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Acquisitions 
Synopsys Agrees to Acquire MOSAID Semiconductor IP Assets 
16 July 2007 

Synopsys, Inc. announced it has signed a definitive agreement to acquire the semiconductor IP assets of 
MOSAID Technologies Inc., a developer and licensor of semiconductor intellectual property. Synopsys 
plans to integrate such assets, consisting primarily of MOSAID's double data rate (DDR) memory 
controller and PHY semiconductor IP products, into its DesignWare® IP portfolio. The purchase will 
further increase the breadth of Synopsys' offerings in standards-based connectivity IP. The purchase 
price for the acquisition is approximately $15 million, payable in cash. The transaction is subject to 
customary closing conditions and is expected to close in August 2007. 
DDR DRAM is a key component in many electronic systems manufactured today, from set-top boxes, 
high-definition TVs, video cameras and printers to computing, networking and communications 
equipment. With DDR2 DRAMs achieving speed grades up to 1067 Mbps and DDR3 DRAMs going up 
to 1600 Mbps, high-performance DDR interfaces become a critical factor in overall system 
performance. Timing and signal integrity issues can significantly complicate the design of DDR memory 
interfaces. 
In the past, at speed grades of 500 Mbps and below, many companies have implemented the DDR 
interface by stitching together components such as delay-locked loops (DLLs) and phase-locked loops 
(PLLs). At DDR2 and DDR3 data rates, the same "roll your own" approach can cause designers to miss 
schedules or lower interface timing goals due to the difficulty in achieving timing closure. To better 
address these challenges, designers need a complete, integrated solution consisting of digital DDR 
memory controllers and process-specific mixed-signal DDR PHY IP that are proven to work at the 
required data rates. 
"The addition of MOSAID's DDR memory interface IP and engineering team will give our mutual 
customers access to a complete, high-quality, silicon-proven DDR IP solution for a broad set of process 
technologies," said Joachim Kunkel, vice president and general manager, Intellectual Property and 
System Level Solutions, Synopsys. "With this acquisition, we continue to expand our industry-leading 

http://www.synopsys.com/


CIMdata PLM Late-Breaking News 

 Page 3 

portfolio of standards-based connectivity IP so that our mutual customers can accelerate their time to 
market and minimize their design risk." 
DDR2 and DDR3 memory interfaces are the latest additions to Synopsys' broad portfolio of standards-
based connectivity IP. Synopsys' complete DesignWare DDR IP solution consists of digital memory 
controllers (protocol and memory controllers), hardened mixed-signal DDR PHYs, and verification IP. 
The combined product offering covers process nodes from 130nm to 65nm in today's leading foundry 
processes. 

Click here to return to Contents 

CIMdata News 
CIMdata in the News:  Profiting From Proactive Maintenance 
1 August 2007 

In the article “Profiting From Proactive Maintenance”, John Teresko of IndustryWeek addresses the 
expanded role of proactive maintenance noting that: “In addition to safeguarding production schedules, 
proactive maintenance adds new efficiencies and revenue potential, too” 

Both trends are reshaping and enlarging the significance of maintenance to manufacturers, says Ed 
Miller, president of industry analyst firm CIMdata. Both trends also have dramatic potential. Consider, 
for example, that at a plant level, maintenance is already considered among the largest controllable 
costs for many companies, says Miller. 
He says the switch to proactive programs will deliver more cost benefits than past journeys from 
"breakdown" to preventive/predictive strategies. One estimate: Proactive maintenance strategies can 
yield more than a ten-fold savings over predictive/preventive programs. 

To learn more, please access:  Profiting From Proactive Maintenance, (IndustryWeek, August 1, 2007) 

Click here to return to Contents 

CIMdata in the News:  “PLM's MRO Opportunity” 
1 August 2007 

In the article “PLM’s MRO Opportunity” in IndustryWeek magazine, John Teresko relates how an 
emerging understanding of MRO (maintenance, repair and operations) supports PLM by noting: 

A decade ago, an aerospace CEO defended his product lifecycle management (PLM) investment by 
citing his anticipated field service/maintenance payoff. At that meeting, CIMdata's Ed Miller recalls 
the CEO's admission that "while his field service didn't understand PLM yet, it is important to prepare 
for future success." 

To learn more, please access PLM's MRO Opportunity. 

Click here to return to Contents 

http://www.industryweek.com/ReadArticle.aspx?ArticleID=14585
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Company News 
Autodesk Manufacturing Solutions Relocates Headquarters to Lake Oswego; New Location of 
Leading 3D Design Software Group Will Accommodate Growth and Provide First Class R&D 
Facilities 
18 July 2007 

WHAT:      Relocation of Autodesk Manufacturing Solutions 

Today Autodesk begins operations of its Manufacturing Solutions software unit, at a new 44,000 square-
foot facility in Lake Oswego, Oregon. The division had been located in a smaller location in Tualatin, 
Oregon, since 1997. 
WHERE:     Kruse Oaks II Development 

Autodesk's Manufacturing Solutions group is located at 5400 SW Meadows Rd. Ste., 500 in Lake 
Oswego, within the Kruse Oaks II development -- a subsection of the Kruse Woods Corporate Park -- 
with convenient access to both Interstate 5 and Highway 217. 
WHY:       Growth of Autodesk Manufacturing Solutions 

Autodesk Manufacturing Solutions, one of the company's largest divisions, has experienced steady 
growth resulting in the need to expand five times over the past ten years. In 2006 the decision was made 
to look at real estate options that would support the division's expanding needs. After reviewing current 
market trends and local business parks in the nearby area, the division selected space in the Kruse Oaks 
II development as it is a Class A building in a premier suburban Portland office property. 
BENEFITS:  Better Facilities to Support Goals 

The building features several elements for creating an environmentally sustainable work environment. In 
the fall of 2007 the office will open its state-of-the-art customer briefing center. In addition to offering 
easy access to downtown Portland, the Kruse Oaks office space provides a host of attractive amenities, 
including ample natural lighting and views, ergonomic furniture by Haworth, and a leafy setting with 
walking paths and outdoor eating areas. 
"Our new facility at Kruse Oaks provides a dedicated home base for the Autodesk Manufacturing 
Solutions group and gives us an unrivaled R&D site for Autodesk's industry-leading 3D digital 
prototyping software solutions," said Robert "Buzz" Kross, senior vice president of Autodesk 
Manufacturing Solutions. "Autodesk employees and customers alike will benefit from the new, 
improved facilities and the innovation they will foster." 

Click here to return to Contents 

AVEVA Accepting Nominations for “Engineering Excellence to the Extreme” Contest 
18 July 2007 

Across the globe, if you see a big project - a complicated project - a project that calls for ‘extreme 
engineering' and problem-solving - chances, are, an AVEVA customer and AVEVA's technology played 
some part in bringing that project to life. 
To recognize these customers and their achievements, AVEVA is hosting its second annual 

http://www.autodesk.com/
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"Engineering Excellence to the Extreme" contest. Winners and their projects will be profiled at AVEVA 
Americas' International Symposium for Engineering IT (ISEIT) 2007 (http://www.iseit.com/), which is 
being held October 21 through 23 in San Antonio, Texas.  
Previous award winners have included Arauco, for designing and engineering the US $1 billion Itata, 
Chile wood pulp and sawmill; Petrobras, for completing a 3D model of its Reduc refinery distillation 
unit in Brazil in just 40 hours; SBM Imodco for designing the largest internal turret mooring floating 
production system ever built; and Tri Ocean Engineering for designing and engineering the Niglintgak 
surface facility in arctic conditions with minimal environmental impact.  
In order to qualify for an Engineering Excellence award, AVEVA technology must have been used on 
some part of the project. Companies should also demonstrate what makes this project an example of 
extraordinary engineering challenges overcome - whether it be scope, environmental, safety, risk, 
completion time, or other factors. 
For more information on the Engineering Excellence to the Extreme awards and to download a 
nomination form, please visit http://events.aveva.com/iseit/americas/extreme_eng_americas.doc.  
The deadline for submissions is September 30, 2007. 

About AVEVA's International Symposium for Engineering IT (ISEIT) 2007 
ISEIT is an executive-level 2-day symposium that examines the business and technical challenges of 
building and maintaining engineering assets. The theme of this year's ISEIT conferences is "Continual 
Progression", examining the interdependence of information technology and real-world engineering with 
a thought-provoking program focused on industry-specific trends, best practices, and strategies that 
provide a competitive management advantage in today's dynamic marketplace. The theme also 
underscores AVEVA's commitment to helping engineering firms and owner/operators achieve global 
working with less risk, shorter lead times and improved business efficiency, by offering intelligent 
technology solutions that evolve to meet customer needs, without disrupting work processes. 
For the latest information on ISEIT and to register, please visit http://www.iseit.com/.  

Click here to return to Contents 

BlueCielo Appoints Reinink as VP Services, Strategic Planning & Projects 
17 July 2007 

BlueCielo ECM Solutions (formerly Cyco Software) announced that it has appointed Berend Reinink to 
the newly created role of Vice President Services, Strategic Planning & Projects with effect from July 1, 
2007. 

Reinink joined the company as Manager, Professional Services ad interim in March 2007 and was 
appointed to further professionalize and structure the Professional Services department in order to 
manage the further growth of the company, which has seen its highest overall revenue growth in 10 
years. 

As Vice President Services, Strategic Planning & Projects, Reinink will remain responsible for the 
Professional Services department, which provides its services to companies of all sizes including 
industry players such as Bluewater, Huntsman and Shell. In addition to that he will lead the integration 
of the activities of recently acquired DataCore Technology Inc, a company specializing in implementing 
Electronic Data Management (EDM) solutions in North America. Based at BlueCielo’s headquarters in 

http://www.iseit.com/
http://events.aveva.com/iseit/americas/extreme_eng_americas.doc
http://www.iseit.com/
http://www.bluecieloecm.com/
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the Netherlands, he will also be heavily involved in preparing and scaling the company’s back office to 
support the expected further organizational growth, as well as in strategic projects. 
During the last five years of his career Reinink has been involved in several finance and process 
management assignments in various sectors such as food, banking, automotive, electronic manufacturing 
and ICT. Prior to these assignments, he served in several senior financial management positions. 
Reinink has a university degree in business economics, and is a chartered accountant and a member of 
NIVRA. 
“Berend’s new appointment is another step that will further strengthen our position as a leading global 
provider of best-of-breed, fully-integrated, enterprise-ready ECM solutions that also delivers a top level 
of support and services,” says Martijn Janmaat, BlueCielo CEO. “This is an exciting time for Berend to 
be joining us, with our recent name change to BlueCielo ECM Solutions, new corporate strategies that 
have already to led to a spurt in overall revenues and much-anticipated new InnoCielo products in the 
pipeline.” 

Click here to return to Contents 

Delcam Expands Professional Services Group into France 
12 July 2007 

Delcam has formed a new division based in France of its Professional Services Group. The Group 
undertakes larger consultancy projects for users of the company’s comprehensive range of CADCAM 
software. It works with clients, in particular in the aerospace industry, that use Delcam’s software to 
improve their design and manufacturing processes. 

The new operation in France will be headed by Patrick Marquant, who has worked as Manager of the 
Delcam France subsidiary for the past ten years. After receiving his engineering degree from the famous 
Ecole Nationale Supérieure d'Arts et Métiers, Patrick joined PSA group in an engineering and design 
department for four years. In 1987, he founded his own company to sell CADCAM and became a major 
dealer of a new generation of PC-based CAD CAM products.  

Patrick began working with Delcam in 1995 and, in 1997, was asked to found the French subsidiary, 
Delcam France. Over the next ten years, he increased the number of customers to over 500, including 
many internationally-known French companies, and built a strong team of nineteen employees.  

"The Professional Services Group has been especially successful in winning projects from the aerospace 
industry in the UK, both from engine manufacturers and from companies that machine aerostructures,” 
commented European Business Development Director, Clive Martell. "We are confident that the new 
team in France will have equal success with the French aerospace industry.” 

"During his time leading Delcam France, Patrick has been able to provide solutions to customers with 
very demanding applications for our software,” added Mr. Martell. "This background makes him the 
ideal person to manage the new operation.” 

Click here to return to Contents 

Gerber Technology Appoints New Director of Marketing Communications 
17 July 2007 
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Gerber Technology has appointed Cynthia Mahlstedt to the position of director, marketing 
communications. In this new role, Mahlstedt will be responsible for the development and 
implementation of a cohesive, worldwide marketing communications strategy to support the company’s 
overall objectives. She will oversee initiatives including brand management, public relations, marketing 
communications collateral and events, website design and telemarketing.  
Mahlstedt comes to Gerber with more than 14 years of diverse experience in marketing 
communications, public relations and marketing. She most recently held the position of marketing 
manager at Pratt & Whitney Aircraft, East Hartford, Conn., where she was responsible for performing 
market assessments, developing key messages and value propositions, and serving as the point person 
for the European sales region. Prior to this role, she was manager of marketing communications for 
Reflexite Americas. Her background also includes public relations roles in various PR firms. Mahlstedt 
earned her bachelor’s degree in mass communications and public relations, with a Spanish 
concentration, from Boston University.  

Click here to return to Contents 

LEDAS to Apply its CAD/PLM Expertise to Bioinformatics in Partnership With Laboratory of 
Theoretical Genetics, Siberian Branch of Russian Academy of Sciences 
16 July 2007 

LEDAS Ltd. announced a strategic partnership with Laboratory of Theoretical Genetics, Institute of 
Cytology and Genetics, Siberian Branch of Russian Academy of Sciences. The partnership aims at 
development and marketing of competitive software products for bioinformatics. Based on techniques of 
applied mathematics, informatics, statistics, computer science, artificial intelligence, chemistry, and 
biochemistry, bioinformatics solves biological problems usually on the molecular level. Typical 
problems include sequence alignment, gene finding, genome assembly, protein structure alignment, 
protein structure prediction, prediction of gene expression and protein-protein interactions, and the 
modeling of evolution. Bioinformatics is crucial for breakthrough in several areas of life sciences, such 
as drug discovery, molecular medicine and agriculture. 

Laboratory of Theoretical Genetics carries out research in the filed of bioinformatics. Research topics 
include simulation of structural and functional make-up of genetic macromolecules, computer 
simulation of complex molecular-genetic systems, and development of large-scale information systems 
for analysis of molecular-biologic and molecular-genetic data. Based on its scientific potential and 
experience, the Laboratory is able to introduce innovative solutions to the market and add new value to 
the existing products. 

LEDAS possesses know-how technologies in the filed of computational geometry, applied mathematics, 
and artificial intelligence, which are used worldwide for spatial modeling, computer-aided design, and 
are applicable for bioinformatics as well. Qualified scientists, engineers and programmers of LEDAS 
have successful experience in application and adaptation of these and similar technologies for the world 
leading companies. Having successfully performed numerous contracts for its international customers, 
LEDAS is an experienced player on the global markets and is interested in a broader commercial 
application of its technologies, knowledge and experience on the bioinformatics market. 
“Partnership of the two champions in computational biology and computer-aided design technologies 
allows us to develop and release competitive sofware products for the international bioinformatics 
market,” says David Levin, President and CEO, LEDAS Ltd. “These products will be based on both 

http://www.gerbertechnology.com/
http://www.ledas.com/
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existing solutions and the results of some novel projects which success is guaranteed by our unique 
synergy.” 
Within the framework of its free-of-charge academic license program, LEDAS grants its software 
products, including geometric constraint solver and interval mathematics solver, to be used in the 
Laboratory of Theoretical Genetics. 

