Director, think3 India, �Our existing R&D/support presence 
in India coupled with think3�s global expertise presents a formidable combination as we enter the Indian 
market since we are building on a firm base. 
Commenting on the partnership, Saroop Chand, Adroitec, said, �We find that the technology 
environment provided by think3 is world class and this is a strong value proposition to go back to our 
customers. We see tremendous traction in the market that think3 plays in and are confident of the 
capability think3�s technology has in addressing the needs of the Indian market. The think3 product line 
fits well into our overall company philosophy and as such we will be dedicating a large sales team for 
this. We are delighted to partner think3 and look forward to growing together in India.� 

According to Rajnish Gupta, Country Manager - Commercial Desktops & Workstations, Personal 
Systems Group, HP India, �HP intends to capture the domestic workstation audience from the 
manufacturing, telecommunications, media, life science divisions, architecture, engineering and 
financial & educational institutions�. He further added, �We believe that with think3�s technology in HP 
workstations, our customers will benefit immensely as the combination will allow designers and 
engineers to seamlessly transition from 2D to 3D technology environments. This association will help us 

http://www.think3.com/
http://www.hp.com/
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to broaden our offering to customers in the country.�  

About Adroitec 
Adroitec Information Systems Limited formerly HOPE Consulting Inc. with a team of dedicated 
professionals offer end to end CAD solutions to manufacturing companies in India and is an ISO 9001 
Certified Global Consultancy and Services Company. 

Click here to return to Contents 

WorldServer from Idiom Technologies Receives “Designed for EMC Documentum” Accreditation  
July 31, 2007 

Idiom® Technologies, Inc. (Idiom), the leading independent supplier of SaaS and on-premise server-
based globalization management systems (GMS), today announced that Idiom WorldServer� has 
received the �Designed for EMC® Documentum®� accreditation, demonstrating its ability to meet 
EMC�s high quality standards. The �Designed for EMC Documentum� accreditation demonstrates that 
WorldServer has successfully met a comprehensive set of criteria for good design, development and 
implementation. Award-winning Idiom WorldServer is the industry's leading globalization management 
system (GMS). 
The integration of WorldServer and the Documentum platform delivers a complete end-to-end solution 
for creating, converting, managing, translating and publishing information to all types of media, in any 
language, for multiple audiences and purposes. Using the joint solution, enterprises can reduce costs 
while improving accuracy, timeliness and consistency of published information in multiple languages.  
WorldServer received design accreditation by meeting high standards for application design, 
development, configuration, installation processes and overall quality. As a member of the Designed for 
EMC program, Idiom received specialized design consultation and guidance, along with access to 
dedicated EMC content management technical resources. Moving forward, Idiom will include 
specialized �Designed for EMC Documentum� logos on packaging, marketing collateral and other 
promotional materials pertaining to WorldServer. This signifies that WorldServer meets high standards 
for architectural compliance with the Documentum architecture and leverages development best 
practices.  
�EMC�s position as the leader in enterprise content management is strengthened by the support of great 
partners such as Idiom,� said Randy Ziegler, director of developer programs at EMC Corporation. 
�Partners like Idiom build solutions and applications on the Documentum platform because customers 
have demonstrated their trust in EMC Documentum to manage their most critical and strategic 
information. The accreditation program is another way EMC earns that trust while supporting innovative 
offerings like WorldServer.�  

�Idiom is extremely pleased to join the Designed for EMC program as part of our ongoing effort to offer 
our customers the widest range of choices for their content management needs,� said Tony Dolph, vice 
president, business development at Idiom Technologies. �By attaining �Designed for EMC 
Documentum� status, we are furthering our partnership with EMC and reiterating to our customers that 
WorldServer strongly complements EMC�s information management capabilities.�  
The Designed for EMC program helps ISVs, VSPs and SIs target, design, develop and go-to-market 
with successful offerings based on the EMC Documentum platform. As a member, partners can submit 
their offering to be considered for �Designed for EMC Documentum� accreditation, which ensures their 

http://www.idiominc.com/


CIMdata PLM Late-Breaking News 

 Page 14 

offering has met all requirements to be certified on the Documentum platform. To learn more about 
WorldServer and the Designed for EMC program, please visit http://www.emc.com/applicationportfolio.  

Click here to return to Contents 

Events News 
ASCON International Partner's Seminar for KOMAS-3D  
July 27, 2007 
ASCON, the developer of KOMPAS-3D software solution for Mechanical CAD, has held a training 
seminar for its international partners and resellers.  
It was a second Partner's meeting hosted by ASCON in its headquarter office in St. Petersburg, Russia. 
This seminar gathered ASCON dealers and distributors from Europe, South-East Asia and Australia.  
The seminar participants were the first to preview and test one the most anticipated release of ASCON 
CAD solution - KOMPAS-3D V9 New Version. KOMPAS-3D V9 is expected to be available for 
customers later on this summer. The New version of KOMPAS promises to become one of the most 
significant releases of mid-range Mechanical CAD software and includes a lot of novelties for 
enhancing the 3D modelling functionality, make 3D Modelling familiarizing easier, simplifying 
designer work.  
Besides, the seminar program which traditionally included the practical aspects of design and drawing in 
KOMPAS-3D, participants learned the basis of 3D Modelling and Draw Creation in KOMPAS, 
Parametric Models, Samples and Assemblies Creation, Sheet-Metal Modelling and many other topics.  
In the last days of the meeting ASCON awarded KOMPAS-3D Certificates to participants and arranged 
special sightseeing program. 

Click here to return to Contents 

Aspen Technology to Present at Upcoming Conferences in August  
July 30, 2007 

Aspen Technology, Inc., a leading provider of software and services to the process industries, today 
announced its participation at two upcoming conferences in August. Both presentations will be webcast 
live and available by visiting the Investor Relations section of the company�s website at: 
http://www.aspentech.com./ 
AspenTech�s President and Chief Executive Officer, Mark Fusco, is presenting at: The Pacific Crest 9th 
Annual Technology Forum, being held at the Sonnenalp Resort in Vail, Colorado, on Monday, August 
6, 2007, at 2:00 p.m. Mountain Time (4:00 p.m. Eastern Time).  

AspenTech�s Chief Financial Officer, Brad Miller, is presenting at: The Canaccord Adams Global 
Growth Conference, being held at the InterContinental Hotel in Boston, Massachusetts, on Wednesday, 
August 8, at 1:00 p.m. Eastern Time.  

Click here to return to Contents 
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18th Annual PTC/USER World Event 2007 Draws Record Attendance—PTC® Announces Winners 
Of Student Design Challenge  
July 30, 2007 
PTC, the Product Development Company® today announced record attendance at the 18th annual 
PTC/USER World Event 2007 held June 3-6, in Tampa, Florida. The conference attracted more than 
2,028 attendees representing 739 companies and 25 countries around the world. PTC/USER is an 
independent not-for-profit organization comprised of users of PTC software.  
The 18th annual PTC/USER World Event included the launch of Windchill® 9.0, the latest release of 
PTC�s production-proven content and process management software and Windchill MPMLink�, an 
integral module of Windchill 9.0, for manufacturing process management (MPM). Attendees 
participated in more than 260 business and technical conference presentations over 18 tracks and took 
advantage of 64 hours of optional hands-on training on Arbortext®, Pro/ENGINEER®, Windchill® and 
Mathcad®. PTC/USER also featured an exhibit hall that hosted more than 115 demonstrations of the 
latest tools and technologies from PTC and members of the PTC/USER Industry Partner program, 
including members of the PTC Channel Advantage� and PTC Partner Advantage� programs, such as 
IBM, HP and Sun.  
�The PTC/USER World Event continues to provide invaluable opportunities for members of the 
PTC/USER community to interface with PTC executives, product managers and partners, gaining 
firsthand knowledge of company and product strategy and direction,� said Dan Glenn, president, 
PTC/USER. �Attendees cited the inspirational keynote speakers, the Windchill 9.0 Launch and Learning 
Center, and Pro/ENGINEER Wildfire 4.0 pre-production hands-on-workshops as highlights of the event 
which exceeded their expectations.�  

Student Design Challenge Winners Announced  
The PTC Worldwide Student Design Challenge, sponsored by the PTC Education Program, gives 
students the opportunity to showcase their achievements in product design using PTC solutions. Eight 
regional winners representing North America, Europe and Asia were announced at the PTC/USER 
World Event. Additionally, Bryan Lim, a student at Singapore Polytechnic, Singapore, was named 
winner of the Creative Achievement award for his innovative scissor design, �the New V-Cutter.�  

North America:  

• Thayer Adsit and Peter Matheson, Newburyport High School, Massachusetts�Pneumatic Engine  

• Devante Smith, Euclid High School, Ohio�Game Console Unit  

Europe:  

• Nick Inoue and Jack Dunkley, John Cabot City Technology College, Great Britain - Fuel Cell Airship  

• Naomi Cheikh, Ilkey Grammar School, Great Britain�File Organizer  

• Huzaifah Khan, Macgregor State High School, Great Britain�V6 Engine  

• Chris Nobles, Loughborough University, United Kingdom�Wilkinson Sword Redesign for Rapid 
Manufacturing  

Asia-Pacific:  

• Luqman Hakim, University of Auckland, New Zealand�Spring Boots  

http://www.ptc.com/
http://www.ptcuser.org/
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• Muhammad Hussain, Singapore Polytechnic, Singapore�Curb Climbing Wheelchair  
�PTC congratulates all of the participants in the inaugural Student Design Challenge,� said John Stuart, 
senior vice president of global partners and education, PTC. �Their innovative designs demonstrate the 
results that can be achieved when students are equipped with the same powerful software used by 
professional engineers worldwide, and underscore PTC�s global commitment to education.�  
Click here to view the winning designs.  

Click here to return to Contents 

Lattice Technology to Present at Future Manufacturing Congress 
1 August 2007 

Lattice Technology, Inc., developers of the XVL ultra-compressed 3D data format, announced that it 
will present its latest innovations for Manufacturing at the Future of Manufacturing event taking place in 
Montreal, Canada, August 5-7, 2007. 
The Future of Manufacturing event is designed to help executives in the manufacturing industry meet 
growth and operations improvement objectives. With the ever increasing demand for higher quality and 
lower cost products being fueled by the entrance of new world manufacturing facilities, the Future of 
Manufacturing event delivers successful strategies that need to be implemented to remain competitive. 
The Future of Manufacturing event will be broadcast in its entirety via the Internet to a global audience 
covering five continents, for more information please visit, http://www.fmaintl.com/. 
"We are delighted to be invited to present at Future of Manufacturing and look forward to presenting the 
technology that has improved manufacturing and increased value for so many of our customers," said 
Bill Barnes, US General Manager, Lattice Technology. "Using products based on XVL, manufacturing 
companies can easily re-use even large scale CAD files for downstream uses from design review to 3D 
publishing of manuals and online spare parts catalogues with full control over security and accuracy." 
Lattice Technology provides applications that enable organizations to share, re-use, publish and 
communicate 3D data that originates as engineering CAD models. XVL systems have been extensively 
implemented in the automotive industry, most notably in the worldwide plants of Toyota Motor 
Company. 

Click here to return to Contents 

PTC To Host Executive Seminar: Achieving Regulatory Compliance, Improving Product Quality, 
And Reducing Time-To-Market 
1 August 2007 

PTC announced that it will host a seminar designed to provide medical device companies with 
actionable recommendations on how to achieve success in their compliance initiatives, shorten 
development cycles and improve product quality. The complimentary hour long webcast will feature 
presentations from Christine Nelson, former Quality Systems expert and director of international affairs, 
FDA CDRH, David Rubin, director, medical device market strategy, PTC, and Bob DiNitto, vice 
president, quality assurance & regulatory affairs, Alva MedTech Consulting..  
The panel of experts will discuss the regulations governing the industry and describe the tools necessary 

http://www.ptc.com/for/education/gallery/worldwide_design_challenge.htm
http://www.lattice3d.com/
http://www.fmaintl.com/
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to help medical device manufacturers improve quality, shorten development cycles, reduce time to 
market and improve regulatory compliance. The panel will also share case studies highlighting medical 
device companies that have achieved these benefits by leveraging product lifecycle management (PLM) 
solutions to improve their product development processes 

Topics include: 

• Quality System Inspection Technique (QSIT)  

• What the FDA looks for in the 21 CFR Part 820 Design Control subsystem  

• Satisfying 21 CFR Part 11  

• Hardwiring compliance into your product development process  

• Accelerating your product development process  

• Case studies demonstrating how medical device companies have reduced the length and 
improved the quality and compliance of their new product development process 

Date and time: August 16, 2007 11:00 am - 12:00 PM EST 

To register, please visit http://www.ptc.com/go/med_device or call +1 734.997.0200. 

Click here to return to Contents 

Financial News 
ANSYS, Inc. Reports Another Record Quarter and Raises 2007 Outlook 
2 August 2007 

ANSYS, Inc. announced a new Company record for second quarter non-GAAP operating results. 

Commenting on the second quarter performance, Jim Cashman, ANSYS President and CEO stated, 
"This quarter's results continue the momentum that we have seen building over the past several quarters 
and reflect the strength of our diversified global business. We have made encouraging progress during 
the recent quarter and first half of 2007 to capture the strength of combining the ANSYS and Fluent 
businesses into a broad portfolio of unprecedented engineering simulation solutions. Compared to a year 
ago, this quarter's non- GAAP revenues increased over 35% while non-GAAP diluted earnings per share 
increased 43%. We have also continued to focus on strengthening our margins and balance sheet. These 
efforts produced record cash flows from operations of $37 million for the second quarter and $59 
million for the first six months of 2007. Based on our first half performance, we are increasing our 2007 
full year guidance and believe we are poised to drive 2007 to be the most successful year in the 
Company's 37 year history." 
ANSYS' second quarter and year-to-date 2007 financial results are available here. The non-GAAP 
results exclude the income statement effects of stock-based compensation, purchase accounting for 
deferred revenue and acquisition-related amortization of intangible assets. The 2006 non-GAAP results 
also exclude a one-time charge related to in-process research and development associated with the 
acquisition of Fluent. Non-GAAP and GAAP results reflect: 
Total non-GAAP revenue of $92.3 million in the second quarter of 2007 as compared to $68.2 million in 
the second quarter of 2006; total non-GAAP revenue of $181.9 million in the first six months of 2007 as 

http://www.ptc.com/go/med_device
http://phx.corporate-ir.net/phoenix.zhtml?c=118715&p=irol-newsArticle&ID=1035715&highlight=
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compared to $114.2 million in the first six months of 2006; total GAAP revenue of $92.2 million in the 
second quarter of 2007 as compared to $62.3 million in the second quarter of 2006; total GAAP revenue 
of $180.1 million in the first six months of 2007 as compared to $108.3 million in the first six months of 
2006; 

A non-GAAP operating profit margin of 43.4% in the second quarter of 2007 as compared to 38.1% in 
the second quarter of 2006; a non-GAAP operating profit margin of 43.0% in the first six months of 
2007 as compared to 40.2% in the first six months of 2006; a GAAP operating profit margin of 33.0% in 
the second quarter of 2007 as compared to (23.3%) in the second quarter of 2006; a GAAP operating 
profit margin of 31.8% in the first six months of 2007 as compared to 3.1% in the first six months of 
2006; 
Non-GAAP net income of $24.6 million in the second quarter of 2007 as compared to $16.5 million in 
the second quarter of 2006; non-GAAP net income of $48.1 million in the first six months of 2007 as 
compared to $31.0 million in the first six months of 2006; GAAP net income of $18.3 million in the 
second quarter of 2007 as compared to GAAP net loss of $19.4 million in the second quarter of 2006; 
GAAP net income of $34.4 million in the first six months of 2007 as compared to GAAP net loss of 
$6.5 million in the first six months of 2006; and 
Non-GAAP diluted earnings per share of $0.30 in the second quarter of 2007 as compared to $0.21 in 
the second quarter of 2006; non-GAAP diluted earnings per share of $0.59 in the first six months of 
2007 as compared to $0.43 in the first six months of 2006; GAAP diluted earnings per share of $0.23 in 
the second quarter of 2007 as compared to GAAP diluted loss per share of ($0.27) in the second quarter 
of 2006; GAAP diluted earnings per share of $0.43 in the first six months of 2007 as compared to 
GAAP diluted loss per share of ($0.09) in the first six months of 2006. 
The Company's GAAP results reflect stock-based compensation charges of approximately $2.1 million 
($1.8 million after tax) or $0.02 diluted earnings per share for the second quarter of 2007 and 
approximately $4.3 million ($3.6 million after tax) or $0.04 diluted earnings per share for the first six 
months of 2007. 

The non-GAAP financial results highlighted above, and the non-GAAP financial outlook for 2007 
discussed below, represent non-GAAP financial measures. A reconciliation of these measures to the 
appropriate GAAP measures, for the three months and six months ended June 30, 2007 and 2006, and 
for the 2007 financial outlook, is included in the condensed financial information. On May 14, 2007, the 
Company announced that its Board of Directors approved a 2-for-1 stock split of the Company's 
common shares. The stock split was payable in the form of a stock dividend and entitled each 
stockholder of record at the close of business on May 25, 2007 to receive one share of common stock for 
every outstanding share of common stock held on that date. The stock dividend was distributed on June 
4, 2007. The share data and earnings per share data in this press release give effect to the stock split, 
applied retroactively, to all periods presented. 

