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Acquisitions 
Geometric Acquires Intellectual Property to Strengthen its PLM Interoperability 
Solutions Portfolio 

12 June 2007 

Geometric Software Solutions Co. Ltd announced the acquisition of PLM adapters for enterprise 
integration from MeritSpring Technologies AG of Switzerland. These adapters are currently being used 
extensively in aerospace and other engineering industries. 

The acquisition includes transferring both Intellectual Property and all existing related contracts to 
Geometric. These adapters viz. Teamcenter® Adapter and Windchill® Adapter will enable Geometric to 
broaden its offering in the PLM interoperability space, as they directly address a large portion of the 
PLM market. Furthermore they provide a foundation for the creation of solutions in the fast evolving 
Service Oriented Architecture (SOA) ecosystem. 

http://www.geometricsoftware.com/
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Parag Kale, Head of the Enterprise Products business of Geometric said, “The addition of these adapters 
will help us accelerate the creation of innovative, state-of-the-art interoperability solutions and 
significantly expand the markets that we address. We are now uniquely positioned to offer a range of 
solutions to suit customer requirements while allowing them to leverage their existing infrastructure. 
These adapters will expedite our development of SOA enabled interoperability products” 

The Enterprise Products business of Geometric provides scalable, high performance and extensible 
interoperability solutions in the PLM space. These solutions are being increasingly sought by industries 
that seek to drive greater efficiencies through information and process integration in the product 
realization value stream, such as the automotive, aerospace and hi-tech industries. Geometric already 
offers xPDM Gateway, an integration solution that connects ENOVIA™ from Dassault Systèmes and 
Teamcenter® Engineering and Teamcenter® Enterprise from UGS (Siemens). Geometric has recently 
achieved “Powered by SAP NetWeaver®” status for its (Software Lifecycle Management) SLM 
Gateway version 1.0. The SAP Integration and Certification Center has certified that SLM Gateway 1.0 
properly integrates with the SAP NetWeaver Exchange Infrastructure (SAP NetWeaver XI) component 
of the SAP NetWeaver platform to exchange data instances of the SAP® Business Suite. It is also 
successfully integrated with the SAP NetWeaver Portal. 

Click here to return to Contents 

IBM to Acquire Telelogic to Advance Global Software Delivery Strategy 

11 June 2007 

IBM announced a cash tender offer for all outstanding shares of Telelogic AB. The offer price is 21 
Swedish Kronor per share, for an aggregate purchase price of approximately 5.2 billion Swedish Kronor 
(or approximately $745 million).  

Telelogic is a leading provider of software development solutions, with more than 8,000 customers 
worldwide, primarily in the aerospace and defense, telecommunications and automotive industries. 
Headquartered in Malmö, Sweden, with U.S. headquarters in Irvine, California, Telelogic has more than 
1,100 employees and operations in 22 countries worldwide. In 2006, Telelogic reported revenues of 
approximately $208M, including approximately $89M in license revenue and representing year-to-year 
growth of 20% overall.  

Telelogic products help organizations define, model, build, test, deliver and govern the development of 
software used in complex systems such as aircraft radar or a car's anti-lock braking system. Together, 
IBM, Telelogic, and business partners, will accelerate a customer's ability to develop high-quality 
complex systems. Clients will benefit from the combined technologies and services of both companies, 
providing them a wider range of software and system development capabilities used to build complex 
systems.  

For example, a consumer electronics company could use IBM and Telelogic technologies to help design 
the software in an intelligent home network that controls the entertainment devices, security systems, 

http://www.telelogic.com/
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appliances, and lighting. An automotive manufacturer would use IBM and Telelogic solutions to help 
build and deliver software that runs the navigation systems in vehicles.  

"From today's next generation entertainment devices to tomorrow's space-information systems, software 
is the lifeblood of complex systems," said Dr. Danny Sabbah, general manager, IBM Rational Software. 
"IBM's acquisition of Telelogic will complement our entire portfolio to help our clients drive efficient 
and effective software development processes that are vital to product delivery."  

"This acquisition will provide our clients with enhanced capabilities to develop and deploy complex 
systems on a global basis," said Anders Lidbeck, president and CEO, Telelogic. "IBM and Telelogic 
clients will be able to leverage a broader set of capabilities without the need to replace existing systems."  

IBM will acquire the outstanding shares of Telelogic AB after IBM obtains acceptance from more than 
90% of the stock ownership in Telelogic, after receipt of all necessary regulatory, governmental or 
similar clearances, approvals and decisions, in each case on terms which in IBM's opinion are acceptable, 
and after the offer has been declared unconditional. Upon acquisition close, Telelogic will become part of 
the Rational Software division of IBM, reporting to Dr. Danny Sabbah, general manager of IBM Rational 
Software.  

This is not the formal announcement of the offer for Telelogic AB. The formal announcement of the 
offer, that has been drawn up and made public in accordance with Swedish laws and regulations, can be 
found on http://www.ibm.com/software/rational/welcome/telelogic/ 

Click here to return to Contents 

Mentor Graphics Acquires Sierra Design Automation 

11 June 2007 

Mentor Graphics Corporation announced it has acquired Sierra Design Automation (Santa Clara, Calif.), 
a leading provider of high-performance place and route solutions. The company was purchased for $90 
million, payable 50 percent in cash and 50 percent in Mentor Graphics common stock.  

“Combining Mentor’s market-leading design-for-manufacturing (DFM) capabilities with Sierra’s proven 
variability and lithography-driven place and route solution gives our customers the edge they need to 
achieve rapid design closure with high yield,” said Pravin Madhani, president and CEO, Sierra Design 
Automation. “At 65 and 45 nanometers (nm), discontinuities such as process variation, design size, low 
power and DFM are creating a major disruption in physical design. The merger with Mentor enables us 
to deliver a powerful design-to-fab flow that addresses these discontinuities in a comprehensive fashion.”  

“Mentor’s success with the Calibre product was built upon recognizing a market discontinuity and 
capitalizing on it. We see the same type of discontinuity happening in this market,” said Walden C. 
Rhines, CEO and chairman, Mentor Graphics. “Our leading-edge customers are telling us that they need 
a design-to-fab flow capable of handling dozens of process corners and multiple modes, all while 

http://www.ibm.com/software/rational/
http://www.ibm.com/software/rational/welcome/telelogic/
http://www.mentor.com/
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addressing manufacturability challenges to achieve manufacturing closure of their designs. Mentor’s and 
Sierra’s leadership in these areas make us a natural fit. The acquisition of Sierra expands Mentor’s 
leadership in DFM, and provides the integration that customers need between physical design, and back-
end verification and yield-enhancement.”  

"STMicroelectronics is designing some of the world's most complex chips and is aggressively pursuing 
advanced process geometries with 65 and 45 nm designs in production and in progress today," said 
Philippe Magarshack, Group Vice President, Central CAD General Manager, STMicroelectronics. "We 
decided to partner with Mentor and Sierra 18 months ago to address critical discontinuities that we 
identified in the design flow including low-power, design for variability and manufacturing. We are very 
impressed with the quality of the results of this partnership, which allows us to blend manufacturability 
know-how into the physical synthesis and routing phase."  

Sierra’s flagship Olympus-SoC product delivers innovative technologies for 65 and 45 nm processes. It 
provides the next-generation place and route system that concurrently addresses variations in lithography, 
process corners and design modes. Integral to Olympus-SoC is Sierra’s detailed routing architecture 
which embeds variation-aware timing, optimization and litho-modeling to address optical proximity 
correction (OPC) and resolution enhancement technology (RET) effects early in the design cycle 
ensuring faster timing closure for complex process rules. It is capable of simultaneously solving for 
dozens of different process corners and design modes, ensuring an optimized chip without unnecessary 
guard banding.  

Mentor Graphics will continue to sell and support Sierra’s products through its global sales and support 
organizations.  

Because of this acquisition, the company now expects non-GAAP fiscal 2008 second quarter earnings to 
be in the range of $.06 to $.08, down $.02 from previous guidance. For the full fiscal year ending January 
31, 2008, the company expects the acquisition to be neutral to slightly accretive. The company cannot yet 
assess GAAP earnings impact until the finalization of purchase accounting, but expects GAAP non-cash 
charges arising from the acquisition to cause larger decreases in GAAP earnings than in non-GAAP 
earnings. The company will complete this assessment and report its revised GAAP outlook during its 
second quarter fiscal 2008 earnings call. Consistent with the company’s previous presentation of non-
GAAP earnings, non-GAAP earnings exclude amortization of purchased intangible assets which include 
purchased technology, backlog, trade names, customer relationships and employment agreements. Non-
GAAP earnings further exclude in-process research and development charges, special charges and stock-
based compensation expenses.  

Discussion of Non-GAAP Financial Measures  

Mentor Graphics management evaluates and makes operating decisions using various performance 
measures. In addition to our GAAP results, we also consider adjusted gross margin, operating margin and 
net income (loss), which we refer to as non-GAAP gross margin, operating margin and net income (loss), 
respectively. These non-GAAP measures are derived from the revenues of our product, maintenance and 
services business operations and the costs directly related to the generation of those revenues, such as 
cost of revenue, research and development, sales and marketing and general and administrative expenses, 
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that management considers in evaluating our ongoing core operating performance. These non-GAAP 
measures exclude amortization of purchased intangible assets, merger and acquisition charges, special 
charges, equity plan-related compensation expenses and charges and gains which management does not 
consider reflective of our core operating business.  

Purchased intangible assets consist primarily of purchased technology, backlog, trade names, customer 
relationships and employment agreements. Merger and acquisition charges represent in-process research 
and development charges related to products in development that had not reached technological 
feasibility at the time of acquisition. Special charges consist of post-acquisition rebalance costs including 
severance and benefits, excess facilities and asset-related charges, and also include strategic reallocations 
or reductions of personnel resources. Equity plan-related compensation expenses represent the fair value 
of all share-based payments to employees, including grants of employee stock options, as required under 
SFAS No. 123 (revised 2004), “Share-Based Payment” (SFAS 123R). For purposes of comparability 
across other periods and against other companies in our industry, non-GAAP net income (loss) is 
adjusted by the amount of additional taxes or tax benefit that the company would accrue using a 
normalized effective tax rate applied to the non-GAAP results.  

In certain instances our GAAP results of operations may not be profitable when our corresponding non-
GAAP results are profitable or vice versa. The number of shares on which our non-GAAP EPS is 
calculated may therefore differ from the GAAP presentation due to the anti-dilutive effect of stock 
options in a loss situation.  

Non-GAAP gross margin, operating margin and net income (loss) are supplemental measures of our 
performance that are not required by, or presented in accordance with, GAAP. Moreover, they should not 
be considered as an alternative to any performance measure derived in accordance with GAAP, or as an 
alternative to cash flow from operating activities or as a measure of our liquidity. We present non-GAAP 
gross margin, operating margin and net income (loss) because we consider them to be important 
supplemental measures of our operating performance and profitability trends, and because we believe 
they give investors useful information on period-to-period performance as evaluated by management.  

Management excludes from its non-GAAP measures certain recurring items to facilitate its review of the 
comparability of the company's core operating performance on a period-to-period basis because such 
items are not related to the company's ongoing core operating performance as viewed by management. 
Management considers our core operating performance to be that which can be affected by our managers 
in any particular period through their management of the resources that affect our underlying revenue and 
profit generating operations during that period. Management uses this view of its operating performance 
for purposes of comparison with its business plan and individual operating budgets and allocation of 
resources. Additionally, when evaluating potential acquisitions, management excludes the items 
described above from its consideration of target performance and valuation. More specifically 
management adjusts for the excluded items for the following reasons:  

Amortization charges for our purchased intangible assets are inconsistent in amount and frequency and 
are significantly impacted by the timing and magnitude of the company's acquisition transactions. We 
therefore consider our operating results without these charges when evaluating our core performance. 
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Generally, the most significant impact to inter-period comparability of the company's net income (loss) is 
in the first twelve months following the acquisition.  

Special charges are primarily severance related and are due to the company's reallocation or reduction of 
personnel resources driven by modifications of business strategy or business emphasis and by 
assimilation of acquired businesses. These costs are originated based on the particular facts and 
circumstances of business decisions and can vary in size. Special charges also include excess facility and 
asset-related restructuring charges. These charges are not specifically included in the company's annual 
operating plan and related budget due to the rapidly changing technology and competitive environment in 
our industry. We therefore exclude them when evaluating our managers' performance internally.  

Merger and acquisition charges are in-process R&D charges, which are largely disregarded as acquisition 
decisions are made and which often result in charges that vary significantly in size and amount. 
Management excludes these charges when evaluating the impact of an acquisition transaction and our 
ongoing performance.  

Management supplementally considers performance without the impact of stock-based compensation 
charges and believes this information is useful to investors to compare our performance to prior periods 
before SFAS 123R and to the performance of other companies in our industry who present non-GAAP 
results adjusted to exclude stock compensation expense. We view stock-based compensation as a key 
element of our employee retention and long-term incentives, not as an expense that should be an element 
of evaluating core operations in any given period. We therefore exclude these charges for purposes of 
evaluating our core performance.  

Income tax expense (benefit) is adjusted by the amount of additional tax expense or benefit that we 
would accrue if we used non-GAAP results instead of GAAP results in the calculation of our tax liability, 
taking into consideration the company's long-term tax structure. We use a normalized effective tax rate of 
17%, which reflects the weighted average tax rate applicable under the various tax jurisdictions in which 
the company operates. This non-GAAP weighted average tax rate is subject to change over time for 
various reasons, including changes in the geographic business mix and changes in statutory tax rates.  

Non-GAAP net income (loss) also facilitates comparison with other companies in our industry, which 
use similar financial measures to supplement their GAAP results. However, non-GAAP net income (loss) 
has limitations as an analytical tool, and you should not consider this measure in isolation or as a 
substitute for analysis of our results as reported under GAAP. In the future the company expects to 
continue to incur expenses similar to the non-GAAP adjustments described above and exclusion of these 
items in our non-GAAP presentation should not be construed as an inference that these costs are unusual, 
infrequent or nonrecurring. Some of the limitations in relying on non-GAAP net income (loss) are:  

Amortization of purchased intangibles, though not directly affecting our current cash position, represents 
the loss in value as the technology in our industry evolves, is advanced or is replaced over time. The 
expense associated with this loss in value is not included in the non-GAAP net income (loss) presentation 
and therefore does not reflect the full economic effect of the ongoing cost of maintaining our current 
technological position in our competitive industry, which is addressed through our research and 
development program.  
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The company regularly engages in acquisition and assimilation activities as part of its ongoing business 
and therefore we will continue to experience special charges and merger and acquisition charges on a 
regular basis. These costs also directly impact available funds of the company.  

The company’s stock option and stock purchase plans are important components of our incentive 
compensation arrangements and will be reflected as expenses in our GAAP results for the foreseeable 
future under SFAS 123R.  

The company's income tax expense (benefit) will be ultimately based on its GAAP taxable income and 
actual tax rates in effect, which often differ significantly from the 17% rate assumed in our non-GAAP 
presentation.  

Other companies, including other companies in our industry, may calculate non-GAAP net income (loss) 
differently than we do, limiting its usefulness as a comparative measure.  

Click here to return to Contents 

Sopheon Announces Agreement to Acquire Alignent Software; Transaction Will 
Broaden Company’s Leadership as Provider of Strategic Business Solutions for 
Product Life Cycle Management and Accelerate Expansion into Aerospace, Defense and 
High-Tech Markets 

11 June 2007 

Sopheon announced that it has signed a definitive agreement to acquire Alignent Software Inc. The cash-
based transaction is expected to be completed on or about June 18, 2007.  

Based in California, Alignent is one of only a few suppliers worldwide that specializes in the provision of 
advanced product and technology roadmapping software for complex global companies. Alignent’s 
flagship offering, Vision Strategist, is generally recognized as the leading application of its kind. The 
software has a track record of helping large organizations improve strategic innovation planning. Some 
of the foremost aerospace, defense and high-tech companies in the world, including Boeing, BAE 
Systems, Corning, Honeywell, Lockheed Martin, Motorola and NAVAIR have adopted Alignent’s 
offering as their product planning solution.  