Click here to return to Contents 

Planit Recruits Additional Software Developers 
9 July 2007 

To support their development plans for EdgeCAM, Radan and Jobshop, Planit has recently recruited 7 
new software developers to work in the metals division. At least another 2 development positions will be 
filled in July 2007, with further recruitment expected later in the year. 

Rated by CIMdata as having the world’s largest CAM focused headcount(1) , Planit has a strong 
commitment to ensuring its products are market leading in terms of functionality and quality. 

“These additional developers will enable us to continue our aggressive development schedule for 
EdgeCAM, as well as accelerate the development of Radan and Jobshop” commented Raf Lobato, 
Development Director for the metals division. 

(1) CIMdata NC Software and Related Services Market Assessment Report 2007 

Click here to return to Contents 

Events News 
400 WorkNC Users Attend G3 User Events 
17 July 2007 

Following the announcement of WorkNC G3, Sescoi’s third generation integrated CAM/CAD system, 
400 users recently attended a series of events held in Germany and across the USA, which also marked 
Sescoi’s 20th anniversary. Participants included representatives from major automotive manufacturers 
as well as some of Sescoi’s industry partners.  

WorkNC users learned about the new single ergonomic interface which combines design, analysis, 
machining and verification into one environment. Apart from the increased ease of use provided by the 
new user interface, advantages for the customer include easier and faster toolpath editing, new curve 
creation and modification facilities, and the ability to continue manipulating the part while toolpath 
calculations are progressing.  

Sescoi took the opportunity to demonstrate the new cutterpaths in WorkNC G3, which provide tool and 
holder collision avoidance. It also showed advanced functions such as the automatic machining of flat 
surfaces, trochoidal keyway cutting, and the new Z-Level Finishing algorithm, which generates a far 
more fluid tool trajectory. Advanced WorkNC users were particularly interested in the developments in 
5-axis machining, with new cutterpaths dedicated to the machining of blades and impellers. 
Enhancements to Auto 5 were also well received. These allow additional control over the tool’s 
movement by means of a guide surface.  

http://www.planit.com/
http://www.cimdata.com/publications/reports.html
http://www.sescoi.com/us/home/
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The user events provided an opportunity for users to exchange ideas and learn new techniques, such as 
the most productive way to use plunge roughing, and when to use trochoidal toolpaths.  
During the event in Frankfurt, Sescoi Germany announced the winner of its ‘WorkNC Innovation 
Award’. In a project protected by a confidentiality agreement, FOBOHA GmbH achieved overall time 
savings of 80% in the program preparation and milling of a component with complex undercut features. 
Jeff Jaje, Sescoi U.S. Marketing & Business Development Manager, said of the U.S. events held across 
Michigan, Ohio and Wisconsin, “Participants were highly enthusiastic about G3 and asking how soon 
they could migrate...” 

Click here to return to Contents 

Mastercam’s Latest CAD/CAM Tools Showcased at the American Manufacturing Expo 
June 2007 

CNC Software will be demonstrating the release of Mastercam X2’s Maintenance Release at the 
upcoming American Manufacturing Expo in booth # 230, September 18-20 at the Las Vegas Convention 
Center. This release introduces significant new capabilities, including improved toolpaths for high speed 
machining, multiaxis enhancements, and much more.  

Pencil Rest Material Optimization 
The high speed machining Pencil toolpath has been enhanced to provide much smoother motion with 
fewer retracts when used with rest material. Also, Mastercam can now calculate the appropriate number 
of offset passes needed, based on tool diameter.  

Core Roughing Trochoidal Controls 
Trochoidal motion in high speed toolpaths assists with the machining of harder materials. Trochoidal 
motion maintains an acceptable tool load, allowing feeds and speeds programming to be reliable. In 
MR1, Mastercam gives you the ability to control when and how the trochoidal motion occurs in a 
toolpath.  

Multiaxis Enhancements 
Mastercam’s 5-Axis Flowline toolpath has been enhanced to support undercuts. On complicated files 
where controlling the normal direction of the surfaces are cumbersome, Mastercam has an option that 
lets you either allow undercuts or ignore the surface normal direction, greatly simplifying the process. 

The Advanced Multiaxis toolpaths have also been enhanced to support solid geometry. When a solid 
model is present, Mastercam provides the option to select solid geometry.  

Viewsheets 
New to Mastercam, viewsheets will save time when working with multiple views or working with 
different levels at the same time. Viewsheets let you create different user-defined sheets consisting of 
the view orientation, zoom scale, and visible levels of the part. Bookmarks allow you to save a specific 
state inside the viewsheet and recall it later. Mastercam saves the current view orientation, zoom, and 
visible level information each time you move from one viewsheet to another.  

Additional Enhancements 

• Z Oscillation contour type has been added to minimize tool wear. Z Oscillation is especially 

http://www.mastercam.com/
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useful when cutting thinner materials or laminated materials.  

• The high speed Scallop toolpath has been enhanced to optimize toolpath retracts during shallow 
applications.  

• The high speed toolpaths have been modified to allow the user to control when automatic feeds, 
speeds, stepovers, and stepdowns are calculated. 

Click here to return to Contents 

New GibbsCAM 5-Axis Module Demonstrated at EMO 2007 
19 July 2007 

Gibbs and Associates, developer of GibbsCAM software for programming CNC machine tools, 
announced that a new GibbsCAM option, which supports 5-axis simultaneous milling, will be 
demonstrated at EMO 2007. The new GibbsCAM 5-Axis option further extends GibbsCAM’s existing 
machining capability and provides the user with a complete range of 5-axis simultaneous milling 
functionality. EMO is being held at the Deutsche Messe AG in Hannover, Germany on September 17-
22, 2007. Special promotional pricing for the GibbsCAM 5-Axis bundle will be announced at EMO.  
“We are seeing an increased use of 5-axis machining in production manufacturing,” states Bill Gibbs, 
founder and president of Gibbs and Associates. “Not only do 5-axis machine tools minimize the number 
of set-ups required to machine a part, but many of the models being created by today’s CAD systems 
contain geometry that can only be machined using 5-axis technology. Impellers, turbine blades, porting 
on cylinder heads, and wing spars are great examples of part geometries, which require 5-axis 
machining. In addition, many multi-task machining centers, such as Mazak’s Integrex E-series and Mark 
IV series, Mori Seiki’s NT series, Okuma’s MacTurn and Multus series, Doosan’s MX series, Nakamura 
Tome’s Super NTJ and Super NTJX series, and Index’s G series, incorporate B-axis live tooling to 
provide even more flexibility and versatility.” 
The new 5-Axis option introduces the following capabilities: 

• Multi-surface 5-axis roughing and finishing.  

• Multi-surface 5-axis flowline machining.  

• Surface edge 5-axis swarf cutting (trimming vacuum-formed parts) 

• Adaptable interface, based on part type strategy, shows only what is needed 

• Advanced gouge protection ensures safe cuts in even the most complex operations.  

• Complete control over entry/exit, cut-to-cut, and between cut moves.  
When combined with the GibbsCAM MTM option, the new GibbsCAM 5-Axis option is capable of 
supporting multi-task machining centers with articulated live tooling. The new 5-Axis option is also 
fully integrated with GibbsCAM’s Machine Simulation option allowing the user to virtually set-up and 
prove-out complex 5-axis programs off of the machine tool minimizing costly machine down time. The 
5-Axis option is also supported by GibbsCAM’s integration with CGTech’s VERICUT machine 
simulation application. 
“5-axis technology provides the user with the ultimate amount of control when applying tooling to a 
part,” explains Mr. Gibbs. “Because of this, collision avoidance, improved surface finish, and reduced 

http://www.emo-hannover.de/homepage_e
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tool wear are some of the numerous benefits realized. With the new 5-axis module, GibbsCAM users 
will not only be able to machine parts they couldn’t before, but may even be able to improve the 
machining of parts they could.” 
In addition to the new 5-axis enhancements, a number of 3-axis enhancements for GibbsCAM will also 
be demonstrated at EMO, offering the user an expanded range of 3-axis machining functionality. 
For more information about GibbsCAM, GibbsCAM’s production machining capabilities or to see 
GibbsCAM’s new 3- and 5-axis capabilities, go to the GibbsCAM stand, #G12 / Halle 6. Information 
about GibbsCAM is also available at the company’s website, http://www.gibbscam.com/. 

Click here to return to Contents 

Seemage offers Web Seminar titled Delivering New Savings in the Product Development Cycle 
19 July 2007 

Attend this webinar to learn more about Seemage’s “product information everyware” vision, which 
allows anyone to create critical product deliverables directly from 3D CAD models.  

You will learn how to use Seemage to:  

• Quickly and easily produce sophisticated animations, service procedures, technical illustrations 
and more  

• Easily integrate BOM into any product documentation  

• Work with common desktop tools and formats like Microsoft® Office®, web and PDF. 

Date: 
Thursday, July 19, 2007  
Time:  
10am Eastern Daylight Time, 7am PDT, 14:00 GMT, 15:00 British Summer Time (GMT+1)  
Registration: click here  
(or cut and paste this link into your browser if the link does not work:)  
http://meetingbridge.com/Seminar/registration.aspx?sessioncd=285747426 

Agenda:  
10:00am – 10:05am: 
Welcome and introductions 
10:05am – 10:15am:  
What does “product information everyware” mean for your business? - Chris Williams, CEO, Seemage 
Inc.  
10:15am – 10:45am:  
Seemage demonstration - Garth Coleman, Marketing Representative, Seemage Inc. 
10:45am – 11:00am: 
Q&A (an open teleconference in which we will answer and questions about Seemage)  

The webinar will be conducted online and via dial-in teleconference. After you register, you will receive 
an email with a link to the online portion of the meeting. If you have any questions, please contact 
webinar@3dmojo.com.  

http://www.gibbscam.com/
http://www.connectpress.com/tracking/links.php?clientid=seemagePRO_070717&link=3
http://www.connectpress.com/tracking/links.php?clientid=seemagePRO_070717&link=4
http://www.connectpress.com/tracking/links.php?clientid=seemagePRO_070717&link=5
mailto:webinar@3dmojo.com
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2007 ENOVIA A&D Forum:  Using PLM Solutions to Reduce Costs and Deliver Contracts On-Time 
July 2007 

Date: Thursday, September 13, 2007 
Time: 7:30am-8:30am: Registration, Breakfast and Networking 

8:30am-12:00pm: Forum 
12:00pm-1:00pm: Networking Lunch 

Location: Hanover Marriott 
1401 Route 10 East, Whippany, New Jersey 
Directions to the Hanover Marriott  

 

Contact: Events@MatrixOne.com   
Event Description: 
Whether you are involved in designing a commercial jetliner, devising next generation weapons 
systems, or sending a team to the moon, any successful program—no matter how complex—is the result 
of successful global collaboration between manufacturers and their partners. The A&D Product 
Lifecycle Management (PLM) solutions from ENOVIA were developed specifically to meet the 
specialized industry requirements necessary to integrate the people, ideas, and information to optimize 
project and product performance.  

ENOVIA can help you design more innovative solutions and deliver projects on-time, on-budget.  

Join us for a half-day event to hear directly how Aerospace and Defense companies use PLM to solve 
their organization's unique program development issues. Presentations include:  

"The Power of PLM Improves Every Phase of the Acquisition Lifecycle" 
Wayne Masterjohn, Supply Chain Management Expert, Strategic Business Solutions  
"Using PLM as a Strategy to Meet Program Goals On-time, On-budget" 
Stephen Shibel, A&D Industry Expert, Dassault Systèmes  

Forum Agenda 

Thursday, September 13, 2007 ~ Hanover Marriott ~ Whippany, New Jersey 

7:30am-
8:30am 

Registration, Breakfast and Networking 

8:30am-
12:00pm 

Program 

   2007 A&D Forum Welcome and Overview 
An overview of how PLM solutions offer unique advantages for A&D program 
management.  
Mike Adami-Sampson 

http://www.marriott.com/hotels/travel/ewrho-hanover-marriott/
http://www.marriott.com/hotels/maps/travel/ewrho-hanover-marriott/
mailto:events@matrixone.com?subject=2007 ENOVIA Aerospace and Defense Forum
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Vice President, ENOVIA A&D Product Strategy  

   "The Power of PLM Improves Every Phase of the Acquisition Lifecycle" 
A powerful global collaboration environment ensures rapid communication and 
integration of design between the customer, OEM, and subcontractors to make it all 
come together during final assembly and without the traditional issues that arise during 
the entire acquisition lifecycle. This is the power of PLM.  
Wayne Masterjohn 
Supply Chain Management Expert, Strategic Business Solutions  

   Networking Coffee Break  

   "Using PLM as a Strategy to Meet Program Goals On-time, On-budget" 
Find out how to more effectively manage global aerospace programs through 
streamlined product development and program launch processes using PLM solutions.  
Stephen Shibel 
Aerospace & Defense Industry Expert, Dassault Systèmes  

   Customer Case Studies: "Accelerating Product Development with PLM"  

   Wrap Up, Question & Answer Session 
Join our panel of presenters in a short, informal discussion and question and answer 
session.  

12:00pm-
1:00pm 

Networking Lunch 
Enjoy lunch and network with presenters and fellow attendees. 

| Register Now » 

Click here to return to Contents 

WorkNC G3 to be Launched in the UK at TCT 
18 July 2007 

Following its official release at EMO, Sescoi will be launching WorkNC G3 in the UK at TCT 2007 on 
26th and 27th September at the Ricoh Arena, Coventry. 
WorkNC G3 is the third generation of Sescoi’s CAM/CAD software and marks the 20th anniversary of 
the company. The software’s new integrated and ergonomic interface combines design, analysis, 
manufacture and verification into one environment, making it much easier and quicker to handle the 
most complex projects. 
Advances in machining include new algorithms for Z-Level Finishing and Flat Surface machining which 
offer fluid toolpaths and helicoidal movements between levels, ideal for high speed machining. 5-axis 
machining also benefits from the new smoother toolpaths, while its user interface has been enhanced so 
that it conforms to 3-axis machining methodology. WorkNC G3 additionally contains new 4-axis 
cutterpaths for blade machining, which consider the kinematics of the machine tool for optimum speed 

http://matrixone.ed4.net/profile/85/#reg
http://www.time-compression.com/x/exhibition.html
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and surface finish. 
VisuNC, the verification module in WorkNC, includes new capabilities for highlighting collided 
surfaces as well as warnings when the tool or holder moves closer to the surface than a specified 
distance. To achieve these improvements in WorkNC G3, VisuNC has higher levels of accuracy and 
speed, which cut verification times and pin point the location of a collision. 
Sescoi will also be demonstrating the latest version of MyWorkPLAN, its job management software. Its 
fast implementation and simple operation has been enhanced with the addition of modules for 
scheduling, stock control, advanced time management, purchasing and advanced bill of materials. 
MyWorkPLAN links to popular software packages such as Sage, Microsoft Project, and Excel allowing 
companies to make the best use of existing methods, data and skills. The software is ideally suited to 
custom manufactures such as rapid prototypers and toolmakers, helping them to operate more efficiently 
and cost effectively. Tailored to these types of applications, with the experience and knowledge that 
Sescoi has accumulated over its 20 years in business, MyWorkPLAN can make an important 
contribution to profitability. 
Visitors to TCT will be amongst the first in the UK to see for themselves how their businesses can be 
enhanced by combining the productivity improvements in WorkNC G3 with the business control 
possible with MyWorkPLAN. 