Management's Remaining 2007 Financial Outlook 
The Company has provided its 2007 revenue and earnings per share guidance below. The revenue and 
earnings per share guidance is provided on both a GAAP basis and a non-GAAP basis. Non-GAAP 
revenue and non-GAAP diluted earnings per share exclude charges for stock-based compensation, as 
well as the income statement effects of purchase accounting for deferred revenue and acquisition- 
related amortization of intangible assets. 
As required by SFAS No. 123R and guidance issued by the Securities and Exchange Commission, the 
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Company records expenses and tax benefits related to stock-based compensation. As a result, the GAAP 
estimates for earnings per share provided below reflect the anticipated impact of stock-based 
compensation. The Company issues both nonqualified and incentive stock options; however, incentive 
stock options comprise a significant portion of outstanding stock options. The tax benefits associated 
with incentive stock options are unpredictable, as they are predicated upon an award recipient triggering 
an event that disqualifies the award and which then results in a tax deduction to the Company. GAAP 
requires that these tax benefits be recorded at the time of the triggering event. The triggering events for 
each option holder are not easily projected. In order to estimate the tax benefit related to incentive stock 
options, the Company makes many assumptions and estimates, including the number of incentive stock 
options that will be exercised during the period by U.S. employees, the number of incentive stock 
options that will be disqualified during the period and the fair market value of the Company's stock price 
on the exercise dates. Each of these items is subject to significant uncertainty. Additionally, a significant 
portion of the tax benefits related to disqualified incentive stock options is accounted for as an increase 
to equity (additional paid-in capital) rather than as a reduction in income tax expense, especially in the 
periods most closely following the adoption date of SFAS No. 123R. Although all such benefits 
continue to be realized through the Company's tax filings, this accounting treatment has the effect of 
increasing tax expense and reducing net income. For example, the Company realized a tax benefit of 
approximately $2.0 million during the first six months of 2007 related to disqualified incentive stock 
options; however, only $137,000 of such amount was recorded as a reduction in income tax expense. 
Because there are significant limitations in estimating the impact of SFAS No. 123R, including those 
discussed above, the actual impact of stock-based compensation on GAAP earnings per share may differ 
materially from the estimated amounts included in the guidance below. 

Impact of Adoption of FIN 48 
Effective January 1, 2007, the Company adopted FASB Interpretation No. (FIN) 48, "Accounting for 
Uncertainty in Income Taxes" - an Interpretation of SFAS No. 109, "Accounting for Income Taxes." 
Pursuant to FIN 48, ANSYS identified, evaluated and measured the amount of income tax benefits to be 
recognized for its income tax positions. The adoption of FIN 48 resulted in an increase to income tax 
expense in the second quarter and first six months of 2007 of $470,000 and $1.1 million, respectively, 
and a corresponding adverse impact on the effective tax rate of 1.6% and 1.9%, respectively. Income 
taxes as a percentage of GAAP earnings before income taxes were approximately 37% in each of the 
first two quarters of 2007. This rate fluctuates over time based on the income tax rates in the various 
jurisdictions in which the Company operates, and based on the level of profits in those jurisdictions. 

Third Quarter 2007 Guidance 
The Company currently expects the following for the quarter ending September 30, 2007: 

• GAAP revenue in the range of $89 - $90 million 

• Non-GAAP revenue in the range of $89 - $90 million 

• GAAP diluted earnings per share of $0.18 - $0.20 

• Non-GAAP diluted earnings per share of $0.26 - $0.27 

Fiscal Year 2007 Guidance 
The Company currently expects the following for the fiscal year ending December 31, 2007: 

• GAAP revenue in the range of $367 - $371 million 
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• Non-GAAP revenue in the range of $369 - $373 million 

• GAAP diluted earnings per share of $0.79 - $0.84 

• Non-GAAP diluted earnings per share of $1.14 - $1.16 
Non-GAAP revenue and diluted earnings per share are supplemental financial measures and should not 
be considered as a substitute for, or superior to, revenue and diluted earnings per share determined in 
accordance with GAAP. 
ANSYS will hold a conference call at 10:30 a.m. Eastern Time on August 2, 2007 to discuss second 
quarter results. The call will be recorded and a replay will be available approximately two hours after the 
call ends. The replay will be available for one week by dialing 719-457-0820 or 888-203-1112 and 
entering the passcode "ANSYS" or "26797". The archived webcast can be accessed, along with other 
financial information, on ANSYS' website at http://www.ansys.com/corporate/investors.asp . 

Use of Non-GAAP Measures 

The Company provides non-GAAP revenue, non-GAAP operating income, non-GAAP operating profit 
margin, non-GAAP net income and non-GAAP diluted earnings per share as supplemental measures to 
GAAP regarding the Company's operational performance. These financial measures exclude the impact 
of certain items and, therefore, have not been calculated in accordance with GAAP. A detailed 
explanation of each of the adjustments to such financial measures is described below. This press release 
also contains a reconciliation of each of these non-GAAP financial measures to its most comparable 
GAAP financial measure. 
Management uses non-GAAP financial measures (a) to evaluate the Company's historical and 
prospective financial performance as well as its performance relative to its competitors, (b) to set 
internal sales targets and spending budgets, (c) to allocate resources, (d) to measure operational 
profitability and the accuracy of forecasting, (e) to assess financial discipline over operational 
expenditures and (f) as an important factor in determining variable compensation for management and 
its employees. In addition, many financial analysts that follow our Company focus on and publish both 
historical results and future projections based on non-GAAP financial measures. We believe that it is in 
the best interest of our investors to provide this information to analysts so that they accurately report the 
non- GAAP financial information. Moreover, investors have historically requested and the Company has 
historically reported these non-GAAP financial measures as a means of providing consistent and 
comparable information with past reports of financial results. 
While management believes that these non-GAAP financial measures provide useful supplemental 
information to investors, there are limitations associated with the use of these non-GAAP financial 
measures. These non-GAAP financial measures are not prepared in accordance with GAAP, are not 
reported by all of the Company's competitors and may not be directly comparable to similarly titled 
measures of the Company's competitors due to potential differences in the exact method of calculation. 
The Company compensates for these limitations by using these non-GAAP financial measures as 
supplements to GAAP financial measures and by reviewing the reconciliations of the non-GAAP 
financial measures to their most comparable GAAP financial measures. 
The adjustments to these non-GAAP financial measures, and the basis for such adjustments, are outlined 
below: 
Purchase accounting for deferred revenue. As announced on May 1, 2006, ANSYS acquired Fluent Inc. 
in a series of mergers. In accordance with the fair value provisions of EITF 01-3, "Accounting in a 

http://www.ansys.com/corporate/investors.asp
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Business Combination for Deferred Revenue of an Acquiree," acquired deferred revenue of 
approximately $31.5 million was recorded on the opening balance sheet, which was approximately 
$20.1 million lower than the historical carrying value. Although this purchase accounting requirement 
has no impact on the Company's business or cash flow, it adversely impacts the Company's reported 
GAAP software license revenue primarily for the second twelve months post- acquisition. In order to 
provide investors with financial information that facilitates comparison of both historical and future 
results, the Company has provided non-GAAP financial measures which exclude the impact of the 
purchase accounting adjustment. The Company believes that this non-GAAP financial adjustment is 
useful to investors because it allows investors to (a) evaluate the effectiveness of the methodology and 
information used by management in its financial and operational decision-making and (b) to compare 
past and future reports of financial results of the Company as the revenue reduction related to acquired 
deferred revenue will not recur when related annual lease licenses and software maintenance contracts 
are renewed in future periods. 
Amortization of intangibles from acquisitions and its related tax impact. The Company incurs 
amortization of intangibles, included in its GAAP presentation of amortization of software and acquired 
technology, and amortization expense, related to various acquisitions it has made in recent years. 
Management excludes these expenses and their related tax impact for the purpose of calculating non-
GAAP operating income, non-GAAP operating profit margin, non-GAAP net income and non-GAAP 
diluted earnings per share when it evaluates the continuing operational performance of the Company 
because these costs are fixed at the time of an acquisition, are then amortized over a period of several 
years after the acquisition and generally cannot be changed or influenced by management after the 
acquisition. Accordingly, management does not consider these expenses for purposes of evaluating the 
performance of the Company during the applicable time period after the acquisition, and it excludes 
such expenses when making decisions to allocate resources. The Company believes that these non-
GAAP financial measures are useful to investors because they allow investors to (a) evaluate the 
effectiveness of the methodology and information used by management in its financial and operational 
decision-making and (b) compare past reports of financial results of the Company as the Company has 
historically reported these non-GAAP financial measures. 
Stock-based compensation expense and its related tax impact. The Company incurs expense related to 
stock-based compensation included in its GAAP presentation of cost of software licenses, cost of 
maintenance and service, research and development expense and selling, general and administrative 
expense. Although stock-based compensation is an expense of the Company and viewed as a form of 
compensation, management excludes these expenses for the purpose of calculating non-GAAP operating 
income, non-GAAP operating profit margin, non-GAAP net income and non-GAAP diluted earnings per 
share when it evaluates the continuing operational performance of the Company. Specifically, the 
Company excludes stock-based compensation during its annual budgeting process and its quarterly and 
annual assessments of the Company's and management's performance. The annual budgeting process is 
the primary mechanism whereby the Company allocates resources to various initiatives and operational 
requirements. Additionally, the annual review by the board of directors during which it compares the 
Company's historical business model and profitability as it relates to the planned business model and 
profitability for the forthcoming year excludes the impact of stock-based compensation. In evaluating 
the performance of senior management and department managers, charges related to stock-based 
compensation are excluded from expenditure and profitability results. In fact, the Company records 
stock-based compensation expense into a stand-alone cost center for which no single operational 
manager is responsible or accountable. In this way, management is able to review on a period-to-period 
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basis each manager's performance and assess financial discipline over operational expenditures without 
the effect of stock-based compensation. The Company believes that the non-GAAP financial measures 
are useful to investors because they allow investors to (a) evaluate the Company's operating results and 
the effectiveness of the methodology used by management to review the Company's operating results, 
and (b) review historical comparability in its financial reporting, as well as comparability with 
competitors' operating results. 
Acquired in-process research and development. The Company incurs in- process research and 
development expenses when technological feasibility for acquired technology has not been established 
and no future alternative use for such technology exists. Management excludes these expenses and their 
related tax impact for the purpose of calculating non-GAAP financial measures when it evaluates the 
continuing operational performance of the Company because these costs do not relate to the Company's 
ongoing operations and generally cannot be changed or influenced by management at the time of or after 
the acquisition. Accordingly, management does not consider these expenses for purposes of evaluating 
the performance of the Company during the applicable time period after the acquisition, and it excludes 
such expenses when making decisions to allocate resources. The Company believes that this non-GAAP 
financial adjustment is useful to investors because it allows investors to (a) evaluate the effectiveness of 
the methodology and information used by management in its financial and operational decision-making 
and (b) to compare past and future reports of financial results of the Company as the expense related to 
in-process research and development is a one-time item recorded on the date of acquisition. 
Non-GAAP financial measures are not in accordance with, or an alternative for, generally accepted 
accounting principles in the United States. The Company's non-GAAP financial measures are not meant 
to be considered in isolation or as a substitute for comparable GAAP financial measures, and should be 
read only in conjunction with the Company's consolidated financial statements prepared in accordance 
with GAAP. 

Pursuant to the requirements of Regulation G, the Company has provided a reconciliation of the non-
GAAP financial measures to the most directly comparable GAAP financial measures as listed below: 

   GAAP Reporting Measure        Non-GAAP Reporting Measure 
 

   Revenue                       Non-GAAP Revenue 

   Operating Profit              Non-GAAP Operating Profit 

   Operating Profit Margin       Non-GAAP Operating Profit Margin 

   Net Income                    Non-GAAP Net Income 

   Diluted Earnings Per Share    Non-GAAP Diluted Earnings Per Share 

Click here to return to Contents 

Arena Solutions Maintains Strong Momentum with 40 Percent Increase in Q207 Sales of On-
Demand Arena PLM 
2 August 2007 
Arena Solutions announced a 40 percent year-over-year increase in sales for its second quarter 2007. 
During the quarter, the company maintained strong momentum selling to new customers while also 
expanding the presence of its flagship on-demand Arena PLM software among existing customers. In 

http://www.arenasolutions.com/
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addition to strong sales in key industries like electronics and medical devices, the company saw robust 
growth in adoption among its base of automotive supply chain customers. These deepening relationships 
with customers resulted in a record year-over-year increase in expansion of existing deployments.  

New customers who selected Arena PLM this quarter were particularly attracted to the on-demand 
advantage, enjoying the model's benefits even during evaluation through the Arena PLM trial program, 
which allowed them to experience the software before deciding to buy. Enterprises of all sizes and all 
stages chose Arena PLM over client/server alternatives. Among them are:  

• MathStar, a fabless semiconductor company that designs, manufactures and markets a new class 
of high-performance programmable logic chips.  

• The Young Electric Sign Company (YESCO), a leading manufacturer in the sign-making 
industry since 1920.  

• Chatsworth Products Inc., globally recognized as the supplier of choice for structural support 
systems used to Organize, Store and Secure valuable technology equipment in world class data 
centers. A history of innovation is revealed throughout CPI's extensive product catalog and by 
numerous patents awarded for industry-leading design concepts.  

In addition to these and other new customers, companies in the automotive industry are acknowledging 
the value of Arena PLM and increasing their investment in it. Among the automotive customers who 
expanded their use of Arena PLM this quarter are an innovative next-generation car company, a global 
tier 1 supplier of automotive heating, ventilation and air conditioning and power train cooling systems, 
and a leader in the design and manufacture of engineered thermoplastic components and assemblies for 
the automotive industry.  

These companies all chose Arena PLM for the ability it provides to collaboratively define, maintain, and 
securely share product and compliance information from concept through end-of-life, across an 
extended supply chain. With Arena PLM they avoid the high costs, complexities and limitations 
associated with traditional client/server PLM applications. With no software to install and no IT 
infrastructure to maintain, customers can deploy Arena PLM faster, easier and at a lower cost than 
traditional software and achieve an instant return on their investment.  

Other significant highlights of Q2 2007:  

• Paul Patterson joined Arena Solutions as vice president of sales. Patterson will manage and scale 
the sales organization to deliver on the tremendous market opportunity for Arena PLM.  

• Since publicly announcing a 99.5% guaranteed service level agreement (SLA) for Arena PLM, 
Arena surpassed its SLA for the fifth consecutive quarter. In Q2 2007, the company maintained 
99.99% availability for Arena PLM.  

�We are delighted that a steady stream of new customers continues to choose Arena PLM. Equally 
gratifying is that so many of our current customers, who have experienced the benefits of our easy-to-
deploy, easy-to-use, on-demand PLM system, are expanding their relationships with us,� said Michael 
Topolovac, chief executive officer of Arena Solutions. �This high level of customer satisfaction is 

http://www.arenasolutions.com/products/why_ondemand/index.html
http://www.arenasolutions.com/products/why_ondemand/index.html
http://www.arenasolutions.com/products/workgroup/register.html
http://www.arenasolutions.com/products/index.html
http://www.arenasolutions.com/uptime.html
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evidence that Arena PLM continues to deliver tangible benefits in some of the areas that companies care 
about the most, including time-to-market, collaboration, productivity, outsourcing, and compliance.�  

Click here to return to Contents 

Autodesk Extends Invitation to Join its Second Quarter Fiscal 2008 Earnings Results Conference 
Call on Thursday, August 16th at 2:00 p.m. PDT 
1 August 2007 

Autodesk Inc. announced that it will broadcast its second quarter fiscal 2008 earnings results conference 
call live via its website on Thursday, August 16, 2007. 
WHAT:      Autodesk, Inc. Second Quarter FY2008 Earnings Results Conference Call 

WHEN:      Thursday, August 16, 2007 at 2:00 p.m. PDT 

HOW:       If you would like to listen to the live call, Autodesk will be hosting a webcast at 
http://www.autodesk.com/investors. If you are unable to access the Internet for the call, you may dial in 
at 800.638.4817 or 617.614.3943 and reference 94897365 as the pass code. An audio replay webcast and 
podcast will also be available at 4:00 p.m. PDT on our website at http://www.autodesk.com/investors or 
by dialing 888.286.8010 or 617.801.6888 and reference 38088167 as the pass code. 

Click here to return to Contents 

Cimatron's Q2 2007 Results Release Scheduled for August 7th After Markets Close 
30 July 2007 

Cimatron Limited announced that it will be releasing its second quarter 2007 results on Tuesday, August 
7th, 2007, after markets close. 
The Company will also be hosting a conference call on August 8th, 2007, at 09:00 EST, 16:00 Israel 
time. On the call, management will review and discuss the results, and will also be available to answer 
questions by investors. 
To participate, please call one of the following teleconferencing numbers. Please begin placing your 
calls at least 5 minutes before the conference call commences. 
USA: +1-888-668-9141 

Israel: 03-9180688 

International: +972-3-9180688 

For those unable to listen to the live call, a replay of the call will be available from the day after the call 
under the investor relations section of Cimatron's website, at: http://www.cimatron.com/ 

Click here to return to Contents 

IBM: Watchtower Extends the Acceptance Period in Relation to the Recommended Cash Offer to the 
Shareholders of Telelogic 
July 30, 2007 
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This Offer is not being made nor will any tender of shares be accepted from or on behalf of holders in 
any jurisdiction in which the making of the Offer or the acceptance of any tender of shares therein would 
not be made in compliance with laws of such jurisdiction. The Offer is not being made, directly or 
indirectly, in or into Australia, Canada, Japan or South Africa. The Offer is being treated in the United 
States as one to which the �Tier II� exemption mentioned in Rule 14d-1(d) under the U.S. Securities 
Exchange Act of 1934 is applicable. The press release has been published in Swedish and English. In the 
event that there are any differences between the language versions, the Swedish version shall prevail.  
International Business Machines Corporation (�IBM�), through its indirect wholly-owned subsidiary 
Watchtower AB (�Watchtower�) (previously Goldcup D 2933 AB), a Swedish private limited liability 
company, announced on June 11, 2007 a recommended public cash offer to the holders of all issued and 
outstanding shares in Telelogic AB (publ) (�Telelogic�), to tender all Telelogic shares to Watchtower 
(the �Offer�). The Offer has been unanimously recommended by the Board of Directors of Telelogic.  
The European Commission has taken jurisdiction over the matter concerning regulatory clearance within 
the EU. Due to the approaching holiday season, the Parties, at the European Commission�s suggestion, 
have agreed to postpone filing for regulatory clearance until no earlier than 27 August 2007.  