Alignent’s roadmapping software is an ideal complement to Sopheon’s existing product innovation 
process and portfolio management system. Vision Strategist allows the user to visualize and predict how 
external market and technology trends will impact product plans over time, enabling better decisions on 
future product direction. A principal advantage of the software is that it improves cross-functional 
communication and collaboration throughout the planning process. Sopheon’s Accolade® software 
enhances the execution of product plans by automating innovation process governance. Although the two 
applications will continue to be marketed separately, together they will constitute industry’s first end-to-
end strategic product planning software suite.  
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The acquisition of Alignent will immediately expand Sopheon’s business in two areas. First, for the 
company’s nearly 100 existing clients in chemical and consumer packaged goods markets, it will extend 
Sopheon’s solution to include strategic product planning. Secondly, Alignent’s roster of customers will 
give Sopheon instant credibility in a range of new markets, accelerating its entry into aerospace, defense 
and high-tech.  

Sopheon estimates that the acquisition will advance its product plans for Accolade by a full two years. It 
will also result in a substantial increase in the size of Sopheon’s customer base. Initial feedback indicates 
that Sopheon can expect to achieve significant organic growth by selling its Accolade solution to existing 
Alignent clients challenged with improving innovation process governance. Sopheon expects to begin 
offering Accolade’s product portfolio management capabilities to Alignent customers this summer.  

“Our acquisition of Alignent represents significant strategic value to Sopheon,” said Barry Mence, 
Sopheon’s chairman. “It will help us deepen our penetration in the chemicals and consumer goods 
markets we currently target, while accelerating our expansion into new markets such as aerospace, 
defense and high-tech, which offer great upside growth potential. We expect substantial near- and long-
term revenue benefits from the transaction, as well as enhanced earnings on an ongoing basis. This is a 
very positive move for our company, for our clients and for our shareholders.”  

“Sopheon has already established strong market position as the premier provider of software applications 
for governance of the innovation process,” said Dennis Clerke, chief executive officer of Alignent. “The 
addition of Alignent’s products, people and partners will enable Sopheon to deliver an unmatched set of 
strategic product planning and execution solutions to business and R&D decision makers. This is an 
exciting development that will yield significant benefits not only to Alignent’s customers, but to global 
manufacturers in all sectors of industry.”  

Alignent reported revenues of $3 million and a $4.3 million net operating loss for 2006. Completion of 
the transaction is contingent upon the receipt of consents from Alignent shareholders and the delivery of 
ancillary agreements and formalities. Gross consideration for the acquisition amounts to $5.5 million, 
including $4.75 million initially upon closing and an additional $750 thousand in potential earn-out 
payments. Sopheon expects the Alignent business to make a positive EBITDA contribution from the first 
year following the purchase.  

Click here to return to Contents 

Telelogic’s Board of Directors Recommends the Offer from IBM 

11 June 2007 

Statement by the Board of Directors of Telelogic AB (publ) in relation to the public offer from 
International Business Machines Corporation.  

Summary  

http://www.sopheon.com/
http://www.alignent.com/
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Offer price of SEK 21 in cash per Telelogic share, which values the Offer at approximately SEK 5.2 
billion.  

The Offer represents a premium of approximately (i) 21 per cent to the closing share price on 31 May 
2007, being the last day prior to market speculation regarding a potential acquisition of Telelogic; (ii) 25 
per cent to the average closing share price for the last 20 trading days up to and including 31 May 2007; 
(iii) 39 per cent to the average closing share price for the last 60 trading days up to and including 31 May 
2007; and (iv) 42 per cent to the average closing share price for the last 120 trading days up to and 
including 31 May 2007.  

The Board of Directors of Telelogic unanimously recommends shareholders to accept the Offer. 
(Footnote 1)  

A press conference will be held at Operaterrassen, in Stockholm, today at 13.00 (CET). Details are set 
out below.  

Bo Dimert, Chairman of the Board of Telelogic, said: "After carefully evaluating the Offer and 
considering the future prospects of Telelogic, it is the Board's opinion that the transaction is favourable to 
our shareholders. Therefore, the Board unanimously recommends this Offer. By combining with IBM, 
Telelogic will have a greater opportunity to accelerate its growth globally and be able to provide 
customers a more comprehensive solution for complex software development."  

Anders Lidbeck, President and CEO of Telelogic, said: "This transaction creates potential for offering 
our customers further support in developing and implementing complex systems across the globe. Our 
combined customer base will now be able to leverage a full powerful end-to-end set of products and 
services. For our employees, the transaction has potential to create new, interesting opportunities 
worldwide in a leading IT company."  

Background  

This statement is issued by the Board of Directors of Telelogic AB (publ) (“Telelogic”) pursuant to 
section II.14 of the Stockholm Stock Exchange Takeover Rules.  

Today, International Business Machines Corporation (“IBM”), through its indirect wholly-owned 
subsidiary Goldcup D 2933 AB (with a proposed change of name to Watchtower AB) (“Watchtower”), 
announced a public cash offer to the shareholders of Telelogic to acquire all outstanding shares of 
Telelogic (the “Offer”). Telelogic’s shareholders are offered SEK 21 in cash for each Telelogic share 
tendered.  

Together, Telelogic and IBM will be able to expand and accelerate its customers’ ability to define, 
model, build, test, deliver and govern the development of complex systems with higher quality and faster 
time to market. Telelogic will also benefit from access to IBM’s worldwide sales and services 
organization.  
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After completion of the transaction, Telelogic will become part of IBM’s Rational Software unit.  

IBM has stated that it believes that Telelogic’s employees, products and technology are, and will 
continue to be, very important for the continued successful development of the business. Furthermore, 
according to IBM, organic growth and acquisitions will continue to be an important part of the strategic 
development of Telelogic. The Board of Directors of Telelogic trusts that this description is accurate and 
has no different opinion.  

For details regarding the Offer, please see today’s offer announcement from IBM.  

Members of the Board of Directors of Telelogic holding shares in Telelogic have irrevocably undertaken 
to accept the Offer and tender all of their Telelogic shares into the Offer. Those board members hold in 
aggregate approximately 0.5 per cent of the issued and outstanding share capital and voting rights in 
Telelogic. The irrevocable undertakings would lapse in the event that a third party announces a public 
offer to acquire all outstanding shares in Telelogic at a price per share that is higher than the price per 
share under the Offer. However, if Watchtower announces a revised Offer and such revised Offer 
receives the Telelogic Board’s recommendation, the irrevocables would become binding again.  

As set forth in IBM’s offer announcement, IBM has offered and will offer relevant key people at 
Telelogic to be part of a separate bonus plan, a so called retention arrangement, provided that the Offer is 
completed at an acceptance level above 50 per cent of all Telelogic shares on a fully diluted basis. In 
connection therewith such employees have been requested to accept certain no-compete and non-
solicitation undertakings to IBM. The Swedish Securities Council has accepted this arrangement, subject 
among other things to the Telelogic Board’s prior approval. (Footnote 2) The Board has approved such 
an arrangement, provided that it be made conditional upon the Offer being completed at an acceptance 
level above 50 per cent of all Telelogic shares on a fully diluted basis. Further information on the 
retention arrangement will be set out in the offer document that will be drawn up and published by IBM 
for the purposes of the Offer.  

Due diligence and offer agreement  

At IBM’s request, the Board of Directors of Telelogic has permitted IBM to perform due diligence prior 
to the announcement of the Offer, since the Board of Directors judged that a public offer from IBM 
would be of interest for Telelogic’s shareholders to assess.  

Telelogic and IBM have entered into an offer agreement, the content of which is summarized in IBM’s 
offer announcement. As set forth therein, Telelogic has agreed, subject to among other things approval 
from the Swedish Securities Council, to reimburse Watchtower for costs, fees and expenses incurred in 
connection with the Offer if Telelogic’s Board of Directors withdraws or adversely modifies its 
recommendation of the Offer and in the event of certain breaches of the agreement. The offer agreement 
will be disclosed in its entirety in the offer document that will be drawn up and published by IBM for the 
purposes of the Offer.  

Employee stock options  
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The Board of Directors of Telelogic has agreed with IBM that the holders of Telelogic employee stock 
options are to be offered to waive their rights under these options in exchange for cash consideration, 
conditional upon the Offer being declared unconditional at an acceptance level above two-thirds of all 
Telelogic shares on a fully diluted basis. The employees concerned will be informed separately of the 
details of such offer.  

The recommendation by the Board of Directors  

The Board of Directors has based its recommendation on an evaluation of factors and considerations that 
the Board has deemed relevant in relation to the Offer. These include, but are not limited to, Telelogic’s 
current and estimated forward operating and financial performance in a highly competitive environment, 
Telelogic’s position in the consolidating software development industry, the commercial benefits of the 
proposed combination, other strategic alternatives available to Telelogic and its potential to make the 
necessary investments to increase its scale and generate enhanced shareholder value on a stand-alone 
basis. It is the opinion of the Board, based on the strategic plans and objectives set forth in the Offer, that 
a combination of the two companies would create a strong, competitive and stable global platform for the 
further development of Telelogic’s business.  

Telelogic’s Board of Directors has been advised by financial and other advisers in its assessment of the 
Offer. The Board of Directors’ financial adviser is UBS Limited (“UBS Investment Bank”) and its legal 
adviser is Advokatfirman Vinge KB. UBS Investment Bank has issued a Fairness Opinion to the Board 
of Directors with the opinion that, subject to the qualifications and assumptions therein, the consideration 
offered is fair from a financial point of view. The Fairness Opinion will be disclosed in its entirety in the 
offer document that will be drawn up and published by IBM for the purposes of the Offer and should be 
read in full to understand the limitations set out therein. (Footnote 3)  

Based on the above, the Board of Directors of Telelogic unanimously recommends the shareholders of 
Telelogic to accept the Offer. (Footnote 4)  

This statement shall in all respects be governed by and construed in accordance with Swedish law. Any 
dispute arising out of or in connection with this statement shall be settled exclusively by Swedish courts.  

Malmö, 11 June 2007  

Board of Directors Telelogic AB (publ)  

Footnotes:  

1, The President and CEO of Telelogic, Anders Lidbeck, has not participated in Telelogic’s Board of 
Directors’ deliberations and resolutions regarding the Offer and this recommendation.  

2, Securities Council Statement 2007:15.  
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3, In its capacity as Telelogic’s financial adviser in connection with this transaction, UBS Investment 
Bank is entitled to receive a so called success fee in the event that an offer for Telelogic is completed.  

4, Due to a potential conflict of interest - caused by the fact that he has entered into a retention 
arrangement with IBM and accepted certain no-compete and non-solicitation undertakings to IBM in 
connection therewith (see above and Securities Council Statement 2007:15) - Anders Lidbeck, who is 
also the President and CEO of Telelogic, has not participated in Telelogic’s Board of Directors’ 
deliberations and resolutions regarding the Offer and this recommendation.  

Press conference  

A press conference will be held at Operaterrassen, in Stockholm, today at 13.00 (CET). For further 
information, please go to http://www.financialhearings.com/.  

Click here to return to Contents 

CIMdata Opinion Poll 
Remember to Vote in CIMdata’s Current Opinion Poll on Your Organization's 
Positioning of its PLM Initiative and Whether it has Established a Formal PLM Related 
Vision & Strategy 

15 June 2007 

Last chance to indicate how the PLM initiative is positioned within your organization and whether your 
company has established a formal PLM related vision & strategy. It takes seconds to participate in our 
poll so please take a moment now and vote at http://www.cimdata.com/research/polls/polls.php  

CIMdata Privacy Policy  
The results of these polls are tabulated as you vote. The results are completely anonymous. If you are 
currently logged in your vote will not be connected to your personal information in any way. CIMdata 
respects your privacy and no personal data will be transferred as a result of voting in these polls. 

Click here to return to Contents 

Company News 
AVEVA Opens Sales and Support Office in Mexico City 

13 June 2007 

AVEVA announced that it is expanding its Latin America operations by opening a sales and support 
office in Mexico City. 

http://www.financialhearings.com/
http://www.cimdata.com/research/polls/polls.php
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The new company, AVEVA Software and Services S.A. de C.V, located in the World Trade Center, will 
be managed by Ricardo Aguilar, AVEVA Country Manager, backed by administrative and support staff. 

"Investment in Latin America is a vital part of AVEVA's strategy for sustained, global, growth," 
commented Richard Longdon, CEO of AVEVA. "The Mexico City office is AVEVA's first direct office 
in Latin America, and is an important first step in fulfilling this strategy." 

"The establishment of this office will enable us to better serve some of our long-standing customers, such 
as PEMEX, IMP, and others, providing Spanish-language consultancy, support and training services to 
firms throughout Latin America," said Matthew McKinley, Head of AVEVA's Americas Region. 

For more information, please contact AVEVA Software and Services S.A. de C.V., World Trade Center, 
Montecito No.38, Col. Napoles Del Benito Juarez, C.P. 03810, Mexico D.F., MEXICO. Telephone: +52 
(55) 3538 7233, Email: ricardo.aguilar@aveva.com.  

Click here to return to Contents 

Charlie Hauck Assumes CEO Role at Bluespec 

12 June 2007 

Charlie Hauck was named Chief Executive Officer (CEO) at Bluespec Inc., developer of electronic 
system level (ESL) synthesis for control logic and complex datapaths in chip design. He succeeds Shiv 
Tasker, who assumes the role of chairman.  

These executive-level moves were made to better align Bluespec for anticipated growth due to strong 
demand for its broadened product offerings. The new focus supports Bluespec’s broad-based strategy to 
further leverage the AzureIP™ Foundation Library, a family of pre-packaged and verified intellectual 
property (IP) and design reuse capabilities to accelerate ESL design and verification.  

“Shiv and I make a good team, and our roles were modified to make better use of our skills,” says Hauck, 
who joined Bluespec in November 2006 from Faraday Technology where he was USA general manager. 
“Shiv is now focused on building strategic relationships and continuing our efforts to ramp Indian 
operations. My IP and design services experience will help our team round out our product and services 
offerings.”  

Adds Tasker: “Charlie’s background was attractive to us as we pioneered this foundation IP-based 
offering to accelerate the adoption of our ESL technology. With growing customer endorsements that this 
is the right approach, it makes sense for him to drive this strategy further and firmly establish Bluespec as 
the leading, broad-based supplier of ESL synthesis, including toolsets, IP and design services.”  

About Hauck  

mailto:ricardo.aguilar@aveva.com
http://www.bluespec.com/
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Hauck has more than 25 years experience in research and development, engineering, marketing and 
management from within the semiconductor industry. Prior to Faraday Technology, he served as vice 
president of Engineering at Lexra Inc., a microprocessor SIP company. He holds a Bachelor of Science in 
Electrical Engineering from the Johns Hopkins University and a Master of Science in Electrical 
Engineering from the Massachusetts Institute of Technology.  

About Tasker  

Before taking the helm at Bluespec, Tasker was the president and CEO of Phase Forward, a software and 
service solution vendor for the data collection and management of clinical trials of new drugs and 
devices. Previously, he was senior vice president for Worldwide Sales, Consulting Services and 
Corporate Marketing at Viewlogic Systems Inc, a supplier of EDA software for Integrated Circuit and 
Printed Circuit Board design, now part of Mentor Graphics Corp. Tasker, who holds a Master of 
Business Administration degree from the University of Texas at Arlington, has a Bachelor of Science 
from the University of Bombay in Statistics and Economics.  

Click here to return to Contents 

Deloitte Consulting and Oracle Establish Supply Chain Innovation Center to Develop 
Supply Chain Management Service Offerings 

12 June 2007 

Oracle and Deloitte Consulting LLP (Deloitte Consulting) announced that they have established a Supply 
Chain Innovation Center powered by Oracle. The Center will concentrate on seven initiatives: 
Transportation Management, Oracle Lean Transformation, Advanced Supply Chain, Enterprise Asset 
Management, Product Life Cycle Management, Service Parts Logistics and Tax-Advantaged ERP. 

The Center will facilitate research and the development of thoughtware, as well as the evaluation of 
simulations that model and leverage industry- specific functionality in the Oracle® E-Business Suite to 
better position both Oracle and Deloitte Consulting to help companies in their efforts to maximize value 
and address unique, industry-specific business challenges related to supply chain management (SCM). 
The Supply Chain Innovation Center powered by Oracle activities will also incorporate input from both 
Oracle and Deloitte Consulting clients regarding the issues facing particular industry segments and the 
types of solutions required to resolve them and it will also leverage the resources of Pennsylvania State 
University for their leading-edge thinking on supply chain practices. 