Click here to return to Contents 

Financial News 
Geometric announces Q1 FY08 Results:  Consolidated Operating Revenue up 56.6% and PAT up 
83.8% YoY 
16 July 2007 

Geometric Software Solutions announced its Q1 results for FY 2007-08. 

The Company recorded consolidated operating revenues of Rs 1129 Million for the quarter, an increase 
of 76.9% in US Dollar terms, and 56.6% in Rupee terms on a YoY basis. As compared to Q4FY07, 
operating revenues decreased by 1.3% in Dollar terms and 9.1% in Rupee terms. Net income on a 
consolidated basis was at Rs 116.5 Million, having grown 83.7% YoY and 11.4% over the previous 
quarter. 
Commenting on the results, Dr. Ravi Gopinath, CEO and MD said, “The marginal drop in our revenues 
on a sequential basis is the outcome of a lengthy sales cycle, project startup delays and our emphasis on 
securing business directly. However the combined value proposition of our extended PLM and global 
engineering offerings is demonstrating very good traction and we have closed new direct business of 
over 5 Million USD in Q1. This will manifest itself as billing in the next few quarters. The elements of 
our 3 year strategy are being implemented aggressively and the management team is focused on driving 
performance improvement across our operations.” 
Other income for the quarter was at Rs 135.3 Million. Mr. G. Ravishankar, CFO, said, “The Company 
follows the policy of covering major portion of its foreign exchange earnings, including the highly 
probable transactions. Significant appreciation of rupee coupled with the company’s policy of 
accounting for exchange gains on mark to market basis, in line with the ICAI guidelines, resulted in high 
other income. With effect from this quarter the company will move to hedge accounting policy in line 

http://www.sescoi.com/us/home/
http://www.geometricsoftware.com/
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with the international Accounting Standard and the proposed AS 30 by the ICAI.” 
The business mix has seen a drop in the products revenue share from 8% to 7.1%, and an increase in the 
engineering revenue share increased by 1%. There was no major change in the geographical mix of 
revenue. Offshore (including offsite) revenue as a percentage of total services revenue increased from 
43.3% to 45.9%. Revenue from software product companies comprised 33.6% of the total, recording an 
increase of 3.9% and industrial customers contributed 49.5% of revenues. 
The Company had 2628 employees as of June 30, 2007, including its subsidiaries. The gross addition in 
the number of employees in the quarter was 187. 
Highlights for the quarter: 

• Geometric signed an agreement with a leading Enterprise Solution company to support the 
development of their PLM solution. This relationship will provide Geometric a strategic entry 
point into the extended PLM space. 

• Modern Engineering won a contract for design and engineering services from one of the world’s 
largest Defense contractors. 

• Geometric won a project from an Asian auto major to build a CAD-centric PLM prototype 
solution with rich product configuration and BOM editing capabilities. 

• Geometric won a contract for PLM-PDM consulting and product enhancements from a global 
leader in Apparel and Fashion solutions. 

• Geometric acquired PLM adapters for enterprise integration and all existing related contracts 
from MeritSpring Technologies AG. These adapters will enable Geometric to broaden its 
offering in the PLM interoperability space by accelerating the creation of innovative, state of the 
art interoperability solutions and significantly expanding the markets. 

Click here to return to Contents 

IBM Reports 2007 Second-Quarter Results 
18 July 2007 

• Total revenues of $23.8 billion, up 9 percent as reported;  

• Global Services revenues up 10 percent, Software revenues up 13 percent;  

• Diluted earnings of $1.55 per share, including a gain from sale of Printing Systems; earnings per 
share were $1.50, up 15 percent without the gain;  

• Gross profit margin increased year to year for the 12th consecutive quarter.  
IBM announced second-quarter 2007 diluted earnings of $1.55 per share from continuing operations, 
including 5 cents per share for a pre-tax gain of $81 million relating to the sale of the Printing Systems 
Division (PSD), an increase of 19 percent as reported, compared with diluted earnings of $1.30 per share 
in the second quarter of 2006. Diluted earnings for the second-quarter 2007 were $1.50 per share, 
excluding this gain, an increase of 15 percent year over year.  
Second-quarter income from continuing operations was $2.3 billion, including the gain from the sale of 
PSD, compared with $2.0 billion in the second quarter of 2006, an increase of 12 percent. Without the 
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gain, income from continuing operations of $2.2 billion in the second quarter of 2007 increased $167 
million, or 8 percent versus the comparable period last year. Total revenues for the second quarter of 
2007 of $23.8 billion increased 9 percent (6 percent, adjusting for currency) from the second quarter of 
2006.  
"This quarter's strong revenue growth --- our best since 2001 --- underscores IBM's global capabilities, 
as well as the higher value that clients place on our expanding software product line and wide range of 
services offerings that are helping them transform their businesses," said Samuel J. Palmisano, IBM 
chairman, president and chief executive officer. "Our overall results again demonstrate the strength of 
our business model and our ability to achieve profitable growth and strong cash generation. Earlier this 
year we described to our investors IBM's objective for earnings per share growth through 2010. While 
this is a long-term goal, our first-half results represent solid progress on major elements of this roadmap, 
including earnings growth, margin expansion, and revenue growth in key areas: emerging markets, 
acquisitions and service oriented architecture opportunities."  
From a geographic perspective, the Americas' second-quarter revenues were $10.1 billion, an increase of 
6 percent as reported (5 percent, adjusting for currency) from the 2006 period. Revenues from 
Europe/Middle East/Africa were $8.2 billion, up 13 percent (6 percent, adjusting for currency). Asia-
Pacific revenues increased 10 percent (10 percent, adjusting for currency) to $4.6 billion. OEM revenues 
were $852 million, down 9 percent compared with the 2006 second quarter.  
Total Global Services revenues grew 10 percent (7 percent, adjusting for currency), led by growth in 
Asia Pacific. Global Business Services segment revenues, which benefited from strong client demand 
for SOA offerings and global delivery capabilities, increased 10 percent (8 percent, adjusting for 
currency) to $4.3 billion. Global Technology Services segment revenues increased 10 percent (7 percent, 
adjusting for currency) to $8.8 billion, with significant growth from existing clients. IBM signed 
services contracts totaling $11.7 billion, up 22 percent year over year, and ended the second quarter with 
an estimated services backlog, including Strategic Outsourcing, Business Transformation Outsourcing, 
Integrated Technology Services, Global Business Services and Maintenance, of $116 billion, an increase 
of $7 billion year to year.  
Revenues from the Systems and Technology segment totaled $5.1 billion for the quarter, up 2 percent 
(flat, adjusting for currency). Systems and Technology revenues from the System p UNIX server 
products increased 7 percent compared with the 2006 period and revenues from the System x servers 
increased 16 percent. Revenues from System z server products increased 4 percent compared with the 
year-ago period. Total delivery of System z computing power, which is measured in MIPS (millions of 
instructions per second), increased 45 percent, marking eight consecutive quarters of year-to-year MIPS 
growth. Revenues from the System i servers decreased 15 percent. Revenues from System Storage 
increased 6 percent and revenues from Microelectronics decreased 9 percent.  
Revenues from the Software segment were $4.8 billion, an increase of 13 percent (9 percent, adjusting 
for currency) compared with the second quarter of 2006. Revenues from IBM's middleware products, 
which primarily include WebSphere, Information Management, Tivoli, Lotus and Rational products, 
were $3.7 billion, up 16 percent versus the second quarter of 2006. Operating systems revenues of $568 
million increased 2 percent compared with the prior-year quarter.  
For the WebSphere family of software products, which facilitate customers' ability to manage a wide 
variety of business processes using open standards to interconnect applications, data and operating 
systems, revenues increased 28 percent. Revenues for Information Management software, which enables 
clients to leverage information on demand, increased 21 percent. Revenues from Tivoli software, 
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infrastructure software that enables clients to centrally manage networks including security and storage 
capability, increased 33 percent, and revenues for Lotus software, which allows collaborating and 
messaging by clients in real-time communication and knowledge management, increased 12 percent 
year over year. Revenues from Rational software, integrated tools to improve the processes of software 
development, increased 11 percent compared with the year-ago quarter.  
Global Financing segment revenues increased 4 percent (1 percent, adjusting for currency) in the second 
quarter to $597 million.  
The company's total gross profit margin was 41.8 percent in the 2007 second quarter compared with 
41.2 percent in the 2006 period -- the 12th consecutive quarter of year-to-year increase.  
Total expense and other income increased 11 percent to $6.8 billion compared with the prior-year 
period, and increased 12 percent without the gain from the PSD sale. SG&A expense increased 15 
percent to $5.6 billion. RD&E expense increased 1 percent compared with the year-ago period. 
Intellectual property and custom development income increased to $246 million compared with $188 
million a year ago. Other (income) and expense contributed income of $253 million in the second 
quarter of 2007, including the gain from the PSD sale, versus income of $196 million in the second 
quarter of 2006. Without the benefit, other (income) and expense contributed income of $172 million in 
the quarter.  
IBM's effective tax rate in the second-quarter 2007 was 28.0 percent compared with 30.0 percent in the 
second quarter of 2006. Excluding the impact of the gain from the PSD sale, the second- quarter 2007 
tax rate was 28.5 percent compared with 30.0 percent in the year-ago quarter.  
Shares repurchased in the second quarter were approximately $14.6 billion, including $12.5 billion 
executed through accelerated share repurchase agreements in May. The repurchases are part of the $15 
billion authorization for the company's stock repurchase program approved by the IBM board of 
directors on April 24.  
The weighted-average number of diluted common shares outstanding in the second-quarter 2007 was 
1.46 billion compared with 1.56 billion shares in the same period of 2006. As of June 30, 2007, there 
were 1.36 billion basic common shares outstanding.  
Debt, including Global Financing, totaled $34.7 billion, compared with $22.7 billion at year-end 2006. 
From a management segment view, the non-global financing debt-to-capitalization ratio was 46.7 
percent at the end of June 30, 2007, reflecting increased financial leverage associated with the 
accelerated share repurchase agreements. Global Financing debt increased $658 million from year-end 
2006 to a total of $22.9 billion, resulting in a debt-to-equity ratio of 7.0 to 1.  

Year-To-Date 2007 Results  
Income from continuing operations for the six months ended June 30, 2007 was $4.1 billion, including 
the gain for the sale of PSD, compared with $3.7 billion in the year-ago period. Diluted earnings per 
share from continuing operations were $2.75 compared with $2.37 per diluted share for the 2006 period. 
Without the gain, income from continuing operations for the six months ended June 30, 2007 was $4.0 
billion, or $2.70 per diluted share. Revenues from continuing operations for the six-month period totaled 
$45.8 billion, an increase of 8 percent (5 percent, adjusting for currency) compared with $42.5 billion 
for the six months of 2006.  

Presentation of Information in this Press Release  
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In an effort to provide investors with additional information regarding the company's results as 
determined by generally accepted accounting principles (GAAP), the company has also disclosed in this 
press release the following non-GAAP information which management believes provides useful 
information to investors:  
IBM Results - certain financial results adjusted for the gain associated with the divestiture of the 
Printing Systems business, adjusting for currency (i.e., at constant currency).  
The rationale for management's use of non-GAAP measures is included as part of the supplementary 
materials presented within the second- quarter earnings materials. These materials are available on the 
IBM investor relations Web site at http://www.ibm.com/investor and are being included in Attachment 
II ("Non-GAAP Supplementary Materials") to the Form 8-K that includes this press release and is being 
submitted today to the SEC.  

Conference Call and Webcast  
IBM's regular quarterly earnings conference call is scheduled to begin at 4:30 p.m. EDT, today. 
Investors may participate by viewing the Webcast at http://www.ibm.com/investor/2q07. Presentation 
charts will be available on the Web site prior to the Webcast.  

Click here to return to Contents 

Moldflow to Release Fourth Fiscal Quarter and Full Fiscal 2007 Year Financial Results on August 
7, 2007 
19 July 2007 

Moldflow announced that it expects to release its fourth fiscal quarter and full fiscal 2007 year financial 
results on August 7, 2007. In addition, the Company will hold a conference call conducted by Roland 
Thomas, president and CEO, and Gregory Magoon, executive vice president of finance and CFO at 
11:00 a.m. Eastern time to discuss fourth quarter and full fiscal 2007 results.  

What: Moldflow Fourth Quarter and Full Fiscal 2007 Earnings Conference Call  

When: 8/7/07 at 11:00 a.m. Eastern time  

Where: http://www.moldflow.com  

Click on Investors, then Audio Presentations  

The conference call dial-in number is 877-314-4022, Conference ID #10140446. The call will be 
recorded with replay (dial-in # 800-642-1687, PIN# 10140446) which will be available until August 14, 
2007. 

Click here to return to Contents 

SAP Announces Preliminary 2007 Second Quarter and Six Months Results 
19 July 2007 

SAP AG announced its preliminary financial results for the second quarter and six months ended June 
30, 2007. 
HIGHLIGHTS - Second Quarter 2007 

http://www.ibm.com/investor
http://www.ibm.com/investor/2q07
http://www.moldflow.com/
http://www.shareholder.com/moldflow/index.cfm
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Revenues 

• Software and software related service revenues for the second quarter of 2007 were euro 1.71 
billion (2006: euro 1.48 billion), which is an increase of 16% (19% at constant currencies (1)) 
compared to the second quarter of 2006. 

• Software revenues for the second quarter of 2007 were euro 715 million (2006: euro 604 
million), representing an increase of 18% (21% at constant currencies (1)) compared to the 
second quarter of 2006. 

• Total revenues were euro 2.42 billion for the 2007 second quarter (2006: euro 2.20 billion), 
which represented an increase of 10% (14% at constant currencies (1)) compared to the same 
period of 2006. 

Income 

• Operating income for the second quarter of 2007 was euro 577 million (2006: euro 524 million), 
which was an increase of 10% compared to the second quarter of 2006. 

• The operating margin for the 2007 second quarter was 23.8%, which was down slightly from the 
23.9% operating margin reported for the second quarter of 2006 due to investments of 
approximately euro 30 million to address new untapped segments in the midmarket. 

• Net income for the 2007 second quarter was euro 449 million (2006: euro 415 million), or euro 
0.37 per share (2006: euro 0.34 per share), representing an increase of 8% compared to the 
second quarter of 2006. Second quarter 2007 net income and earnings per share were positively 
impacted by an effective tax rate of 25.8%. As in the second quarter of 2006, the effective tax 
rate was partly influenced by non-recurring tax effects. 