Watchtower expects to receive necessary regulatory approvals from relevant competition authorities 
regarding the Offer and anticipates that such information can be communicated at the beginning of 
October 2007, i.e. not during the initial acceptance period. Watchtower therefore extends the acceptance 
period until 17.00 (CET) on 9 October 2007. Provided that Watchtower announces that the conditions of 
the Offer have been satisfied or waived on 15 October 2007, settlement is expected to commence 
approximately one week thereafter.  
All other terms and conditions set out in the offer document apply during the extended acceptance 
period.  
The offer document in a Swedish and an English version and other information about the Offer is 
published on http://www.ibm.com/software/rational/welcome/telelogic/,on 
http://www.telelogic.com/and on http://www.nordea.se/placera. 

Click here to return to Contents 

Lectra Q2 2007 Better Than Expected 
27 July 2007 

The Board of Directors of Lectra, chaired by André Harari, today reviewed the consolidated financial 
statements for the first half of 2007, after a limited review by the Statutory Auditors. 

(Detailed comparisons between 2007 and 2006 are like-for-like) 

A Successful Launch for the New Technology Offering at the Beginning of the Year, Thanks to a �50 
million R&D Outlay 
With a total of 200 cutting systems ordered in the first half of 2007 (of which 165 new generation 
Vector systems launched in early February), the company registered an increase of 33% relative to first-
half 2006, demonstrating the success of this new generation across all market segments and geographies. 
The major manufacturing regions of the world�such as China, the Indian subcontinent, Eastern Europe 
and South America�have unanimously highly praised these cutting solutions specialized in large 
production runs. The major contracting countries�such as the United States, Italy and Japan� 

http://www.ibm.com/software/rational/welcome/telelogic/,
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meanwhile, have favored Lectra�s fast, flexible cutting systems dedicated to small production runs. 
Encouraging Growth in Orders for New Systems 

In its February 9, 2007 press release, the company stated that first-half 2007 sales activity was likely to 
suffer from the product launches, which could temporarily depress orders, revenues, earnings and free 
cash flow. 

Like the first quarter, the second quarter proved better than expected overall. Orders for new software 
licenses and CAD/CAM equipment were up 15% (+�4.1 million) relative to Q2 2006. They included the 
signature, at the end of June, of an exceptional �4.2 million contract for the period 2007-2010. 
Overall, orders for the first six months of the year were up 13% (+16% for new software licenses, and 
+12% for CAD/CAM equipment). 
Revenues Lag Due to the Progressive Ramping Up of Production of the New Generation of Cutting 
Solutions 
The progressive ramping up of manufacturing facilities for the new generation of cutting systems 
continued in the second quarter, although not sufficiently to absorb the accumulated backlog. This 
accounts for the temporary lengthening of lead times between booking of an order for CAM equipment 
and billing since the beginning of the year. 
As a result of these lead times, Q2 revenues for new systems (�28.5 million) were down 7% relative to 
Q2 2006. Recurring revenues (�26.1 million) were up 8%. Aggregate revenues (�54.6 million) were 
slightly down (−1%). Income from operations (�3.5 million) improved sharply relative to the Q1 2007 
loss on operations of � �0.1 million, but was down �1.3 million (−25%) relative to Q2 2006. 
First-half Performance Better than Expected Overall 

First-half revenues (�104.2 million) were unchanged relative to first-half 2006, with revenues from new 
systems down 6% at �52.6 million, and recurring revenues rising 7% to �51.6 million. 
Income from operations (�3.4 million) was down �2.9 million, like-for-like. The main reason for this 
decline stemmed from the lead times between orders for new systems booked in the semester and 
billings, and from the aggregate cost of Lectra World 2007 (�1.6 million) which was fully expensed in 
the period. 
The deepest impact of these disturbances was felt in free cash flow before non-recurring items. 

Exceptionally, this was a negative �2.5 million, mainly due to a temporary increase in inventories, 
whereas the company�s business model is geared to generating free cash flow exceeding net income. 
Order Backlog Rises Sharply 

The order backlog for new software licenses and CAD/CAM equipment at June 30, 2007 (�21.5 million, 
including �17.1 million deliverable in second-half 2007) was up �9.0 million relative to December 31, 
2006, at actual exchange rates. 

Post- Public Stock Buyback Tender Offer Balance Sheet Structure 

The public stock buyback tender offer, from May 3 through 22, 2007, concerning 20% of the capital 
stock at a price of �6.75 per share, ex-2006 dividend, was completed successfully. The transaction was 
financed by a �48 million medium-term bank loan provided by the company�s two long-term banks, 
Société Générale and Natixis, enabling Lectra to introduce a degree of financial leverage into the 
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structure of its balance sheet. 
Consequently, stockholders� equity at June 30, 2007 amounted to �21.8 million, versus �72.2 million at 
December 31, 2006, and net financial borrowings amounted to �49.6 million, versus a net cash of �8.7 
million at December 31, 2006. 

Business Trends and Outlook 

The level of orders received in the first half of 2007 confirm the company�s sales growth assumptions 
for new systems sales for the second half and subsequent years. 
The progressive ramping up of production of the new generation cutting systems should nevertheless 
continue to have negative impacts on billings of new CAD/CAM equipment beyond June 30, 2007, and 
to drag down free cash flow until the end of the year. 
At the same time, the dollar�s recent weakening has led the company to assume a new parity of $1.38/�1 
for the second half of the year, which would mechanically reduce forecast revenues by around �3.5 
million and income from operations by �1.2 million. 
In these conditions, the company expects second-half 2007 revenues of between �63 and �71 million, a 
rise of between 11% and 24%, like-for-like, relative to second-half 2006. Growth in recurring revenues 
in second-half 2007 is expected to be identical to the figure for the first half, resulting in aggregate 
revenues of between �115 and �123 million. Income from operations excluding non-recurring items, if 
any, are expected to come to between �11 and �15 million, an increase of between 25 and 63% like for- 
like. 
In light of first-half results, these new assumptions are expected to yield FY 2007 revenues of between 
�220 and �228 million and income from operations excluding non-recurring items, if any, of between 
�14.5 and �18 million. 
The Management Discussion and Analysis of Financial Condition and Results of Operations for First-
Half 2007 are available at http://www.lectra.com/. Q3 2007 results will be published on October 30, 
2007, after the close of Euronext Paris. 

Click here to return to Contents 

Synplicity Announces Second Quarter 2007 Results; HARDI Electronics AB Acquisition Closed in 
June 
1 August 2007 

Synplicity, Inc. announced financial results for the quarter ended June 30, 2007. Results included the 
acquisition of HARDI Electronics, AB from June 8 through June 30, 2007.  

Revenue for the quarter ended June 30, 2007 was $16.8 million. This compares to the $15.4 million of 
revenue reported for the quarter ended June 30, 2006. On a generally accepted accounting principles 
(GAAP) basis, net income was $641,000, or $0.02 per diluted share, for the quarter ended June 30, 
2007, as compared to a GAAP net income of $1.1 million, or $0.04 per diluted share, for the quarter 
ended June 30, 2006. For the quarter ended June 30, 2007, GAAP net income included non-cash charges 
of $430,000 of intangible amortization expense from acquisitions and $814,000 of stock-based 
compensation expense. In addition, the 2007 quarter included expenses associated with the sale of 
HARDI products, HARDI personnel costs and expenses related to a combination of non-recurring 
charges and the costs of the DAC tradeshow which occurred in the June quarter of 2007 but in the 
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September quarter of 2006. For the quarter ended June 30, 2006, GAAP net income included $222,000 
of intangible amortization expense from acquisitions and $935,000 of stock-based compensation 
expense. 
For the six months ended June 30, 2007, revenue was $31.7 million, compared to revenue of $29.9 
million for the six months ended June 30, 2006. For the six months ended June 30, 2007, the Company 
reported GAAP net income of $1.3 million, or $0.05 per diluted share. Included in GAAP net income 
for the six month period ended June 30, 2007 were non-cash charges of $678,000 of intangible 
amortization expense from acquisitions and $1.7 million of stock-based compensation expense. For the 
six months ended June 30, 2006, the Company reported a GAAP net loss of $63,000, or $(0.00) per 
diluted share. The loss included $445,000 of intangible amortization expense from acquisitions, $1.9 
million of stock-based compensation and a restructuring charge of $854,000.  
�This was an exciting quarter for Synplicity as we completed the acquisition of HARDI Electronics, 
expanded our market share in FPGA implementation with strong Synplify Premier sales, introduced the 
ASIC edition of Synplify DSP, announced our Identify Pro product as part of our Confirma� platform 
for ASIC verification, and formed a new partnership with Synopsys, all while delivering solid revenue 
growth,� said Gary Meyers, the Company�s president and CEO. �The remainder of 2007 will see 
continued revenue growth and the rollout of new products paving the way for a strong 2008,� concluded 
Meyers.  

Business Outlook 
The following statements are based on current expectations. This guidance reflects the acquisition of 
HARDI Electronics AB in June 2007. We do not intend to update, confirm or change this guidance until 
our earnings conference call for the third quarter of 2007. 
Revenue for 2007 is expected to be in the range of $70.0 to $72.0 million, an increase from prior 
guidance.  

GAAP net income per fully diluted share for 2007 is expected to be in the range of $0.13 to $0.15, 
reflecting the increase in intangible amortization expense resulting from the HARDI acquisition. GAAP 
net income is expected to include non-cash charges of approximately $3.5 million relating to stock 
compensation expense and $2.5 million of intangible amortization expense from acquisitions. Tax 
expense for 2007 is expected to be about 32% percent of pretax GAAP income.  
Revenue for the third quarter of 2007 is expected to be in the range of $19.0 to $19.5 million.  

GAAP net income per fully diluted share for the third quarter of 2007 is expected to be in the range of 
$0.03 to $0.05. GAAP net income for the quarter is expected to include non-cash charges of 
approximately $850,000 relating to stock-based compensation and $941,000 of amortization expense 
from acquisitions.  

Audio Webcast 
The Company�s earnings call will be webcast today at 2:00 p.m. Pacific, and may be accessed at 
http://investor.synplicity.com/. Following completion of the call, a rebroadcast of the webcast will be 
available at http://investor.synplicity.com/ through September 30, 2007. For those without access to the 
Internet, a replay of the call will be available from 5:00 p.m. Pacific on August 1, 2007 through August 
15, 2007. To listen to a replay, call (719) 457-0820, access code 5178174.  

Click here to return to Contents 
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Implementation Investments 
Alitex Brings Elegance to Gardens with Glasshouses Designed in SolidWorks 
1 August 2007 

U.K.-based Alitex is using SolidWorks® 3D CAD software to design beautiful aluminum and glass 
greenhouses to withstand the elements for discerning gardeners around the world.  
For more than 50 years, Alitex has spearheaded the renaissance of glasshouses based on the traditional 
Victorian style of glass-paned greenhouses that allow for year-round gardening. Its products range from 
small greenhouses to large specialist structures costing in excess of $2 million. The company had been 
designing its greenhouses with 2D drawings before standardizing on SolidWorks software to accelerate 
customized product design, minimize errors, improve quality, and deliver better products to customers 
faster than before.  
�With 2D we really couldn�t improve our greenhouses in the design phase. The only way we could 
discover improvements was after it was built,� said Jason Deacon, 3D design engineer at Alitex. �With 
virtual prototyping in SolidWorks, we can see all kinds of possibilities we couldn�t before. And we can 
finalize initial designs in less than half the time it took in 2D, so we can begin production faster and 
deliver products sooner. That�s important in an increasingly competitive market.�  
SolidWorks allows Alitex to check clearance, fit, and machine tolerancing to identify and fix errors 
before prototyping begins, saving the time and expense of having to re-work 2D designs after finding 
problems. Design accuracy also means Alitex drastically reduces the amount of metal and glass scrap it 
produces because of prototype errors, reducing costs and minimizing the environmental impact.  
Alitex uses SolidWorks to communicate important design information internally and with customers. 
SolidWorks software simplifies bill of materials (BOMs) creation to ensure on-site assembly technicians 
have all of the parts they need to build the greenhouses. SolidWorks� models help Alitex customers 
better visualize window openings, corner angles, and how the greenhouse will stand up to year-round 
weather such as heavy snowfall and high winds.  
Alitex also uses PDMWorks® Workgroup product data management software to securely store all 
design data and maintain version control while multiple engineers work on the same job.  

�Alitex makes glasshouses for passionate gardeners around the world,� said Michel Gros, SolidWorks� 
executive vice president of Europe. �The attention to detail, customization, elegance, and accuracy of 
every one of its greenhouses is a testament to its commitment to designing better products for its 
customers.�  
Alitex relies on authorized SolidWorks reseller Cadtek for ongoing software training, implementation, 
and support.  

Click here to return to Contents 

Autodesk Announces Jayco as Inventor of the Month for July 2007 
31 July 2007 
Autodesk, Inc. announced that Jayco, a leading designer and manufacturer of Human-Machine 
Interfaces, has been named as the Autodesk Inventor of the Month for July 2007. The Inventor of the 
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Month program (http://www.autodesk.com/inventorofthemonth) recognizes the most innovative design 
and engineering advancements made by the extensive community using Autodesk Inventor software, the 
foundation for Digital Prototyping. 
Jayco received the Inventor of the Month designation for its work packaging a new type of mobile 
electronic flight deck for one of its aviation customers. These devices are portable computing solutions 
that enable flight crews to access critical digitized flight navigational data and flight deck/cabin 
management documentation. 
"Our goal was to take a traditional mobile flight deck solution and make it smaller and lighter -- so that 
it is easier to carry around and better able to fit into aircrafts that have more compact cockpits," said 
Hemant Mistry, President of Jayco. "At the same time, we needed to make sure that the user interface 
remained logical and intuitive, so that information could readily be entered and retrieved. The 
importance of a well-designed user interface cannot be overstated in the context of an aircraft." 
To tackle this complex assignment, Jayco did all of its design work in 3D, using Autodesk Inventor 
software. By creating 3D models, Jayco was able to virtually explore its solution before it was built, 
using digital prototypes to simulate the real-world performance of the design without having to rely on 
costly physical prototypes. 
"Digital Prototyping allowed us to visualize and analyze our designs ahead of time, to check for 
interferences," said Mistry. "As a result, the number of iterations required to come up with a final design 
was greatly reduced. We probably decreased the overall development cycle by 50 percent by using 
Autodesk Inventor software, which allowed us to deliver a mobile electronic flightdeck solution to our 
customers in less time." 
For more than 10 years, Jayco has relied consistently upon their partnership with leading Autodesk 
reseller KETIV Technologies. KETIV played an integral part in providing Inventor training to the 
engineering staff, as well as improved the company's design-to-manufacturing process by implementing 
Autodesk data management solutions. 

"Jayco's mobile electronic flight deck solution shows that Digital Prototyping doesn't just save 
companies time and money," said Robert "Buzz" Kross, vice president of Autodesk Manufacturing 
Solutions. "It also serves as an engine for innovation, better allowing companies to come up with fresh 
new ideas and designs. Jayco's solution is sure to benefit a wide range of aviation customers and we are 
pleased to name them as our Inventor of the Month for July." 
Each month, Autodesk selects an Inventor of the Month from the more than 600,000 users of Autodesk 
Inventor software, the foundation for Digital Prototyping. For more information on Autodesk Inventor 
of the Month, contact us at IOM@autodesk.com.  

Click here to return to Contents 

Centric Software Supplies Masco with Technology to Facilitate New Product Innovation 
31 July 2007 

Centric Software announced that it is supplying Masco, a leading manufacturer of home improvement 
and building products, with a software application to capture new product ideas and guide contributions 
through a standard process that is specifically designed to filter out the best ideas and identify ideas 
worthy of patenting.  

http://www.autodesk.com/inventorofthemonth
http://www.ketivtech.com/
mailto:IOM@autodesk.com
http://www.centricsoftware.com/
http://www.masco.com/
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�The wealth of ideas and �back of the envelope� thinking within companies is key to cost-effective 
revenue growth and creating a competitive edge,� said Chris Groves, CEO of Centric Software. �Yet 
many companies struggle with how to implement new idea capture and triage. Often, those closest to the 
product have the best ideas for innovation. An investment in capturing internal creativity drives revenue 
growth and provides a return on their investment.�  

Centric�s application helps track and systematically vet new ideas. The software manages ideas from 
concept to final selection, applying standard methodologies and metrics to ensure selection of the best 
ideas. All ideas from employees, partners and customers are captured using web-forms. Product and 
financial information about proposed ideas is stored in a secure repository, which facilitates 
collaborative discussions and selection of the best, new ideas. Formal processes and score cards guide 
categorization, ranking and promotion of ideas. Teams use the software to collaborate and discuss ideas 
in an online project management environment, which automatically maintains the complete history of 
each idea.  

Click here to return to Contents 

China Ship Research & Design Center Deploys PTC® Windchill® As Its Digital Product 
Development System  
July 31, 2007 

PTC, the Product Development Company®, today announced that the China Ship Research & Design 
Center (CSDC) has successfully deployed PTC Windchill solutions to integrate its project management, 
design process management & control, and PTC Windchill solutions to integrate its project 
management, detail design process & content management, and PTC CADDS®5 3D design software 
with its research and development phases.  