"Deloitte Consulting and Oracle have a long and productive history of working together in the Supply 
Chain arena," commented John Wookey, Oracle Senior Vice President of Applications Development. 
"The Supply Chain Innovation Center provides a lens through which we can focus our joint efforts even 
further to develop service offerings that can help our supply chain clients in their efforts to create value. 
The initiatives we have chosen not only address some of the most pressing issues that our clients are 
grappling with but they also emphasize innovative ways for our clients to create value." 
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The Supply Chain Innovation Center grew out of the preferred relationship that Deloitte Consulting and 
Oracle have in the SCM space. Because of Deloitte Consulting's industry knowledge, Oracle chose 
Deloitte Consulting as a preferred collaborator in providing insight into product development and in 
implementing SCM solutions for manufacturing clients. Jon Williams, Managing Director, Enterprise 
Applications for Deloitte Consulting explains: "The Center is a natural extension of our relationship with 
Oracle in the supply chain arena. Both Oracle and Deloitte Consulting are deeply interested in helping 
our clients in their efforts to create value, and the Center provides a practical structure for bringing 
together the appropriate knowledge, skills, experience and technology -- from consulting, enterprise 
solutions, the business community, and academia -- to develop approaches designed to help 
manufacturers with their efforts to resolve real business issues that are problematic for them." 

Under the Supply Chain Innovation Center structure, Oracle will provide application development 
resources, ERP knowledge, skills and experience, and marketing support; Penn State will provide 
thought leadership, input into requirements development and research capabilities; and Deloitte 
Consulting will provide multidisciplinary capabilities across supply chain management, service parts 
logistics, Lean/Six Sigma, transportation logistics, enterprise applications, new product development, 
enterprise operations, and tax. The new Center will also receive support from the Center for Supply 
Chain Research (CSCR) at Penn State University. Deloitte Consulting and CSCR have recently entered 
into a relationship that will allow access to their leading-edge thinking on supply chain practices. 

About the Participants in the Supply Chain Innovation Center powered by Oracle 

Oracle is a leader in E-Business Supply Chain Management Solutions. With the Oracle E-Business Suite 
Supply Chain Management family of applications companies can integrate and automate all key supply 
chain activities, from design, planning and procurement to manufacturing and fulfillment. A unified data 
model can provide a single, accurate view of the entire supply chain, to help companies enforce lean 
principles across increasingly complex, global supply chains. When Oracle Supply Chain Management 
runs on Oracle technology, companies have the opportunity to speed implementation, significantly 
improve performance, streamline support -- and achieve an excellent ROI. 

Deloitte Consulting is a recent winner of two of Oracle's 2006 Titan North America Partner of the Year 
awards and an Oracle Certified Advantage Partner (CAP), the highest relationship level within the Oracle 
PartnerNetwork. Deloitte Consulting's Oracle service offerings are supported by more than 3,000 
professionals around the world, and includes deep industry and functional knowledge across Oracle's full 
line of solutions. In addition, the professionals who support Deloitte Consulting's Supply Chain serviced 
offerings have significant experience across all sectors of the supply chain, and have served a large 
portfolio of clients around the world. Moreover, many of the professionals are Six Sigma Certified, and 
Deloitte Consulting is well known for its insightful thought leadership. Finally, Deloitte Consulting has 
access to professionals with a broad range of capabilities in tax, finance, HR, risk, and business 
consulting -- as well as systems implementation, which enables Deloitte Consulting to offer innovative 
SCM-related services, such as tax-advantaged ERP services. 

The Smeal College of Business at Penn State University is world-renowned for its supply chain 
program and the groundbreaking work being performed at its Center for Supply Chain Research. A 
recent survey of supply chain practitioners and academics in Canada, Mexico and the United States 

http://www.oracle.com/
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ranked Penn State's Smeal College of Business as having the top supply chain program in North America 
(Supply Chain Management Review, 2005). Additionally, the Center for Supply Chain Research at the 
College has been named the 2006 institutional recipient of the Eccles Medal of the International Society 
of Logistics (SOLE). 

Gerber Technology Appoints New Executive Director of Industrial Markets and 
Business Development 

14 June 2007 

Gerber Technology has appointed Hal Osthus to the position of executive director, industrial markets and 
business development. In this role, Osthus will be responsible for strengthening Gerber’s leadership 
position in industrial market segments including transportation interiors, composites, industrial fabrics 
and furniture. He will report directly to John Hancock, president of Gerber Technology.  

“Gerber’s production applications in the industrial sector have grown rapidly worldwide,” said John 
Hancock, president, Gerber Technology. “Hal’s significant experience in product development and 
management and his understanding of the complex customer requirements in the industrial markets will 
enable us to further accelerate our growth in this arena.” 

Osthus joined Gerber Technology in 1984 with the acquisition of RPN Systems which became the 
company’s GERBERmover product line, and subsequently served as general manager, Computerized 
Manufacturing Systems and Cutting Edge Systems (CMS/CES). In 1998 Hal was appointed director, 
CAD/CAM/CMS marketing services and in 2001 he joined the product management group as director, 
hardware product management. Hal most recently served as executive director of product management. 
Hal holds several U.S. and foreign patents on both mechanical and software innovations.  

Click here to return to Contents 

Gerber Technology Appoints New Product Manager For Multi-Ply Cutting Systems 

14 June 2007 

Gerber Technology has appointed Ron Ellis to the position of product manager for multi-ply cutting 
systems, including Gerber’s controls software products: CutWorks, C200 and CutWorks MPC. Most 
recently, Ellis served as the product manager for Gerber’s plotter and peripheral (PNP) business. During 
that time, Gerber introduced the Infinity AE, Infinity AE II, Infinity 45 and Infinity 85 and most recently 
AccuScan. He will continue to report to Todd Rhodes, director, hardware systems product management. 

“For the last 3½ years, Ron’s efforts and leadership have contributed to the overall growth of the PNP 
business in very competitive market space,” said Rhodes. “His extensive knowledge and understanding 
of our customers’ requirements will serve him well in his new role.”  

http://www.gerbertechnology.com/
http://www.gerbertechnology.com/
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Ellis attended East Tennessee State University on a baseball scholarship before entering the US Army as 
an electronics technician. Upon his honorable discharge from the military, he worked at Motorola 
Corporation and was later hired by Microdynamics, Inc. as their software customer support manager and 
was promoted to product manager of MicroMark Grading and Marking Software (GMS) in 1992. 
Following Gerber’s acquisition of Microdynamics, Inc. in 1994, Ellis played a key role in advising and 
transitioning Gerber from MicroMark to AccuMark, including identifying key customer requirements 
and migrating some of Gerber’s largest customers from MicroMark to AccuMark. 

Click here to return to Contents 

Gerhard Lipski First Westerner Appointed to Board of Directors for Zuken Inc 

14 June 2007 

Zuken has announced Gerhard Lipski as the first Western member of the company’s corporate board of 
directors. This appointment is in recognition of the growing global importance of Zuken’s Western 
market, which under the leadership of Mr Lipski, has seen revenue rise by a massive 41 percent during 
the last three years.  

Over recent years, Zuken’s market share in Europe and America has taken a sharp increase and the 
turnover from this geographical region now represents a significant proportion of the company’s total 
global revenue, as well as the biggest opportunity for continued growth.  

Zuken’s Chief Operating Officer, Mr. Jinya Katsube comments, “Gerhard Lipski offers a wealth of 
experience and a true connection to the Western market that, at the highest level, will enable Zuken’s 
global direction and strategy to further reflect the requirements of customers in this region. We look 
forward to what the future holds as Zuken becomes a truly globally driven organization.”  

Gerhard Lipski initially joined Zuken in January 1997 as a sales manager for the central European region. 
Following his success in this role, in 2003 he was promoted to become the European General Manager, 
and soon after he also became the President and Chief Executive Officer for Zuken Americas. Going 
forward, Mr Lipski will assume his new position on the corporate board and continue in his role as 
European General Manager and President and CEO for the Americas.  

Click here to return to Contents 

IFS and Tata Consultancy Services Form Alliance for Asset and Service Management 

12 June 2007 

IFS is partnering with Tata Consultancy Services (TCS) to provide enterprise asset management (EAM) 
and service management to IFS clients. The alliance, which aims to generate new business in targeted 
industries, as well as support existing clients, has been driven by the adoption of a more agile approach in 
the implementation of IT projects by global enterprises. 

http://www.ifsworld.com/
http://www.tcs.com/
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The partnership will primarily target the project-driven manufacturing, chemicals, energy, utilities, 
telecom, oil and gas industries. TCS will initially focus on the US market, where strong demand is being 
driven by market consolidation, and by the need for greater efficiency gains in managing assets and the 
surrounding service cycle.  

TCS - which is building a centre of excellence in Pune, India, to deliver consultancy on IFS’ solutions - 
will provide implementation and ongoing support. This will include IT maintenance and integration, 
project management and reengineering.  

“We have chosen to work closely with IFS and develop this joint business offering to give customers 
greater efficiency,” said Regu Ayyaswamy, VP & Global Head, Engineering and Industrial Services 
(EIS) Business Unit, TCS. “IFS’ investment in service-oriented architecture and component-based 
applications allows global companies to be agile and flexible.” 

“The partnership with TCS will enhance our ability to service our global customer base effectively, and 
provide them with a high level of support. It is also an opportunity for us to generate new business in key 
project-driven industries,” said Alastair Sorbie, CEO of IFS. “TCS is a global company with a global 
network delivery model. Working with them means we’ll be better able to deliver cost-effective solutions 
that help customers get the benefits from our component-based software as fast as possible - providing 
them with the agility they need in today’s global economy.” 

Click here to return to Contents 

IFS Widens Partner Cooperation in the Nordic Region 

12 June 2007 

IFS and WM-data will expand their partnership through a substantial investment in a new competence 
center for IFS Applications in the Nordic region. The companies are now carrying out start-up activities 
to enroll and train staff with the ambition of WM-data having 100 certified IFS consultants within the 
next few years. 

The initiative includes, among other things, the enrollment of 25 new graduates for a year-long training 
program in Linköping. WM-data is now carrying out a recruitment campaign at the Royal Institute of 
Technology (KTH), the University of Linköping, the University of Örebro, and Mälarhögskolan. 
Training is planned to start on September 1, 2007.  

In addition to the investment in training, the companies have also agreed on a joint business focus in the 
steel, pulp and paper, energy, and aviation and defense industries, in order to increase sales of WM-
data’s consulting services and IFS Applications for the manufacturing and maintenance process within 
these sectors.  

“Together with WM-data as a partner, we are well able to meet customer requirements for 
complementary services within business development, integration, system development, support, and 

http://www.ifsworld.com/
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application management. Furthermore, we will expand our contact base in the market through WM-
data’s strong position in the Nordic region,” said Glenn Arnesen, President of IFS Scandinavia.  

Today Saab is the main joint customer for the two partners. There is currently a high demand in the 
Nordic region for consulting services related to business applications. This demand is predicted to 
continue. The cooperation with WM-data gives IFS customers a wider choice and an expanded offering 
of specialist competence.  

More info on WM-data: http://www.wmdata.com/ 

Click here to return to Contents 

INCAT CEO Hosts Tata Sons Executive Director at Company’s North American 
Headquarters 

15 June 2007 

INCAT CEO Warren Harris hosted R. Gopalakrishnan, Executive Director – Tata Sons, at the company’s 
headquarters in Novi, Mich., June 4-6. INCAT, a global leader in Engineering Services Outsourcing 
(ESO) and Enterprise IT Services, is a part of the Tata Group. 
Mr. Gopalakrishnan toured the INCAT North American Engineering and Design Delivery Center in 
Troy, Mich., and met with the team there that serves automotive, aerospace and other manufacturing 
client organizations worldwide, in concert with INCAT Delivery Centers in Europe, India and Thailand. 
The visit continued with a tour of the INCAT headquarters in Novi and presentations there by key 
members of the management team regarding INCAT’s position in the global market, its strengths and its 
growth strategies. 
A Town Hall meeting was jointly hosted by Mr. Harris and Mr. Gopalakrishnan on June 6 for INCAT 
employees at the Novi headquarters and carried via conference call to INCAT employees throughout 
North America and Europe.  
“This visit was an important event for INCAT,” Harris noted. “Mr. Gopalakrishnan plays a major role in 
the globalization strategies of the Tata Group and his insights regarding INCAT’s position within the 
Group and its future contributions were invaluable to our employees.” 
While his agenda was tight, his visit lasting just 36 hours, Mr. Gopalakrishnan had time for a meeting 
with Oakland County Executive L. Brooks Patterson, arranged by Mr. Harris, on June 5. 
The men three discussed the new economy and Mr. Patterson explained “Wireless Oakland,” an initiative 
launched in 2005 to provide wireless Internet access throughout the county; the “Emerging Sectors” 
program that identifies and cultivates industry and technology sectors that have high growth potential; 
and “Automation Alley,” the now regional initiative attracting high-tech companies to southeast 
Michigan that was launched in Oakland County in 1997. 
INCAT was honored as a leader in Oakland County’s “Emerging Sectors” in 2005 and continues to 
partner with the county in career development, training and education, and economic development 
opportunities. 

http://www.wmdata.com/
http://www.incat.com/
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Members of the Oakland County Economic Development and Community Affairs Department visited 
India in March of this year, on a joint mission with the Detroit Regional Economic Partnership and 
toured Tata Group facilities including Tata Motors. 
“The Tata Group and one of its Michigan jewels, INCAT, are vital to the economic health and stability of 
Oakland County and the state,” Patterson said. “INCAT was one of the first high tech companies in our 
Emerging Sectors business attraction strategy. I'm thrilled they've based their North American 
headquarters here and look forward to strengthening our relationship as they grow in Oakland County 
and the region.” 
R Gopalakrishnan 
R Gopalakrishnan is executive director of Tata Sons, chairman of Rallis India and vice-chairman of Tata 
Chemicals. He is a director of several Tata Group companies such as Tata Motors, Tata Power and Tata 
Internet Services. A key member of the Tata Group Executive Office, Mr. Gopalakrishnan plays a vital 
role in providing direction and impetus to the Group's forays into potentially viable areas of the new 
economy. 
A graduate in physics from Calcutta University, Mr. Gopalakrishnan also has a degree in engineering 
from the Indian Institute of Technology, Kharagpur. 
Warren Harris, INCAT Chief Executive Officer 
Mr. Harris holds an Honors Degree in Mechanical Engineering and is a Chartered Engineer. He started 
his career at INCAT in 1988. His roles there progressed from software development and consulting to his 
appointment as Chief Executive of INCAT Ltd. in 1997. 
With the 2000 merger of INCAT Ltd. and Integrated Systems Technologies Inc., Mr. Harris took the role 
of President and Chief Operating Officer for the combined organization, INCAT International. He 
remained in that position through the acquisition of INCAT by Tata Technologies in 2005, overseeing 
company operations worldwide. Mr. Harris was named INCAT CEO April 1, 2007. 
Tata Group Profile 
The Tata Group comprises 96 operating companies in seven business sectors: information systems and 
communications; engineering; materials; services; energy; consumer products; and chemicals. The Group 
was founded by Jamsetji Tata in the mid 19th century. The Tata Group is one of India's largest and most 
respected business conglomerates, with revenues in 2005-06 of $21.9 billion, the equivalent of about 2.8 
per cent of the country's GDP. Tata companies together employ some 246,000 people with operations in 
more than 54 countries across six continents, and its companies export products and services to 120 
nations. 
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Lectra Continues International Growth 

13 June 2007 

Lectra announced the opening of its new headquarters in Munich as well as a new office in Greengates, 
near Leeds, England.  
The new Munich headquarters for German clients and Eastern European countries 
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The growth recorded by the Eastern European countries (Poland, Romania, Croatia, Czech Republic and 
Russia) and by the German subsidiary, in charge of the region’s coordination, has prompted Lectra to 
move its Munich headquarters.  
The new, more spacious premises include training rooms as well as an area for demonstrating Lectra 
solutions and machines, which will make it possible to accommodate customers and prospects from the 
whole region. As a result, customers and prospects will be able to discover all the solutions by attending 
presentations, topical seminars or even workshops.  
Contact info for new headquarters in Germany:  
Lectra Deutschland GmbH  
Adalperostraße 80,  
85737 Ismaning Germany  
Tel: +49 (0)89 996 26 0 
New office near Leeds 
Lectra recently decided to open a new office near Leeds, the historical birthplace of the British textile 
industry, to accommodate its customers from Northern England. Companies such as George Clothing, 
Laura Ashley, Furnico, Redcats and Vivienne Westwood attended the inauguration of the new facilities: 
an opportunity to watch a presentation of the all new Lectra offer with its leading solutions such as 
Lectra Fashion PLM, Kaledo, Modaris 3D Fit and DesignConcept.  
Contact info for the new office in England:  
Lectra UK Ltd  
Albion Mills,  
1st Floor Jade Building,  
Albion Road,  
Greengates, BD10 9TQ  
United Kingdom  
Tel: +44 (0)12 7462 3080  
Visit http://www.lectra.com for Lectra contacts worldwide 
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LMS Announces ISO 9001:2000 Quality Certification of New LMS Imagine Division 

13 June 2007 

LMS announced that its new LMS Imagine Division has achieved the ISO 9001:2000 Quality 
Management System certification from the AFAQ-AFNOR Certification (Association Française pour 
l'Amélioration et le management de la Qualité - Association Française de Normalisation) for all of its 
French based operations. The ISO 9001:2000 certification recognizes that the quality management 
system of the new LMS Imagine Division conforms to the requirements set forth in the ISO 9001:2000 
standard. 

http://www.lectra.com/
http://www.lmsintl.com/
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LMS created the new Division after the acquisition of IMAGINE, a leading provider of 1D multi-domain 
system simulation for intelligent mechanical and mechatronic systems. The LMS Imagine Division 
strategically extends the LMS solutions portfolio for functional performance simulation and physical 
testing, delivering a complete set of applications to model, simulate and test the real-life behavior of 
mechanical and mechatronic intelligent systems. 