Core Enterprise Applications Vendor Share (2) 
SAP continued to gain share in the second quarter of 2007, marking the sixth consecutive quarter of 
share gains. Based on software and software related service revenues on a rolling four quarter basis, 
SAP's worldwide share of Core Enterprise Applications vendors (2), which account for approximately 
$35.3 billion in software and software related service revenues as defined by the Company based on 
industry analyst research, increased to 26.0% for the four quarter period ended June 30, 2007 compared 
to 25.1% for the four quarter period ended March 31, 2007 and 23.0% for the four quarter period ended 
June 30, 2006, representing a the year-over-year share gain of 3 percentage points. 
Also, the Company reported that its midmarket business increased to 32% of order entry for the rolling 
four quarter period ended June 30, 2007. (3) 
"The second quarter was an excellent quarter for SAP with double digit growth in all regions, and we 
continued to gain share against core enterprise application vendors," said Henning Kagermann, CEO of 
SAP AG. "Our performance demonstrates our global strength. For the remainder of the year we plan to 
build upon our first half success by further expanding the adoption of our Enterprise Services Oriented 
Architecture (ESOA) and growing our already leading presence in the midmarket." 

HIGHLIGHTS - Six Months 2007 
Revenues 

• Software and software related service revenues for the first six months of 2007 were euro 3.23 
billion (4) (2006: euro 2.87 billion), which is an increase of 13% (17% at constant currencies (1)) 
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compared to the first six months of 2006. 

• Software revenues for the 2007 first half were euro 1.28 billion (4) (2006: euro 1.12 billion), 
representing an increase of 14% (19% at constant currencies (1)) compared to the 2006 first half. 

• Total revenues were euro 4.59 billion for the first half of 2007 (2006: euro 4.24 billion), which 
represented an increase of 8% (12% at constant currencies (1)) compared to the same period of 
2006. 

Income 

• Operating income for the 2007 first half was euro 1.01 billion (2006: euro 933 million), which 
was an increase of 8% compared to the 2006 first half. 

• The operating margin for the 2007 six month period was 22.0%, which was flat compared to the 
same period last year due to investments of approximately euro 50 million to address new 
untapped segments in the midmarket. 

• Net income for the 2007 first half was euro 759 million (2006: euro 697 million), or euro 0.63 
per share (2006: euro 0.57 per share), representing an increase of 9% compared to the same 
period of 2006. First half 2007 net income and earnings per share were positively impacted by a 
second quarter effective tax rate of 25.8%. As in the second quarter of 2006, the effective tax rate 
was partly influenced by non-recurring tax effects. 

Cash Flow 
Operating cash flow for the first six months of 2007 was euro 1.02 billion (2006: euro 977 million). Free 
cash flow (1) for the 2007 six month period was euro 822 million (2006: euro 846 million), which was 
18% of total revenues (2006: 20%). At June 30, 2007, the Company had euro 2.8 billion in cash and 
cash equivalents and short term investments (December 31, 2006: €3.3 billion). 

Share Buy-Back 
In the second quarter of 2007, the Company bought back 4.6 million shares at an average price of euro 
36.62 (total amount: euro 167 million). This compares to 12.5 million shares (total amount: euro 515 
million) bought back in the second quarter of 2006. Of the total shares purchased in the first quarter of 
2007, approximately 0.8 million shares were used to serve exercises under SAP's share based 
compensation programs. The number of shares bought back in the second quarter of 2007 represented 
0.36% of the total shares outstanding. As of June 30, 2007, the Company held Treasury stock in the 
amount of 62.0 million shares (approximately 4.9% of total shares outstanding) at an average price of 
euro 35.43. In the first half of 2007 the company invested euro 505 million buying back approximately 
14.2 million shares at an average price of euro 35.63. Given the Company's strong free cash flow 
generation, SAP plans to spend a similar amount for share buy-backs in 2007 as it did in 2006 under its 
current share buy-back authorization. All prior year share related numbers above have been adjusted to 
account for the capital share increase that took effect in December 2006 that effectively increased the 
number of shares outstanding four-fold. 

BUSINESS OUTLOOK 
The Company continues to provide the following outlook for the full-year 2007 as described in its 
January 24th, 2007 fourth quarter results press release. 

• The Company expects full-year 2007 software and software related service revenues to increase 
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in a range of 12% - 14% at constant currencies (1) compared to 2006 growth of 12% at constant 
currencies (1). 

• In order to address additional growth opportunities in new, untapped segments in the midmarket, 
the Company will invest an additional euro 300 million - euro 400 million over eight quarters to 
build up a new business, of which approximately euro 50 million was already invested over the 
first two quarters of 2007. Depending on the exact timing of these accelerated investments, this 
is equivalent to the Company reinvesting approximately one to two percentage points of margin 
in 2007 into additional future growth opportunities. 

Therefore, the Company expects the full-year 2007 operating margin to be in the range of 26.0% to 
27.0% compared to the 2006 operating margin of 27.3%. -- The Company is projecting an effective tax 
rate of 32.5% - 33.0% for 2007. 

Regional Performance - Second Quarter 2007 
Second Quarter 2007 Software and Software Related Service Revenues by Region (in € millions, unaudited) 
SAP Group  

 
Software & SW 
Related Service 
Revenues Q2 2007 

Software & SW 
Related Service 
Revenues Q2 2006 

Change % Change 
Constant Currency 
%Change 

Total 1,707 1,477 +230 +16% +19% 

EMEA 916 789 +127 +16% +17% 

Asia Pacific Japan 222 179 +43 +24% +29% 

Americas 569 509 +60 +12% +18% 

Second Quarter 2007 Software Revenues by Region (in € millions, unaudited) 
SAP Group  

 
Software Revenues 
Q2 2007 

Software Revenues 
Q2 2006 

Change % Change 
Constant Currency 
%Change 

Total 715 604 +111 +18% +21% 

EMEA 350 286 +64 +22% +23% 

Asia Pacific Japan 107 84 +23 +27% +31% 

Americas 258 234 +24 +10% +15% 

Second Quarter 2007 Total Revenues by Region (in € millions, unaudited) 
SAP Group  

 Revenues Q2 2007 Revenues Q2 2006 Change % Change 
Constant Currency 
%Change 

Total 2,424 2,195 +229 +10% +14% 

EMEA 1,267 1,136 +131 +12% +12% 

Asia Pacific Japan 304 254 +50 +20% +25% 

Americas 853 805 +48 +6% +12% 
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Regional Performance – Six Months 2007 
Six Months 2007 Software and Software Related Service Revenues by Region (in € millions, unaudited) 
SAP Group  

 

Software & SW 
Related Service 
Revenues Six Mos 
2007 

Software & SW 
Related Service 
Revenues Six Mos 
2006 

Change % Change 
Constant Currency 
%Change 

Total 3,226 2,865 +361 +13% +17% 

EMEA 1,668 1,477 +191 +13% +14% 

Asia Pacific Japan 419 369 +50 +14% +19% 

Americas 1,139 1,019 +120 +12% +20% 

Six Months 2007 Software Revenues by Region (in € millions, unaudited) 
SAP Group  

 
Software Revenues 
Six Mos 2007 

Software Revenues 
Six Mos 2006 

Change % Change 
Constant Currency 
%Change 

Total 1,278 1,118 +160 +14% +19% 

EMEA 587 506 +81 +16% +17% 

Asia Pacific Japan 184 154 +30 +19% +25% 

Americas 507 458 +49 +11% +18% 

Six Months 2007 Total Revenues by Region (in € millions, unaudited) 
SAP Group  

 
Revenues Six Mos 
2007 

Revenues Six Mos 
2006 

Change % Change 
Constant Currency 
%Change 

Total 4,590 4,236 +354 +8% +12% 

EMEA 2,348 2,142 +206 +10% +10% 

Asia Pacific Japan 571 510 +61 +12% +18% 

Americas 1,671 1,584 +87 +5% +13% 

KEY EVENTS – Second Quarter 2007 

In the second quarter of 2007, SAP announced major contracts in all key regions: Banco Columbia, City 
of San Diego, Colgate-Palmolive, Enbridge, Gerdau Acos Longos, Maxim Integrated Products, 
Mexichem, Sandisk in the Americas; DSG international, Edeka, Federalnaya, Gas Natural Informatica, 
HSH Nordbank, QinetiQ, Surgutneftegaz in EMEA; Australian Post, China Petroleum & Chemical, 
Konica Minolta, Kracie, Tokuyama, Tokyo Electron in Asia Pacific Japan. 

A major milestone in the second quarter was the signature of a Global Enterprise Agreement with 
Colgate-Palmolive. SAP has been Colgate's trusted advisor and strategic software partner since 1994. 
Colgate has deployed almost the entire SAP suite so that at present the vast majority of Colgate's 
business is being supported by SAP software. With this agreement SAP and Colgate document their 
mutual interest to continue their highly successful journey to an enterprise service enabled destination 
architecture at Colgate. 
On June 20, SAP and IDS Scheer announced the expansion of their global reseller agreement for IDS 
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Scheer's ARIS Platform. In response to growing customer demand, SAP will now globally resell 
additional IDS Scheer ARIS software packets for managing business processes that are marketed under 
the name "SAP Enterprise Modeling Applications by IDS Scheer". 
On June 13, SAP and Visiprise announced a joint worldwide offering to help discrete manufacturers 
manage the complex manufacturing processes that define their business. Available today, SAP will 
resell and market the Visiprise Manufacturing product under the name "SAP® Manufacturing Execution 
by Visiprise." 
Building upon the success of its North American partnership, SAP announced on June 11 a worldwide 
expansion of its current reseller agreement with Vistex Inc., a leading provider of embedded solutions 
that extend the core value of SAP application functionality. In response to increasing global market 
demand, SAP has agreed to resell Vistex solutions worldwide, marketed under the names "SAP® 
Paybacks and Chargebacks by Vistex" and "SAP® Incentive Administration by Vistex". 
On June 8, SAP announced the opening of the "SAP Co-Innovation Lab" at SAP Labs U.S. in Palo Alto, 
California. The SAP Co-Innovation Lab will offer a hands-on environment for SAP, independent 
software vendors (ISVs), system integrators (SIs) and technology partners to work together with 
customers around current and future technologies. Founding sponsors of the SAP Co-Innovation Lab 
include Cisco, HP, Intel and NetApp. 
On June 4, SAP announced it had joined "3C - Combat Climate Change," a business leaders' initiative 
seeking to deeply ingrain climate issues vinto the world of markets and trade. SAP is the first enterprise 
software company to join the roster of more than 40 signatory companies from 11 of the G8 +5 
countries. 
Continuing to deliver on its commitment to fuel innovation in the utilities industry, SAP announced on 
May 21 the formation of the industry value network (IVN) for utilities. The network will bring together 
customers and partners - including leading utilities companies, independent software vendors (ISVs), 
systems integrators (SIs) and technology vendors - with SAP to address key business challenges and 
solutions for the utilities industry. 
At SAPPHIRE '07 in Vienna in May, SAP announced the acquisition of Wicom Communications and 
MaxWare. 
At SAPPHIRE '07 in Vienna, SAP additionally announced strategic partnerships with Sungard for 
Enterprise SOA, with Novell for Linux support and with Microsoft for MS SQL Server. Furthermore, 
SAP introduced SAP® GRC Risk Management, a portfolio of solutions for governance, risk and 
compliance. More than 8,000 partners and customers attended SAPPHIRE '07 Vienna. 
At SAP AG's annual general meeting of shareholders, held in Mannheim on May 10, 2007, shareholders 
approved a dividend for 2006 of euro 0.46 per ordinary share. This is a 27% increase over the previous 
year's dividend. SAP paid out a total of about euro 556 million (previous year: euro 447 million), which 
equates to a dividend payout ratio of approximately 30% of SAP's net income. 
On May 8, SAP announced the acquisition of OutlookSoft Corporation. With the strategic acquisition, 
SAP extends its leadership in delivering comprehensive solutions to CFOs spanning Enterprise Resource 
Planning (ERP), Governance, Risk and Compliance (GRC) and Corporate Performance Management 
(CPM). 
At SAPPHIRE '07 in Atlanta in April, the Company's executives detailed new tools and strategies such 
as a road map for a next wave of SAP NetWeaver innovations, a new on-demand application for 
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electronic billing, a new appliance for Duet software together with its partners HP and Microsoft as well 
as an extended road map for Duet. Approximately, 15,000 customers and partners participated in 
SAPPHIRE '07 Atlanta. 
At SAPPHIRE '07 in Atlanta, SAP also announced its collaboration on a new enterprise learning 
product with partner Adobe. SAP Enterprise Learning creates a unique learning environment through the 
combination of SAP Learning Solution with "Adobe Acrobat Connect Professional". 
 On April 18, SAP announced that members of the industry value network (IVN) for banks - which 
brings together SAP, banks and non-banks to collaboratively develop solutions for the banking industry 
- have formed an expanded definition group to co-innovate and create global standards for enterprise 
service-oriented architecture (enterprise SOA). 
On April 18, SAP announced that it would further extend its expertise and market leadership in industry 
solutions, with 11 new industry forums being added to the rapidly growing Business Process Expert 
Community. In addition to the existing consumer products industry forum, SAP has added forums for 
the public sector, chemicals, higher education and research, defense, healthcare, life sciences, oil and 
gas, mining and metal, industrial machinery and components, utilities, and retail industries. 
On April 10, SAP announced further measures in the merger of its European field operations into a 
single region for Europe, the Middle East and Africa (EMEA), addressing the increasingly transnational 
nature of business processes among its large-enterprise and midmarket customers in Europe. Erwin 
Gunst, Corporate Officer and member of SAP's Executive Council, now leads the entire EMEA region. 

Webcast/Supplementary Financial Information 
SAP senior management will host a financial analyst and investor presentation in London today at 1:00 
PM (CET) / 12:00 PM (GMT) / 7:00 AM (Eastern) / 4:00 AM (Pacific). The conference will be web cast 
live on the Company's website at http://www.sap.com/investor and will be available for replay purposes 
as well. Supplementary financial information pertaining to the quarterly results can be found at 
http://www.sap.com/investor. 
For footnotes please visit: http://www.sap.com/company/press/press.epx?pressid=8035  

Click here to return to Contents 

Satyam Posts 27 % YoY Revenue Growth; Revises Revenue Guidance Upwards 
20 July 2007 

Satyam announced the audited results of the company for the quarter ended June 30, 2007 (Q1).  

Consolidated Indian GAAP Highlights  

• Revenue was Rs.1830 crore; a YoY increase of 26.8% and a sequential increase of 2.9%.  

• Volume growth for the quarter was 9.5%.  

• Net Profit after Tax was Rs. 378 crore; a YoY increase of 6.8% and a sequential decrease of 
3.9%.  

• EPS was Rs. 5.67; a YoY increase of 4.3% and a sequential decrease of 5.2%.  

• EBITDA margin for the quarter was 22.4%. 

http://www.sap.com/investor
http://www.sap.com/investor
http://www.sap.com/company/press/press.epx?pressid=8035
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US GAAP Highlights  

• Revenue was US$ 452.3 mn; up 40.3 % YoY and 10% sequentially.  