Digital ship design and manufacturing technologies have been widely adopted in countries with 
advanced shipbuilding operations and powerful naval equipment. To keep pace in this competitive 
global market, China�s leading ship research & design institution, CSDC, decided to adopt a standard 
PLM platform to increase the efficiencies of its geographically dispersed design teams.  
�In 1992, CSDC adopted PTC CADDS5 shipbuilding 3D design solution,� said Cheng Lan, director at 
the Computation Center of CSDC. �More recently, with the implementation of Windchill as our 
enterprise-level product lifecycle management system, we now have the ability to create and manage 
content and processes within a single product development system from one solutions vendor. This has 
helped us realize improvements in the whole process of ship research and design, and has greatly 
increased our core competitiveness.�  

After deploying Windchill, CSDC experienced significant improvements in key business metrics in its 
R&D department. All ship development data is now centralized in electronic formats easily accessible 
by all levels of staff for retrieval and reference. This significantly enhances the reusability of design data 
during model ship development. By using electronic examination, the progress of model ship design was 
able to dynamically reflect the establishment of a meticulous project management system of "pre-plan, 
mid-control, and final-feedback" for ship research and development. By closely integrating with the 
ship�s parallel design system based on CADDS5, the breakthrough of an effective combination of ship 
3D design and project plan management was achieved. The China Research & Design Center project 
vision is focused on enterprise-wide adoption of PLM technology as a mechanism to digitize its design 
and management processes.  

http://www.ptc.com/
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�We are very pleased to assist CSDC in achieving world-class standards in its product development 
process,� said Richard Prince, director of Aerospace & Defense market strategy, PTC. �This deployment 
is indicative of the relevance of PTC software solutions and process methodologies supporting not only 
core product development processes but also directly integrating project management activities. PTC is 
fully committed to helping the China Research & Design Center become differentiated and continue to 
achieve excellence in product development.�  

About China Ship Research & Design Center  
China Ship Research & Design Center (ex-named as China Shipbuilding Heavy Industry Corporation 
No. 701 Institute), founded in 1961, is an important subordinate research institute of China Shipbuilding 
Heavy Industry Corporation and an extra-large state-owned enterprise directly controlled by the central 
government of China. It is a core scientific research institution in the field of national defense, taking 
charge of China�s whole ship design, research and development. Over 40 years, it has developed 
hundreds of products and thousands of various ships for customers from both domestic and abroad, and 
created many pioneer examples in China ship design areas, acting as a main contractor of a number of 
national key projects.  

About PTC Solutions for Aerospace and Defense  
PTC provides product lifecycle management solutions designed to meet the requirements of the global 
aerospace and defense industry. These solutions enable digital automation of product development and 
program management processes, as well as complete visibility and control over program information for 
secure, collaborative product development. PTC is an industry leader with all of the top 20 A&D 
companies as customers.  

Click here to return to Contents 

Delcam’s PowerMILL to Support UK’s Largest Mecof Machine 
31 July 2007 

Delcam�s PowerMILL CAM system will be used to drive the UK�s largest Mecof machine tool, a 
twelve and a half metre long machine that has been installed by Concept Group International (Cgi) at its 
purpose-built Coventry, UK, headquarters. This large machine is the latest addition to the 4,000 sq. m 
Cgi facility, which has been rated by Jaguar Cars Design Director Ian Callum as "one of the most 
technically advanced in Europe.�  
Cgi is the UK�s fastest growing independent R&D technology centre, supporting Europe�s most 
technologically advanced digital studios. The company has two facilities in Coventry and also an office 
in Shangai China. It specialises in new product development for some of the world�s most demanding 
automotive customers, including Ford, General Motors and Nissan.  

In all cases, the priority is to bring new products to market faster. Cgi achieves this through their 
development of a unique �fast-track� digital process that breaks down the boundaries between design and 
engineering found in the traditional linear approach to product development. Instead, activities are 
synchronised to speed the overall process, while retaining design flair and engineering excellence. In a 
typical example, Wrightbus was able to reduce its product development time for a new coach by at least 
25% by using Cgi�s services. The company is also expanding rapidly into the marine, aerospace and 
public transport sectors. 
A key part of Cgi�s process is in the engineering and design development whereby the rapid production 
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of a full-size model of the new concept can be seen much earlier in the development process than is 
normal. This is undertaken in either clay or model board using specially-developed, multi-head milling 
units, in which up to four heads can be used simultaneously to machine the overall form. 
All programming for these machines is undertaken with PowerMILL. With four synchronised programs 
needed to run the four heads, the programming speed of the software is even more important to Cgi than 
it is to Delcam�s customers with more conventional machines. At the same time, the quality of the 
programs allows full-size clay models to be machined to within 0.1 mm. 
Cgi�s CNC studios are owned by both the design and engineering teams and the full scale CAD 
visualisation models can be viewed on the walls of the studios in the same environment as the physical 
model. This allows designers and engineers to review simultaneously the physical model and the CAD 
data. Changes in either the virtual or the physical environment can be quickly replicated in the other 
format.  
PowerMILL is also an important part of Cgi�s carbon fibre prototyping process. Carbon fibre prototype 
panels are taken from machine cut moulds to build up the �Body in White�. Carbon constructions 
replicates steel and alumina body engineering and design without the need for expensive tooling and 
long lead times. These are then painted in Cgi�s low bake oven painting facility to accurately replicate 
production intent. CGI can produce a fully-engineered prototype in-house in six months. 
The new Mecof machine will allow Cgi to secure in-house machining capability for larger projects and 
also to machine harder materials, including steels and aerospace alloys. This will enable the company to 
take its projects further down the path to full-scale manufacturing by giving it additional facilities for the 
production of tooling, jigs and fixtures. 

Click here to return to Contents 

Faraday Adopts Cadence Connectivity-Driven SiP Co-Design Capabilities 
30 July 2007 

Cadence Design Systems, Inc. and Faraday Technology Corp., a leading fabless ASIC and IP company, 
announced that Faraday has adopted Cadence® system-in-package (SiP) digital co-design technology. 
This technology strengthens Faraday's substrate design capability and enables the company to provide 
SiP implementation capability to the market.  
Today's fabless design companies are striving to shorten their design cycle times by prototyping as early 
as possible in the development stage. Cadence SiP digital co-design technology is seamlessly integrated 
with Cadence Encounter® technology to deliver compatibility with the chip design teams' IC flow, as 
well as provide compliance with the IC technology file.  

"We needed technology that brings automation, integration, reliability and repeatability to SiP co-
design, and we found that Cadence offers a total solution," said Kun-Cheng Wu, director of the Design 
Development Division at Faraday. "The SiP digital co-design technology streamlines the integration of 
multiple high-pin-count chips onto a single substrate, and helps us bring a more comprehensive ASIC 
service portfolio to our customers."  
In addition to its value to system and package houses, the Cadence SiP co-design technology enables 
design service organizations and fabless ASIC companies to provide their customers with SiP-aware 
designs. Cadence SiP Digital Layout is a complete constraint- and rules-driven package substrate layout 
environment that supports all major packaging methods, including PGA, BGA, micro-BGA and chip 

http://www.cadence.com/
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scale, as well as flip-chip and wirebond attach methods.  
"The cooperation with Faraday not only demonstrates our capability to offer SiP design solutions for the 
whole supply chain but also sets a milestone for Taiwan semiconductor next-generation technologies," 
said Willis Chang, country manager of Cadence Taiwan. "For Encounter users, the flow from chip 
floorplanning to chip optimization is leveraged through a co-design methodology that allows for 
integration across the IC and SiP design teams."  

Click here to return to Contents 

Follett Corporation Freezes Out the Competition with Adept Document Management  
July 31, 2007 

Synergis Software, the independent software development division of Synergis Technologies, Inc., 
today announced that Follett Corporation, a global organization that designs and manufactures 
innovative ice equipment for the healthcare, food service, hospitality and supermarket industries, has 
adopted Adept enterprise document management software to streamline its product design-through-
manufacturing processes. Follett uses Adept to track and manage all of its Autodesk Inventor product 
information, making it easily accessible to other departments including marketing, sales, tech service, 
purchasing, fabrication, and the shop floor. Since implementing Adept, the company has reduced 
unnecessary rework, prevented errors, and streamlined communications. 
"We started using Adept in engineering and materials and, because it proved so valuable, expanded its 
use to the fabrication department, the shop floor, and technical services," said John Weiss, CAD 
Administrator at Follett Corporation. "We used to be very paper heavy here. Now, instead of going to a 
filing cabinet and looking for a drawing, people use Adept as the central repository where all of our 
documents can be found. It has become our de facto standard." 

Follett is in a competitive, price sensitive market, and conscientious about keeping costs low and 
delivering high-quality, value-added products. Prior to Adept, Follett designers stored Inventor projects 
on their private hard drives, which resulted in the same nut, bolt, screw, and/or sheet metal part being 
modeled over and over again. Now all Inventor data is kept in one centralized database and designers 
have access to the latest information any time they need it. "Adept has streamlined our processes and 
saved us significant expense," said Weiss. 

Click here to return to Contents 

Irrigation Equipment Maker Trims Weeks from Design Cycle with SolidWorks Software  
July 30, 2007 
Fresno Valves and Castings is using SolidWorks® 3D CAD software to shave weeks and, in some 
cases, months off the production cycle for its extensive line of irrigation products, ranging from garden 
hose faucets to hydroelectric dam gates.  
The Selma, Calif., company�s brass valves and vents take hours instead of months to make now that 
engineers use SolidWorks software and CNC systems instead of handcrafting casting patterns, according 
to engineering manager Sukhbir Singh. Built-to-order fabricated gates and lifts now take half a day to 
make instead of two weeks, the time it took with two-dimensional CAD.  

�When we worked in 2D, drawings had to go back and forth with the customer for weeks,� said Singh. 

http://www.faraday-tech.com/
http://www.synergis-adept.com/
http://www.follettice.com/
http://www.fresnovalves.com/
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�It�s just difficult for a farmer or irrigation district manager to comprehend the finer points of 2D 
drawings and come up with a vivid picture in his or her mind. With SolidWorks models, customers 
understand what we propose, and we can design better products for them faster.�  
Assisting in Fresno�s accelerated product delivery is the integration of SolidWorks and RuleStream® 
design automation software from SolidWorks Solution Partner RuleStream Corp. This combination 
automates Fresno�s request-for-quote (RFQ) and engineering documentation processes, allowing Fresno 
salespeople to visit the customer site and fill out intuitive online forms to configure new designs in 
SolidWorks software. Ninety percent of the work is done for engineers, who then detail the drawings, a 
process that has been reduced from a week to less than 36 hours. Custom rules enforce Fresno�s 
standards and best practices.  
Fresno also convinced its manufacturing partners in China to use SolidWorks software, making it easy 
for Fresno to ensure its products are accurately produced the first time. Fresno uses COSMOSWorks® 
design analysis software to optimize part weight, which can yield major savings on these and other 
products it ships around the world.  

�Many of Fresno Valve�s customers� business needs are agricultural and, thus, tied to the seasons, so 
time is always of the essence,� said Rainer Gawlick, SolidWorks vice president of worldwide marketing. 
�Accordingly, we continually improve our software to help customers like Fresno to more quickly bring 
better products to market.�  
Fresno Valves and Castings uses authorized SolidWorks reseller CAD Graphics West for ongoing 
software training, implementation, and support.  

Click here to return to Contents 

Kostal Ireland Selected Valor’s DFM Software Solution for Right-First-Time, Zero-Defect 
Manufacturing 
31 July 2007 

Valor Computerized Systems Ltd has been selected by Kostal Ireland to provide its DFM (Design for 
Manufacturability) software for design verification. Valor�s DFM software will help Kostal, a designer 
and manufacturer of technologically advanced electronic and electromechanical products, to analyze and 
optimize designs for faster time to market and zero-defect, right-first-time manufacturing. Valor�s DFM 
software is a virtual manufacturing system which enables simulation of the entire production process of 
a chosen PCB, from design to manufacture to assembly, concurrently with the design process. It helps to 
optimize designs for excellence using a physical model of the PCB assembly, resulting in improved 
product quality, and revision spins being practically eliminated. About Valor  

Valor�s software solutions are used by hundreds of electronics manufacturers worldwide to simulate, 
optimize, monitor and control the production of almost any electronic device today. More information 
about Valor can be found on http://www.valor.com/. 

Click here to return to Contents 

Mentor Graphics Supplies Kettering University with State-of-the-Art Resources 
1 August 2007 

Mentor Graphics provided Kettering University in Flint, Mich., Electrical and Computer Engineering 

http://www.cadgraphicswest.com/
http://www.valor.com/
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(ECE) Dept. with a suite of software used to model, simulate, verify and synthesize electronic systems. 
These tools enable students to design and analyze distributed mechatronic systems before they are 
manufactured.  
Mentor is providing these resources through the company�s Higher Education Program (HEP), an 
endeavor founded in 1985 to further the development of skilled engineers within the electronics 
industry. The program supports colleges and universities with leading edge design tools for classroom 
instruction and academic research to ensure that engineering graduates enter into industry proficient 
with state-of-the-art tools.  
Kettering received five Mentor Graphics packages that utilize a host of software. They are IC 
Nanometer Design, Design, Verification & Test, PCB Expedition, PCP-PADS and Embedded Software 
Development. One software resource�SystemVision� under the Design, Verification & Test 
package�has great potential for use as the primary tool for most courses in ECE and in other 
engineering courses at the University, explained Dr. Juan Pimentel, professor of ECE. SystemVision is 
based on the language VHDL-AMS, accepted and used throughout the world. It�s also an IEEE standard 
for modeling and synthesis of systems based on multi-physics (e.g., digital, analog, thermal, mechanical, 
electrical, and fluid).  
So far, students who have used some of these resources in CE 422�Computer Architecture and 
Organization are pleased with what they can accomplish in less time. And although a specific dollar 
figure on this contribution is unavailable, these resources donated to Kettering are worth in excess of $1 
million, explained Dr. Nozar Tabrizi, assistant professor of ECE at Kettering. This contribution will also 
directly impact the experience of Kettering students, which in turn could help various industries develop 
products faster for many consumer markets.  
Located in Flint, Mich., Kettering University is home to the nation�s most advanced co-op program. For 
more on Kettering University, visit: http://www.kettering.edu/ 
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Mervyns to Implement ecVision XpressCommerce®—Regional Retailer Improving Sourcing and 
PLM Capabilities With Web-Based Solution 
July 30, 2007 

ecVision, an award-winning provider of Product Lifecycle Execution� solutions, announced that 
California-based retailer Mervyns, which operates 173 department stores in 8 states and produces private 
label fashion and home décor products, plans to implement XpressCommerce® to support its global 
buying and sourcing process and to improve its brand management.  

"The key driver for moving to ecVision XpressCommerce was the need to improve product 
development cycle times," said Becky Nesmith, Director of Operations, Product Design & Development 
at Mervyns. "We also wanted to eliminate redundant efforts, improve visibility into the product 
lifecycle, and put a platform in place that facilitates collaboration between our internal teams, overseas 
buying offices and factories. We chose ecVision because of their ability to integrate with external 
systems and extend our capabilities from the product lifecycle into the supply chain."  
ecVision XpressCommerce® is a web-based, Product Lifecycle Execution� solution that delivers the 
key functions of product lifecycle management (PLM) and supply chain execution (SCE) systems. The 
project calls for tight integration to multiple systems including Gerber Technology WebPDM® and JDA 

http://www.kettering.edu/
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MMS. XpressCommerce will serve as the central collaboration platform connecting Mervyns with over 
700 trading partners globally during the initial launch period. They intend to use XpressCommerce for 
both international and domestic sourcing activities. XpressCommerce enables retailers to be more 
flexible with the changing consumer trends, increase margins, improve productivity of their global 
supply network, and quickly deliver quality items to their customers.  

Mervyns carries a great mix of trend-right fashions for the entire family and the home including 
hundreds of top national brands such as adidas®, Carters®, Cuisinart®, Dickies®, Gloria Vanderbilt, 
Haggar®, KitchenAid�, l.e.i.�, Levi's®, Martex®, Nike®, Royal Velvet, Samsonite®, Seven, 
Southpole®, Unionbay® and Van Heusen. In addition, Mervyns provides a variety of popular designs 
and merchandise selections from its own private-label collections including Cambridge Classics®, 
Cheetah�, ellemenno�, French Laundry�, High Sierra®, Hillard & Hanson®, Real Kitchen�, 
Sideout®, Susie Coelho Style� and Sprockets®.  

About ecVision: 
ecVision, a proven leader of Product Lifecycle Execution� (PLE�) solutions, provides a web-based 
product that connects retailers to their vendors and trading partners, and delivers the key functions of 
product lifecycle management (PLM) and supply chain execution (SCE) systems in a single solution. 
With XpressCommerce®, retailers are able to be more flexible with changing consumer trends, increase 
margins, improve productivity of their global supply network, and quickly deliver quality items to their 
customers.  
Industry-leading companies, including Mervyns, New Balance, JCPenney, Abercrombie & Fitch, 
BonTon, Leed's and Timberland, use ecVision's award-winning software to transform their supply 
network collaboration and visibility.  
Headquartered in New Jersey, ecVision has offices in Hong Kong and China, in addition to a partner 
network in 15 countries providing local support. Since 1998, ecVision has connected over 3,500 
suppliers and vendors around the world.  

About Mervyns  
Mervyns LLC, headquartered in the San Francisco Bay Area, is a family-friendly promotional 
neighborhood department store offering trend-right fashions and home décor for the entire family at 
affordable prices. With 173 locations in 8 states, Mervyns has a well-earned reputation for its extensive 
selection of national and private-label fashions and housewares. For a list of store locations, or for 
additional information, visit Mervyns' Web site at www.mervyns.com.  
All rights reserved. ecVision, XpressCommerce, XpressChain and XpressB2B are the trademarks of 
ecVision Limited/ecVision Inc. ecVision, XpressCommerce, XpressChain and XpressB2B are registered 
in the United States and other countries. All other trademarks are the property of their respective owners.  
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More Universities Select Xythos for Document Collaboration and Storage  
July 31, 2007 

Xythos Software, a leading developer of basic document management software, today announced that 
over a dozen higher education institutions have selected its software for enterprise document 
management and collaboration. New Xythos customers include Abilene Christian University, City 

http://www.xythosondemand.com/
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University of New York (CUNY), Concordia University, Eastern Illinois University, Fashion Institute of 
Technology, Fuller Theological Seminary, Louisiana State University, Medical University of South 
Carolina, New York University, Occidental College, Princeton University, Texas State University, The 
College of William and Mary, University of California - Santa Barbara, University of Kansas and 
Wesleyan University.  