"The qualification for the ISO 9001:2000 represents an essential milestone for the LMS Imagine 
Division, as it confirms the formal deployment of methods to improve and measure customer 
satisfaction, and to meet our customers’ expectations,” commented Willy Bakkers, Vice-President and 
General Manager of the LMS CAE and Imagine Divisions. “This certification shows the commitment of 
our new LMS colleagues to constantly leverage their technical excellence, make products that deliver 
high customer value, and support our customers in the most effective way.”  

The certificate of the LMS Imagine division (previously Imagine SA) is available on the AFAQ web site: 
http://www.afaq.org/certification=289431176912.  
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Microsoft Announces 2007 Partner Program Award Finalists 

11 June 2007 

Microsoft Corp. announced the finalists for the 2007 Microsoft® Partner Program Awards. The awards 
recognize Microsoft Registered, Certified and Gold Certified partners that developed exemplary 
solutions for their customers during the past year. More than 1,800 entries were submitted by partners 
worldwide, and finalists were selected based on their dedicated use of Microsoft technologies to provide 
customer solutions. The winners will be honored at an awards ceremony at the Microsoft Worldwide 
Partner Conference 2007. 

"The Partner Program Awards gives Microsoft the distinct pleasure of recognizing Registered, Certified 
and Gold Certified partners that have demonstrated exceptional levels of innovation and value to 
customers," said Allison L. Watson, corporate vice president of the Worldwide Partner Group at 
Microsoft. "The finalists announced today demonstrate our diverse and talented partner ecosystem that 
continues to raise the bar in the design and deployment of customer solutions built on Microsoft 
technologies." 

Microsoft Partner Program Award finalists will be honored in the following categories, each of which 
represents a particular business practice area or partner business model. One winner will be selected for 
each category, from the list of finalists below: 

Advanced Infrastructure Solutions, Active Directory® and Identity Management Partner of the Year 

Didata NSW, Australia 

http://www.afaq.org/certification=289431176912
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Ensynch Inc., United States 

Oxford Computer Group Ltd., United Kingdom 

Advanced Infrastructure Solutions, Exchange Migration and Deployment Partner of the Year 

Business Systems Group, United Kingdom 

Data #3 Ltd., Australia 

Didata NSW, Australia 

Advanced Infrastructure Solutions, Hosting Solutions Partner of the Year 

Independent Consulting Solutions, Bermuda 

Rackspace Managed Hosting, United States 

STRATO AG, Germany 

WebCentral Pty Ltd., Australia 

Advanced Infrastructure Solutions, Storage Solutions Partner of the Year 

Brocade, United States 

EqualLogic Inc., United States 

PolyServe Inc., United States 

Advanced Infrastructure Solutions, Systems Management Partner of the Year 

CMS Consulting Inc., Canada 

EDS Global, United States 

Intrinsic Technologies, United States 

Business Process and Integration Solutions Partner of the Year 
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Cactus Commerce Inc., Canada 

EMC Corp., United States 

Neudesic LLC, United States 

Citizenship Partner of the Year 

Didata NSW, Australia 

Educacion y Tecnologias de Informacion S.A. ITTALENT, Colombia 

Satyam Computer Services Ltd., India 

Competing to Win Partner of the Year: Database 

Corporate Software Informatica LTDA (EXECPLAN), Brazil 

Hyland Software Inc., United States 

Upside Software Inc., United States 

Competing to Win Partner of the Year: Linux/LAMP 

Concept Interactive Inc., Canada 

IT Matters Inc., Canada 

Netsurit, South Africa 

Competing to Win Partner of the Year: Search 

Allin Consulting, United States 

imason.com Inc., Canada 

Quadrasystems.net, India 

Competing to Win Partner of the Year: Security 
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Convergent Computing, United States 

Dr. MORAWIETZ Consulting & Training GmbH, Germany 

WM-data, Denmark 

Competing to Win Partner of the Year: Web 

Avansys Infotech, United Arab Emirates 

i5, South Africa 

SyncCast, United States 

Custom Development Solutions, Application Infrastructure Development Partner of the Year 

Ementor Danmark A/S, Denmark 

Getronics (NL) BV, Netherlands 

Visual Defence Inc., Canada 

Custom Development Solutions, Smart Client Development Partner of the Year 

Company Net Ltd., United Kingdom 

L3 Informatica LTDA, Brazil 

Momentum Advanced Solutions, Canada 

Custom Development Solutions, Web Development Partner of the Year 

Capgemini U.S. LLC, United States 

ITWorx, Egypt 

SoftServe Ltd., Ukraine 

Data Management Solutions, Business Intelligence Partner of the Year 
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Edenbrook Ltd., United Kingdom 

Information Management Group (IMGroup) Ltd., United Kingdom 

Integrated Services Inc., United States 

Data Management Solutions, Database Management Partner of the Year 

Magenic Technologies Inc., United States 

Mareigua, Colombia 

Scalability Experts Inc., United States 

Enterprise Alliance Partner of the Year 

Accenture and Avanade, United States 

HP, United States 

Unisys, United States 

Global ISV Partner of the Year 

CA Inc., United States 

Epicor Software Corp., United States 

Quest Software Inc., United States 

Information Worker Solutions, Enterprise Project Management Partner of the Year 

Bright Partners, Portugal 

Pcubed and FK&A, United States 

Technology Associates International, United Kingdom 

Information Worker Solutions, Messaging and Collaboration Partner of the Year 
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Convergence Communications, United States 

EMC Corp., United States 

Hitachi Consulting, United States 

Information Worker Solutions, Office Smart Client Development Partner of the Year 

Fischer & Kerrn, Denmark 

Spanish Point Technologies Ltd., Ireland 

triomis GmbH, Germany 

Information Worker Solutions, Office Systems Desktop Deployment Partner of the Year 

Compugen Richmond Hill, Canada 

Didata NSW, Australia 

Kyoritsu Computer & Communication Company Ltd., Japan 

Information Worker Solutions, Portals and Enterprise Content Management Partner of the Year 

i5, South Africa 

Ideaca Ltd., Canada 

PointBridge, United States 

ISV/Software Solutions Partner of the Year 

ICONICS, United States 

Mamut ASA, Norway 

Workshare USA, United States 

ISV/Software Solutions, Innovation Partner of the Year 
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Digipede Technologies LLC, United States 

Fractal Edge Inc., United States 

Tecnologia de Gerencia Comercial S/A, Brazil 

Learning Solutions Partner of the Year 

Avantus Training Pte Ltd., Singapore 

NetCom Information Technology Inc., United States 

NETRON, Turkey 

Licensing Solutions, License Delivery Partner of the Year 

Bytes Technology Group, United Kingdom 

DATALOG Software AG, Germany 

SoftwareONE, United States 

Licensing Solutions, Software Asset Management Partner of the Year 

Bytes Technology Group, United Kingdom 

Data #3 Ltd., Australia 

Teksys Ltd., United Kingdom 

Microsoft Dynamics™ AX Partner of the Year 

Eclipse Computing Pty Ltd., Australia 

Fullscope, United States 

Iteration2, United States 

Microsoft Dynamics CRM Partner of the Year 
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Aspective Ltd., United Kingdom 

Avanade, United States 

Ietium Inc., United States 

Microsoft Dynamics GP Partner of the Year 

Interactive Business Information Systems Inc., United States 

InterDyn AKA, United States 

The Resource Group, United States 

Microsoft Dynamics NAV Partner of the Year 

Anglia Business Solutions Ltd., United Kingdom 

Informa Software Consulting GmgH, Germany 

Pebblestone, Netherlands 

Microsoft Dynamics Retail Management System Partner of the Year 

Davidson-Richards - RMSynergy, United Kingdom 

New West Technologies Inc., United States 

POSitive Technology.com, United States 

Microsoft Dynamics SL Partner of the Year 

SBS Group, United States 

Strategic Information Solutions, United States 

Synergy Business Solutions Inc., United States 

Mobility Solutions Partner of the Year 
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Odyssey Software Inc., United States 

SAT Corp., United States 

Ubitexx GmbH, Germany 

Networking Infrastructure Solutions Partner of the Year 

Netsurit, South Africa 

Quadrasystems.net, India 

Space Age Technologies, South Africa 

OEM Hardware Solutions, Device Manufacturing Partner of the Year 

Motorola Inc., United States 

Teneros Inc., United States 

OEM Hardware Solutions, System Building Partner of the Year 

Bavely Computer Systems, Egypt 

Fujitsu Siemens Computers GmbH, Germany 

Third Wave Corp., Japan 

Security Solutions, Infrastructure Security Partner of the Year 

BUI Pty Ltd., South Africa 

Certified Security Solutions Inc., United States 

Eurodata Systems plc, United Kingdom 

Security Solutions, Security Management Partner of the Year 

Otsuka Corp., Japan 
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Vision Software SA, Colombia 

Small Business Specialist Partner of the Year 

Endeavor Technologies, United States 

Integrated Business Intelligence Corp., Canada 

TECHGYAN, India 

About the Microsoft Worldwide Partner Conference 

The Microsoft Worldwide Partner Conference provides Microsoft's partner community with access to 
key marketing and business strategies, leadership, and information regarding specific customer solutions 
designed to help partners succeed in the marketplace. Along with informative learning opportunities 
covering sales, marketing, services and technology, the Worldwide Partner Conference is an ideal setting 
for partners to garner valuable knowledge from their peers and from Microsoft. More information can be 
found at http://www.microsoft.com/partner/events/wwpartnerconference and 
https://partner.microsoft.com/.  

Click here to return to Contents 

New Technology Training Center for SolidCAM in the Czech Republic 

12 June 2007 

SolidCAM announced the opening of a new Technology Training Center ("TTC") in the Czech Republic. 
The main purpose of the TTC is to provide the industry with advanced technical support and services for 
the manufacturing of complex parts. This covers the complete range of milling applications with special 
focus on 5-axis indexial and simultaneous machining. 

The Technology Training Center is located in Brno, the industrial heart of Moravia, and is an 
organizational division of SolidVision, s.r.o., the authorized reseller of SolidCAM and SolidWorks for 
the Czech Republic. The TTC is equipped with a Hermle C20 5-axis machine tool and the full range of 
the SolidCAM+SolidWorks software, so that complex CAD/CAM jobs can be processed and optimized. 
The TTC will offer training courses for operators and programmers, related to parts manufacturing, 
taking into account the whole manufacturing process chain. Furthermore, the highly skilled experts of the 
TTC will assist SolidVision`s customers to develop and fine tune new dedicated machining procedures. 
The overall target is to improve the productivity of the manufacturing processes for complex parts. The 
TTC, which has been established with the funding of the European Community, will be managed by 
Zbynek Jerabek, a SolidCAM Certified Professional. The opening ceremony of the innovative 
"Technology Training Center" was held on June 5, 2007, in Brno (Czech Republic). 

http://www.microsoft.com/partner/events/wwpartnerconference
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Ivan Cimr, Managing Director of SolidCAM Czech Republic, stated, "Our Aerospace and Automotive 
industries especially demand more and more complex parts. Therefore, the use of the 5-axis machining 
technology is growing enormously in our region. There is a need for qualified technicians who can 
successfully apply the sophisticated tools. The TTC will promote the advanced features of the SolidCAM 
software and thus support the SolidCAM sales in the Czech Republic, Slovakia and Hungary. With the 
help of our high-end technology we can provide the best possible support for our customers." Wolfgang 
Mueller, SolidCAM´s Vice President of Sales in Europe, added, "Today, the manufacturing industry 
worldwide is investing heavily in 5-axis machine tools. The return of these investments strongly depends 
on the productivity, which can be achieved by complementing the expensive CNC machines with CAM 
software and expert know-how. The TTC project is a good example of how this can be accomplished." 

About SolidCAM 

Founded in 1984 by its Managing director Dr. Emil Somekh, SolidCAM provides manufacturing 
customers with a full suite of CAM software modules for 2.5D and 3D Milling, High-Speed Machining, 
Multi-sided Indexial 4/5 axes Milling, Simultaneous 5 axes Milling, Turning, Turn-Mill up to 5-axes and 
WireEDM. SolidCAM has the Certified Gold-product status from SolidWorks and provides seamless, 
single-window integration and full associativity to the SolidWorks design model including parts, 
assemblies and configurations. SolidCAM has today more than 12,000 seats installed. SolidCAM is sold 
by a worldwide reseller network in 46 countries. SolidCAM has been on a very rapid growth path since it 
implemented the SolidWorks integration strategy. In the CIMdata NC Software Market Assessment 
Report, CIMdata named SolidCAM as the worldwide fastest growing CAM vendor in 2003, 2004 and 
2005 with revenue growth rates of +39.4 percent, +51.1 percent and +40%. 

About SolidVision 

SolidVision, s.r.o., is a leading reseller of manufacturing software in the Czech Republic. SolidVision 
has 8 years experience in selling SolidWorks and holds a certification as a SolidWorks authorized 
Support, Training and Testing Center. In addition, SolidVision supports complementary SolidWorks 
products including PDM solutions, COSMOSWorks, I-MOLD and others. Since 2003, SolidVision is 
also a reseller of SolidCAM, the Gold-certified integrated CAM engine for SolidWorks, and thus can 
offer combined CAD/CAM solutions to the Czech industry. The launch of the "Technical Training 
Center" is the next logical step to increase the productivity of SolidVision`s customers by enhancing the 
practical skills of its personnel. 

Click here to return to Contents 

Virage Logic Strengthens Executive Management Team with Two Key Appointments 

7 June 2007 

Virage Logic Corporation announced the strengthening of its management team with the appointment of 
Pete Rodriguez as chief marketing officer and Kamalesh Ruparel as vice president of silicon technology. 
These key appointments will further strengthen the company's ability to engage closely with the 

http://www.cimdata.com/publications/reports.html
http://www.cimdata.com/publications/reports.html
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industry's leading foundry, integrated device manufacturer (IDM) and fabless companies on a more 
strategic level. 

Reporting to Dan McCranie, Virage Logic's president and chief executive officer (CEO), Rodriguez will 
be responsible for driving the company's demand creation initiatives to address the global semiconductor 
IP market much more comprehensively. Ruparel will report to Virage Logic's vice president of research 
and development and chief technical officer, Alex Shubat, and will be responsible for the silicon 
validation of all Virage Logic products including test chip development, test chip characterization and 
silicon reports. He will also be responsible for driving continuous cycles of improvement to help ensure 
customer success, including quick ramp to volume at the advanced process nodes. 

About Pete Rodriguez 

Rodriguez brings more than 23 years of semiconductor industry engineering, sales and senior 
management experience to Virage Logic. He currently serves as a director for EXAR and previously 
served as president, CEO and a director of Xpedion Design Systems, Inc., a private, venture capital-
backed company focused on electronic design automation solutions for use in designing wireless 
communication circuits and systems which was acquired by Agilent Technologies. Prior to joining 
Xpedion, Rodriguez held senior management positions in sales and marketing at Escalade Corporation, a 
provider of software for chip design, until its acquisition by Mentor Graphics. He also held senior sales 
management positions at LSI Logic, as well as product management and process engineering positions at 
Aerojet Electronics, Teledyne Microwave, and Siliconix. Rodriguez holds a BS in Chemical Engineering 
from California Institute of Technology, an MS in Electrical Engineering from Cal Poly Pomona and an 
MBA from Pepperdine University. 