• Net Income was $ 93.1 mn; YoY increase of 23.3% and a sequential increase of 7.9%.  

• Basic earning per ADS for the quarter was US$ 0.28; increase of 20.3% YoY and up 6.4% 
sequentially.  

• Operating margins (EBIT) was 19.9%.  
Commenting on the results, Mr. B. Ramalinga Raju, founder and chairman - Satyam, said, “Overall, it 
was a strong first quarter performance, and a good beginning to FY08—a year when Satyam’s total 
income will exceed the US$2billion mark.”  

Other Highlights  
The parent company ended the quarter with 38,386 associates, an addition of 2,716 associates including 
1,298 trainees for Q1 08. The number of associates including the subsidiaries and joint ventures stood at 
42,347.  

Attrition on a trailing twelve months basis fell to 14.9% from 15.7% in Q4 FY07.  

“ Strong volume growth and increased revenue productivity along with operational efficiencies helped 
us mitigate margin challenges posed by an unprecedented 7% rupee appreciation during the quarter,” 
said Srinivas Vadlamani, chief financial officer, Satyam.  

Business Outlook  
For fiscal 2008, under US GAAP, revenue is expected to be between US$1.96 bn and US$1.98 bn, 
implying a growth rate of 34.0% to 35.5% over fiscal 2007. Basic earning per ADS for fiscal 2008 is 
expected to be between US$ 1.17 and US$ 1.19, implying a growth rate of 28.3% - 29.7% over fiscal 
2007.  

Corresponding revenue growth under Indian GAAP consolidated is expected to be between 21.1% and 
22.5%. EPS for the full year is expected to be between Rs. 24.14 and Rs. 24.46, implying a growth rate 
of 12.5% – 14.0%.  

For Q2 FY 2008, under US GAAP, revenue is expected to be between US$ 477.2 mn and US$ 479.4 
mn, implying a growth rate of 5.5% to 6.0%. Basic earning per ADS for Q2 08 is expected to be US$ 
0.26.  

For Q2 FY 2008, under Indian GAAP consolidated, corresponding revenue growth rate is expected to be 
between 4.7% and 5.2%. EPS for the Quarter is expected to be between Rs. 5.36 and Rs. 5.41. 

Key Business Achievements 
Satyam added 29 new customers in the quarter including 2 US Fortune 500 corporations 

Mr. Raju said, “Other first quarter highlights included revenue growth across all verticals and similar 
achievements in our service offerings and regions. Engineering Services and Infrastructure Management 
Services grew by 14% and 36%, respectively, validating significant investments in these areas over the 
past several years. Expansion in these services is over and above accelerated growth in Consulting and 
Enterprise Business Solutions, which grew by 15% in Q1—another strong showing for a practice that 
has grown swiftly and steadily for a long time. In addition, our focus on maximizing customer value by 
delivering integrated business solutions and by partnering with them in their business transformation has 
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resulted in stronger relationships. It has also led to an increase in strategic engagements.”  
Some of the prominent customer additions were a leading US chemical manufacturer, one of the world’s 
largest manufacturers of fiberglass and related products, and Australia’s largest transportation company. 
Satyam is working to provide high-end design, computer-aided engineering (CAE), analysis, product 
lifecycle management, and other services for the world's leading business, special-mission, and trainer 
aircraft manufacturer.  
Satyam provided a directional roadmap and an IT strategy recommendation for a large American bank 
to globalize their Shared Services Group.  
Satyam led one of India’s largest retail bank’s foray into internet banking by successfully rolling out an 
Internet Banking solution. Currently over 3500 branches are Internet Banking enabled providing a 
seamless internet front end to a variety of backend banking. 
Satyam bagged an infrastructure management contract with a global FMCG company for Managed Data 
Center support services for their Data Centers in the US, and Europe.  

Nipuna Highlights 
For Q1 2008, Nipuna posted revenue of US$ 11.93 mn and a net loss of US$ 2.02 mn. The revenue 
guidance for fiscal 2008 is US$ 61 mn, a growth of 60% over the previous year. 
Nipuna has won two strategic deals in the research and consulting space towards guiding the strategic 
department of a large oil and gas exploration company to formulate a merger, acquisition and divestment 
department function and to conduct supplier research across IT services for its procurement department 

Key Awards and Recognitions in this Quarter 
Satyam wins Partner of Year Award from Oracle 

Satyam won “Partner of the Year 2007 award for Acquired Applications” from Oracle. The award 
recognizes Satyam’s capabilities in building new competencies in quick time and ability to add value to 
the partnership and customers across Oracle family of products. 
Satyam wins VIP award from Computer Associates 

Satyam is the Winner of CA’s Business Service Optimization (BSO) business unit’s VIP (Vision, 
Impact, Progress) Award in the IMPACT category. The Impact Award recognizes demonstrable and 
measurable results from improved IT, especially in terms of productivity, financial benefits, quality 
improvements and/ or customer satisfaction. 
Satyam wins “Citizenship Partner of the Year” award from Microsoft 

Satyam Computer Services Ltd., was adjudged as the Winner of the “Citizenship Partner of the Year” 
award at the Microsoft Worldwide Partner Conference Awards. The Citizenship Partner of the Year 
award recognizes exceptional partners that have made a sustained commitment to society and their 
communities and can demonstrate the impact of their work. Satyam’s “Emergency Management & 
Research Institute” (EMRI) a solution offering from the Satyam Healthcare Providers industry practice, 
was recognized for superior technology and innovation in Citizenship. 

Click here to return to Contents 

http://www.satyam.com/
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Implementation Investments 
Aerospace Division of Ishikawajima-Harima Heavy Industries Selects MSC.Software's MD Nastran 
to Improve Rotor Dynamics Analysis Studies 
16 July 2007 

MSC.Software announced that the Aerospace Division of Ishikawajima-Harima Heavy Industries Co., 
Ltd. (IHI), a leading manufacturer of jet engines, has selected MSC.Software's industry standard, multi-
discipline analysis solver MD Nastran to perform rotor dynamics analysis for the development of jet 
engines. 
In the field of aeronautics, improvements in safety and reliability combined with reduction of noise and 
emission must be considered when developing jet engines. Since manufacturers face increasing 
pressures to deliver market-ready products in a low-cost, timely manner, faster development time is 
strongly encouraged. MSC.Software's multi-discipline analysis solver MD Nastran helps to streamline 
the analysis of fuselage-engine integration in the jet engine development process. By using MD 
Nastran's rotor dynamics feature, which can simulate the vibration specific to body of rotation and 
engine vibration, the safety and durability of jet engines can be significantly improved. 
"It is a huge advantage for us that MD Nastran includes a rotor dynamics feature as this is crucial for 
aircraft manufacturers," said Masaharu Shinozaki, general manager of the structure and heat transfer 
technology group at IHI Aerospace Division. "Adoption of MD Nastran multi-discipline analysis code 
has reduced the cost to develop in-house software, and as a result, we are able to focus on development." 
"We are very pleased to see IHI adopt the multi-discipline approach for simulation for mission critical 
systems such as jet engines," said Toru Kawaguchi, president, MSC.Software Ltd. Japan. "MD Nastran's 
rotor dynamics capabilities provide IHI with an integrated platform to perform both durability runs as 
well as safety checks on these complex dynamic systems." 

About MD Nastran Rotor Dynamics 
MD Nastran Rotor Dynamics is a cooperative effort between NASA, Boeing, major Boeing partners and 
major aircraft manufactures, and MSC.Software to enable collaboration between jet engine and airframe 
manufacturers. For more information, please visit: 
http://www.mscsoftware.com/press/press.cfm?pid=946&Div_ID=1&non=1  

Click here to return to Contents 

AVEVA Announces New Contract With Leading Korean Marine Company 
16 July 2007 

AVEVA announced its win of a new contract with leading Korean shipbuilder, SLS Shipbuilding Co. 
Ltd. in Gyeongnam.  
SLS Shipbuilding Co. Ltd. is one of Korea's oldest and leading shipyards, internationally recognised as a 
highly specialised constructor of medium sized vessels and chemical tankers. The group has contracts to 
manufacture up to 18 of the region's chemical tankers and ships in 2007, with plans to produce an 
additional 30 vessels in 2010. The company seeks to become a world leader in the production of 
medium sized product and chemical tankers.  

http://www.ihi.co.jp/index.html
http://www.mscsoftware.com/press/press.cfm?pid=946&Div_ID=1&non=1
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Jae Woo Son, Chief Research Engineer, SLS says, "For over 60 years, SLS has been committed to 
becoming one of the world's top class shipbuilders of MR-sized vessels and chemical tankers. Today's 
competitive global marketplace necessitates production excellence, operational efficiency and 
technological advantage to stay ahead. For this reason, we have engaged AVEVA's expertise in marine 
engineering solutions to support our operational and technological needs."  
Peter Finch, President, AVEVA Korea-Japan Division says, "We are proud to announce our latest 
alliances with one of Korea's leading marine companies - SLS Shipbuilding Co. Ltd. With AVEVA 
Marine, this company has the advantage of working with a portfolio of integrated design and production 
products combined with open and flexible lifecycle management solutions that provide the fastest, most 
productive and risk-free way to design, build and operate large marine projects.  
Mr. Finch continues, "Given the nature of the marine engineering environment, marine projects often 
carry various complexities in their outfitting and design systems. With AVEVA's solutions our aim is to 
provide our clients with the best tools from the onset and throughout all stages of the production 
lifecycle in the fastest, most efficient and risk-free manner so that they can continue to stay competitive, 
highly effective and profitable in meeting the demands of an ever changing global marketplace."  

Click here to return to Contents 

Catalog Data Solutions Announces 50% annual Growth Rate 
17 July 2007 

Catalog Data Solutions (CDS) announced that its second quarter (Q2) sales in 2007 increased by 50% 
over the second quarter last year. In Q2 2007, the company's new and repeat customers included 
Sofasco, Midwest Controls, Emerson Power Transmission, ASCO Valve, Ohio Nut and Bolt, Gates 
Fluid Power, Captive Fasteners, PTC, SPX Hytec, J.W. Winco, Stock Drive Products/Sterling 
Instrument. 

"By providing downloadable 3D CAD models of your products, you save design engineers valuable 
time and make it easier for your products to be selected over your competitors' products. In return your 
parts are 'locked and loaded' into new designs, so you will enjoy sales in proportion to the sales success 
of those designs," said John Major, CEO, Catalog Data Solutions. "The first step is to get your part 
models online, the second to ensure they are easily found - both by specification/attribute-based catalog 
search on your web site and in design engineering portals. This is the best business-to-business (B2B) 
ecommerce lead generation available for industrial suppliers - the process reaches the true decision 
maker, the design engineer, ahead of the traditional buying process - and buyers rarely change what the 
engineer has spec'd." 

J.W. Winco CEO, John M. Winkler said, "Since implementing 3D CAD downloads we have averaged 
over 850 downloads/month from our 18,000 CAD model library. Already 60% of our sales leads are 
from CAD models and 40% from traditional marketing. CAD download sales leads convert to sales at a 
higher rate and even more importantly they convert faster. And the cost per lead from CAD downloads 
is less than 10% of the average cost per lead from traditional marketing. We're delighted to have already 
achieved so great an ROI on a very modest outlay." 

Click here to return to Contents 

http://www.catalogdatasolutions.com/
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CoCreate Announces 30% Increase in New Customer Acquisition 
19 July 2007 

CoCreate Software, Inc. announced a 30 percent increase in the number of new customers in the first 
half of the 2007 fiscal year over the same period last year. 
High-tech electronic and machinery companies recently adopting the CoCreate OneSpace Suite include 
leading brands like NEC LCD Technologies, Ltd., Apic Yamada Corporation, Olma Srl, Phizero Srl, 
Sa.Res. Spa, Scamm Srl, and Zani Spa, in addition to small to mid-size businesses across all regions. 
European growth is exceptionally strong with the addition of companies producing complex, specialized 
machinery. These companies are strongly aligned to the benefits of a Dynamic Modeling based 
approach to 3D product development. Complex, specialized machinery is often custom designed to 
satisfy unique customer requirements. This demands both the reuse and repurposing of previous design 
work to ensure profitability. 

A Dynamic Modeling based approach to 3D product development allows companies to radically 
transform existing parts and assemblies, satisfying new customer requirements at a greatly accelerated 
pace. This makes possible drastic alteration of existing 3D designs without even the thought of 
remodeling or the proliferation of orphaned parts that beleaguer history-based systems. 

These new customers join the thousands of companies operating within the high-tech electronic 
machinery industry using the CoCreate OneSpace Suite to support their product development and 
lifecycle management processes. Only a Dynamic Modeling based approach can enable companies in 
this industry to speed the design process by carrying forward the entire value of previous designs. 

"CoCreate's strong reseller performance is fueling new customer evaluations of the CoCreate OneSpace 
Suite and serving as a key contributor to new customer growth," said William M. Gascoigne, CoCreate 
CEO. "Our third generation PLM delivers compelling and differentiated value with industry proven 
results. We are pleased to see the level of success resellers achieve as they present CoCreate to 
companies tired of legacy CAD and PLM paradigms." 

Success within the high-tech electronics and machinery industry recently attracted several new partners 
to CoCreate, including 3 Arti, Design & Solution Inc, Deniz, BS Banking Systems, and TECHNO 
solutions, Inc. Additionally, CoCreate has established stronger relationships with growing channel 
partners such as EIT Technologies SRL and CADiTO based upon their record of success. 

"CoCreate offers a complete industry focused suite that supports the needs of our customers within the 
high-tech electronics and machinery industry. The CAD and PLM market is defining itself based upon 
the clear differences between Dynamic Modeling based and history-based approaches to 3D product 
development and extensions into PLM processes. This is evident with our sales activities and the success 
that our customers have been achieving with the CoCreate OneSpace Suite," said Davide Torricelli, 
CEO of EIT Technologies SRL. 

Click here to return to Contents 

Jaguar Standardizes on Moldflow Products for Plastics Part Design Analysis 
20 July 2007 

Moldflow Corporation announced that Jaguar Cars Limited, a subsidiary of the Ford Motor Company 
and one of the world's leading designers and manufacturers of premium sedans and sports cars, recently 

http://www.cocreate.com/
http://www.jaguar.com/
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invested in Moldflow Plastics Insight® (MPI®) software products, which will allow Jaguar to optimize 
their plastics part designs and maintain the high levels of quality they are famous for. MPI is the world’s 
most widely used plastics CAE software for the in-depth analysis of the injection molding process and it 
can be used to predict and solve potential manufacturing problems before they are encountered in a 
production environment.  
Using plastics in automotive applications remains one of the best ways to reduce the overall weight of a 
vehicle and results in a more environmentally-friendly car that uses less fuel and emits lower amounts of 
greenhouse gases. Recognizing the continued growth of plastics in automotive applications, Jaguar 
invested in Moldflow analysis products to ensure that they continue to design optimized parts that meet 
critical quality requirements that are “right first time”. Jaguar’s ultimate goal is to require a Moldflow 
analysis on every injection molded part in their vehicles, regardless of whether a given part is designed 
in-house or designed and manufactured by one of their suppliers.  
The analysis results from Moldflow’s software solutions are a critical addition to a series of CAE 
software modules that Jaguar use throughout the whole life cycle of a plastic part. Using Moldflow, 
Jaguar have already experienced tremendous benefits and cost savings. Jaguar’s biggest problem is scrap 
rate as it impinges on their lead times, costs and product quality. As a luxury car manufacturer, Jaguar 
has to ensure that their parts are right the first time and have implemented Moldflow software to achieve 
that goal.  
Myles Peyton, Moldflow’s UK Account Manager explains, “With more OEM's reliant on suppliers to 
deliver completed product, CAE analysis tools such as MPI are key to managing risk and ensuring that 
products are delivered on time, at the right cost and with the highest quality.” He continued, “Innovative 
businesses recognize that a product optimization strategy is essential to survive in today’s highly 
competitive markets, and industry leaders such as Jaguar are implementing Moldflow solutions as a 
critical part of that strategy.”  