Increased requirements for improved content security and compliance, coupled with a growing need to 
provide enhanced document collaboration service across campuses continue to drive demand for Xythos 
technology. In addition, schools are beginning to implement more advanced Xythos features such as 
records management as they seek to develop common repositories of record to protect valuable 
institutional content. As a result, Xythos is becoming a back end data storage service for other campus 
applications such as e-portfolios and learning management systems.  
Ease of technology integration and the ability to customize the software has also prompted Xythos 
customers to develop open source solutions to better support the data storage requirements of other 
applications. Northwestern University recently created File Bridge, an open source project which helps 
Blackboard users more easily manage and share their course content using Xythos. �Web-enabled 
storage and collaboration is becoming a more common component of enterprise applications,� said 
Brian Nielsen, Project Manager for Faculty Initiatives, at the University. �Xythos can help institutions 
deliver that functionality without replacing legacy systems,� he added.  
�Higher education institutions have continued to demonstrate their preference for open standards-based 
solutions for managing their content in 2007,� said Ed Miller CEO of Xythos. �With a focus on 
centralizing data storage procedures across campus, we�re not surprised that Xythos is gaining attention 
as a both an academic and administrative solution for this purpose,� he added. Xythos� continued 
collaboration with JSR 170 and the java content repository (JCR) is expected to yield additional 
academic system integration opportunities within the year as well.  

At the University of Southern California (USC) School of Pharmacy, Aditya Garg, a senior computer 
supervisor within the Regulatory Science Program, evaluated five solutions before choosing Xythos 
Enterprise Document Management Suite (EDMS). While end-user experiences and integration 
capabilities were factors, Xythos� open standards-based environment was a critical component for Garg. 
�I want to be able to keep my options open and know that if I choose to add additional functionality or 
components I can,� said Garg.  
Xythos will be featuring a variety of college and university use case examples during its presentations 
and booth demonstrations this week at Campus Technology 2007, booth #407. Loyola Marymount 
University and the University of Memphis will also present Xythos application-based solutions at the 
conference. To learn more about Xythos solutions for education please visit 
http://www.xythos.com/home/xythos/education 
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PTC® Expands Business with Visteon and Delivers Mathcad® for Engineering Calculations  
July 30, 2007 

PTC, the Product Development Company®, today announced that Visteon Corporation, a leading global 
automotive supplier, is using Mathcad to create and document the engineering calculations and 
mathematical models used in the design of automotive electronics.  

http://www.xythos.com/home/xythos/education
http://www.ptc.com/for/education/gallery/worldwide_design_challenge.htm
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With Mathcad, users can develop mathematical models used to verify that designs will meet customer 
requirements over varying production and environmental conditions. Mathcad worksheets are designed 
to communicate analysis results to other interested parties throughout the design process. Because the 
worksheets are reusable, they can be used as a starting point for similar designs, which can improve 
productivity and enhance analysis capabilities.  

The combined strengths of Pro/ENGINEER and Mathcad deliver an integral solution that enables 
companies to streamline the process of leveraging critical engineering calculations that drive product 
design models.  
�Leading companies like Visteon are constantly innovating and improving product quality to meet 
customer demand,� said Martin Walters, director automotive product and market strategy, PTC. �The 
integration of Mathcad software with Pro/ENGINEER is another example of our commitment to 
continually develop innovative product development solutions that help our customers remain 
competitive. We are pleased to support Visteon�s ability to deliver great products to the market.�  
Mathcad�s standards-based XML architecture enables organizations to extend its capability beyond just 
engineering calculations. Its open-engineering data model easily integrates to other engineering 
applications and creates an auditable trail of documented calculations that simplify compliance 
reporting, verification and troubleshooting initiatives.  
Mathcad enables organizations to create, automate, document and reuse engineering calculations early in 
the product development process in order to determine the critical dimensions and parameters used to 
create the CAD model. By calculating the parameters required and predicting the performance of the 
design early in the process, instead of guessing key dimensions and parameters, product designers can 
more rapidly produce optimized designs. Mathcad is ideal for knowledge capture of engineering 
calculations and gives engineers the ability to reuse engineering-driven analyses throughout the design 
process that can save time, streamline design processes and reduce costs associated with rework.  

PTC Solutions for Automotive 
PTC solutions for automotive are designed to meet the product design and product life cycle 
management needs of both OEMs and suppliers in the automotive industry. PTC provides enterprise 3D 
design, product data management and collaboration solutions to over 1,400 automotive manufacturers, 
including eight of the top ten powertrain suppliers and three of the top five OEMs.  
With PTC�s Pro/ENGINEER® and Windchill® solutions, PTC can provide a single repository for all 
part and product development related information. This is critical for OEMs and suppliers in the 
automotive industry as it allows companies to track detailed component and supplier information and 
produce verified audit trails. Additionally, automotive companies are able to use PTC solutions to 
perform cross-discipline design reviews, issue identification and internal and external collaboration. 
Ultimately, this enables them to respond to customer requirements faster and more cost effectively, as 
well as easily include more ideas to create cheaper, better quality designs, faster.  
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Rhode Island Awards EDS Contract to Create First Statewide Electronic Health Network  
July 30, 2007 

The Rhode Island Department of Health has awarded EDS, the state's longtime Medicaid fiscal agent, a 
three-year contract to design, implement and manage the nation's first statewide network for electronic 

http://www.eds.com/
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health records. 
After securing a patient's permission, the Rhode Island Health Information Exchange (HIE) will 
consolidate the health information of state residents in a secure network to provide authorized hospitals, 
doctors, pharmacists and other health care providers with a more complete patient health file to aid in 
patient care. The HIE system will be developed with strict adherence to patient consent policies and in 
conjunction with industry best practices with regard to security and privacy standards. 
The contract, valued at $1.7 million, includes four 12-month options and will be managed from EDS' 
Electronic Health Record Center of Excellence in nearby Warwick. The network is expected to go live 
in the summer of 2008. 
The announcement of the HIE is another significant step toward Gov. Donald Carcieri's goal of 
electronic access to health information for all Rhode Islanders by 2010 as part of his visionary 
"Anytime, Anywhere Healthcare" program for state residents. 
"With the creation of a statewide Health Information Exchange, doctors will be able to look up their 
patient's critical health information, giving them a more complete understanding of their patients and 
allowing them to provide higher quality, safer, more coordinated care," said Rhode Island Director of 
Health David R. Gifford. 
"The Rhode Island Health Information Exchange will leverage technology to create a more accurate and 
more timely picture of a patient's health situation and enable providers to make better treatment 
decisions," said Sean Kenny, vice president of EDS Global Health Care. 
"EHRs are widely used outside the United States and have been shown to increase patient safety, reduce 
medical redundancies and substantially cut health care costs," said Barbara Anderson, vice president of 
EDS State and Local Health and Human Services. 
EDS will utilize health care software from InterSystems Corp. of Cambridge, Mass., to build and 
integrate the system. 

EDS has been Rhode Island's Medicaid fiscal agent since 1993. EDS serves as fiscal agent or principal 
IT provider for Medicaid in 21 states. 
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Triangle Services Turns to Infor to Increase Performance of Critical Assets and Resources 
July 31, 2007 

Infor today announced Triangle Services, a leading provider of business support services, has selected 
Infor Enterprise Asset Management (EAM) Enterprise Edition to enhance customer service, reduce costs 
and increase the productivity of the facilities and services they manage. Triangle Services is deploying 
the solution to deliver enhanced services to its customers through increased utilization of asset lifecycle 
planning, resource management, availability of real-time executive dashboards, and Key Performance 
Indicators (KPIs).  
�Triangle Services provides services to some of the most respected companies in the real estate, 
aviation, distribution, transportation, government, manufacturing and corporate industries,� said Marty 
Osborn, Infor�s senior director of EAM product marketing. �Infor EAM�s business-specific functionality 
provides Triangle Services the ability to accurately manage assets and resources and implement 
proactive measures that directly translate into improved uptime and reliability for their customers.�  

http://www.infor.com/
http://www.triangleservices.com/
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EAM Enterprise Edition will enable Triangle Services to minimize asset downtime, anticipate customer 
requests, reduce paperwork, and enhance productivity by reporting work progress as it occurs via a web 
interface. By utilizing resources and assets more efficiently through strategic work management 
processes, the company can ensure that critical assets and resources perform at peak levels. Triangle 
Services and its customers will now have immediate access to asset information, status of work orders, 
maintenance requests and delivered outcomes.  
�Our customers� support services are critical to the success of their business,� said Curtis Bragg, 
president, Triangle Services. �The data collection and analytics inherent in Infor EAM Enterprise 
Edition will allow us to focus on removing the guess work out of service delivery as well as deliver 
knowledge-based solutions for our customers. A proactive, comprehensive approach to managing 
multiple services for a customer sets us apart, giving them a single point of accountability for support 
services so they can concentrate on the activities that generate revenue.�  
Following an 18 month review process, Triangle Services turned to Infor EAM based on its business-
specific functionality and domain expertise in the facility management industry. The unique web-
architected solution allows facilities management companies to access key information via the web, an 
intranet, or a handheld device to quickly and easily enter work requests, assign emergency maintenance, 
view updates, and facilitate inspections.  
Infor Enterprise Asset Management solutions allow customers to maintain, manage, and improve the 
performance of their capital asset infrastructure, including manufacturing equipment, fleets, and 
facilities. The solution combines asset management functionality and reporting with analytics to deliver 
a powerful platform for optimizing enterprise asset performance. Infor�s EAM solutions go beyond 
traditional management of assets providing information that helps identify key trends and anomalies, 
forecast performance issues, and helps to make forward-looking decisions to take action.  
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UGS PLM Software Technology Continues to Beat the Competition on the Race Track 
3 August 2007 

UGS PLM Software, a division of Siemens Automation and Drives (A&D), announced UGS PLM 
Software-sponsored racing teams Joe Gibbs Racing and KB Racing � whose cars are developed with the 
help of UGS PLM Software technology � won the NASCAR® NEXTEL Cup Series Allstate 400 at the 
Brickyard and NHRA Pro Stock Fram-Autolite NHRA Nationals respectively. 
Joe Gibbs Racing driver Tony Stewart, the 2005 NASCAR NEXTEL Cup Champion and winner of the 
2002 Winston Cup title, who won the USG Sheetrock 400 at Chicagoland Speedway on July 15, took 
the checkered flag again this week at the Allstate 400 at the Brickyard at Indianapolis Motor Speedway 
for back-to-back wins. 
KB Racing�s Greg Anderson, the three-time NHRA Pro Stock world champion, won the Fram-Autolite 
NHRA Nationals in Sonoma, California, to remain at the top of the standings for the NHRA Pro Stock 
Championship. With this win, his seventh this season, Anderson became one of only 10 drivers in 
history to win 50 NHRA races. Anderson reached the 50 win milestone in 189 races, second only to 
NHRA legend Bob Gilden, who claimed 50 wins in 139 races. 
Andretti Green Racing�s Dario Franchitti, who won the Indy 500 earlier in the season, has won two of 
the last five races, the Iowa Corn Indy 250 at Iowa Speedway and the SunTrust Indy Challenge 

http://www.siemens.com/ugs
http://www.siemens.com/automation
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presented by XM Satellite Radio at Richmond International Raceway. In addition to the above wins 
Franchitti has placed in the top three in six of the nine other races this season and continues to lead the 
IndyCar Series driver championship. 
�UGS PLM Software congratulates Greg Anderson on his milestone victory and the race teams on their 
continued success,� said Dave Shirk, executive vice president of Global Marketing for UGS. �The fact 
that UGS PLM Software sponsored race teams continue to bring home victories week after week is 
proof that our PLM technology is the best on the race track. UGS PLM Software is helping our race 
teams win the same way we help our customers win, by providing the best PLM technology in the 
market.� 

Click here to return to Contents 

University of California, San Diego Schools Young Engineers with Autodesk Inventor 
1 August 2007 

Autodesk, Inc. announced that the Jacobs School of Engineering at the University of California, San 
Diego (UCSD) has embraced Autodesk Inventor software as part of the curriculum for its Mechanical 
and Aerospace Design program. The integration of Inventor into the curriculum will help ensure that 
students are up-to-date with the latest in both 2D and 3D software developments, giving students a 
competitive edge in the job market. 
"We were already using AutoCAD software very successfully and our decision to introduce Inventor 
was equally successful," said Dr. Nate Delson, director of the Mechanical and Aerospace Engineering 
(MAE) Design Center at UCSD. "The support we have received from Autodesk has been tremendous -- 
from training through to providing software for students. At MAE we believe that 2D CAD is a useful 
skill and helpful stepping-stone, so combining AutoCAD with Inventor in a single course works well for 
us." 
Autodesk Inventor -- the foundation for digital prototyping, enabling users to validate design and 
engineering data as they work -- has been part of the Jacobs School's MAE curriculum for over five 
years and is taught using both lecture and tutorial formats. All students in the Mechanical and Aerospace 
Design program are initially exposed to the software in the Introduction to Engineering Graphics and 
Design course, taught by Dr. Delson, and continue to use it throughout their studies. 
To further their learning, numerous UCSD students have also taken advantage of the new Autodesk 
Student Engineering and Design Community, an online community that provides free* access to 
software and resources, including job and internship listings, peer networking and advice from industry 
experts. 

Inventor software is a major component of the Jacobs School's quarterly robot competition, which serves 
as the students' final project in Dr. Delson's Introduction to Engineering Graphics and Design course. 
Over a two-month period, teams of students use Inventor to design and build a machine using DC 
motors, solenoids, rapid prototyping and fabrication tools. These machines then compete against each 
other in a head-to-head competition. 
"Inventor is user-friendly and easy to understand, two important things when you're a student learning 
something new," said Dor Ashur, a fourth-year student at the Jacobs School. "Being able to apply my 
Inventor skills during the robot project was valuable hands-on experience I can now take into the 
workplace, and it helped me successfully land an internship at UCLA." 
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This success is consistent with the Jacobs School's entrepreneurial mission: to educate tomorrow's 
technology leaders, seek discoveries that fuel economic prosperity of the nation, and enhance the quality 
of life for people everywhere. 
"Partnering with companies like Autodesk helps keep our student skills relevant and fresh," said Dr. 
Delson. "Our students are also able to land professional opportunities after their freshmen year as a 
result of their CAD skill set." 
"Autodesk is committed to education and excited to help shape the engineers of tomorrow," said Alan 
Jacobs, senior manager of Education Programs at Autodesk. "Our contribution to the esteemed 
engineering program at UCSD means that students are working with real-world tools and learning skills 
that will prove essential to their future careers." 
Any student or educator is invited to participate in the Student Engineering and Design Community at 
http://www.autodesk.com/school. 
For more information about Autodesk education programs and solutions, visit 
http://www.autodesk.com/education.  
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Victorian Department of Education to Implement Electronic Document Management System with 
Open Text Livelink ECM  
July 31, 2007 

Open Text� Corporation, the largest independent provider of enterprise content management (ECM) 
software and solutions, today announced that the Victorian Department of Education has selected 
Livelink ECM for its electronic document management system (EDMS) at the organization's head office 
in Melbourne, Australia. 

LogicaCMG, a major international force in IT and business services, and an Open Text strategic 
business partner, was awarded the contract from the Department to design and implement its EDMS. 
The contract follows a one-year rigorous procurement process and will see the Department replace its 
RecFind records management implementation with the Open Text Livelink ECM - eDOCS software to 
provide seamless integration with the Department's Microsoft Office applications suite and support for 
all central business processes. 
Livelink ECM will help the Department to improve document version control and security, enabling 
specific access privileges to be assigned to those individuals required to view executive documents as 
they are developed for approval. It will assist in improving the Department's response times to report 
information and advice via improved workflow and reduced document duplication by promoting 
consistency and streamlining records administration. 

Leveraging the Open Text technology will also help the Department of Education meet the Victorian 
Electronic Records Strategy (VERS) compliance, a framework of standards in line with Victorian 
Government directives for permanent record storage and retrieval requirements. 
LogicaCMG will incorporate all existing Department of Education processes into a Livelink ECM based 
system within their test environment. The EDMS will be deployed to 2,000 users over the next three 
years. 
"We are delighted to have been selected by the Victorian Department of Education to help improve its 

http://www.autodesk.com/school
http://www.autodesk.com/education
http://www.opentext.com/
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workflow efficiencies and meet its electronic document management requirements," said Colin Holgate, 
CEO, LogicaCMG Australia. "Our track record of providing expertise in information management 
services coupled with Open Text's industry-leading technology is a winning combination in assisting 
organizations with their compliance and knowledge management needs." 

"Today's announcement offers further proof of Open Text's leadership in the government sector 
globally," said Bailey Spencer, who heads Open Text Public Sector business at Open Text. "As a 
leading provider of enterprise content management solutions, Open Text's broad portfolio and domain 
expertise and best practices are relied upon throughout federal, regional and local governments 
worldwide. We look forward to working closely with LogicaCMG and the Victorian Department of 
Education." 

Click here to return to Contents 

Weyerhaeuser Company Selects HP for Global IT Services Deal 
July 30, 2007 
HP today announced it has signed a seven-year global IT services contract to run, manage and support 
the distributed IT environment of Weyerhaeuser Company, an international forest products company.  
Under the contract, HP will provide Weyerhaeuser a single point of contact for client and server 
management, software and storage management, business continuity and availability and disaster 
recovery solutions, as well as mission-critical technical support and lifecycle management services. In 
addition, to support Weyerhaeuser�s end-user workplace environment, HP will provide End-User 
Workplace Solutions such as its Global Service Desk services and desktop, mobile and messaging 
solutions.  

As part of the HP Service Management solution portfolio, HP also will provide standard information 
technology infrastructure library (ITIL) processes, including services such as help desk, infrastructure 
management, monitoring and management tools.  
Moving forward, HP will work collaboratively with Weyerhaeuser to develop its technology roadmap 
and be responsible for implementing associated IT initiatives.  
�We�re thrilled to work with Weyerhaeuser on this important initiative and pleased that the strength and 
reputation of HP Services, as well as our strong cultural compatibility, provided the foundation for this 
deal,� said John E. Evers, Jr., vice president and general manager, Outsourcing Services�Americas, HP. 
�Our comprehensive, collaborative and flexible customer-oriented approach and our proven track record 
in providing distributed IT services across large organizations should help Weyerhaeuser optimize and 
aggregate its business to reduce costs and improve scalability.�  

More information about the HP services portfolio is available at http://www.hp.com/go/hpservices. 