About Kamalesh Ruparel 

Ruparel brings more than 22 years of semi-custom integrated circuit (IC) ecosystem experience to Virage 
Logic. He joins the company from Anchor Bay Technologies (also known as DVDO, Inc.), where he 
served as vice president of engineering responsible for system and ASIC engineering. Previously he 
spent approximately ten years at Cisco Systems, most recently serving as director of engineering for the 
ISBU ASIC-COT Engineering in the Datacenter, Security & Switching Technology Group. Ruparel's 
experience also includes management positions at Apple Computer and senior engineering positions at 
Vertex Semiconductor, and Texas Instruments. Ruparel holds a BS in Electrical Engineering from the 
University of Texas at Austin and an MS in Computer Science from the Southern Methodist University 
in Dallas. 

Click here to return to Contents 

UGS Reveals Antidote to Stalling European WEEE Adoption; Publishes Five-point Guide 
to Ensuring Compliance with WEEE Directive 

11 June 2007 

http://www.viragelogic.com/
http://www.viragelogic.com/
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UGS PLM Software, a division of Siemens Automation and Drives (A&D), released a guide to ensuring 
Waste Electrical and Electronic Equipment (WEEE) Directive-compliant practices are central to the 
product lifecycle in manufacturing organisations throughout Europe.  

Although the deadline for full compliance with the WEEE Directive will be necessary across the 
European region by July 1, 2007, reports suggest that a high proportion of organisations will be exposing 
themselves to regulatory and commercial issues when having to show due diligence in their 
environmental compliance strategy. 

“A worrying number of organisations are concerned that their WEEE compliance strategy is taking 
longer than expected or, worse, have yet to start,” said Henry Seddon, vice president, Europe, Middle 
East and Africa Marketing at UGS. “We are showing those organisations that it isn’t too late to start. Our 
guide, which incorporates planning, auditing and rollout of WEEE, demonstrates that getting on the road 
to compliance is easier than many people think.” 

UGS PLM Software, which helps companies manage their design and manufacturing processes, has 
warned that failure to prepare for the directive could result in stalled shipments of electrical devices, 
steep fines for those yet to comply and, in the worst case, products will be barred from market. 

To compound the problem, the Restriction of Hazardous Substances (RoHS) Directive, geared towards 
removing toxic materials such as lead mercury and cadmium from manufacturing – therefore ensuring 
the safe and accessible disposal of equipment by the public once the WEEE Directive becomes active – is 
yet to take hold in a significant number of organisations. The problem lies in the perceived challenges 
when adopting new manufacturing processes, according to Seddon. 

“While companies were given ample warning of the July 2007 deadline, there are still a number of 
companies that remain non-compliant,” Seddon said. “This is down to senior management being stuck 
with old processes and unwilling to believe that change doesn’t mean starting from scratch. Our guide 
highlights a number of things manufacturers can do, supported by their local enforcement council, to 
fast-track their journey towards RoHS and WEEE compliance now, while ensuring their processes are 
more efficient for future changes.” 

UGS PLM Software is currently the only PLM supplier enabling a lifecycle strategy for the entire 
compliance process.  

“There will be associated costs in adopting the regulations, but in the medium term this can be translated 
into more efficient manufacturing processes and the ability to think in product lifecycle terms – a 
valuable approach to business that, when embedded, will become an advantage to every organisation,” 
added Seddon. “Ensuring manufacturing processes meet the standards of the RoHS and WEEE 
Directives – such as cutting out hazardous chemicals – must not be something companies put off. 

“There could, of course, be financial repercussions. But the environmental damage is far worse, and must 
become a core consideration to manufacturing processes in Europe and beyond.” 

http://www.siemens.com/ugs
http://www.siemens.com/automation
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Events News 
BE Conference 2007 and BE Conference Europe Focus on Learning and Innovation 

12 June 2007 

Bentley Systems, Incorporated announced that BE Conference 2007, which took place 29 April-3 May at 
the Los Angeles Convention Center in California, and BE Conference Europe, being held this week in 
the Hilton London Metropole, attracted a combined total of more than 3000 attendees. Moreover, though 
attendee evaluations have yet to be tallied for BE Conference Europe, BE Conference 2007 maintained 
the 99 percent attendee satisfaction rating achieved at the 2004, 2005, and 2006 BE Conferences.  

Said Cambashi Principal Consultant Edwin Ecob, who served as a 2007 BE Awards of Excellence juror, 
“For me, the two key themes of the event were ‘learning’ and ‘innovation.’ Learning ranged from formal 
training classes to peer-to-peer sharing of project and process innovations among Bentley users. 
Innovation was captured in technology sessions and user projects. These two themes were also covered 
in the large number of projects that were submitted for BE Awards. As always, the winners received 
enthusiastic support at the awards dinner.  

“One particularly successful Bentley innovation at BE Conference 2007 was the inaugural BE Executive 
Symposium, during which Bentley senior executives, industry leaders, and academics discussed 
sustaining both the physical and professional infrastructure – focusing on the shortage of skilled 
professionals.  

“BE 2007 was a success. I’m looking forward to 2008.”  

On Monday at both conferences, attendees were introduced to a number of innovations, including:  

The ProjectWise Passport - This versatile and global collaboration license for users of Bentley's 
ProjectWise scalable collaboration system is portable between projects. With just one 
ProjectWise Passport, a user is now licensed for any ProjectWise client, including ProjectWise 
StartPoint, ProjectWise Navigator, ProjectWise Explorer, and ProjectWise InterPlot Organizer. 

Managed Solutions from Bentley Professional Services – These include SELECT Server ONLINE 
and ProjectWise ONLINE, Resident Engineers, and Operational Resourcing. 

SELECT Server ONLINE and ProjectWise ONLINE will be delivered to organizations as a service in 
order to streamline the implementation and maintenance of a managed environment. These solutions are 
ideal for joint-venture projects and midsize firms that prefer to focus on their core competencies. 

http://www.bentley.com/en-US/Products/ProjectWise/
http://www.bentley.com/en-US/Products/SELECT+Server/
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Resident Engineers will provide special and regular professional services. The engineers will be stationed 
at a site as an integral team member and serve as an addition to the user's IT operations. 

Operational Resourcing will address the peaks and troughs of an organization's need for off-site or on-
site professional services. This solution will supplement an organization's own server operations staff and 
technical applications management, or backfill other operational staff as required. 

Bentley's Applied Research group - This new group identifies and applies technologies sourced 
elsewhere to enrich the comprehensiveness of Bentley's solutions. 

Attendees also were briefed on Bentley’s April 2007 Annual Report. Highlights include:  

2006 revenues increased to $389 million, representing growth of more than 15 percent from 2005 

Since 1995, the company has reinvested over $500 million into research and development and over 
$250 million into acquisitions 

Bentley's Enterprise License Subscription program now includes more than 100 of the largest 
infrastructure entities in the world 

Bentley colleagues worldwide now number nearly 2500 

Executive Keynotes  

The Monday morning sessions in both Los Angeles and London began the learning process with keynote 
presentations by Bentley executives. After brief welcome remarks by COO Malcolm Walter, CEO Greg 
Bentley took the dais to argue that increased economic productivity is the only way to meet the growing 
workload of infrastructure professionals.  

Mr. Bentley said that the backlog of infrastructure work is growing. On top of “ordinary” improvement 
and retrofit work in developed countries and basic infrastructure needs in developing regions, 
infrastructure professionals face pressing “extraordinary” sustainability challenges, including natural 
resource self-sufficiency and natural disaster resilience.  

Making these tasks all the more challenging, said Mr. Bentley, is today’s shortage of engineering 
resources. Given the years of training required to become a productive infrastructure practitioner, there is 
no quick fix for the comparatively low rate of new entrants joining engineering professions.  

Mr. Bentley said the solution to these challenges is to dramatically increase economic productivity for 
architectural and engineering services, which according to the U.S. Bureau of Labor Statistics (USBLS) 
has substantially lagged behind the economy at large since the mid 1990s. He added that data from the 
most recent years reported by USBLS indicate an inflection upward, which he believes reflects some 
successful adoption of IT-enabled workflow innovations such as those represented by the BE Award 
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nominations and others presented in BE Conference best practices sessions. He explained that further 
gains can best be achieved by prioritizing learning, extending collaboration, and fostering organic 
innovation.  

He next presented a “tour” of BE Award nominations and other Bentley user projects that have benefited 
from five key strategies for economic productivity: software interoperation, accelerated delivery of 
assets, higher-quality deliverables that are reusable, the delivery of assets with better performance and 
better fit for purpose, and business model innovations.  

Mr. Bentley concluded with a look at innovations in Bentley System’s business model that are helping to 
support distributed enterprises and improve their economic productivity. In addition, he discussed some 
of Bentley’s key performance metrics.  

Bhupinder Singh, senior vice president, Bentley Software, then spoke on increasing productivity from a 
product perspective. He explained that Bentley’s “one platform” consisting of MicroStation and 
ProjectWise allows the company’s developers to achieve faster time to market for applications, intrinsic 
integration of Bentley products, a common user experience, and consistent application behavior.  

As an example, he demonstrated the new ProjectWise Navigator, the first visual collaboration client for 
design review and analysis plus work packaging that fully supports iterative workflows and reuse of all 
content throughout the process. ProjectWise Navigator includes many innovations by MicroStation to 
provide support for a broad range of applications, industry standards, and file formats. Some of the 
2D/3D file formats and supported applications include DGN, DWG, PDF, AutoPLANT, TriForma, 
PlantSpace, PDS, Google SketchUp, Google Earth™, IGES, STEP, JPEG, TIFF, and 3DS.  

Singh also discussed the company’s concentration on complete solutions for the civil, building, plant, 
and geospatial verticals. These solutions bundle relevant products, address data integration, and focus on 
the design, build, and operations workflows of infrastructure asset classes. Examples include solutions 
for road or rail networks, power plants and utilities, and water networks.  

Next, Singh described technology added to Bentley’s comprehensive portfolio through the acquisition of 
the following companies:  

C.W. Beilfuss & Associates - provider of software for permit administration and safe routing of 
oversize and overweight vehicles called SUPERLOAD and the multi-state permitting Web site 
"gotpermits.com." 

Design Power - provider of Design++, a knowledge-based engineering solver on which PlantWise is 
based. PlantWise uses Design++ with a proven, versatile, and extensible rulebase to enable fully 
piped and lowest-cost 3D plant concept models to be easily created for contextual optimization. 

KIWI Software - provider of ProSteel 3D, a globally recognized solution for structural steel 
detailing and fabrication that supports multiple platforms. 
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Finally, Singh, accompanied by Bentley Software colleagues Rob Whitesell, vice president Building and 
Plant Products, Shaun Sewall, vice president Platform Products and Technology, and Styli Camateros, 
vice president Civil and Geospatial Products, looked ahead to the next edition of Bentley products, code-
named “Athens.” This edition will include innovations such as conceptual design (including 
GenerativeComponents), dynamic views, distributed projects, and geo-coordination. Singh stressed that, 
as it always has, Bentley would add innovations incrementally across all its applications, providing users 
with a road map of continuous improvement to more powerful technology and greater productivity.  

Singh was followed by CTO Keith Bentley. Mr. Bentley began by explaining that Bentley’s one-platform 
approach enables the company to expand its application reach in the marketplace, to better leverage its 
research and development and testing resources, and to facilitate product innovation among its 
developers. In addition, users benefit from:  

The ability to reuse software training as they move from application to application 

A breadth of solutions 

Software intra-operability 

Continuity and predictability of applications 

File format/data longevity 

Software sustainability 

Looking at future innovations in Bentley software, Mr. Bentley said the company is working on new 
techniques to expand the capability of DGN files, which today may contain a gigabyte of data. Another 
goal is to enable DGN files to hold thousands of models, which will enable remarkable new capabilities 
in MicroStation “Athens.” Also, in an approach analogous to increasing processing power with parallel 
processing by CPUs, the company is working on distributed DGNs, which will increase the productivity 
of its users.  

Ultimately, Mr. Bentley predicted, the dynamic nature of MicroStation output will lead to more 
deliverables that are dynamic, rather than static files or paper. In addition, the company is investigating 
multiple users working with the same model using peer-to-peer sessions.  

In his opening remarks, Buddy Cleveland, senior vice president, Applied Research, explained that while 
Bentley has always invested in research, much of it was product- focused and, therefore, “subject to 
fairly short time horizons.” He said that the new Bentley Applied Research group will work beyond the 
horizon to “work the future.”  

Cleveland said that the new group will focus on applied research so its work is always relevant to the 
needs of Bentley users, and the research will be done in much the same way users change the world – 
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“one project at a time.” Moreover, it will include partnering with universities such as Johns Hopkins, 
McGill, Polytechnic, Stanford, the University of Pennsylvania, and Virginia Tech.  

The Applied Research group, he continued, will work on three types of projects:  

Software that implements new capabilities in existing areas or provides capabilities in totally new 
areas, with one example being GenerativeComponents 

The incorporation of new technology into existing Bentley products, such as dynamic pen and 
dynamic plot and their integration with ProjectWise to communicate, capture, and vectorize ink-
markups, query the ProjectWise database for provenance, and automatically attach vector 
references to the originals, stored in ProjectWise, for reuse 

The application of existing products to new areas - for example, prototyping a general framework for 
real-time assets and providing capabilities for managing and accessing those devices using 
ProjectWise 

Malcolm Walter concluded the Monday morning keynotes at BE Conference 2007 and will be the sole 
keynoter tomorrow at BE Conference Europe. Walter opened his remarks at BE Conference 2007 by 
noting the sustainability challenges facing the world in the coming decades and called upon the audience 
to use innovation to become the “greenest generation.”  

He then recognized four projects as the first-ever recipients of the BE Award for “best return on 
innovation” and presented each as a case study:  

The Kentucky Transportation Cabinet portion of the massive Ohio River Bridges Project entails the 
construction of two bridges, will take 17 years to complete at a cost of $2.5 billion, and will involve 
hundreds of engineering firms and contractors. The Kentucky Transportation Cabinet is using 
ProjectWise for successful collaboration among most organizations on the project. One innovation that 
delivered remarkable results was the division of the work on a complex interchange known as "Spaghetti 
Junction" not by sections of the roadwork, but rather by core competencies of the firms doing the work. 
ProjectWise allowed them to match expertise to need and perform work simultaneously. In document 
access alone, reported time savings were in the range of 30 percent. Cost savings, based on the total 
engineering hours forecasted for the project, could reach $9 million or more. 

The Dutch Ministry of Finance's project involved the integration of SAP R/3 Real Estate data with 
GIS parcel data created and stored in Bentley's Geospatial Server. By fully automating the process of 
data acquisition, maintenance, and publishing, and by ending manual and paper-based internal processes, 
the State Property Service has become much more efficient in managing the largest property portfolio in 
the Netherlands. Sabastiaan Sintemaartensdijk, of the State Property Service, attributed increased 
revenue of $20 million to the Bentley-enabled system, a 1600 percent return on innovation. 

GHAFARI Associates, an AE firm based in Michigan, achieved significant return on innovation with 
Building Information Modeling (BIM). The company's mission statement includes the goal of enhancing 
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its competitive advantage "by using the latest technology tools to improve (its) product quality and 
effectiveness." Through the use of BIM, projects for General Motors were delivered 26 percent faster 
with less waste, less scrap, fewer RFIs, and fewer changes due to interferences. GHAFARI's BIM 
expertise also helped it win 3D integration work on a Marriott hotel project, so its return on innovation 
included a new client and a growing practice. 

Bechtel Corporation is using Bentley's ProjectWise system to collaborate on Reliance's Jamnagar 
Export Refinery Project (JERP) in India. In both scope and complexity, the project rivals many of 
Bechtel's previous exceptional accomplishments, including Hoover Dam, the Channel Tunnel, and the 
Trans-Alaska Pipeline. JERP has a plot plan bigger than that of London and a target completion time of 
less than 36 months. 