Click here to return to Contents 

Lozier Stacks up the Savings with JETCAM CAD/CAM and Nesting Software 
11 July 2007 

Lozier Corporation manufactures store fixtures and has 6 manufacturing facilities across the US 
occupying 3 million sq feet of manufacturing and warehouse space. Since the purchase of their first 
CNC turret punch machine in 1992 they have rapidly expanded to a range of 21 CNC punch and laser 
machines, some with automatic loading/unloading equipment or incorporated in an FMS system. As a 
result they also acquired a whole range of different CNC programming and nesting systems. Because of 
this, parts and nests had to be constantly remade in different CAM systems to run on different machines, 
reports were not standardized, training of staff was difficult and costly and most nesting layouts had to 
be created manually, as some of the systems had either inefficient or no automatic nesting capabilities at 
all. Furthermore, no single person had experience across all programming software, making effective 
production of CNC programs impossible.  

In 2005 Lozier embarked on a benchmark test of JETCAM against two other systems that could support 
their range of machines. A selection of existing parts were used to test nesting efficiency, with 
JETCAM's High Performance Rectangular Nesting module delivering a 4% lead over its closest 
competitor on punched parts. Due to JETCAM's new High Performance Free Form Nesting module, 
laser efficiency was also greatly improved. Matt Bruns, Manufacturing Engineer, said; “Many of our 

http://www.moldflow.com/
http://www.jetcam.com/
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shelving components have complicated geometries and to maximize material utilization, require specific 
nesting orientations to efficiently pair and mirror them for common line cutting.  We were manually 
pairing and mirroring parts for common cut nesting, so specific components were benchmarked to see 
how prospective nesting packages would pair, mirror and nest parts for common cutting for production 
on different machines simultaneously. These benchmarks proved that JETCAM was the most capable 
system for providing very efficient, common cut and punched nests for all machines automatically. We 
were already using JETCAM in two of our facilities, but still reviewed other systems to ensure that we 
were getting the best solution. The other packages did not appear to be as straightforward as JETCAM 
and proved in benchmarks to be significantly less efficient. They lacked the high level of automation 
provided by JETCAM, which was absolutely necessary if we were to also achieve our goal of 
dramatically reducing programming logistics and labor.”  
Lozier decided to standardize on JETCAM Expert, along with the Remote Control Processing (RCP) 
module in one of the Omaha plants.  JETCAM Orders Controller (JOC) licenses were also purchased 
and distributed throughout all facilities. These communicate with the RCP enabled licenses to remotely 
queue individual parts and/or complete assemblies for automatic component processing, nesting and NC 
code generation for any of the machines at any plant. When an order is processed by one of these RCP 
'Black Box' JETCAM systems, the resulting CNC program(s) and relevant reports are immediately and 
automatically sent to the particular machine at the particular plant. Each of the facilities outside Omaha 
also has the ability to use an ‘interactive' JETCAM Expert license which can be used for programming 
in case of emergency and for any special jobs or modifications. 
JETCAM’s software installation across all facilities was completed in one week. Of the implementation 
Matt commented; “The installation of JETCAM was by far the easiest I've seen, with all six facilities 
having the ability to start using the software at the same time. The system has an easy to use help 
system, and a video help application that provides video and audio assistance on various features.  After 
two days of training most of our engineers needed more challenging topics!” 
Programming labor for both punch and laser machines was dramatically reduced, with further reductions 
on the horizon. In the future, machine operators on the shopfloor plan to use JOC to reassign a schedule 
for components originally assigned to a particular machine to a different machine. This allows for 
selected components or the entire schedule to be quickly nested for a different machine, regardless of 
technology. JETCAM instantly verifies that each component has been tooled and is actually ready for 
production on the appropriate machine before nesting occurs. Lozier downloads the component name, 
revision level and assigned material for each order and JOC has the ability to check for Revision & 
Material mismatches between Lozier's MRP and the JETCAM information. 
Lozier saw a number of significant savings as time progressed. Part programming time has been 
dramatically reduced and the machine and material utilization significantly improved. Lozier had seen in 
the benchmark tests that JETCAM's nesting modules were the most efficient and this was reconfirmed 
after they analyzed their nesting performance. Laser nests are on average 5% more efficient than 
previously automatically generated nests, and still 1.5% better than manually optimized nests. High 
performance rectangular nesting on punched parts saw up to 11.4% improvement. 
A number of further benefits have come to light since all plants standardized. Explained Matt; “We are 
taking advantage of JOC's ability to identify Revision & Material mismatches between our MRP system 
information and JETCAM's component information. The time required to apply profiling to a part was 
dramatically reduced due to the storing of common settings within JETCAM's technology tables. 
Average nesting time was also halved due to the efficiency of JETCAM's FFHPN nesting module. 
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Lozier uses JOC and RCP to create most nests automatically, leaving other seats available for part 
programming and the generation of static nests if required.” 
One problem that occurred with their previous systems was that there was no easy way to restart 
programs for the Mazak lasers from a particular point should the machines need to be stopped for any 
reason in the middle of a job. JETCAM technicians identified this shortcoming during installation and 
subsequently provided a modification to the postprocessor to allow the program to be immediately 
resumed from any point directly from the controller. 
Lozier also took advantage of a maintenance contract which provided a further financial benefit of being 
40% less than all of their previous systems combined. One update received free under maintenance saw 
NC code for the Mazaks being generated up to 40% faster. Matt added; “Support has been excellent, 
with answers being quick and conclusive. JETCAM Expert has the ability to create a support file with 
all system configuration files which we can submit to them by email if we need assistance. We also 
regularly download updates from JETCAM's website, which are easy to install. Another benefit is that 
JETCAM software can be backed up and moved easily between PCs as all JETCAM program files are 
kept in a single location. If a PC goes down we can be up and running within few minutes on another 
one. In the past if a PC failed it was not uncommon for it to take several hours for us to be up and 
running again.” 
Matt concluded; “JETCAM has allowed Lozier to consolidate to one CNC CAD/CAM package for all 
of our facilities that have CNC sheet metal machines. We now have all of our parts immediately 
available for all of our machines across all facilities in a single location, with all relevant manufacturing 
data stored in a single component file. Conservative estimations show that the whole system will pay for 
itself within a year of being fully implemented. JETCAM has delivered numerous enhancements since 
installation, many of which we had not previously identified. Lozier is always looking at new machine 
technology and improving processes.  The partnership between Lozier and JETCAM will allow Lozier 
to stay competitive in its industry and continue to grow. ” 
Benefits at a glance: 

• Driving 21 punching and laser machines across 5 machine brands  

• Replaced six CAM systems with one  

• The best out of three systems benchmarked with laser nests up to 5% more efficient and ongoing 
material savings on punching nests of up to 11.4%  

• All six facilities installed within 1 week and ready for Lozier’s use  

• Part programming time reduced dramatically. Machine cycle time reduced by 5%. Automatic 
nesting time reduced by 50%  

• Modification to postprocessor allows for easy restart from any point of NC program  

• RCP allows nests to be automatically generated using JETCAM Orders Controller (JOC)  

• Optimized lead-ins, common line cutting, part mirroring and hole avoidance all reduce cutting 
time and material waste  

• Operators proficient after two days of training  

• All part, nesting and NC files now in a single location serving all plants remotely  
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• Revision control used to identify part and material mismatches between Lozier’s MRP system 
and JOC  

• Software maintenance decreased by 40%  

• Easy to backup, restore or transfer between PCs  

• System expected to pay for itself in under 12 months  

Click here to return to Contents 

Purdue Pharma Turns to Microsoft for Document Management Solution 
18 July 2007 

Purdue Pharma L.P., a pharmaceutical company, has chosen Microsoft Corp. and Interse A/S, a 
Microsoft® Gold Certified Partner, to help automate and enhance the management of its clinical trial 
documentation. 
By building a document management solution based on Microsoft Office SharePoint® Portal Server 
2003 and Interse's iBox metadata management and search solution, Purdue has been able to streamline 
many of the processes associated with document management. Creating a new clinical project document 
site used to take up to a half day for Purdue staff, but since deploying the new solution, the process has 
been reduced to minutes. 
"Before deploying Office SharePoint Server and iBox, our staff could literally spend days trying to find 
a document," said Anthony Sclafani, assistant director, Collaborative Business Solutions at Purdue. 
"Sorting through file shares was a completely manual process, which was a problem with multiple 
financial and logistical implications. Those problems are now a thing of the past, as the new document 
management solution allows users to access important information with just a few clicks. It has had a 
remarkable impact on our business." 
Purdue is known for its research on persistent pain. As with other companies in its industry, the 
pharmaceutical company is subject to rigorous clinical trial requirements as part of the extensive process 
of preparing new products for U.S. government approval and commercial availability. To meet these 
requirements, Purdue produces hundreds of thousands of pages of documentation per clinical trial. 
Before implementing the new solution, Purdue's software system was not meeting the needs of the 
company's staff, as it lacked unified search across the system and offered minimal metadata associations. 
With Office SharePoint Server 2003, Purdue can create a new clinical project document site in just 
minutes. The iBox solution integrates and supports Office SharePoint Server 2003, providing metadata 
management and search capabilities. For instance, the company is now able to automatically associate 
up to 38 industry-specific metadata tags with each document, enabling more relevant searches and 
helping users search across documents in new ways. 
"For Purdue, ensuring seamless access and increased insight into clinical trial documents is not only 
vital to its business, but can also potentially shorten the length and reduce the cost of the product 
development process," said Paul Mattes, industry solutions director of the U.S. Health and Life Sciences 
Group at Microsoft. 

About Microsoft in Healthcare and Life Sciences 
Microsoft provides standards-based products and technology to help the healthcare and life sciences 

http://www.interse.com/
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industries break down information barriers between the disparate IT environments across 
pharmaceutical, biotechnology and medical device companies, physicians and healthcare professionals, 
provider organizations, government and private-sector employers, health insurers, and consumers. More 
information about Microsoft in Healthcare and Life Sciences can be found at 
http://www.microsoft.com/healthcare.  

Click here to return to Contents 

Sequence and Faraday Collaborate on Integrated Low Power Design Flow 
17 July 2007 

Sequence Design announced that it has partnered with Faraday Technology Corporation to deliver an 
advanced low power design flow to Faraday’s ASIC design customers. The flow encompasses Sequence 
power analysis, estimation, debug and reduction tools. Faraday, a leading SoC ASIC vendor, is the 
newest member of the In-Sequence partnership program.  

Through a collaborative licensing arrangement with Sequence, Faraday will bundle the PowerTheater 
tool suite together with its Faraday Design Kit and make the total package available to its USA 
customers. Leveraging Sequence tools, Faraday’s USA customers will have the ability to evaluate 
multiple power management architectural options at the RTL stage where the impact of power savings is 
highest. Once the designers are satisfied with the trade-off of performance, area, and power, they can 
count on seamlessly migrating those power techniques into the subsequent synthesis and Place & Route 
stage with Faraday’s fully integrated PowerSmartTM design flow methodology.  

“Our partnership with Sequence allows Faraday to help our customers optimize for power at the 
architectural level, which is a fundamental advantage. Faraday aims to provide the most efficient silicon 
— in area, power, and performance — to enable our customers to have the most competitive products in 
the market,” said Joseph Hong, USA General Manager, Faraday Technology Corporation. “The 
combination of Faraday’s advanced ASIC design platform and Sequence’s PowerTheater will enable our 
customers to address the most demanding low power SoC applications.”  

“Sequence is philosophically aligned with Faraday in the belief that power is the most important new 
arena for competitiveness and differentiation; we are proud to work with an industry leader like Faraday 
to deliver an integrated low power flow,” said Holly Stump, Sequence vice president of marketing. “We 
believe that many of Faraday’s customers, system OEMs and fabless semiconductor companies, will 
benefit from Faraday’s new ability to use Sequence PowerTheater to develop SoCs, rapidly delivering 
the 3 Ps: power, performance, and price.”  

Click here to return to Contents 

Synopsys NanoTime Improves Timing Verification on NetLogic Microsystems 65-Nanometer 
Processor 
17 July 2007 

Synopsys, Inc. announced that NetLogic Microsystems, Inc. has taped out its next-generation 
knowledge-based processor using Synopsys' NanoTime transistor-level static timing analysis (STA) 
solution. This 65-nanometer processor was optimized for high-performance packet processing and low 
power consumption. NanoTime played a critical role in improving timing verification performance by 
more than 3X while maintaining 5 percent silicon accuracy. 

http://www.microsoft.com/healthcare
http://www.faraday-tech.com/
http://www.sequencedesign.com/
http://www.synopsys.com/
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"As the leader in knowledge-based processors, we required a comprehensive static timing solution that 
addressed both gate- and transistor-level blocks to help us improve the development timeline and quality 
of results of our full-chip designs," said Dimitrios Dimitrelis, vice president of Engineering at NetLogic 
Microsystems. "NanoTime integrates seamlessly with the Synopsys PrimeTime suite, resulting in a 
comprehensive solution that enabled us to achieve a 3X performance improvement while maintaining 5 
percent silicon accuracy." 
NanoTime offers designers higher predictability and improved productivity over existing transistor-level 
solutions. Its concurrent timing and signal integrity (SI) features enable designers to accurately and 
quickly identify timing issues early to avoid expensive silicon respins. With its superior ability to 
recognize complex custom design structures and its embedded dynamic circuit simulation technology, 
NanoTime helps ensure silicon-accurate analysis. NanoTime delivers the performance and capacity 
required to perform analysis of complex circuits. Designers' productivity is further boosted by 
significant ease-of-use features, including interactive STA, extracted timing model (ETM) creation, and 
seamless integration with Synopsys' PrimeTime® full-chip STA solution. 
"Many customers, such as NetLogic Microsystems, continue to require custom digital design techniques 
to meet the high-performance demands of their increasingly complex applications," said Ahsan 
Bootehsaz, vice president of Research and Development, Synopsys Implementation Group. "Synopsys 
provides this customer base with a unique analysis solution. NanoTime not only delivers the 
productivity of static timing analysis to transistor-level design, but its seamless integration with 
Synopsys' PrimeTime suite, the industry's gold-standard for timing verification, enables a full-chip sign-
off solution." 