Click here to return to Contents 

Winbond Israel Chooses Cadence Incisive Palladium Series to Ease Design Verification 
30 July 2007 

Cadence Design Systems, Inc. announced that Winbond Israel, a design and marketing center for 
Winbond Electronics Corp., has adopted the Cadence® Incisive® Palladium® emulator system for its 
advanced system-level verification needs. Winbond Israel develops ICs for the PC and server markets 

http://www.hp.com/
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and serves PC OEM and ODM companies worldwide.  
Winbond Israel found that the Palladium emulator series reduced the overall verification schedule by 
offering prototype-like runtime performance in a live circuit environment, with fast full-chip bring-up 
and powerful debug. Combining its plug-and-play SpeedBridge IP portfolio with system-level 
hardware/software co-verification in a multi-user environment, the Palladium series provided an easy-to-
use overall solution that delivered verification capability nearly 5,000 times greater than simulation 
alone.  
"We were up against a very tight schedule and limited resources and needed to integrate a complex 
environment that included three interfaces with mixed-language RTL," said Uri Trichter, senior director 
of business development at Winbond Israel. "The Palladium series allowed us to bring up our design in a 
'real life' environment in a matter of days. Compared to FPGA prototyping, it greatly reduced our 
verification cycle and, ultimately, enabled us to complete our project on schedule."  
The Palladium series of accelerators/emulators provides the industry's highest throughput for 
verification and validation of complex hardware, software, and full systems in the wireless, graphics, 
networking, and consumer markets. By incorporating peripherals, embedded processors, multiple 
ASICs, embedded software, and real-world data, the system delivers up to 10,000 times the average 
simulation performance in emulation mode or when regression testing with an embedded testbench. The 
system delivers superior debug, systemwide management, and advanced verification automation features 
that can bring up a new design to emulation in less than a week.  
"We continue to find that companies developing new products in the graphics and networking space, 
such as Winbond, have a tremendous thirst for increased verification performance that is easy to 
integrate into their current flow," said Steve Glaser, corporate vice president, Marketing, Verification 
Division at Cadence. "We are pleased that Winbond chose the Palladium series to help manage its 
complex systemwide verification needs and address its aggressive product delivery schedules."  
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Industry-Wide News 
EDA Consortium Reports 10% Industry Revenue Growth in First Quarter 2007 
31 July 2007 

The EDA Consortium�s Market Statistics Service (MSS) announced that the electronic design 
automation (EDA) industry revenue for Q1 of 2007 grew 10 percent to $1,345 million, versus $1,223 
million in Q1 2006. The four-quarter average growth rate, which compares the most recent four quarters 
to the same four quarters in the prior year, was 15 percent. This increase reflects both the continuing 
growth of the industry as a whole and the growth of the MSS program.  
�The same forces that we previously cited as drivers for EDA�s continued growth apply to this quarter�s 
figures,� said Aart de Geus, chairman of the EDA Consortium and chairman and CEO of Synopsys, Inc. 
�Consumer electronics and the continued move toward deeper sub-micron processes are fueling the need 
for advanced EDA tools in all segments of the industry.�  
Companies that were tracked employed 25,820 professionals in Q1 2007, up 11 percent from the 23,324 
in Q1 2006.  
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�Consumers are demanding feature-laden, low power products and EDA providers are responding with 
tools and flows that meet these needs,� said Robert Gardner, executive director, EDA Consortium. �We 
believe that this ongoing demand will continue to boost revenues for the foreseeable future.�  

Revenue by Product Category  
EDA�s largest tool category, Computer-Aided Engineering, generated revenue of $521 million in Q1 
2007, 2 percent more than the same period in 2006. The four quarter moving average CAE growth rate 
was 11 percent.  
IC Physical Design & Verification revenue increased 14 percent to $357 million in Q1 2007 compared 
to the same quarter in 2006. The four quarter moving average growth rate was 16 percent for IC 
Physical Design & Verification.  
Semiconductor Intellectual Property (SIP) revenue totaled $245 million in Q1 2007, a 5 percent increase 
over Q1 2006. The four quarter moving average growth rate for SIP was 18 percent.  
Services revenue was $89 million in Q1 2007, up 11 percent from Q1 2006. The four quarter moving 
average growth rate was 11 percent for Services.  

Printed Circuit Board and Multi-Chip Module revenue jumped 59 percent in Q1 2007 to $133 million. 
The four quarter moving average growth rate for PCB & MCM was also high at 30 percent.  

Revenue by Consuming Region  
North America, EDA�s largest region, purchased $619 million of EDA products and services in Q1 
2007, an 8 percent increase over Q1 2006. The four quarter moving average growth rate was 19 percent 
for North America.  
Western Europe revenue was up 6 percent in Q1 2007 with revenues of $232 million. The four quarter 
moving average growth for Western Europe was 11 percent.  
2007 Q1 revenue from Japan grew 8 percent over Q1 2006 to $314 million. Japan had a four quarter 
moving average growth rate of 4 percent.  

Rest-of-World (ROW) continued to extend previous years of revenue growth by increasing 31 percent to 
$181 million in Q1 2007. The four quarter moving average growth was also strong at 25 percent.  

About the MSS Report  
The EDA Consortium�s Market Statistics Service reports EDA industry revenue data quarterly and is 
available by annual subscription. Both public and private companies contribute data to the report. Each 
quarterly report is published approximately three months after quarter close. MSS report data is 
segmented as follows: revenue type (product licenses and maintenance, services, and SIP), application 
(CAE, PCB/MCM Layout, and IC Physical Design and Verification), operating system (UNIX vs. 
Windows) and region (North America, Western Europe, Japan, and Rest of World), with many 
subcategories of detail provided. The report also tracks total employment of the reporting companies.  

About the EDA Consortium  
The EDA Consortium is the international association of companies that provide tools and services that 
enable engineers to create the world's electronic products. For more information about the EDA 
Consortium visit http://www.edac.org/, or to subscribe to the Market Statistics Service call 408-287-
3322 or email mailto:mss@edac.org.  

http://www.edac.org/
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Product News 
Cadence and SMIC Collaboration Validates RF Design Kit for Wireless IC Design 
1 August 2007 

Cadence Design Systems, Inc. and Semiconductor Manufacturing International Corporation (SMIC) 
announced the availability of a new SMIC RFCMOS 180-nanometer process design kit (PDK) that 
supports the Cadence® RF Design Methodology Kit. The new SMIC PDK has been successfully 
validated and is now available to the RF IC design market. Validation has included silicon correlation 
tests on representative design IP such as phase lock loops, focusing on simulation results and postlayout 
parasitics.  
The new solution provides wireless chip designers in China access to the design software and 
methodologies necessary to achieve shorter, more predictable design cycles by helping to ensure that 
silicon performance matches design intent. As part of their joint effort and to ensure widespread 
adoption, Cadence and SMIC will jointly host RF IC methodology workshops and provide RF kit 
applicability consulting to RF designers in China. RF design workshops are planned for Shanghai (Aug. 
2), Beijing (Aug. 7) and Shenzhen (Aug. 9).  
"We are excited about this jointly developed RF design solution that will help our mutual customers in 
China design and deliver high-quality RF devices," said Lee Yang, fellow of the RF Group at SMIC. 
"We have worked diligently with Cadence to provide this level of design capability to our customers, 
and we are continuing our close partnership with Cadence to develop RF IC solutions based on our 130-
nanometer and 90-nanometer RFCMOS processes."  
SMIC has been employing the RF design kit while working jointly on the National High-Technology 
Research and Development Program (863 Projects) with two of China's leading institutes based on its 
own RFCMOS technology. SMIC is expecting to extend the development effort to 130-nanometer and 
90-nanometer nodes as part of the Shanghai Innovation Initiative Programs for RF Core IP development.  

The Cadence RF Design Methodology Kit includes an 802.11 b/g WLAN segment representative 
design, a full suite of block-, chip-, and system-level testbenches, simulation setups, test plans, and 
applicability consulting on the RF design and analysis methodologies. The kit focuses on top-down RF 
IC design and full-chip verification, and addresses behavioral modeling, circuit simulation, layout, 
parasitic extraction and re-simulation, and inductor synthesis. It also focuses on IC verification within a 
system context, leveraging system-level models and testbenches for use by designers in the IC 
environment.  
"We are pleased with our joint work with SMIC, which results in improved quality and productivity in 
the design of RF devices for our mutual customers in the Chinese RF design market," said Craig 
Johnson, corporate vice president of Marketing at Cadence. "As we continue our collaboration in the RF 
area, we will jointly engage customers through hands-on workshops and RF applicability consulting."  
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CollabNet® Releases SourceForge® Enterprise Edition 4.4  
July 31, 2007 
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CollabNet, the primary sponsor of the Subversion� project and leading provider of collaborative 
software development solutions, today announced the immediate availability of SourceForge Enterprise 
Edition 4.4. New features in this release include significant enhancements to Tracker, new project 
categorization capabilities and improved integration to a wide range of software configuration 
management (SCM) tools, including support for Subversion multi-site. This release further extends the 
platform�s open architecture, enabling distributed development organizations to leverage web services to 
integrate the SourceForge framework into their existing development environment.  
SourceForge Enterprise Edition 4.4 is the first update to the development platform since CollabNet 
acquired SourceForge�s software business on April 24, 2007. The combined business now supports 
more than 350 enterprise customers with over 1.2 million developers who use CollabNet development 
tools every day, in dozens of countries around the globe.  
�Software is ubiquitous in today�s world; increasingly software is becoming one of the most critical 
differentiating items that determine the commercial success of a product, from hi-tech systems to cell 
phones and consumer electronics, from banking to automotive and medical devices," said Bill Portelli, 
CEO of CollabNet. �To meet the demand for high quality software, organizations increasingly rely on 
collaborative development techniques where software engineers, technology partners and customers 
collaborate as one team on one or several projects from anywhere in the world. CollabNet is the 
recognized pioneer and leader in globally distributed development. The SourceForge development 
platform, its open architecture and new capabilities in version 4.4 raise the bar for organizations who 
want to leverage their existing IT investments by utilizing SOAP web services to optimize development 
tools and processes and to accelerate development efficiency on a global-scale, with minimal 
disruption.�  
SourceForge Enterprise Edition�s integrated suite of development tools provide for greater control over 
critical project tasks and assets by seamlessly integrating disparate development IP and tools onto a 
common development platform, while automatically keeping team members apprised of critical 
deadlines and task assignments. SourceForge enables associations between team communications and 
related documents, digital assets, issues, and activities. This unified approach to development projects 
helps distributed teams reduce miscommunication, improve accuracy, and speed critical project 
decisions.  
�A unique attribute of SourceForge, and a key differentiator from our customers� perspective, is the 
robustness and openness of the SourceForge architecture,� said Richard Murray, CollabNet�s vice 
president of engineering. �A growing number of development organizations are choosing SourceForge 
as their core software development platform because of its adaptability and broad integration 
capabilities. Unlike conventional development tools, SourceForge is built to tie together and optimize 
heterogeneous development systems across globally distributed teams without the need to replace 
existing tools or development methodologies.�  

Enhancements in SourceForge 4.4 are designed to help distributed teams further improve collaboration 
and communication to deliver higher-quality software while accelerating development productivity of 
distributed teams. New capabilities include:  
Tracker enhancements:  

• Improved project management and team coordination and more flexible support for Requirements 
Management -- from agile to waterfall methodologies. Developers can break down artifacts into 
unlimited parent-child relationships, create cross-project tracker dependencies, easily identify and 
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manage blocking issues and change the field order in the artifact listing. 

• Tracker administrators can now use new flex fields to add multiple user selections to Tracker artifacts 
and select dates from a pop-up calendar view to simplify the management of issues, defects, requests 
and more. 

• Users now have the ability to more quickly identify and manage data of interest in personalized views 
using saved filters, saved searches and customizable columns. Also SourceForge Enterprise Edition 
utilizes an AJAX-based solution to provide simple field ordering for further user-specific 
customization. 

Project categorization: Improved browsing capabilities to search through a project�s taxonomy and 
quickly find associated projects and downloads, resulting in increased visibility into development 
projects, its associated resources and assets. It also improves the reusability of development assets and 
cross-team collaboration.  
Software configuration management: SourceForge Enterprise Edition also offers extended support 
and integration of a wide range of SCM tools, including IBM® Rational ClearCase® to consolidate 
disparate SCM data. Additionally, several newly added security enhancements between SourceForge 
Enterprise Edition and SCM servers help improve performance and security via SSL-based encrypted 
server communication and CVS LDAP authentication.  
Support for Subversion multi-site: With Subversion multi-site replication support, globally distributed 
development teams can synchronize projects in real time regardless of location and network speed. This 
allows developers in other locations to collaborate on the same source code as if they were local, 
achieving local commit and access times while maintaining full security and source code coherency.  
Customization: Site administrators can modify the look and feel of the application and implement 
feature customizations using Velocity templates.  
�Our R&D investment exemplifies our commitment to the SourceForge Enterprise Edition platform and 
to promoting the benefits of collaboration and distributed software development to our customers and 
independent developer communities,� said Bill Portelli, CEO of CollabNet. �With the successful 
acquisition and integration of SourceForge�s software business completed, we�re now focused on 
accelerating growth and providing the highest level of support our customers have come to expect from 
CollabNet.�  

For more information about SourceForge Enterprise Edition 4.4, you can download a product overview 
white paper at http://www.collab.net/news/library/or view a recorded demo of SourceForge Enterprise 
Edition 4.4 �What�s new in SFEE 4.4� at http://www.collab.net/sfee_demo.  
CollabNet acquired SourceForge�s software business earlier this year, bringing the two leading 
collaborative software development solutions for distributed teams under the same roof. The combined 
entity supports more than 350 enterprise customers with over 1.2 million users in dozens of countries 
worldwide. SourceForge Enterprise Edition, along with CollabNet�s entire product portfolio - CollabNet 
Enterprise Edition, CollabNet CUBiTTM, and CollabNet Subversion - continues to be supported and 
enhanced over time. SourceForge customers around the world now benefit from CollabNet�s extensive, 
global support infrastructure, including around the clock support, as well as accelerated innovation due 
to an increased research and development staff.  
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DP Technology Adopted as Official Software Partner by SIRMA Macchine srl 
2 August 2007 

DP Technology, maker of ESPRIT CAM software announced that a leading Italian machine tool 
company SIRMA Macchine srl has adopted ESPRIT as an official partner.  
An importer and reseller of CITIZEN Swiss-style lathes, SIRMA Macchine srl has signed an agreement 
with DP Technology Italy, DP�s Italian branch, stating that all new SIRMA machines sold in Italy will 
be equipped with ESPRIT.  
�It is a first step for a deeper collaboration in the near future,� said Bruno Monelli, director of sales for 
DP Technology Italy. 
SIRMA Macchine made its decision in mid-July, following an extensive benchmark that aided the 
company in choosing ESPRIT over its competitors.  

�We will start soon with targeted commercial actions,� said Francesco Cavalleri, technical and service 
director for SIRMA Macchine.  
About SIRMA Macchine srl 

Founded in March of 2007, SIRMA Macchine srl, an Italian importer and reseller of CITIZEN Swiss-
style lathes, was formed when SIRMA SpA and Sirma Service � separate businesses that managed 
sales and technical services, respectively � merged. 
SIRMA Macchine maintains its headquarters in Rivoli-Turin, Italy, and operates a showroom in 
Spirano-Bergamo, Italy. An extensive network of SIRMA sales representatives is present in all Italian 
regions. 
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EMC Unveils Documentum 6 Platform; Empowers Next-Generation of Content Management, a Key 
Piece of Today's Information Infrastructure  
July 30, 2007 

EMC Corporation, the world leader in information infrastructure solutions, today announced the EMC® 
Documentum® 6 enterprise content management (ECM) platform�enabling rapid and flexible 
development, configuration, and deployment of enterprise content applications. 
The Documentum 6 platform is a key piece of EMC's Documentum suite, a broad spectrum of ECM 
products that include software covering transactional content management, archiving, knowledge 
worker, compliance, interactive content management, and platform infrastructure. 
Core to the Documentum 6 platform is its new services-based API (application programming interface) 
as well as new development tools that together revolutionize Documentum-based application 
development and configuration. 
Accompanying the launch, EMC today announced that it will offer up to $100,000 in cash prizes for 
winning participants of the EMC Documentum 6 platform Developers' Challenge. 
"With the release of the Documentum 6 platform, EMC continues to lead the industry into the next 
generation of enterprise content management, as it moves from a separate application platform to an 
integral part of an organization's information infrastructure," said Balaji Yelamanchili, Senior Vice 

http://www.emc.com/
http://www.emc.com/
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President and General Manager of Content Management and Archiving at EMC. "By adopting a vendor-
neutral, services-based approach to content management, EMC is truly changing the way organizations 
build, configure and deploy today's content applications." 
"Enterprise information requirements�like regulatory compliance, eDiscovery readiness, corporate 
governance and others�cannot solely be met by basic content services (BCS) offerings today," said 
Toby Bell, VP at Gartner Research, Inc. "Therefore, companies are looking at enterprise content 
management as part of a strategy to build an information infrastructure that standardizes on services-
based platforms, enables them to interconnect enterprise systems, data, and repositories, and lowers 
development costs while shortening the time to business value." 
The highly flexible Documentum 6 platform supports content management and archiving applications, 
supplying common tools and services to manage content, processes and repositories. Key innovations 
for the Documentum 6 platform include: 

• Documentum Enterprise Content Services: a new, Web Services-based API that simplifies 
development and integration with ready-to-use enterprise content services for easy integration with 
other enterprise applications within a Service Oriented Architecture (SOA). EMC's new services 
interface was redesigned to eliminate Documentum specific methods and terminology and replace it 
with a vendor-neutral framework for working with content management functionality.  These 
services enable developers with no Documentum experience to build ECM applications quickly and 
easily.  This open, generic approach eliminates the "knowledge barriers" that get in the way of 
incorporating ECM functionality in all enterprise applications and business processes that deal with 
content 

• Documentum Composer: provides a standardized environment fordevelopment and configuration tools 
that reduce the need for codingand facilitates composition of applications with reusable elements 
making the design, customization, deployment and maintenance ofcontent applications faster and 
easier 

• Documentum Branch Office Caching Services: enables robust global scalability for enterprises with 
high-performance, remote application requirements by enabling all end-user operations�read, 
create, edit, version, search�to occur locally to a user, regardless of location, resulting in the fastest 
response times possible 

These infrastructure innovations combine to make it significantly easier to build, configure, and deploy 
content applications. Additionally, by standardizing enterprise-wide on a common architecture, there are 
both IT savings and business benefits as information access, business processes and corporate policies 
span multiple applications. 