Bechtel is tackling this megaproject using engineering resources dispersed around the globe. Nearly 1000 
users in nine locations are employing ProjectWise to ensure that more than 50,000 drawings are available 
to the correct discipline at the correct location. With ProjectWise, the drawings can be worked on 
collaboratively, enabling designers in one location to view the results of design teams in other offices 
almost immediately. This means Bechtel can rapidly distribute the project work to the different locations 
in a much more granular way - by unit, by discipline, and even by drawing - as the needs of the project 
dictate. 

A key advantage realized by the project team is the ability to search for and find all files that were 
changed in the last week, and to cross reference the location of the files found with the location of the 
person who last changed them. This enables the JERP team to regularly reassess and redistribute their 
project content, optimizing productivity and reducing network traffic. 

Last night, during the BE Awards of Excellence dinner at BE Conference Europe, Walter also presented 
a BE Award for best return on innovation to MARTA (the Metropolitan Atlanta Rapid Transit 
Authority). Serving a population of more than 1.5 million, MARTA is the ninth largest transit system in 
the United States. The organization’s Track and Structures group maintains its mainline track, rail yards, 
transit stations, and thousands of assets.  

In October of last year, MARTA began relying on Bentley’s Optram solution for rail condition analysis 
and planning. The system interoperates directly with MARTA’s enterprise asset management system to 
automatically generate work orders and capture progress, history, and cost information for reuse in future 
decision making. As a result of this implementation, MARTA has already shown a 71 percent reduction 
in the time it takes to analyze rail condition data and verify problem areas. With the ability to practice 
proactive maintenance, MARTA Track and Structures foresees dramatic reductions in maintenance and 
renewal costs, as well as track defects.  

To view videos of all of the keynotes at BE Conference 2007 and BE Conference Europe, go to 
http://www.be.org/.  

BE Executive Symposium  

http://www.be.org/
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The BE Executive Symposium at BE Conference 2007 was an invitation-only event that connected 
industry executives with researchers to discuss and address key challenges to improving the world’s 
infrastructure. The inaugural symposium focused on sustaining infrastructure in the face of today’s 
critical shortage of engineering resources. In attendance were C-level and VP-level executives, company 
and project directors, research leaders from universities including Carnegie Mellon, MIT, and Virginia 
Tech, and editors from leading AEC and geospatial publications.  

Geospatial Research Seminar  

Yesterday afternoon at BE Conference Europe, Bentley hosted a half-day Geospatial Research Seminar. 
The seminar, which has been held annually the past four years, was once again organized by Delft 
University of Technology, OTB, Section GIS-Technology, and Bentley. The theme was “Creating 
Spatial Information Infrastructures.”  

Other BE Conference Sessions  

Also among the combined total of more than 1100 BE Conference information-rich sessions in Los 
Angeles and London were:  

Vertical Keynotes - Vertical-specific keynotes were made by Gabe Norona, senior vice president Civil 
and Geospatial Solutions; Styli Camateros, vice president Civil and Geospatial Products; Rob Whitesell, 
vice president Building and Plant Products; and Huw Roberts, global marketing director, Bentley 
Building. 

Best Practices - More than 175 sessions were presented on the best application of technology from 
experienced peers and technology experts. Past BE Conference attendees have always rated the best 
practices sessions, which often include suggestions on ways to leverage technology to increase 
productivity, as extremely useful for their projects and their careers. 

New Technology - More than 170 sessions direct from Bentley developers and product managers on the 
newest products were presented by Bentley Software. Two examples include Bentley Electric XM and 
Bentley Expert Designer XM, which support a new level of efficiency in managing electric distribution 
networks throughout the plan, design, build, and operations lifecycle. 

Professional Training - More than 30,000 learning units of professional training in more than 470 
courses were provided by Bentley Institute. 

Networking - Numerous opportunities to network and socialize with peers and friends were available at 
special events, including the BE Awards of Excellence ceremony and a Hollywood tour for Bentley 
Institute five-star learning achievers in Los Angeles, and a dinner in London recognizing the BE Award 
winners and Golden KIWI award winners, as well as a cruise on the River Thames for five-star learning 
achievers. 
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To review all the sessions offered at BE Conference 2007 and BE Conference Europe, go to 
http://www.be.org/.  

2007 BE Awards of Excellence  

The annual BE Awards of Excellence, which honor the extraordinary work of Bentley users improving 
the world’s infrastructure, were a high point of BE Conference 2007. These projects set benchmarks and 
showcase the imagination and technical mastery of the organizations that created them.  

This year’s BE Awards of Excellence ceremony showcased projects from more than 230 organizations 
from around the world. More than 235 nominations were recognized and 31 winners were honored in the 
professional portion of the program, and 44 nominees were recognized and four winners were honored in 
the academic portion. In addition, a BE Award was presented to the Educator of the Year. The winners 
were selected by an independent panel of BE Awards jurors, which included accomplished Bentley users 
and distinguished industry experts.  

Said Martyn Day, publishing editor, MCAD Magazine and AEC Magazine, and 2007 BE Awards juror, 
“It’s easy to claim that the awards are Bentley rewarding good customers, but having been a part of the 
jury process several times, I can assure you that the BE Awards of Excellence are treated very seriously 
and independently when we sit to judge. Each project and material submitted is hotly debated and the 
standard this year was incredibly high.  

“As a CAD journalist, it’s great to see so many large-scale projects completed in 3D, with all the benefits 
documented, as well as how problems that arose were solved. We take infrastructure for granted every 
day. Few think about the freeways, railways, buildings, and factories, and how they were designed. These 
are all mammoth tasks, requiring coordinated and dedicated teams of engineers. The awards are about 
recognizing their amazing efforts that literally enable us to go about our daily lives.”  

The winners were announced during a dinner and ceremony hosted by Peter Sagal of the National Public 
Radio program “Wait Wait... Don’t Tell Me!” and co-sponsored by McGraw-Hill Construction, publisher 
of Engineering News-Record.  

For more information on the 2007 BE Awards of Excellence winners and nominations, go to 
http://www.be.org/awards. To view a video of the 2007 BE Awards of Excellence ceremony, go to 
http://www.be.org/.  

Bentley Institute  

Bentley Institute’s strong presence at this year’s BE Conferences included the Star Program 
(http://www.bentley.com/starprogram), distance learning (http://www.bentley.com/distancelearning), and 
Bentley LEARN (http://www.bentley.com/learn), along with all of the other learning sessions. In the 
exhibit hall, users experienced live instructor-led distance learning through courses that were simulcast 
from classroom sessions via the Internet. In addition, hundreds of users took advantage of Bentley 
LEARN Cafés to test drive Bentley LEARN OnDemand eLearning.  

http://www.be.org/
http://www.be.org/awards
http://www.be.org/
http://www.bentley.com/starprogram
http://www.bentley.com/distancelearning
http://www.bentley.com/learn
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The Bentley Institute Press (http://www.bentley.com/books) built upon the great success of its exhibit 
hall presence last year by offering the second annual Bentley Bookstore. Users were able to browse and 
purchase new books for the infrastructure profession including Peter Smith’s “The Fundamentals of 
Piping Design,” “The Haestad Methods Water Resources Modeling Collection,” Jerry Flynn’s 
“Animating With MicroStation,” and G.V. Krishnan’s “Harnessing MicroStation V8 XM Edition.”  

Exhibits  

Attendees at both BE Conferences this year had ample opportunity to peruse the exhibit hall aisles for 
products and services to help support their infrastructure projects. On display were offerings from 
Bentley as well as from a broad range of companies that service the infrastructure software community.  

BE Conference Sponsors  

BE Conference 2007 and BE Conference Europe sponsors include:  

Platinum - HP 

Gold - Adobe Systems, McGraw-Hill, Microsoft, Oce 

Silver - Beck Technology, CADsmart, Cadventure, Forum 8, Legion, Leica Geosystems 

Bronze - Advanced Micro Devices, ASD, COMIT, ConnectPress, GeoConnexion Magazine, 
GeoInformatics Magazine, International Red Cross, Leica Geosystems, Matrox Graphics, MEKON, 
Norconsult Informasjonssystemer A/S, Simtra AeroTech AB, and Trimble 

BE Conference Attendees  

BE Conference attendees came to the Los Angeles Convention Center and Hilton London Metropole 
from AE firms; architecture firms; design-build firms; engineering consultants; facility owner-operators; 
departments of transportation (DOTs) and transportation ministries; rail companies; site engineering 
firms; communications and utilities firms; national governments and associated contractors; local 
governments; cadastral authorities; public works agencies; plant engineering, procurement, and 
construction (EPC) contractors; and plant owner-operators. They included users of Bentley’s 
MicroStation, ProjectWise, AutoPLANT, Haestad Methods, STAAD, and RAM solutions, among others.  

BE Conference 2008 dates and locations will be announced later this summer.  

Click here to return to Contents 
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Call for Presenters:  European Plant-To-Enterprise Conference, November 7 - 8, 2007, 
Jaarbeurs Utrecht, The Netherlands 

June 2007 

Abstract Deadline: Wednesday, July 11, 2007 

MESA 2007 European Plant-To-Enterprise Conference 

MESA's 2007 European conference will carry on the same P2E theme as recent North American 
conferences. However, unlike the North American conferences, this conference will focus on typical 
European aspects, for instance, food regulations, labor management and control, multilingual 
environment needs in multinational enterprises.  

The following tracks are being planned to accommodate all experience levels:  

Universal- Contains topics and subject matter that ALL levels of manufacturers would be interested in. 

Foundation- Focused on subject matter that provides manufacturers who are just beginning the process 
of justifying, specifying and scoping information and supply chain focused programs. 

Intermediate- Information around topics for manufacturers that are focused on installation and use of 
basic system features.  

Advanced- Delivers innovative and forward looking visions and ideas around getting the most out of 
your installed systems after you have realized basic returns promised.  

SPEAKING TOPICS & THEMES 

Below is a comprehensive list of topics. Abstracts should address one or more of these areas:  

Key Concepts in IT Enabled Innovation  

Security 

Industry Standards 101 

Solution Requirements Development 

Departmental Focus (IT vs. Operations vs. Others) 

Support and Support Structures  
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Justifying Systems - Integrating into the Corporate Initiatives  
Technology Selection 

Implementing Solutions 

Systems 

Enterprise/Business Manufacturing Intelligence (EMI) 

Metrics 

Change Management 

Quality & Compliance 

Product Lifecycle Management (PLM) 

Business Process Management (BPM) 

Services Oriented Architecture (SOA) 

Asset Management 

SPEAKER PROFILE 

We are primarily interested in End-user/Manufacturers and/or Joint Vendor/End-User presentations. Feel 
free to apply for ALL three experience tracks (Foundation, Intermediate, Advanced) if you are able to 
provide the appropriate level of detail warranted for each track. 

Abstracts may be e-mailed to HQ@MESA.ORG by Wednesday, July 11. Please include: 
Name 

Contact information (company name, title, email address, phone numbers) 

A 300 word or less description of presentation theme and content 

Topic (click here for a detailed list) 

Track (universal, foundation, intermediate, advanced) 

Click here to return to Contents 
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Delcam to Launch New PowerMILL CAM at EMO 

13 June 2007 

Delcam will launch the latest version of its PowerMILL CAM system at the EMO exhibition to be held 
in Hannover from 17th to 22nd September. EMO will be the world’s largest machine tool show this year 
and so is the ideal venue to launch this new release. 

Like other recent releases of the software, a major focus of PowerMILL 8 will be additional options for 
five-axis machining. However, the new version will also include enhancements and speed-ups 
throughout the program. In particular, improved memory management within the software will give 
significantly faster calculation times, especially for large, complex components, like press tools for 
automotive bodywork, and for smaller, highly-detailed models, such as moulds for fine-tolerance and 
high-accuracy parts. 

The most significant of the new five-axis options is a powerful tool-axis editing function that allows the 
user to select any region of a toolpath and redefine the tool-axis vectors within that region. Previously, a 
single tool-axis specification was applied to a complete toolpath, although this could be adjusted 
automatically to avoid any collisions. The new ability to use different options in different regions of the 
toolpath will enable users to optimise cutting conditions and avoid any sudden machine tool movements 
that could result in a poor surface finish. 

Swarf machining has been improved by the addition of an option that forces the toolpaths to follow the 
surface internal lines where possible. This approach can be used to give smoother motion of the machine 
tool and more precise control of the machine, especially in tight corners and other areas where there 
could be rapid changes in the cutter orientation. 

An improvement to area clearance toolpaths with both positional five-axis operation and three-axis 
machining allows the user to add different styles of 'tails' to the toolpath under certain stepover 
conditions. These extra moves are needed to remove any upstands that might otherwise be left when 
cutting with a stepover more than 50% of the tool-end diameter. The new options will give smoother 
toolpaths and will maintain the cut direction as either climb or conventional. 

Pattern machining is one of the most flexible strategies in PowerMILL and this has been further 
enhanced. With PowerMILL 8, users will be able to project any 2D pattern onto a model and undertake 
multiple cuts with a specified stepdown to reach any given depth. 

PowerMILL has always supported a wide variety of cutting tool types. This range will be further 
extended with the addition of machining strategies specifically for large abrasive disk cutters within 
PowerMILL8. The new options include specific types of leads and links, plus dedicated gouge 
prevention functionality, to allow these disks to be used to cut around corners safely and accurately. 

To make it easier to manage the wide range of tooling that is supported by PowerMILL, an easy-to-use 
tool database has been added to the new version that allows the user to perform a search operation to find 
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the required tool. The enhanced tool database, which will be shared with the recent release of 
FeatureCAM, will also be able to support much more information on recommended feeds and speeds 
taken from suppliers’ tool catalogues.  

Simulation and verification on the computer has become increasingly important for many users and the 
PowerMILL development team has been working on a number of improvements in this area. In 
PowerMILL 8, ViewMILL simulations will be able to be created and viewed with a full three-
dimensional model of the stock. This allows the user to rotate the ViewMILL machining model and view 
it from any direction both during and after the simulation. In addition, the user interface has been 
streamlined so that both cutting tool simulation and machine tool verification can be controlled from a 
combined toolbar. 

Click here to return to Contents 

GibbsCAM Featured at Mazak Energy Expo 

12 June 2007 

Gibbs and Associates, developer of GibbsCAM®, software for programming CNC machine tools, 
announced that GibbsCAM will be featured at the Mazak Energy Expo, held at Mazak’s Energy Services 
Technology Center, in Houston, Texas on June 13th– 14th. Gibbs and Associates has worked closely 
with Mazak to ensure that GibbsCAM MTM supports Mazak’s multi-task machining centers along with 
their non-MTM machine tools. The latest version of GibbsCAM being demonstrated will include 
Machine Simulation support for multi-task machining allowing users to do virtual machine setup and 
prove-out of their programs avoiding costly errors out on the shop floor. 

“We continue to work with Mazak Technical Centers throughout world,” comments Robb Weinstein, 
Gibbs’ Senior VP, Sales and Strategic Planning. “Gibbs has continued to create custom post processors 
to support Mazak’s diverse line of machine tools, such as VeriAxis and E-Series. This is in addition to 
the numerous post processors that have been created to support Mazak’s Integrex series of machine tools. 
Gibbs now can provide more post processors for Mazak CNC machine tools, from basic 3-axis mills to 
the most sophisticated machines Mazak offers, and therefore offer a more complete solution for Mazak 
customers directly from Gibbs than any other CAM system provider. We also offer more advanced 
machine simulation capabilities for Mazak machine tools through our collaboration with CGTech. 
CGTech has worked with Mazak for many years and has numerous machine models readily available for 
their VERICUT product.” 

For more information about GibbsCAM and MTM, or to locate your local GibbsCAM Reseller, go to 
http://www.gibbscam.com/, call 1-800-654-9399, or email info@GibbsCAM.com.  

Click here to return to Contents 
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Mentor Graphics CEO to Keynote at Two EDA Tech Forum Events 

13 June 2007 

Mentor Graphics Corporation announced that Walden C. Rhines, the company chairman and CEO, will 
present keynote addresses at upcoming EDA Tech Forum Events in Poland and the UK. EDA Tech 
Forum, a key technical and networking resource for the electronics engineering community, holds a 
number of one-day conferences throughout the world each year. More information and online registration 
for both events is available at: http://www.edatechforum.com.  
Rhines will present “Changing the Design Rules,” at the RBS Williams F1 Conference Centre in 
Wantage, UK on June 19, 2007. The talk will address improvements in electronic design automation in 
the past few years which have been applied to product cost and power dissipation rather than just design 
productivity or cycle time. Rhines will discuss some examples and the potential to optimize the design of 
electronic systems. The keynote takes place at 9:45 a.m.  
Rhines will also speak on “The Sociology of Design and EDA,” at the InterContinental Warszawa in 
Warsaw, Poland on June 21, 2007. He will discuss issues that suggest how the interaction among 
designers and design organizations will affect the future evolution of design methodology and EDA. The 
keynote is scheduled for 10:00 a.m.  