Click here to return to Contents 

Toumaz Technology Achieves First Silicon Success With Cadence Virtuoso Multi-Mode Simulation 
18 July 2007 

Cadence Design Systems, Inc. announced that Toumaz Technology Limited has successfully used the 
Cadence® Virtuoso® AMS Designer Simulator, a component of Virtuoso Multi-Mode Simulation, for 
mixed-signal simulation in the verification of its latest device. Toumaz, a developer of advanced RF, 
analog and mixed-signal semiconductors, designs and manufactures Sensium, an ultra low power sensor 
interface and transceiver platform for a wide range of healthcare and lifestyle management applications.  

The Virtuoso AMS Designer was used by Toumaz for its top-level mixed-signal simulations, which 
enabled Toumaz to detect design errors prior to tapeout, leading to first silicon success, saving time and 
enabling the company to finalize its design within 18 months. Toumaz benefited from the flexible 
Virtuoso Multi-Mode Simulation token licensing model integrated in the Cadence Virtuoso custom 
design platform. This model offers users a choice among best-in-class Virtuoso Multi-Mode Simulation 
technologies: Virtuoso Spectre® Circuit Simulator, Virtuoso Spectre RF Simulation Option, Virtuoso 
UltraSim Full-Chip Simulator and Virtuoso AMS Designer.  

During the design stage, verification of analog, digital and mixed-signal interfaces is still the cause of 
high failure rates in modern designs. Toumaz has implemented a comprehensive mixed-signal-
verification strategy using Cadence AMS Designer technology that has enabled them to increase 
verification coverage and to fully verify the mixed-signal interfaces of their design.  
"With the Sensium, Toumaz is delivering breakthrough technology and a fundamentally new platform 
for healthcare and lifestyle markets; the ability to achieve first silicon success, and to free our focus for 

http://www.cadence.com/
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the next stage of growth, was absolutely key for us," said Keith Errey, co-founder and chief operating 
officer, Toumaz Technology. "With Cadence Virtuoso AMS Designer, we were able to achieve a high-
quality design and also create a reproducible methodology that will optimize our resources for future 
product development."  
Combined with appropriate external sensors, the Sensium sensor interface and transceiver platform 
enables ultra low power monitoring of multiple vital signs, including ECG, temperature, blood glucose 
and oxygen levels, via standard PDAs, smartphones and USB-enabled computers. Devices which can be 
attached to the body using a sticking plaster include a reconfigurable sensor interface, digital block with 
8051 processor and an RF transceiver block.  
"Getting new products to market quickly is critical to the success of any company," said Charlie 
Giorgetti, corporate vice president, product marketing at Cadence. "Designing complex systems require 
sophisticated tools to aid simulation, to help debug and accelerate the tapeout process. Virtuoso AMS 
Designer is an essential tool to help fast-growing companies such as Toumaz get to market sooner and 
increase their return on investment."  

Click here to return to Contents 

University of Dundee Students Grasp 3D CAD Principles with SolidWorks Education Edition 
16 July 2007 

University of Dundee (Scotland) engineering students are honing their 3D CAD skills and preparing for 
life after college with SolidWorks® Education Edition software. The short learning curve and smart 
interface of SolidWorks 3D CAD and COSMOS® design analysis software enable students to grasp 
engineering fundamentals quickly as they design everything from race cars to active operating floors on 
care ships in the Amazon River basin.  

Founded in Dundee, Scotland in 1881, the school has nearly 18,000 students. Its engineering department 
purchased 100 licenses of SolidWorks Education Edition software and began teaching it in the fall of 
2006 to help students learn 3D CAD basics more quickly so they can begin their hands-on education and 
learn to design better products. “As an educational tool, SolidWorks opens doors to student creativity 
that took much longer to open with our previous 3D CAD software,” said Alan Slade, professor of 
mechanical engineering. “Students are cruising through classroom CAD examples in half the time it 
used to take. That leaves more time for self discovery with the software, which is critical to developing.”  

For his final year project, student Iain Heneghan developed a moveable floor for an operating room on a 
medical ship that provides healthcare to villagers throughout the Amazon River basin. Without access to 
basic healthcare, many villagers suffer from treatable conditions like glaucoma and hernia. Heneghan 
worked with the ship builder and Vine Trust, the charity providing the ships, to design a floor that would 
remain stable even as waves pass during eye surgeries and other procedures. Heneghan used SolidWorks 
to create 3D models of the floor and the actuators within the ship’s hull. Gyroscopes would detect 
motion and activate electric motors with screw jacks that counterbalance the motion to keep the floor 
level.  

“SolidWorks allowed me to visualize how the floor and its attachments would sit and operate within the 
ship’s hull so I could ensure smooth activation without any part collisions,” said Heneghan. “That 
visualization helped me build a ¼ scale model to demonstrate the project’s feasibility. The next step is 
further investment in the project that will hopefully lead to final development, testing, and 
manufacturing.”  
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This year, students used SolidWorks to create a race car design for the Formula Student competition 
held in Northamptonshire, U.K. Students conducted on-screen analyses of the race car’s chassis, testing 
its durability in different conditions. Students will do more detailed analyses when they design and build 
a race car for the 2008 competition.  
“To better understand 3D CAD, students need real-world projects,” said Marie Planchard, SolidWorks 
director of worldwide education markets at SolidWorks Corporation. “Whether designing race cars or a 
dynamic floor for a ship’s operating room, hands-on experience not only engages students, but teaches 
them critical problem solving they’ll need as professional engineers. The University of Dundee is 
providing its engineering students with a competitive advantage.”  
The University of Dundee relies on authorized SolidWorks reseller Thom Micro Systems, Ltd. for 
ongoing software training, implementation, and support.  

About University of Dundee  
Located in the city of Dundee, Scotland, the University of Dundee’s origins date back to 1881. Since 
then, the school and some of its departments have consistently ranked at the top of undergraduate and 
graduate institutions in the U.K. For more information, visit the Web site (http://www.dundee.ac.uk/).  
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Water Desalination Company Chooses IFS Applications to Manage Explosive Growth, International 
Assets 
20 July 2007 

IFS announced that Seven Seas Water Corporation has chosen IFS Applications to manage its business 
and plant infrastructure around the globe. 

Headquartered in Tampa, Florida, Seven Seas is growing organically as well as by acquisition. The 
management team is building a world-class water company backed by the global private equity firm 
Texas Pacific Group, venture firm DFJ Element Venture Partners and Douglas Brown, the former chief 
executive of water purification and desalination company Ionics Incorporated. AquaVenture Holdings 
LLC, the Group's parent company, was incorporated in late 2006 and, in January 2007, acquired Seven 
Seas Water Corporation, a Company that has operated in the USVI since 1997. 

"We have completed four acquisitions in 2007," Seven Seas Chief Financial Officer John Curtis said. 
"We needed a very scalable solution that was well-supported. And we wanted software that focuses on 
our industry, including finance, enterprise asset management, service management and other functions 
important to our company. IFS Applications will give us all of these things, and we have confidence in 
our partners at IFS." 

"Seven Seas has needs that IFS is uniquely positioned to meet," said Cindy Jaudon, president and CEO 
of IFS North America. "If you are managing an asset-intensive enterprise with multiple divisions and 
locations in multiple countries, the functionality of IFS Applications is an excellent fit. And since Seven 
Seas' business model involves managing infrastructure assets for themselves and others, IFS' powerful 
enterprise asset management and service management functionality will give them advanced capabilities 
to predict and prevent problems for their customers." 

About Seven Seas Water 
Seven Seas Water Corporation serves resorts, municipalities as well as other large industrial and 
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commercial users of water by designing, building and managing desalination, wastewater and ultra-pure 
water plants. Based in Tampa, Florida with current operations in the US Virgin Islands, Turks and 
Caicos Islands, and St. Maarten, Seven Seas serves customers throughout the Caribbean. The Company 
is currently the largest private water supplier in the U.S. Virgin Islands Seven Seas has a fleet of 
containerized water desalination equipment that can be deployed quickly to serve its customers 
throughout the Caribbean. 

Click here to return to Contents 

Product News 
BlueCielo Releases InnoCielo View 2008 
18 July 2007 

BlueCielo ECM Solutions (formerly Cyco Software) announced that it has released a new version of 
InnoCielo View (formerly named AutoManager View). InnoCielo View 2008 is a PC desktop solution 
that helps people across the enterprise to quickly view, print, compare and annotate (engineering) 
documents. A fully-functional, 30-day trial version can be downloaded at 
www.bluecieloecm.com/products/icv. Supporting over 200 different file formats, InnoCielo View 2008 
is designed to view, print, compare and annotate all CAD, Microsoft Office and Adobe Acrobat 
documents from a single integrated and user-friendly environment. A complete list of supported file 
formats can be found at http://www.bluecieloecm.com/products/icv, and includes support for AutoCAD, 
Autodesk Inventor and SolidWorks. 
InnoCielo View 2008 can be used as a stand-alone tool or as a complementary solution to BlueCielo’s 
flagship ECM solutions InnoCielo Meridian Enterprise and InnoCielo TeamWork. Office workers, 
external contractors and others can easily view, print, compare and annotate (engineering) documents 
that are managed in InnoCielo Meridian Enterprise and InnoCielo TeamWork. It also supports the 
InnoCielo Meridian Enterprise BriefCase for the exchange of sets of documents and assemblies, and 
related information such as file references and redlines across the enterprise. 
Features & Benefits of InnoCielo View 2008 

Integrated viewing and redlining of AutoCAD 2008 family of products 

InnoCielo View 2008 includes integrated support for viewing, redlining and comparing AutoCAD 
drawings up to and including AutoCAD 2008, AutoCAD Electrical 2008, AutoCAD Architecture 2008, 
AutoCAD Raster Design 2008, AutoCAD MAP 2008, AutoCAD Mechanical 2008 and AutoCAD P&ID 
2007 drawings. AutoCAD support includes the viewing of fonts, linetypes, dimensions, external 
(clipped) references and layouts. 
Seamless viewing of Autodesk Inventor 2008 and Autodesk Mechanical Desktop 2008 drawings and 
models 
InnoCielo View 2008 offers integration of the Autodesk Inventor and Mechanical Desktop viewers for 
viewing up to and including Autodesk Inventor 2008 and Mechanical Desktop 2008 drawings and 
models. 
Seamless viewing of SolidWorks 2007 drawings and models 

InnoCielo View 2008 offers integration of the SolidWorks eDrawings viewer for viewing 2D drawings 
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and 3D models created in up to and including SolidWorks 2007. 
Easy viewing of Microsoft Office, Adobe Acrobat and other formats 

InnoCielo View 2008 offers support for Microsoft Office (Word, Excel, PowerPoint, Project, Outlook 
and Visio file formats) up to and including Microsoft Office version 2007, Adobe Acrobat (PDF) up to 
and including version 8 and many other vector, raster, word processing, spreadsheet, compressed, 
database and other file formats. 
Support for latest operating systems 

InnoCielo View 2008 offers support for the latest operating systems up to and including Windows Vista. 

Third party viewer support 

InnoCielo View 2008 can integrate a number of viewers from other parties to provide a single integrated 
solution for viewing documents. Supported viewers include Autodesk DWF Viewer, Cimmetry 
AutoVue and Microsoft Internet Explorer. 
Pricing & Licensing 

Single licenses for InnoCielo View 2008 start at €199 or US$249, with volume discounts for multi-seat 
licensing down to €109 or US $139 for enterprise-level licensing. Additionally, an SDK is available. 

Click here to return to Contents 

Cimmetry Releases AutoVue Visualization Solutions For the Electronics and High Tech Design and 
Manufacturing Markets 
18 July 2007 

Cimmetry Systems, a subsidiary of Agile Software Corporation, which was recently acquired by Oracle 
Corporation, announced the immediate availability of AutoVue v.19.2. Release 19.2 solidifies 
Cimmetry's presence in the Electronics and High Tech market with new EDA centric product offerings 
to address the specific requirements of Printed Circuit Board design and contract manufacturing. Several 
industry leading Electronics and High Tech companies worked in close collaboration with Cimmetry 
Systems to drive AutoVue's EDA capability in release 19.2.  

"At Harris we work with a variety of high level design tools and require a way to view and collaborate 
on these documents both internally and externally with our customers and partners. Cimmetry 
understands our needs, and is working closely with our team to deliver an enterprise visualization 
solution that will serve the specific requirements of all companies involved in EDA," explains Charlie 
Davies, Principal ECAE Application Engineer, Harris Corporation, Government Communications 
Systems Division. "AutoVue 19.2 is a major advancement for viewing, reviewing and collaborating on 
EDA files, and we are confident it will deliver significant improvements across our enterprise." 

New AutoVue product offerings for the EDA marketplace include:  

AutoVue EDA Professional features native viewing, markup and secure real-time collaboration 
capabilities via the web for manufacturing documents, PCB layouts, schematics and Office documents. 
New supported formats include CADSTAR 8.0, Mentor Board Station 8.10, Altium Designer 6.0, 6.3, 
6.4, 6.5, and many more. To learn more, please visit 
http://www.cimmetry.com/_products/autovue_eda_pro.html  

http://www.cimmetry.com/_products/autovue_eda_pro.html
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AutoVue Electro-Mechanical Professional, Cimmetry's most complete solution, provides format support 
for EDA, 3D, 2D and Office document types in a single solution. It also bridges the gap between MCAD 
and EDA, with unique electro-mechanical digital mockup capabilities. To learn more about features and 
format support, please visit http://www.cimmetry.com/_products/autovue_electro-mechanical_pro.html  
AutoVue 19.2 also delivers enhancements and new format support for the Manufacturing, A/E/C, Oil 
and Gas, and Plant Design communities, including AutoCAD 2008, SmartSketch 4.0 & 5.0, SolidEdge 
19, Inventor 2008, and many more.  
To learn more about what is new in AutoVue 19.2, please visit 
http://www.cimmetry.com/_products/features/autovue_19_2_whats_new.html  
AutoVue 19.2 is available in both Desktop and Web Editions and can be purchased from Cimmetry or 
through a global network of Value Added Resellers. For sales inquiries or to locate a local VAR, visit 
our web site or call +1-514-735-3219. http://www.cimmetry.com/partners_vars-lookup.html  
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ConWeb GmbH Signs VAR-Agreement with SpaceClaim Corp 
July 2007 
ConWeb GmbH signed a VAR-agreement with SpaceClaim Corporation, Concord, USA. The company 
is developer of SpaceClaim Professional 2007 a 3D productivity tool for engineers who contribute to the 
design and manufacture of mechanical products across a broad range of industries. The software 
provides a flexible design environment coupled with a modern user interface that speeds contributions to 
the product development process. SpaceClaim bridges the gap between designers and those in the 
extended product development team—such as concept, analysis and manufacturing engineers, 
engineering management and suppliers, who lack access or time to master the designers’ 3D CAD 
system. SpaceClaim has an open file format and data exchange capabilities to support design sharing 
and ensure fit within the existing development process. 
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Gerber Technology Introduces the GERBERspreader XLs125 
19 July 2007 