"As a globally distributed company and a long-time Documentum user, we are looking forward to the 
new features that will be included in Documentum 6�particularly the Documentum Branch Office 
Caching Services and the Web-services based API," said Doctor Jorg Werner, Manager of Document 
Management at Boehringer Ingelheim Pharma GmbH & Co. KG. "Some of our locations in Asia, South 
America and Eastern Europe couldn't use document management capabilities to their fullest extent 
because of issues with low bandwith or network latency. The branch office caching services should 
enable us to easily scale these capabilities to all our locations, allowing us to improve user productivity. 
We're also excited for the more service-oriented architecture. Our internal users have been asking for 
more functionality and interaction with their Intranet and Web portals. The Web-services based API of 
Documentum 6 will make it easier for different internal user groups to build their own requirements, 
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such as contract management, into applications." 
The release is especially beneficial to EMC's wide network of Documentum partners who build and 
implement solutions on the EMC Documentum platform. 
"As a long-time EMC Documentum partner, iLog is extremely excited about the new Documentum 6 
platform," said Bounty Ing, Deputy CEO and EVP Asia Pacific, ILOG. "We plan to leverage the new 
Web services API to easily integrate our iLog BRMS with the Documentum 6 platform, which will 
allow our mutual customers to enhance their existing IT investments with additional flexibility, 
transparency and speed for faster time to market, while also meeting the SOA promise of reuse and 
agility." 

EMC Developer Contest 
The Documentum 6 platform is designed to enable quick development of Web services-based content 
management applications. In support of this message, EMC issued today an open challenge to software 
developers and software development teams for entries for ECM applications based on the Documentum 
6 platform. 

Submissions will be judged by a panel of internal EMC experts and external representatives in the 
analyst, media, and SOA/Web Services fields. The top submission will be recognized at the EMC 
Developers Conference 2007 in Monaco. The total $100,000 cash prizes will be allocated as follows: 
$50,000 for first prize, $20,000 for second prize, $10,000 for third prize, and up to four noteworthy 
contributions selected by the panel may be awarded honorary mention prizes of $5,000. 
Registration for the Developers' Challenge will open in early August and submissions will be accepted 
through September 28, 2007. Complete rules and regulations will be posted on the EMC Developer 
Network website. Please visit http://developer.emc.com/developer/challenge/D6_contest.htm for 
registration opening dates, submission criteria, and other relevant Developers' Challenge information. 
The Documentum 6 enterprise content management platform will be generally available at the end of 
August. To find out more, EMC will be holding a live webcast, "What's New In D6," on August 15. To 
register, please visit http://www.software.emc.com/documentum6. For more information on 
Documentum 6, please visit: 
http://software.emc.com/solutions/business_need/content_management/index.htm. 

Click here to return to Contents 

Global CRM Leader StayinFront Announces Details of Latest Version  
July 30, 2007 

StayinFront, Inc., a global provider of enterprise-wide customer relationship management (CRM) 
applications, decision support tools, data services, sample inventory management solutions and 
eBusiness systems, today announced details of its flagship product's newest version, StayinFront CRM 
10. 
More than 150 companies, in more than 20 countries using 12 languages, currently actively deploy 
StayinFront CRM. Backed by a highly experienced support organization, StayinFront CRM has earned 
high marks from customers in the manufacturing, pharmaceutical, healthcare, consumer goods and 
financial services industries. 
StayinFront CRM 10 builds upon the long-standing global success of StayinFront CRM, providing an 

http://developer.emc.com/developer/challenge/D6_contest.htm
http://www.software.emc.com/documentum6
http://software.emc.com/solutions/business_need/content_management/index.htm
http://www.stayinfront.com/
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enterprise wide, regional or business unit-level solution that can be configured to meet industry-specific 
requirements without compromising future upgrades. StayinFront CRM 10 enables organizations to 
create the business model and application logic once and gain the flexibility to deploy the solution 
across multiple platforms, including LANs, WANs, Tablet PCs, and mobile devices.  StayinFront's 
advanced data replication and remote management technology means users -- such as sales 
representatives traveling in their territories�can work with data even when they are not connected to a 
network. 
New to StayinFront CRM 10 is an updated user interface that is easy-to-learn, user customizable, and 
quick-to-navigate. It has a fresh, contemporary appearance that makes the already intuitive application, 
which requires minimal training, easier-to-adopt. Optimized to make best use of device screens, 
StayinFront CRM 10 also ensures that important tasks can be performed with a minimum of keystrokes, 
pen swipes or mouse clicks. 
A .NET framework-based application, StayinFront CRM 10 runs as a managed application using 
Microsoft's Common Language Runtime (CLR), which provides better resource management, more 
administration and deployment options, and enhanced security. Additionally, Visual Basic.NET is built 
into StayinFront CRM 10 for executing business application logic, providing access to the Microsoft 
Solutions Framework for extensibility and integration and is well known among IT professionals. 
StayinFront CRM 10 is also a "Smart Client" application, providing the benefits of a web application 
while still providing the look and feel of a desktop application. StayinFront CRM 10 is easily deployed 
across a WAN or the Internet using the "ClickOnce" deployment mechanism, a Microsoft technology. 
Consistent with earlier versions of StayinFront CRM, Version 10 includes support for a wide variety of 
features, such as established workflow capabilities that parallel the manner in which the organization 
already works instead of imposing new business processes where none are needed. 
"StayinFront CRM, with its strong interoperable Web Services, takes full advantage of Microsoft's 
Smart Client application," said Thom Robbins, director of .NET Platform Marketing at Microsoft Corp. 
"Together the two provide a powerful technology to increase the functionality and value of StayinFront's 
CRM application." 
Tony Bullen, Executive Vice President and Chief Technology Officer for StayinFront, stated, 
"StayinFront CRM 10 represents the culmination of new functionality based on customer feedback 
coupled with the latest proven technologies. We believe this latest version of StayinFront CRM 
represents the future of CRM�a highly configurable solution that can be tailored to meet the specific 
requirements of any industry, using familiar Microsoft .NET technology that is supported among most 
IT departments." 
Gartner Research Vice President, William Clark, said, "The proliferation of mobile devices and smart 
devices has necessitated that organizations take a multi-channel approach for business-applications that 
relies on re-use of intelligent clients, rather than in re-coding projects that require them to hire IT 
specialists or contract professional organizations." 
StayinFront CRM 10 is available now. Additional information can be accessed at 
http://www.stayinfront.com/ 

Click here to return to Contents 
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INUS Technology Joins PTC Partner Advantage™ Program 
30 July 2007 

INUS Technology, Inc., the developer of Rapidform� 3D scanning software, announced that it has 
joined PTC's Partner Advantage� Program at the Silver Tier. Inclusion in the partner program, which 
provides access to a comprehensive suite of capabilities, followed an extensive review of Rapidform 
XOR�/Redesign's data integration with PTC Pro/ENGINEER. 
Acceptance in the Partner Advantage Program arose from Rapidform XOR's ability to process 3D 
scanner information and output parametric solid model data in Pro/ENGINEER native file format. Built 
upon Pro/ENGINEER APIs, Rapidform�s liveTransfer� system transmits a complete history tree from 
which the CAD/CAM/CAE program creates a parametric solid model.  
According to Simon Bae, CEO of INUS Technology, "Rapidform XOR provides the tools for generating 
parametric 3D CAD data from raw point clouds and gives users a more efficient method of building 
Pro/ENGINEER solid models. With liveTransfer, Pro/ENGINEER users can begin their CAD, CAM or 
CAE work moments after the modeling history data transfer from XOR is complete." Bae continued, 
"We are pleased that PTC views this as a tool that is important to its customers, and we are delighted to 
have been included in the Partner Advantage Program."  
Andy Barlow, senior director, business development, PTC, stated, "With the addition of INUS 
Technology to the PTC Partner Advantage Program, Pro/ENGINEER users have a powerful solution for 
conversion of physical objects into parametric solid models." He continued, "The partner program is 
comprised of software providers selected for their expertise. Through our review process, INUS 
Technology demonstrated its expertise in 3D scanning software. The company is a welcome addition to 
the program." 

The Pro/ENGINEER liveTransfer add-in, which is included in all Rapidform XOR licenses, is now 
available.  

Click here to return to Contents 

MSC.Software Launches SimOffice R2—Desktop Driven CAE Solution Revolutionizes Analyst 
Productivity  
July 30, 2007 

MSC.Software Corp., the leading global provider of enterprise simulation solutions and services, today 
announced the release of SimOffice R2. SimOffice R2 provides a cost-effective, desktop-based CAE 
solution that revolutionizes design analysis productivity. Users can broaden their capabilities with 
extended analysis functionality including the ability to perform analyses that include contact between 
components, the ability to analyze components that deform beyond elastic limits and the ability to study 
the behavior of components made of composite materials. Users are also able to increase control with 
extended FE Modeling capabilities including the ability to assign loads, constraints and properties to FE 
entities and automatically create "spider" type multi point constraints. 
SimOffice is designed for a wide range of manufacturers from small and medium-sized businesses 
(SMBs) to larger enterprises that need computer aided engineering (CAE) capability to meet the 
growing demands of their customers. As manufacturers face increasing time-to-market and right-to-
market pressures, SimOffice can help them stand out from their competition with its superior integration 
with Microsoft software and with its integration with and support of the leading CAE simulation 

http://www.rapidform.com/
http://www.mscsoftware.com/
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software, MD Nastran. SimOffice R2 helps manufacturers to meet these demands by providing a multi-
CAD environment that works with nearly all major design systems including systems from Dassault 
Systemes, Pro/Engineer and UGS, and by supporting standard CAD interchange formats like Initial 
Graphics Exchange Specification (IGES). SimOffice is the first CAE environment certified to work with 
Windows Vista and is MS.Net enabled. SimOffice's superior integration with Microsoft provides 
significant advantages to organizations, taking advantage of the fact that Microsoft is already established 
in many design and engineering departments thereby providing integration with other Microsoft 
productivity tools including Excel to integrate CAE analysis capabilities into their engineering and 
design process. 
"SimOffice R2 leverages MSC.Software's MD Nastran, the most widely recognized and trusted CAE 
solution in the industry," said Alf Goebel, vice president, global channels for MSC.Software. "Its out-of-
the-box integration provides a single environment in which the powerful combination of MD Nastran 
and the Windows Vista desktop environment allows design analysts to work faster, increase their control 
and broaden their capabilities, thereby increasing productivity." 

Click here to return to Contents 

New FeatureCAM 8 Release Includes Continuous Five-Axis Machining 
3 August 2007 

The new version of Delcam�s FeatureCAM feature-based CAM system includes support for continuous 
five-axis machining for the first time, more efficient turning through better and easier control of stock 
remaining, and an improved tool database with more options to link pre-defined feeds and speeds to 
individual tools. FeatureCAM 2008 also features numerous smaller enhancements and speed-ups, plus 
new and updated post-processors, in particular for turn-mill equipment, including the Mazak Integrex, 
Daewoo Puma and Nakamura-Tome machines. 
The new five-axis machining options in FeatureCAM 2008 offer a variety of methods for controlling the 
tool axis. The user is able to set a specific lead and/or lean angle � the lead angle is measured in the 
cutting direction; the lean angle at right angles to the cutting direction. This can be done either to access 
areas unable to be reached with three-axis machining or to give better cutting conditions. Alternatively, 
the tool angle can be set in an orientation either to or from a point, or to or from a line. 
Many three-axis toolpaths generated in FeatureCAM are able to be converted to a five-axis equivalent 
by using automatic collision avoidance to change the tool axis when collisions might occur. The 
software automatically tilts the cutter away from the obstacle by the specified tolerance and then return 
the cutting angle to the value set for the overall toolpath once the obstacle has been cleared. Various 
choices are available to control the direction in which the tool is tilted. 

Other new options include five-axis trimming and swarf machining. These techniques can be used for 
the finishing of composite components and vacuum-formed parts, and for machining pockets in 
aerospace structures. 
Five-axis drilling is also supported. This new functionality, coupled with the advanced feature 
recognition in FeatureCAM, makes it possible to create drilling programs in seconds for multiple hole 
types and sizes, oriented in a variety of directions. 
The new functionality for turning allows a closed or open curve to be used to define the stock during 
toolpath calculation, for example when machining preforms like castings or parts that have already been 
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rough machined. The stock curve clips the toolpaths to it, so no toolpaths are generated outside this 
boundary. This results in a dramatic reduction in cutting time and minimal air cutting. 
The enhanced tool database, which will be shared with the forthcoming release of PowerMILL, is able 
to support much more information on recommended feeds and speeds taken from suppliers� tool 
catalogues. Data can be added for profiling and slotting with milling tools, and roughing and finishing 
with turning tools. Values can be given for different materials, such as aluminium and steel. If the stock 
material matches a material in the list, the feeds and speeds from the table will be used. Of course, users 
are able to edit the values at any time to optimise them for their particular machine tools. 
Download free evaluation of FeatureCAM 8 now... 

Click here to return to Contents 

Open Text Announces Next Generation Contract Management Offering  
July 26, 2007 

Open Text� Corporation,the largest independent provider of enterprise content management (ECM) 
software and solutions, today announced the latest version of Livelink ECM - Contract Lifecycle 
Management, the most comprehensive solution on the market for contract creation, negotiation, contract 
fulfillment and renewals. The solution is designed from the ground up to help businesses reduce 
operating costs and enable compliance with internal and external policies and regulations. Open Text 
will be demonstrating the solution at the 45th Annual Aerospace + Defense Contract Management 
Conference in Garden Grove, California, July 26 - 27. 
With ongoing legal and regulatory concerns, including eDiscovery challenges, corporate and auditing 
scandals, and new internal governance rules, organizations now place a greater focus on the effective 
management of contracts. Livelink ECM - Contract Lifecycle Management offers organizations a 
comprehensive solution to automate and manage contract processes from creation of individual clauses 
to secure collaboration during the negotiation process; proactive alerts for contracts that require review 
and tracking of clauses, renewal dates and terms; and retention, archival and disposition of contracts to 
satisfy compliance, legal and business policy requirements. The solution also integrates with a variety of 
enterprises systems so that contract content can be made available in other environments. 
"Open Text understands the mission-critical nature of contract lifecycle management for an 
organization's ability to comply with regulations, reduce costs and mitigate risk," said Brett 
Shellhammer, Vice President and General Manager of Open Text's Global 2000 and Government 
Solutions. "Livelink ECM - Contract Lifecycle Management allows contracts and related information to 
be generated and managed electronically, streamlining contract creation, reporting and administration, 
and helping organizations manage their risk, control costs and maximize revenues effectively." 
The newest version of Livelink ECM - Contract Lifecycle Management includes: 

• Template Driven Contract Creation: Livelink ECM - Contract Lifecycle Management features an 
intuitive, reusable template driven approach to enable companies to create contracts and construct 
complex agreements within pre-planned and pre-approved parameters, improving efficiencies and 
reducing costs. By automating repetitive tasks associated with contract creation, organizations 
minimize errors and streamline the approval processes. This enables resource-constrained groups, 
such as Legal and Procurement, to focus on the creation of approved contract templates and best 
practices.  

http://www.delcam.com/intlresp/map.asp?from=FT
http://www.opentext.com/
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• Integration with Back-Office Applications: When building contracts, users can pull information from a 
clause library maintained within Livelink ECM and can also interact with line-of-business systems, 
such as CRM and ERP applications, in particular SAP solutions, ensuring accurate, up-to-date data 
is selected. 

• Proactive Report & Alert Management: Organizations can take advantage of proactive alerts and 
management reports in order to maximize the value of supplier relationships and to encourage 
compliance to committed contract terms and conditions. Proactive management of contract terms is 
one more way that the Open Text system can help organizations manage their risk exposure more 
effectively and extract greater value out of business transactions. 

"With increasingly stringent legislation and regulations surrounding the disclosure of corporate 
information, it is no longer satisfactory to produce an archived paper contract to a regulator or auditor 
when requested," added Shellhammer. "Corporate governance legislation, such as the U.S. Sarbanes 
Oxley Act or the European Union's Directive on Corporate Governance, now requires that organizations 
provide evidence that they are in control of the entire contract process, including the contract creation, 
storage and ongoing management. Livelink ECM - Contract Lifecycle Management ensures complete 
transparency for all information affecting a business transaction." 