Click here to return to Contents 

Open Text to Showcase Leading Life Sciences Solutions at the Drug Information 
Association (DIA) Meeting in Atlanta 

11 June 2007 

Open Text™ Corporation announced that it will showcase its solutions for pharmaceutical and life 
sciences companies at the 2007 Drug Information Association (DIA) Meeting to be held in Atlanta, 
Georgia, June 17 - 21 at the Georgia World Congress Center. Open Text will demonstrate its industry 
specific applications at booth # 115. 

Open Text's industry specific applications for life sciences include solutions for regulatory content and 
submissions management, quality management, and clinical trials. Other business related applications 
Open Text is helping pharmaceutical and biotechnology organizations with include: internal controls, 
contract management and litigation support, email management, records management, Web content 
management, and ERP/CRM archiving. 

At booth # 115, Open Text will showcase the following solutions: 

Regulated Documents for Microsoft Office SharePoint Server 2007, which builds on Open Text's 
experience from its successful Livelink ECM - Regulated Documents solution, first introduced to life 
sciences companies in 2002. The solution extends Open Text's extensive and well-proven life sciences 
domain knowledge to a new ECM platform. The solution will allow companies to use 2007 Microsoft 
Office applications to manage, author, review and approve content in a controlled environment that is 

http://www.mentor.com/
http://www.edatechforum.com/
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compliant with specific U.S. Food and Drug Administration (FDA) guidelines, such as the 21 CFR Part 
11 regulations. 

Livelink ECM - Quality Management System, which provides a fully integrated solution that complies 
with the electronic records provisions of the FDA's 21 CFR Part 11, while addressing the needs for 
Pharmaceutical Best Practice (21 CFR 210 and 211), Biological Best Practice (21 CFR 600-680) and 
Medical Device Best Practice (21 CFR 820). The system is a flexible and expandable solution that 
integrates the key processes required for life sciences organizations, including Audit, Training, and 
Regulated Document Management into an enterprise-level solution. 

Livelink ECM - Collaborative Submissions, which is designed to help companies manage the 
assembly, review, approval and release of large document submissions that are made to government 
regulatory bodies responsible for drugs, biologics and related products. The comprehensive solution 
drastically reduces time to market by enabling companies to prepare and make submissions in the 
industry's eCTD (Electronic Common Technical Document) format. eCTD submissions can contain 
thousands of documents which have to be carefully managed through their respective lifecycles. Each 
submission in turn is part of an overall product application that requires updates, amendments and 
follow-on submissions. 

"Life sciences companies have some of the most complex and highly regulated document processes in 
use today, so they need sophisticated ECM solutions," said Brett Shellhammer, Vice President of 
Business Solutions for Open Text. "Our industry specific solutions, best practices, and strong network of 
partners who develop, validate and deliver Open Text based solutions, sets us apart from other software 
providers. We look forward to showcasing our extensive portfolio at the DIA Meeting in Atlanta." 

For more information on the full range of Open Text pharmaceutical and life sciences solutions go to: 
http://www.opentext.com/2/sol-industry/sol-ind-pharma.htm.  

For more information about the DIA's 43rd Annual Meeting, go to: 
http://www.diahome.org/DIAHome/FlagshipMeetings/home.aspx?meetingid=11362  

Click here to return to Contents 

TopSolid’Wood Present at AWFS 2007 

11 June 2007 

TopSolid'Wood, integrated CAD/CAM for custom woodworking, will be on display at AWFS, Las 
Vegas, 18-21 July, booth 1751. TopSolid'Wood is an integrated design, manufacturing and management 
(CAD/CAM/PDM) software specialized for wood processing. It comprises comprehensive standard 
components and processes specific to the wood industry. TopSolid'Wood outputs to the CNC plant floor 
through TopSolid'WoodCam, an integrated CAM solution which automatically produces the ISO code, 
via a post processor, to manufacture parts on CNC machinery.  

http://www.opentext.com/2/sol-industry/sol-ind-pharma.htm
http://www.diahome.org/DIAHome/FlagshipMeetings/home.aspx?meetingid=11362
http://www.awfsfair.org/awfsfair/home/index.asp
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TopSolid'Wood manages all the tasks involved in the engineering and machining of wood products, 
principally in the following sectors: 
Furniture production 
Casework 
Fixtures 
Custom woodworking 
Office furnishings 
Recreational vehicles, boats, ... 
TopSolid'Wood, developed by the French CAD/CAM company Missler Software (ranked as the 7th 
CAD/CAM supplier worldwide), made its international debut at Ligna 2005, international fair for the 
wood industries. Since then TopSolid'Wood has been present at such important fairs as IWF 2006, 
Drema and Ligna 2007. In Europe the software is becoming one of the major players in the wood 
industry. In France, the home market for this uniquely integrated CAD/CAM solution, TopSolid'Wood 
has taken the educational market by storm: Over 90% of all French wood schools are now equipped with 
TopSolid'Wood.  
TopSolid'Wood made its first appearance on the US market at IWF last year. Since then the French 
developer has worked hard to put in place a network of certified wood resellers throughout the USA. 
CAD Nouveau, Ross Bloom associates, People Logic and Indsco will be demonstrating TopSolid'Wood 
solutions for the Store Fixture and Interior Design, Architectural millwork and custom casework at 
AWFS on the TopSolid'Wood booth 1751 

Click here to return to Contents 

UGS PLM Software Announces “Dare to Compare with Teamcenter Express” Seminar 
Series to Help Mid-Sized Manufacturers Get Ahead of the Competition 

13 June 2007 

UGS PLM Software, a division of Siemens Automation and Drives (A&D) announced a new global 
seminar series, “Dare to Compare with Teamcenter® Express,” that helps mid-size manufacturing 
companies get ahead by increasing the efficiency of their product development, engineering change and 
manufacturing engineering processes through collaborative product data management (cPDM) 
technology. 

Mid-sized manufacturers face similar pressures as larger companies in bringing innovative products to 
market quickly while still improving quality and reducing costs. At the same time, these companies have 
limited financial, technical and human resources. UGS PLM Software’s new seminar series is aimed at 
helping mid-size manufacturers address these issues and get ahead of their competition.  

The seminar series shows mid-sized manufacturers how to: 

“Get Together” by improving collaboration between design and manufacturing teams as well as with 
their suppliers and customers.  

http://www.topsolid.com/
http://www.siemens.com/ugs
http://www.siemens.com/automation
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“Get Smart” by selecting a preconfigured cPDM solution that has unique competitive advantages, 
including multi-CAD data management capabilities and efficient management of everyday tasks 
and processes for design-through-manufacturing.  

“Get Ahead” with a fast-to-value implementation that can lead to significant improvements in time-
to-market, increases in product quality and reductions in product development costs. 

To participate in UGS Teamcenter Express webinars and seminars, please visit 
http://www.ugs.com/seminars. For additional “Dare to Compare With Teamcenter Express” materials 
and to register for whitepapers, including an updated program review from CIMdata, please visit 
http://www.ugs.com/getahead. 

Financial News 
Aspen Technology Announces Restatement of Previously Issued Financial Statements 

11 June 2007 

Aspen Technology, Inc. announced that, in connection with a recent review of financial statements, 
certain errors in the accounting for sales of installments receivable were discovered. As a result, the 
Company’s previously issued financial statements as of June 30, 2005 and 2006 and for each of the three 
years in the period ended June 30, 2006 and related reports of its independent registered public 
accounting firm for such periods should not be relied upon. In addition, the Company’s quarterly filings 
on Form 10-Q within these years and for each of the quarters ended September 30, 2006, December 31, 
2006 and March 31, 2007 should not be relied upon.  

The Company estimates that the restatements will result in the creation of two new balance sheet 
captions, a collateral asset for secured borrowings and a secured borrowing liability, in the following 
amounts:  

approximately $70 million as of June 30, 2005;  

approximately $80 million as of June 30, 2006; and  

in excess of $200 million as of March 31, 2007  

Because the review of the accounting is ongoing, these estimates are subject to change, and such changes 
could be material.  

Brad Miller, CFO of AspenTech, said “It is expected that the asset and liability accounts created as a 
result of this restatement will match, and that the cash flows received from these long term customer 
accounts will continue to finance the debt, consistent with nearly 20 years of practice as well as the 
intentions of the parties when the arrangements were originally established. We do not believe the 

http://www.ugs.com/seminars
http://www.ugs.com/getahead
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restated balance sheet treatment of these accounts for GAAP purposes affects the net financial position of 
the company, nor the cash required and available to operate our business.” Miller added, “We are focused 
on completing the restatement process as quickly as practicable, and we remain focused on running the 
business, serving our customers and continuing to make progress in improving our operational 
execution.”  

Conference Call and Webcast  

AspenTech will host a conference call and webcast today, June 11, at 5:30pm (ET) to discuss the matters 
related to this restatement. The live dial-in number is 877-239-3024, conference ID code 9594025. 
Interested parties may also listen to a live webcast of the call by logging on to the Investor Relations 
section of AspenTech's website, http://www.aspentech.com/corporate/investor.cfm and clicking on the 
"webcast" link. A replay of the call will be archived on AspenTech's website and will also be available 
via telephone at 800-642-1687 or 706-645-9291, conference ID code 9594025 through June 18, 2007.  

Click here to return to Contents 

ESI Group First Quarter FY07 - Licence sales : +11.7 by volume - Growth momentum 
continuing 

12 June 2007 

ESI Group announced its consolidated sales for its first quarter to 30th April 2007. 

(€ millions) Q1 2007 Q1 2006 Change by 
volume (%) 

Actual change 
(%) 

Licences 
  

10.4 9.8 +11.7% +6.1% 

Services and other revenues 3.1 3.0 +8.7% +5.4% 
  

Total sales 
  

13.5 12.8 +11.0% +5.9% 

                                                                                                                                              The Group’s FY runs to 31st January 

ESI Group sales totalled 13.5 million euros for the first quarter of its 2007 financial year, up +11.0% in 
volume (organic growth at constant perimeter). Due to a substantial currency effect over the period, 
actual growth in euros was up +5.9%.  

The activity split remained stable between the Group’s two business activities that are Licences and 
Services, as well as geographically (82% of sales abroad). The 11.0% rate of growth in volume was 
homogenous across the European, Asian and American areas, and demonstrates the good spreading and 
increasing adoption of the Group’s solutions by manufacturers around the world. 

Licences activity remained particularly buoyant with a growth of +11.7% in volume. Licence sales 
recurrence improved in comparison to the Q1-FY06 figures to reach the high rate of 82%, whilst new 

http://www.aspentech.com/corporate/investor.cfm
http://www.esi-group.com/
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business (new products and new clients) recorded a very substantial growth of +31% in both emerging 
and industrialised countries.  

Services activity also showed a renewed growth (+8.7% in volume), notably due to a further 
strengthening of demand on high added value projects (engineering services) associated with the 
development and adoption by industry of virtual simulation technologies and methodologies for 
Simulation Based Design (SBD). 

At 30th April 2007, available cash was up significantly, at 12.3 million euros (vs. 9.7 million euros at 
31st January 2007) at a satisfactory level. 

Alain de Rouvray, the ESI Group’s Chairman and CEO, concludes: “Despite a particularly unfavourable 
exchange rate evolution over the period, reported sales for the first three months of our fiscal year 
demonstrate a fine takeoff in activity. In particular for Licences, mature products are continuing their 
transition towards 2G solutions whilst emerging and innovative products remains efficient growth relays. 
Regarding Services, booking order prospects are again encouraging, and confirm the expected upturn in 
this activity through FY 2007.” 

Sales for the first half of 2007/08 will be published on 11th September 

Click here to return to Contents 

Implementation Investments 
AMI Semiconductor Successfully Tapes Out Design Using Conformal Constraint 
Designer for Constraint Signoff 

11 June 2007 

Cadence Design Systems, Inc. announced that AMI Semiconductor has adopted Cadence® Encounter® 
Conformal® Constraint Designer XL as its ASIC Timing Constraint signoff tool, after using it to tape out 
multiple designs for production. The value of the technology is that it improves time to market by 
verifying and ensuring design constraint quality. It also goes the extra step of identifying and 
automatically generating missing constraints, cutting this phase of the constraint signoff from weeks to 
days.  

By using the Cadence constraint designer technology for its ASIC signoff flow, AMIS is able to 
automate and efficiently manage constraint-design activities for optimum ASIC-design performance.  

"The ability of the Encounter Constraint Designer solution to automatically identify and generate missing 
design constraints is of great benefit to AMIS," said Karla Reynolds, Director of CAD/Methodology 
group at AMIS. "We were able to quickly adopt this technology into our ASIC design flow in a few 
weeks and successfully taped out the design. This, combined with the excellent technical support 

http://www.cadence.com/
http://www.amis.com/
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provided by the Cadence field and R&D team, has prompted us to evaluate the Encounter Conformal 
Constraint Designer for our timing validation flow as well."  

By using Encounter Conformal Constraint Designer as a constraint signoff tool, AMIS is able to detect 
issues in their customers' design constraints, provide reports on these issues, and allow customers to 
correct the constraints early in the design phase. Cadence has created a strong database of constraint data, 
increasing constraint quality and enabling industry leading constraint evaluations. The Cadence 
constraint designer features an innovative, new algorithm that automatically identifies missing 
constraints and generates templates which can be used by the designer to fill in the gaps -- a process 
which normally is done by hand and typically requires many iterations to complete. This capability 
significantly improves quality and time to market.  

"The Encounter Conformal Constraint Designer XL is an advanced, automated constraint design 
technology which ensures constraint correctness and quality for AMIS and other Cadence customers," 
said Andy Lin, vice president of R&D for Formal Verification at Cadence. "As a constraint signoff tool, 
this technology improves SDC quality and accuracy and enables customers to shorten design time."  

Encounter Conformal Constraint Designer is a key technology in the Cadence digital implementation 
solution and a component of the Cadence Logic Design Team Solution. It enables early logic-design 
signoff and automates the generation, validation, and refinement of constraints to ensure that timing 
constraints are valid throughout the entire design process, helping designers achieve rapid timing closure. 
The Encounter Conformal Constraint Designer is available in L and XL offerings to meet customers' 
design complexity and budget needs.  

Click here to return to Contents 

Armstrong White Chooses Autodesk Showcase for Digital Creative Design 

11 June 2007 

Autodesk, Inc. announced that Armstrong White, a leading graphic design and 3D animation studio 
focusing primarily on the automotive sector, has chosen Autodesk Showcase software as a solution for 
turning engineering data into digitally produced marketing imagery for design purposes. By using 
Autodesk Showcase software, the Michigan-based company will be able to significantly reduce the time 
required to create high-end images, primarily for designing print ads announcing new vehicle launches 
and new business pitches. 

"Autodesk Showcase simplifies and accelerates the task of creating photo-like imagery from 3D digital 
design data," said Chuck White, president of Armstrong White. "It allows us to not only convey form 
accurately, but also create environmental context to communicate brand character -- which helps us 
create more compelling and stimulating visuals for our clients." 

http://www.armstrong-white.com/
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Showcase will provide Armstrong White with an interactive environment for presenting and reviewing 
designs. The software streamlines the design review process, reducing the time and cost associated with 
producing visually engaging and product accurate marketing ideas. 

"Interacting with digital prototypes in Autodesk Showcase means we can better understand and visualize 
our design team's ideas -- before anything has actually been built," said White. "That capability allows us 
to make product brochures, television commercials and interactive web content attainable much sooner in 
the development process -- a significant advantage in an industry with tight deadlines and little down 
time." 

Autodesk Showcase integrates smoothly with existing workflows to reduce the headaches associated 
with data preparation. Updated models can be imported into Showcase without having to re-do work 
done on the previous version, significantly reducing preparation time and allowing design and 
visualization work to be done in parallel. Additionally, ready-made materials and environments can 
reduce the amount of time and expertise required to set up and light a scene for visualization. 