Gerber Technology introduced the GERBERspreader XLs125, the latest addition to its new series of 
performance spreading products, called the XLs Series. XLs Series spreaders are developed and 
manufactured to yield an exceptional price to performance ratio. The XLs125 is the second product in 
the new series and offers a higher weight and roll capacity as well as additional features to fit virtually 
every spreading application. The XLs125 is Gerber’s most flexible spreader.  
The XLs125 assures material rolls weighing up to 125 kg (160 lb) are spread without tension and edges 
are perfectly aligned. It is capable of spreading woven or knit materials in roll or flat form for a wide 
variety of applications. It provides accurate and consistent spread length and alignment of fabric edges 
which enables parts to be nested closer to the beginning, end, and edges of the spread, eliminating end 
loss and optimizes material utilization. The fabric roll cradle feed system tilts automatically for easy 
material loading and unloading of rolled material. The XLs125 also features a simplified Windows®-
based icon-driven user interface that is easy to learn and easy to train new users to operate. Many 
languages are supported, including Spanish, Portuguese, Chinese, and English. 

http://www.cimmetry.com/_products/autovue_electro-mechanical_pro.html
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Gerber customer Lisama Sociedade de Confecções, Lda., a leading manufacturer of jeans and casual 
wear in Portugal, tested the XLs125. “With the XLs125 we are able to enter the length and number of 
plies and walk away, something we have never been able to do before,” said Luciana, spreader operator. 
“We are also very impressed by the edge accuracy of this system.” 
The XLs125’s reliable construction and strength of design ensures minimal downtime in typical use and 
easy maintenance with existing resources. In addition, the XLs125 offers low installation, training and 
other one-time costs as well as lower ongoing costs for parts and maintenance labor. 
“We are pleased to expand our spreader line with this versatile and affordable system that is suitable for 
a variety of applications,” said Jorn Sorensen, product manager, GERBERspreader & GERBERlabeler 
Systems. “GERBERspreaders have long been recognized as the benchmark for spreading performance 
and our new XLs Series maintains that leadership position. Our goal with the XLs product line is to 
offer our customers spreading systems that deliver unprecedented accuracy, exceptional performance, 
and maximum repeatability at breakthrough price points.” 
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Global PLM Consultancy CENIT Joins Dassault Systèmes North American Channel 
17 July 2007 

Dassault Systèmes (DS) announced that international PLM consultancy CENIT North America has 
joined DS’s reseller channel, bringing 20 years of manufacturing technology experience to DS 
customers in the United States. The CENIT-Dassault Systèmes channel partnership gives manufacturing 
customers the expertise to consolidate their enterprise applications into a unified environment that 
promotes innovation, quality, and shorter time to market.  

“CENIT North America has signed on as a DS business partner in North America to provide customers 
with integrated solutions that reduce design time and improve manufacturing quality,” said Kurt Bengel, 
a member of CENIT`s executive board. “We’ve had a very profitable European reseller partnership with 
DS, and we’re looking forward to extending it to the North American market. Over the next 12 months, 
we will especially focus on the DELMIA brand to take advantage of expected growth in the digital 
manufacturing market.” 

CENIT North America draws on 20 years of DS experience through its European parent company, a 
long-time DS reseller that has implemented CATIA, ENOVIA and DELMIA solutions for a broad range 
of companies including Allianz, BMW, DaimlerChrysler, EADS Airbus, LBS, Metro, AXA and 
Volkswagen. CENIT helps customers integrate DS PLM solutions into their IT infrastructures to provide 
more cohesiveness and operational efficiency across functional areas, such as engineering, 
manufacturing and marketing.  

“CENIT’s products and professional services have allowed us to have confidence in programming our 
machine tools,” said Jason Rohr, CAD manager at CENIT customer Globe Engineering in Wichita, KS. 
Globe specializes in the fabrication of precision parts for the aircraft and aerospace industry. “Our first 
contact with CENIT was in 1998, when we were recovering from a catastrophic collision caused by 
inferior programming sent to one of our machines. Since we enlisted CENIT’s help, we have had no 
such events and feel that the risk or likelihood has been all but eliminated. The quality of CENIT’s 
products and people enable us to enjoy a fine working relationship today, almost 10 years later.” 
CENIT’s own solutions are based on DS’s component application architecture (CAA), which ensures 
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smooth interoperability between DS and partner solutions.  
“CENIT and Dassault Systèmes have had a successful relationship in the European market and 
developed a reputation for bringing value to manufacturing customers. We are looking forward to the 
same kind of success in North America,” said Jim Ryan, Dassault Systèmes vice president, channel 
sales, North America. 
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Kaledo by Lectra, the New Integrated Design Software Offering for Fashion Designers 
17 July 2007 

This coming September, Lectra will launch the new Kaledo range, specifically dedicated to the fashion 
industry’s design teams to meet all their requirements.  

This innovative offer lets them produce more designs and validate collections faster. It improves the 
communication flow between designers and everyone involved in product development. With an ever-
increasing number of collections, Kaledo ensures significantly faster product development cycles.  

The Kaledo range includes the Kaledo Collection application for designing collections along with 
Kaledo Print, Kaledo Knit and Kaledo Weave, the textile applications for creating original prints, knits 
and yarn-dyed woven fabrics respectively.  

This new Kaledo offer is the result of Lectra’s experience acquired over the past 30 years alongside 
major fashion companies and, in particular, through a close working relationship with companies using 
Prima Vision and U4ia design solutions.  

Kaledo will gradually replace these two solutions, especially popular for their knit and print design 
modules, having already incorporated the best of their technology.  

“In a competitive environment, our clients need to strengthen their brand image and increase their ability 
to innovate”, emphasized Daniel Harari, Lectra CEO. “Thirty of our best engineers and technicians and 
over 10 million euros have been devoted to developing the new Kaledo range over the past six years. By 
making design easier and integrating it into the product life cycle very early on, we allow our clients to 
take a great step forward in speeding up their collection development and strengthening their 
competitiveness at the same time.”  

Based on the work processes linked to each job – collection design, textile design – Kaledo offers 
designers an even more intuitive work environment where all the data they need for doing their jobs is 
readily accessible. 

With Kaledo Collection, Kaledo Print, Kaledo Knit and Kaledo Weave, they can present, test, change 
and develop many more styles and from there easily create a wide variety of colors and sizes. Ultra-
realistic simulations allow designers to express their creative ideas and share them in a way that lets 
everyone grasp concepts more easily, and go on to make the right decisions.  

The textile software takes into account technical data, making it simpler to launch production series. The 
fabrics created and their variants, easily integrated into Kaledo Collection, allow product lines to be 
developed very quickly.  

Truly revolutionary, Kaledo Collection combines creation with communication  

Kaledo Collection allows designers to save time and actually structure their collections, so guaranteeing 
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much faster fine-tuning.  
With Kaledo Collection, all your designs, along with combinations of styles, components and materials, 
are automatically saved. Afterwards, any changes to that style, color or material are immediately 
reflected throughout the collection. As a result, all changes can be made fast, following, or even during, 
collection reviews.  
“With Kaledo Collection, our teams can free themselves from repetitive, time-consuming tasks to focus 
on designing”, pointed out Philippe Cornillot, PMC Lingerie CEO, the first company to have chosen 
Kaledo Collection for its design office.  
“Our company’s added value is design. We show our clients our exclusive designs based on documents 
developed with Kaledo Collection and consequently we can sell without having to make samples and 
take orders even before the products are actually finalized”, concluded Philippe Cornillot.  
Kaledo Collection lets you share data in real time with all the design teams and those responsible for 
development. Information is sent directly, avoiding any re-entry or poor interpretation and making the 
whole development process faster.  
Thanks to the close link between Kaledo and Lectra Fashion PLM, the people in charge of development 
have the possibility of working directly with designers’ data. In this way they have access to all the 
information relevant to a product or product lines and so avoid data re-entry phases, often synonymous 
with errors and time loss.  
Kaledo will be demonstrated at the Lectra booths during ITMA (September 13-20, 2007 in Munich, 
Germany) and Première Vision (September 18-21, 2007 in Paris, France). 
For more information about Kaledo, please visit: http://www.lectra.com/design/  
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Mentor Graphics Focuses on User Experience with Latest CHS Release 
17 July 2007 

Mentor Graphics Corporation announced availability of the latest release of the CHS™ product suite, 
version 2007.1. CHS is Mentor’s flagship product supporting vehicle electrical system design and wire 
harness engineering. Along with enhanced performance, CHS version 2007.1 focuses particularly on 
providing enhanced user experience.  

The new release fully supports Mentor’s InfoHub user advice capability. In addition to providing the 
normal context-sensitive help function, InfoHub allows users immediate access to extensive supporting 
material such as Mentor’s TechNotes advice library and “how to” videos. Customers can also 
incorporate their own design process documentation into InfoHub.  

The CHS product can be deployed into multiple operating environments (Windows, Unix and Linux). At 
version 2007.1 the software is supplied with standard Windows look and feel together with re-designed 
icons. This provides a familiar, intuitive environment for new users. The previous Java Metal look and 
feel can optionally be selected.  

The CHS product version 2007.1 delivers major performance improvements together with many 
additional ease of use enhancements. For example, multiple signal / wire connections can now be 
implemented via a single user action. Memory management is also improved, simplifying IT demands.  

http://www.lectra.com/design/
http://www.mentor.com/
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The CHS product version 2007.1 also delivers important new functionality across the entire toolset. For 
example Capital Integrator, CHS’s powerful automated system integration tool, now supports multiple 
design engineers working concurrently resulting in increased productivity and organizational flexibility.  
Nick Smith, product marketing director for Mentor’s Integrated Electrical Systems Division, said, 
“Many new customers are deploying CHS tools around the world, so to provide the best possible user 
experience we have invested significant resources to enhance the user experience in CHS version 2007.1 
while continuing to extend the power of CHS’s functionality.”  
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OptiTex launches a New Version of its 3D Runway Software Including Upgrades and New Tools 
16 July 2007 

Israel based OptiTex has just announced the release of its new 3D suite of tools incorporated into the 
latest version of its flagship software product geared for the textile, home furnishing, upholstery and 
other sewn products industries.  

With these latest innovative developments, OptiTex is looking to further enhance the current workflow 
so commonly practiced in the textile industry by enhancing the collaboration between design and 
production and by providing the means to a fresh and innovative shopping experience for both the 
enterprise customer as well as the private customer.  

The accuracy of OptiTex 3D Runway software enhances the quality of the products produced and 
reduces product development time from design through production, thus providing a fast and accurate 
solution for sales and marketing on the Internet.  

OptiTex 3D Runway is a fabric simulation software system that allows for instant visualization of 
pattern modification using 3D on-screen models with adjustable body measurements. The system 
enables several simulated posture positions and continuity of movement with the garments while 
enabling the customer to evaluate and comment on the final product immediately, before any production 
material is used. Moreover, OptiTex 3D Runway provides the perfect tool to fully present animated 
current or future collections in a rich 3D environment with diverse backgrounds and the possibility of 
preparing a full Fashion Show with more than one avatar on screen.  

This new Version of OptiTex 3D Runway includes a Fabric-Converter/Editor, which provides a 
comprehensive solution for OptiTex customers to create their own library of fabrics that were tested for 
use with the system. 

A new partnership with DAZ 3D, market leaders in developing software and creating digital 3D content, 
has resulted in the development of a 3D dynamic solution for DAZ|Studio, art software for budding 3D 
artists as well as professional 3D designers, photographers, filmmakers, animators and illustrators.  
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Process Manufacturers Drive Growth and Innovation with Infor PLM; Latest Release of Infor PLM 
Optiva; Reduces Time to Market 
17 July 2007 

Infor announced availability of the latest version of Infor PLM Optiva, the product lifecycle 

http://www.infor.com/
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management solution designed to meet the unique needs of process industries, including food and 
beverage, home and personal care and specialty chemical manufacturers. This latest release enables 
process manufacturers worldwide to respond to market demand for their products by streamlining the 
business processes that support product innovation. The new features improve operational efficiency 
across the enterprise, allowing manufacturers to significantly reduce time to market.  
Features in the new version of Optiva include new user interfaces, regulatory compliance authoring and 
management capabilities, and SOA-enablement that seamlessly extends business processes across the 
value chain to drive collaboration. With these features, companies can benefit from improved data 
sharing and increased profitability, while remaining industry and government compliant.  
“Optiva is a business-specific PLM solution that enables customers to quickly adapt internal and 
extended enterprise processes – from concept to commercialization,” said Rory Granros, Infor’s director 
of industry and product marketing for Process Industries. “The result is faster time-to-market for new 
products, higher product success rates and, ultimately, additional profitable revenue streams.”  
According to industry analysts, the need for better design and project collaboration is driving the 
adoption of product lifecycle management solutions. This is due in large part to the fact that nearly two-
thirds of all manufacturing costs associated with taking a product to market are determined during the 
concept and design stage of a product’s life cycle. Companies need to design products in a way that 
optimizes manufacturing functions while assuring the best cost, quality and regulatory compliance.  
Optiva can help companies successfully support design for manufacturing practices by providing 
enhanced visibility for improved collaboration, coordination, and analysis throughout the design 
process.  
The solution enables food and beverage, home and personal care and specialty chemical companies to 
dramatically reduce the risks associated with new product innovation, such as time and cost. Customers 
can significantly increase agility and flexibility to dynamically manage changes more efficiently and 
effectively, and identify new revenue streams through product extensions and market expansion.  
Optiva’s redesigned user interfaces (UI) enhance ease of use, decrease training time and improve 
productivitiy. Configurable layouts allow users to customize the screens and improve access to 
information across the extended enterprise.  
To better manage regulatory compliance, Optiva now includes authoring enhancements that allow 
companies to reduce the time and costs associated with the generation and management of Material 
Safety Data Sheets and Hazard Labels. Optiva is automatically updated with industry and government 
regulatory rules, which helps manufacturers reduce their compliance and maintenance costs.  
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SmartCAE Takes AxSTREAM™ Flow Path Design and Optimization Software to Italian 
Turbomachinery Design, Retrofit and Turbocharger Markets 
11 July 2007 

SoftInWay announced that it has signed an agreement with SmartCAE srl in Prato, Italy to distribute the 
AxSTREAM™ Suite of Multi-disciplinary Design and Optimization software to the turbo-machinery 
industry in Italy. 
“The strategy of SmartCAE is to promote and support high quality tools that provide a true technical 

http://www.softinway.com/
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advantage to our customers,” says Francesco Palloni, Director of Business Development of SmartCAE. 
“AxSTREAM is a powerful tool that perfectly complements our present portfolio of CAE solutions for 
engineering. Today the Italian users of AxSTREAM can access local technical support directly from 
SmartCAE personnel.” 
“Whether the focus is improving efficiency of an old steam turbine during a power plant retrofit/upgrade 
or designing more powerful turbochargers for the new series of Formula 1 race engines, AxSTREAM is 
a vital design tool to optimize turbomachinery performance” stated Dr. Leonid Moroz, President of 
SoftInWay. “Italian manufacturers in the sectors of aviation, automotive and power generation are 
renowned for advancing new design and engineering concepts, and AxSTREAM will help them achieve 
their design goals.” 
SmartCAE will also be distributing the axial and radial educational versions of AxSTREAM™ to the 
engineering colleges and universities in Italy.  These educational versions allow students to learn design 
theory while actually creating designs using “real world” industry platforms. 
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