More Information 
To learn more about effective contract lifecycle management strategies, read the latest post in Open 
Text's ECM Briefs blog here: 

http://www.opentext.com/blogs/ecm_briefs/ 

To learn more about Livelink ECM - Contract Lifecycle Management, visit: 
http://www.opentext.com/2/sol-products/sol-pro-docmgmt-collaboration/pro-ll-contract-lifecycle-mgmt-
dmc.htm. 
For more information about the National Contract Management Association's 45th Annual Aerospace + 
Defense Contract Management Conference, visit: 
http://www.ncmahq.org/meetings/ADC07/ 

Click here to return to Contents 

Princeton Softech Optim Delivers Archiving Capabilities to Support Oracle’s PeopleSoft Enterprise 
Upgrades  
July 30, 2007 

Princeton Softech, the market leader in enterprise data management, today announced the general 
availability of Optim� Version 4.5, which will provide archiving support for modules in Oracle�s 
PeopleSoft Enterprise Financial Management and PeopleSoft Enterprise Supply Chain Management 
Version 9.0. This release also delivers expanded best practice database archiving support for modules in 
PeopleSoft Enterprise Financial Management and PeopleSoft Enterprise Supply Chain Management 
Versions 8.8, 8.9 and PeopleSoft Enterprise Human Capital Management (HCM) Versions 8.8 and 8.9. 
For sites that are actively considering PeopleSoft Enterprise upgrades, Optim�s database archiving 
capabilities provide measurable business value for managing continued data growth and reducing the 
risks and costs associated with upgrade projects.  
�We were impressed with Optim's capabilities and plan to archive historical transaction records prior to 

http://www.opentext.com/blogs/ecm_briefs/
http://www.opentext.com/2/sol-products/sol-pro-docmgmt-collaboration/pro-ll-contract-lifecycle-mgmt-dmc.htm.
http://www.opentext.com/2/sol-products/sol-pro-docmgmt-collaboration/pro-ll-contract-lifecycle-mgmt-dmc.htm.
http://www.ncmahq.org/meetings/ADC07/
http://www.princetonsoftech.com/
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our next PeopleSoft Enterprise upgrade. With fewer records to convert, we are anticipating that our 
upgrade project will take much less time," said David Troendle, Assistant Vice Chancellor for IT at 
Louisiana State University Health Sciences Center in New Orleans. "Most importantly, after the 
upgrade, ongoing archiving will help us manage continued data growth and improve performance 
service levels in the upgraded version.�  

Archiving historical PeopleSoft transaction records and removing them from the production 
environment prior to an upgrade streamlines the database. During the upgrade, only the most current 
data is converted and migrated to the new environment. Managing less data reduces the risk and 
downtime that often accompanies the testing and conversion processes during the upgrade. Migrating 
only active application data shortens the time needed for production cutover and maximizes the 
application performance benefits in the upgraded version environment.  
�More companies are deciding to move forward with upgrade strategies to take advantage of the newest 
PeopleSoft Enterprise features and enhancements,� said Tom Herrmann, Vice President, ISV 
Management and Programs at Oracle. �As a Certified Advantage Partner in Oracle® PartnerNetwork, 
Princeton Softech is committed to providing integrated database archiving capabilities that deliver 
business value to help ensure the success of their upgrade projects.�  
Release 4.5 of the Optim Solution for PeopleSoft Enterprise is the first and only solution to provide 
database archiving capabilities for PeopleSoft Enterprise Financial Management and PeopleSoft 
Enterprise Supply Chain Management Version 9.0 � General Ledger module, while expanding support 
for PeopleSoft Enterprise Versions 8.8 and 8.9 � Inventory and Order Management modules. This 
release also expands support for PeopleSoft Enterprise Recruit Workforce and PeopleSoft Enterprise 
Global Payroll, modules in the PeopleSoft Enterprise Human Capital Management Versions 8.8 and 8.9 
suite of applications.  
�This newest release of our Optim Solution for PeopleSoft Enterprise enables sites to maintain their best 
practices archiving and data management programs as they progress to newer PeopleSoft Enterprise 
versions,� said Paul Winn, Chairman, CEO and President of Princeton Softech. �PeopleSoft Enterprise 
sites that deploy archiving as a best practice can easily sustain a Superior Ownership Experience.�  
�Companies that have long-term investments in ERP and CRM applications are actively considering 
their application deployment strategies, including upgrades,� comments Kimberly Collins, Research 
Vice President at Gartner Research. �Companies that are committed to their investment in ERP 
applications should keep pace with current application functionality, while monitoring product road 
maps and planning upgrade paths to future application releases based on requirements.�  
Princeton Softech Optim scales across the entire Oracle technology stack, including the Oracle E-
Business Suite and Oracle�s PeopleSoft Enterprise, Oracle�s JD Edwards EnterpriseOne, Oracle�s Siebel 
and custom and packaged applications built upon Oracle databases. With access to standalone archives 
at every stage in the lifecycle, Optim offers Oracle sites a safe, secure path to Oracle Fusion 
Applications.  

Click here to return to Contents 

SAP Furthers Its Leadership of the Business Applications Market by Delivering a New Wave of 
Innovations for SAP® ERP  
July 31, 2007 

http://oraclepartnernetwork.oracle.com/
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As part of its ongoing commitment to deliver continuous innovation to customers, SAP AG today 
announced the availability of the second enhancement package for the SAP® ERP application. SAP 
enhancement packages for SAP ERP simplify the way customers manage and deploy new software 
functionality, enabling them to take advantage of the latest software innovations while at the same time 
minimizing disruption to ongoing operations. Announced at the end of 2006, SAP's enhancement 
package strategy provides customers a more economical and less disruptive way of adopting and 
managing software releases. 
Customers can selectively implement software innovations from SAP and activate selected 
functionalities and enhancements as driven by business demand. This unique delivery and deployment 
method for enterprise software, enabled by the flexibility of enterprise service-oriented architecture 
(enterprise SOA), allows customers to get new capabilities while meeting a key customer requirement to 
leave core ERP functionality stable. As a result, customers can isolate the impact of software updates 
and quickly bring new functionality online through shortened testing cycles without impeding core 
business processes. 

Second Enhancement Package for SAP ERP Delivers Solid Business Benefits 
All innovations in the second enhancement package for SAP ERP are available to customers for rapid 
deployment and include horizontal and industry-specific functional enhancements, process and user-
interface (UI) simplification, and targeted new enterprise services. The second enhancement package for 
SAP ERP delivers highly targeted business benefits, including: 

• Improved flexibility and ability to innovate core processes. The enterprise service bundles in the 
second enhancement package offer customers the ability to simplify order-to-cash processes by 
improving access to customer and sales order information, streamlining invoices and payments, and 
improving visibility for accounts-receivable representatives and cash managers. 

In addition, each of the core applications within SAP ERP are improved with the second enhancement 
package: 

• Innovations in SAP® ERP Financials streamline planning and forecasting, financial consolidations, 
billing, credit, collections and dispute management. The new SAP® Bank Relationship Management 
application increases efficiency, lowers costs and streamlines communications processes across 
multiple banks through integration with SWIFTNet, the financial messaging network built by the 
Society for Worldwide Interbank Financial Telecommunication (see October 9, 2006 press release 
titled, "SAP and SWIFT to Drive Simplicity and Insight in Corporate Banking"). 

• Innovations in SAP® ERP Human Capital Management include the availability of SAP® Enterprise 
Learning environment, which was formally announced at SAPPHIRE® '07 Atlanta (see April 23, 
2007 press release titled, "SAP and Adobe Join Forces for Virtual Learning"). The environment 
includes the SAP® Learning Solution and virtual classrooms powered by Adobe Connect. SAP 
Learning Solution has received SCORM2004 (Sharable Content Object Reference Model) 3rd 
Edition certification on July 17, 2007 from the Advanced Distributed Learning  (ADL) Initiative. 

• Innovations in SAP® ERP Operations include new roles and work centers for internal sales 
representatives to access customer information, and simplification of sales order management 
processes that allow for easy searches of sale and billing documents. In addition, manufacturing 
companies will receive innovations that support the control and monitoring of Kanban processes and 
facilitate smooth production in repetitive manufacturing steps according to the Heijunka method.  

http://www.sap.com/
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• Innovations in SAP® ERP Corporate Services 
o SAP® Travel Management offers a new intuitive user interface and tools to increase the 

simplicity and flexibility of the solution, help speed user adoption and implementation time 
and enable integration with partner applications leveraging enterprise services. 

o SAP® Real Estate Management supports additional corporate real estate scenarios such as 
simplified management of space, rooms, moves and service charge settlements, as well as 
improved support for global operations through enhanced lease management in multiple 
currencies. 

o SAP® Enterprise Asset Management provides end users with simplified and flexible access 
to maintenance planning and scheduling business processes. 

• Specific industry innovations include enhanced end-to-end business processes such as customer billing 
and collections. The second enhancement package for SAP ERP delivers specific innovations for the 
following industries: 

o Trading Industries: enhanced retail functionality support including master data management, 
buying and store management, agency business and commodity management; improved 
integration with specialized point-solutions such as SAP® GRC Global Trade Services and 
SAP® Forecasting and Replenishment. 

o Telecommunications: added functionality for convergent invoicing, management and billing 
of rated events such as flat-rate scenarios. 

o Utilities: enhanced deregulation infrastructure, improved customer sales and service 
processes, credit and collections management, integration of advanced meter infrastructure 
technologies and compatible units. 

o Media: new press distribution business scenario, improved forecasting, copy management, 
purchasing, delivery and returns handling. 

Adoption of Latest Version of SAP ERP Remains Strong 
GISA GmbH, a German-based services provider for the utilities industry and other lines, leveraged the 
enterprise services shipped with the first enhancement package for SAP ERP to optimize the company's 
electronic billing and payment processes. This streamlined framework enabled GISA to improve its cash 
flows, increase customer satisfaction levels, and improve auditing and compliance capabilities while 
reducing process times. 

"Utilizing an enterprise service-oriented architecture, we effectively extended our SAP ERP 
implementation with innovative capabilities that addressed the needs of our growing customer base 
without affecting our day-to-day operations," said Michael Krueger, CIO, GISA GmbH. "The innovative 
enhancement package from SAP helped us to significantly reduce errors while implementing the new 
business processes. We expect to save 12 to 15 percent of current costs incurred in the billing and 
payment processes as a result of this project." 
More than 2,800 customers are live on the latest version of SAP ERP, and SAP continues to experience 
strong adoption of its ERP applications. Customers continue to be drawn by the strength of SAP's core 
applications, along with the prospects of installing a stable, long-term platform that will support process 
innovation and business growth. Recent analyst reports confirm SAP's leadership of the ERP market. 

"Enhancement packages are designed to deliver frequent innovation while altering the economics and 
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speed of software enhancement delivery," said Tobias Dosch, senior vice president, SAP ERP 
application solution management. "By leveraging our methodology for software development and 
deployment, SAP ERP customers can obtain new and vital functionalities without the potential 
disruptions of a full-scale platform upgrade." 

Further information on SAP ERP can be found at: http://www.sap.com/solutions/business-suite/erp 

About SCORM 
SCORM is a collection of standards and specifications adapted from multiple sources to provide a 
comprehensive suite of e-learning capabilities that enable interoperability, accessibility and reusability 
of Web-based learning content. 

Click here to return to Contents 

Seemage Integrates With SolidWorks Software, Becomes Solidworks Solution Partner 
2 August 2007 

Seemage, Inc. (http://www.seemage.com/) announced that the 4.2.1 release of the Seemage� system is 
now compatible with SolidWorks® 3D CAD software. Seemage is the technological leader for 
producing rich deliverables directly from digital product definition data. Seemage offers an open, XML-
based architecture that lowers the cost of implementation, permits immediate productivity on the 
desktop and integrates seamlessly with enterprise systems. Now, SolidWorks users are able to use 
Seemage to rapidly and accurately create product deliverables including animations, technical 
illustrations, service procedures and more. In addition, Seemage has been appointed a SolidWorks 
Solution Partner, enabling SolidWorks users to confidently deploy Seemage as their content authoring 
solution for creating product deliverables. 

Seemage 4.2.1 Enables New Productivity for SolidWorks Users 

For product designers, there is a never-ending requirement to prepare and continuously revise drawings, 
illustrations, and animations for departments including marketing, sales, service and support. Seemage 
makes it possible for non-engineering personnel to accurately and safely create the product deliverables 
they require directly from the 3D SolidWorks design data and to combine it with additional information 
like bill-of-materials information from enterprise manufacturing systems.  
�Today, 3D CAD data is increasingly recognized as a valuable enterprise-wide asset which can be 
widely used beyond the engineering and design departments,� said Rainer Gawlick, SolidWorks vice 
president of worldwide marketing. �Now that Seemage is integrated with SolidWorks, delivering digital 
product information across the business will revolutionize processes like service and assembly 
procedures, training, manufacturing planning, marketing and sales.�  

Achieving this enhanced level of CAD reuse in SolidWorks is easy with Seemage 4.2.1. Product 
designers can simply save a Seemage-formatted, XML-based file directly from within SolidWorks. All 
product structures � including parts and assemblies � are supported. In addition, any metadata created by 
the product designer, for example, part names, custom properties, color, etc., is managed by the 
Seemage integration. Seemage Sync can also be employed to automatically refresh downstream 
deliverables created from the Seemage files at any time, solving the problems and costs associated with 
late product design changes.  
�We are very excited to be able to offer SolidWorks users the ability to take advantage of Seemage,� 

http://www.sap.com/solutions/business-suite/erp
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said Bruno Delahaye, worldwide vice president of sales, Seemage, Inc. �Now the same level of success 
that our very large customers have enjoyed with Seemage is available to the thousands of SMB 
manufacturers around the world. This not only saves them time and money, it equips them to better 
compete in a very challenging marketplace.� 

Availability and Requirements 
SolidWorks integration is available now in Seemage 4.2.1. Seemage 4.2.1 is available in English, French 
and Japanese. SolidWorks users require a SolidWorks license to be able to save data into the Seemage 
format. 
The Seemage 4.2.1 system consists of Seemage Viz, Seemage Mockup and Seemage Publisher for 
creating product content from 3D CAD models. Seemage Player is freely distributable and offers users 
many useful features in addition to viewing Seemage-authored content.  
Seemage 4.2.1 also includes Seemage Secure3D for security, Seemage Rights Manager for access 
control, Seemage Importers for data import, Seemage Sync for data synchronization and Seemage Clash 
for interference checking. 

Seemage integrates data from many different sources and systems. Supported 3D CAD systems include 
CATIA® V4 and V5, Pro/ENGINEER®, JT, STEP, IGES and more. 
 

Seemage 4.2.1 is available directly from Seemage and from Seemage�s worldwide network of 
distribution partners. 
Seemage is hosting a live webinar on August 29, 2007. Users can register for the live session or watch a 
replay by visiting http://www.3dmojo.com/webinar. 

Click here to return to Contents 

Serena Software Offers New Agile in the Enterprise Program to Enable Successful Agile Adoption 
1 August 2007 

Serena Software, Inc. introduced a unique new program to help enterprise IT organizations adopt and 
integrate Agile software development practices. Agile in the Enterprise includes advisory services, 
training and coaching services as well as two new product offerings, Serena® Agile Accelerator for 
Mariner� and Serena Agile Accelerator for TeamTrack®.  
Agile development practices encourage communication and collaboration within application 
development teams. With Agile, everyone involved in software development projects � from 
programmer to user to manager � is empowered to quickly respond to ever-changing software 
development requirements. As a result, Agile adoption rates are on the rise yet enterprises need help 
putting it to work in their organization, especially when teams are globally dispersed using a mix of 
tools and methodologies. 
Agile in the Enterprise: Serena�s Take  

Serena provides a four-pillar approach to support Agile in the Enterprise:  

• Advisory services to help organizations understand why they should consider adopting Agile 
practices, as well as the benefits and costs of Agile adoption;  

http://www.3dmojo.com/webinar
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• Strategic partnerships with leading Agile training and services vendors;  

• Expert coaching to enable successful projects;  

• Enterprise-class software that accelerates the adoption of Agile and encourages individual team 
flexibility and innovation.  

As a proponent and practitioner of customer-centric Agile product development approaches, John 
Scumniotales, Serena�s vice president of product management, has spent nearly 20 years at the forefront 
of the software and technology marketplace. In the early �90s while at Easel Corporation, Scumniotales 
pioneered several software development tools and processes. At Easel, he co-invented the Scrum Agile 
development methodology and was the first ScrumMaster. Scumniotales joined Serena via its 
acquisition of Pacific Edge Software.  
�Over the past 12 months, Agile adoption has soared among large companies � including a significant 
number of our own customers,� said John Scumniotales, vice president, product management, Serena 
Software. �However, adopting Agile involves more than tossing the latest buzz words around and 
adopting new tools. It�s about making fundamental changes around how organizations conceive, 
construct, and test applications and products. To be successful and to minimize disruption to the 
business, they will require expert help with Agile adoption. There is no one in the ALM space better 
positioned than Serena to drive Agile adoption across the enterprise. Our complete solution focuses on 
customer success.�  

Serena Agile Accelerator for Mariner  
Serena�s Project and Portfolio Management (PPM) solution, Serena Mariner, allows companies to 
manage IT as an investment portfolio by defining objectives, controlling risk, and efficiently balancing 
resource demands. With enterprise-wide visibility, projects are prioritized and assigned based on fit with 
business strategy. With the Serena Agile Accelerator for Mariner, pre-configured Agile processes allow 
organizations to get up and running quickly. Enterprises can mix and match methodologies, rolling up 
project metrics to allow apples-to-apples comparisons and conduct consistent portfolio management 
across the enterprise. The Agile Accelerator for Mariner includes task, backlog, sprint, and user story 
investments as well as impediment management processes to keep projects on track.  

Serena Agile Accelerator for TeamTrack  
Serena�s solutions for process management coordinate the work of multiple people and multiple systems 
in the enterprise workflow. These solutions focus on processes at the intersection of application 
development and IT operations. Serena�s cornerstone process management product, Serena TeamTrack, 
supports these processes with features including role-based views, a graphical process designer, on-the-
fly configuration, and access to real-time data anytime, anywhere from any Web browser. With just 
enough process, the Serena Agile Accelerator for TeamTrack enables product owners and ScrumMasters 
to manage backlog tasks, sprint planning, and task-related project status reports. Additionally, the 
accelerator empowers individual contributors to take responsibility for their own activities, allowing 
contributors to manage their own tasks, estimates, and work.  
John Scumniotales stated, �Inside Serena we practice what we preach, with some teams using Agile and 
others using traditional methodologies. We don�t dictate � we direct. Whether you�re working with 
Agile, Waterfall, CMMI, bespoke � we�re squarely focused on what�s right for each organization. And 
these accelerators and services support an approach to multiple methodologies that we believe will help 
customers build on their development successes.�  
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Learn More About Agile in the Enterprise  

Interested parties should contact their Serena sales representatives or authorized resellers. For more 
information, please visit http://www.serena.com/US/solutions/compliance-solutions/agile-
solutions.aspx.  

Click here to return to Contents 
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