"The materials included in Autodesk Showcase -- like car paint, leather, plastics and metals -- were 
developed by visualization experts and provide realism and a reliable view of what the physical model 
will look like," said White. "The accuracy of the digital prototype makes it much easier for us to produce 
high-quality visual effects for portraying concepts without having to expend time and resources on 
physical prototypes." 

"At Autodesk, our goal is to redefine design with state-of-the-art 2D and 3D technologies," said Robert 
"Buzz" Kross, vice president of Autodesk Manufacturing Solutions. "By using Autodesk Showcase to 
leverage their data in a model-based environment, Armstrong White is able to take advantage of superior 
animation, visualization and simulation functionality -- and ultimately, provide a higher level of service 
to their customers." 

Click here to return to Contents 

BorgWarner Thermal Systems Uses SolidWorks Software to Cool World’s Hardest-
Working Engines 

13 June 2007 

BorgWarner Thermal Systems, part of the $3.2 billion BorgWarner Engine Group, is using more than 40 
licenses of SolidWorks 3D CAD software to design and manufacture cooling systems that make 
passenger vehicles and commercial trucks run cleaner.  

BorgWarner Thermal Systems is the leading designer and supplier of cooling and thermal management 
systems and components for passenger car, SUV, light truck, medium-duty truck, heavy-duty truck, and 
off-highway applications. The company supplies fans, fan drives, engine-mounted ring shrouds, and 
radiator shutters to global automakers as well as the biggest names in heavy-duty trucks, such as Volvo, 
PACCAR, Peterbilt, DaimlerChrysler, Navistar International, MAN, and Scania. 

http://www.autodesk.com/
http://www.solidworks.com/
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“SolidWorks software helps us design better products that make engines run cleaner, longer, quieter, and 
more efficiently, improving fuel economy and helping vehicle manufacturers meet rigorous emissions 
control regulations,” said Chris Reniger, CAD designer and Certified SolidWorks Professional (CSWP). 
“By exchanging data effectively with other CAD packages and processing complex geometry, it helps us 
accelerate new products to market and deliver accurate designs the first time, avoiding the retooling costs 
that can run some companies into the millions.” 

BorgWarner Thermal Systems designers receive engine, radiator, and other part files from automakers in 
any of half a dozen CAD formats, then use SolidWorks to create thermal systems that interface with 
them. The company must deliver those designs in whichever CAD file format the customer requires. 

“SolidWorks software speaks very well with every other CAD package,” said CAD administrator 
Benjamin Sprygada, also a CSWP. “It gives us the biggest bang for the buck in file translation power and 
in overall performance. It’s the easiest-to-use package, so we can train our people fast, yet it handles the 
complex designs and complex surfaces in our fan assemblies. We do push the limits with curves often 
bending in three different directions on one blade. The bottom line is that SolidWorks helps us do more 
with less.” 

Sprygada singled out new administrative tools that enable him to roll out software updates without 
having to scramble from “desktop to desktop” to configure each one – an important benefit because he 
has dual responsibilities as a CAD designer and administrator. The 40-plus licenses at BorgWarner 
Thermal Systems are part of a total of over 100 licenses at BorgWarner Inc. as a whole. 

“BorgWarner is synonymous with reliable, high-quality auto components,” said SolidWorks Vice 
President of Worldwide Marketing Rainer Gawlick. “The company serves the who’s who of auto and 
truck makers, and we’re proud that SolidWorks software is a key link in the company’s design chain.” 

BorgWarner Thermal Systems works with authorized SolidWorks reseller DASI Solutions for ongoing 
software training, implementation, and support.  

Click here to return to Contents 

Cimatron 5-Axis Helps Tool Maker Reduce use of Electrodes by Over 30% 

12 June 2007 

Cimatron Limited announced that Giebeler GmbH, a tool maker based in Eschenburg-Wissenbach, 
Germany, is reporting significant time savings and productivity gains with the use of Cimatron's 5-axis 
solution. A major portion of these productivity gains results from reduction in the use of time-consuming 
Electric Discharge Machine (EDM) processes. 

"Thanks to the Cimatron 5-Axis solution, we use 30-40% less electrodes than we used in the past," says 
Markus Noll, Technical Director at Giebeler GmbH. "We can now use milling in places that previously 

http://www.borgwarner.com/
http://www.dasi-solutions.com/
http://www.cimatron.com/
http://www.giebeler.eu/
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required EDM processing; and when we do use EDM we can drastically reduce the number of 
electrodes." 

"For instance," explains Noll, "an aluminum die-cast mirror base that used to require 8 single electrodes 
with 3-axis production is replaced today by a single graphite electrode milled on a 5-axis machine." The 
streamlined process reduces overall design and production times, as well as the material costs associated 
with the manufacturing of the electrodes. 

According to Noll, it also helps improve product quality: "Since we are producing only a single 
electrode, we can minimize the number of tolerances and the potential for errors." 

Marco Wolff, manager of the CAD/CAM service at Giebeler, adds: "With 5-axis machines, we can use 
small cutters of just 0.3mm with slim projecting holders to work out the typical deep contours. Cimatron 
5-Axis Production automatically calculates a collision-free position for the tools and tool holders. We use 
the software to simulate tool motion and material removal on the screen before we start milling. The 
simulation is particularly important with the smaller cutters and smooth recesses, where the die can easily 
break. Furthermore, the simulation gives us a quick and reliable read to avoid a situation where some 
areas might be missed if too large of a tool were selected." 

Using the 5-Axis technology helps Giebeler keep pace with the increasing demands of its customers. 
Says Wolff: "The design and interior of mirrors and lights, for example, have considerably changed in 
the past few years. Today, the outlines are divided into tiny parts, which are geometrically demanding 
due to their unique design characteristics and extremely tight tolerances. In the past, we needed up to 20 
individual electrodes for some filigree parts. Nowadays, we can collapse multiple different geometries 
into a single one, which is only possible using 5-axis machines." 

"Thanks to 5-axis technology, we have become more flexible in our manufacturing methods. The quick 
turnaround times which we are achieving these days on very complex products could not be realized 
without the use of 5-axis technology," confirms Noll. 

Given the tremendous benefits realized, Giebeler has been continuously expanding the use of 5-axis 
technology. Today, the company operates a modern machine park with six 5-axis machines, and every 
new machine purchased by the company is 5-axis capable. 

Click here to return to Contents 

City of Tilburg, Netherlands, Joins Bentley's Municipal License Subscription Program 

13 June 2007 

Bentley Systems, Incorporated announced that Tilburg, the sixth largest city in The Netherlands, has 
joined Bentley's Municipal License Subscription (MLS) program. Tilburg will use its new MLS to 
provide its staff with a broader array of advanced software to satisfy the growing demand for 
infrastructure among its 200,000 citizens spread across almost 46 square miles.  
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Bentley's MLS offers municipalities all the software they need to design and manage all their 
infrastructure for a fixed annual fee based on population. The breakthrough program enables them to 
improve productivity and reduce administrative costs by outfitting their entire mapping and engineering 
organizations with fully integrated software for GIS and engineering workflows. This leads to improved 
services and more efficient government.  

Said Peter Emmen, Tilburg's CAD information coordinator, "The workflows and, hence, productivity of 
many of our city's 2200 staff members, including 86 CAD professionals and 150 additional staff who 
regularly review their output, depend heavily on our engineering, design, and GIS software. As a result, 
we did a careful analysis before joining Bentley's MLS program. We determined that increases in 
productivity provided by shorter software deployment times and fast, easy access to software upgrades 
will result in a substantial return on our investment."  

A growing number of Tilburg's departments, including Land Surveying, Traffic Design, Urban 
Development, Sewer, and City Management, rely on Bentley software to design and manage the city's 
infrastructure, as well as to collaborate on projects. For example:  

MicroStation and Bentley Redline are used to help design the city's unique mix of traditional and 
contemporary infrastructure.  

Bentley Descartes XM is used to process aerial photography for mapping projects.  

MicroStation GeoGraphics provides the city with a range of mapping, analysis, presentation, project 
management, coordinate transformation, data creation, validation, and cleanup tools for a variety 
of GIS projects.  

The ProjectWise collaboration system helps staff members in various departments manage, find, and 
share CAD and geospatial content, project data, and Office documents.  

RoPlan, which is specially designed for municipalities in The Netherlands, is used for land 
management and land development projects to ensure conformity to Dutch standards for data 
sharing and cadastral records.  

Bentley's MLS program provides municipalities with unlimited access to a comprehensive portfolio of 
integrated GIS and engineering software for all of their infrastructure, including:  

Public works - roads, bridges, potable water, wastewater, and storm water infrastructure  

Land development  

E-government  

Light rail design  
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Community broadband  

Electric and gas network design  

Water and wastewater treatment plant design  

Urban planning  

Cadastre management  

Public safety  

Municipal building design  

Mapping and 3D modeling  

Said Emmen, "Although we are already using a number of Bentley's products and solutions, we look 
forward to piloting additional applications since we now have access to the entire MLS portfolio. Future 
deployments of Bentley software are likely to include Bentley Facilities Manager, Bentley Fiber, and 
Bentley Map."  

Because program fees are fixed, Bentley's MLS guarantees predictable software costs and budgeting. In 
addition, it removes the administrative burden of complex software licenses, shortens procurement 
cycles, speeds project starts, and ultimately leads to more efficient government.  

For more information about Bentley's MLS program initiative and software or to contact a Bentley 
representative, visit http://www.bentley.com/MLS.  

Click here to return to Contents 

Dassault Systèmes’ DELMIA UltraPaint Selected by Aerobotix to Reduce Lead 
Engineering Time and Improve Plant Floor Productivity 

12 June 2007 

Dassault Systèmes (DS) announced that its DELMIA UltraPaint robotic solution has been selected for 
use at Aerobotix, Inc., in Huntsville, AL. Aerobotix, a robotic coating system integrator, will be using the 
solution to perform robotic paint path programming for a U.S. Army Humvee (HMMWV for High 
Mobility Multi-purpose Wheeled Vehicle) depot level maintenance operation.  

“Ours is a complex application that requires the development of numerous paint paths for the robotic 
coating system in order to apply primers and topcoats in both single-color and camouflage paint 

http://www.bentley.com/MLS
http://www.3ds.com/
http://www.delmia.com/
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configurations,” says Daniel Sample, Aerobotix Robotics Engineer. “After analyzing various options, we 
determined the DELMIA UltraPaint software was the best solution to help us improve manufacturing 
quality, accuracy, and profitability.”  

DELMIA UltraPaint is a physics-based, scalable robotic simulation solution for modeling and off-line 
programming of complex, multi-device robotic paint cells that comes with a complete set of painting 
simulation tools. Spray gun and paint attributes can be entered into the painting device and the results can 
be graphically displayed in multiple colors illustrating relative film thickness; or exact thickness can be 
obtained through the uses of a built-in film build gage. Complex paint booths can be constructed, and 
multiple robot moving line applications can be simulated.  

Additionally, the Realistic Robotic Simulation™ (RRS) feature allows the UltraPaint software to 
interface with a robot manufacturer’s proprietary motion planning software (called a RCS module) to 
provide greater accuracy in the trajectory motion and cycle time prediction.  

In this application, 3D models of multiple HMMWV variants were created and imported into the robotic 
workcell developed in UltraPaint. Each paint path program was created and simulated in the cell after 
considering the robots’ reachability and clearances. With the simulation capability, programs could be 
sequenced to avoid workspace conflicts and optimized to gain efficiencies. Overall, DELMIA UltraPaint 
is helping Aerobotix reduce lead engineering time and improve plant floor productivity.  

About Aerobotix  

Aerobotix is a leading provider of turnkey robotic coating systems and engineering support services for 
use in specialized military, aerospace and general industrial coating applications. Aerobotix provides 
unique expertise in integrating industrial robotics into highly specialized custom applications involving 
hazardous environments, critical process control and stringent performance requirements. Many of these 
applications involve process development, system design, robot, PLC and HMI programming, 
installation, testing, and transition to production. Aerobotix’ highly specialized and experienced staff 
maintains their “leading edge” through hands-on project experience and close “partnering” relationships 
with customers and suppliers. Located in Huntsville, Alabama, Aerobotix maintains all operations in a 
12,000 square foot facility with in-house robotic and coating application development labs, integration 
and testing shop, and specialty process equipment assembly rooms. Aerobotix can be contacted at (256) 
772-9035.  

Click here to return to Contents 

DHV Joins Bentley Enterprise License Subscription 

11 June 2007 

Bentley Systems, Incorporated announced that DHV, a leading international consultancy and engineering 
group providing services and sustainable solutions in the fields of transportation, water, building and 
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manufacturing, and spatial planning and the environment, has joined Bentley’s Enterprise License 
Subscription (ELS) program.  

DHV CTO Jolanta Kulicki said, “DHV has seven key values that guide our more than 4000 socially 
committed professionals in taking responsibility, making choices, and addressing stakeholders’ 
questions: integrity, top expertise, respect and trust, loyalty, initiative, customer focus, and results 
orientation. Our new ELS agreement will directly support the latter three of these values by providing us 
with innovative technology to deliver quality products that better serve our clients’ needs.  

“Increasingly, our clients and their projects are located all around the world, and our goal is to continue 
to grow our business in new and emerging markets. The flexibility of our ELS facilitates this, enabling us 
to focus more on what we do best – consultancy and engineering.”  

The Bentley ELS program grants organizations unlimited access to the entire ELS software portfolio for 
a fixed annual fee. The portfolio covers all the architectural, engineering, and construction (AEC) and 
geospatial software needs of subscribers, providing building, plant, civil, and geospatial solutions and 
supporting a managed environment for their AEC and geospatial IT.  

The total coverage at a fixed, discounted price means that organizations can increase their software 
productivity and reduce their total AEC and geospatial software costs simultaneously. The unlimited 
access streamlines AEC and geospatial software administration while the annual term simplifies 
budgeting and accounting.  

Immediately, the Bentley ELS will give DHV a quick, cost-effective way to offer its clients creative 
technical alternatives and solutions for all projects.  

As a strategic benefit, the Bentley ELS helps organizations such as DHV become more agile. Project 
starts can happen faster and teams can reconfigure more quickly for new opportunities. No-charge pilots 
allow new technology to be infused into projects more readily. ELS agreements can include partners, 
extending the agility and multiplying the benefits in global projects.  

Click here to return to Contents 

DORIS Engineering Selects AVEVA PDMS 

11 June 2007 

AVEVA announced it has secured a contract with DORIS Engineering, pioneers in the field of oil and 
gas offshore development since 1965. Using AVEVA PDMS, DORIS Engineering will continue to 
deliver engineering solutions for the most challenging environments.  

DORIS Engineering employees will add the use of the AVEVA solution to increase efficiencies across 
the board. After looking at all potential engineering systems on offer, DORIS Engineering selected 
AVEVA PDMS due to the fact that it is a globally recognised design system for the Offshore Industry.  

http://www.dhv.com/
http://www.bentley.com/
http://www.doris-engineering.com/
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Michel Deguen, Vice President Sales & Marketing, DORIS Engineering, comments: “We chose the 
solution from AVEVA as we recognise the worldwide reputation the company has in the engineering 
industry, especially when it comes to companies such as ourselves who specialise in the offshore oil and 
gas industry. We are highly experienced in creating innovative and cost-effective solutions for the most 
challenging environments, including harsh environments, remote locations and very deep waters.”  

Richard Longdon, CEO of AVEVA comments: “We’re delighted to be working with such a renowned 
company as DORIS Engineering. We know that they have a long and distinguished history in the 
offshore oil and gas industry and we’re looking forward to working with the experts at DORIS 
Engineering to exchange knowledge and share industry best practice.”  

Click here to return to Contents 

Hyphen Design, Ltd. Cuts Development Time for Mobile Phones, Power Tools, Etc. with 
SolidWorks Software 

11 June 2007 

U.K. design consultancy Hyphen Design, Ltd. is using SolidWorks® 3D CAD software to develop a 
broad range of consumer, medical, and industrial products including everything from hardware tools to 
mobile phones and respirator masks for premature babies. SolidWorks allows Hyphen to cut weeks out 
of product development while exploring more design options for customers such as Virgin Mobile, 
GlaxoSmithKline, Speedo, and Hasbro.  

Design creation for globally recognized brands means Hyphen usually has to push innovation to its limits 
in a short timeframe. After standardizing on SolidWorks software for 3D design, the company has cut 
weeks out of product development, completed more complex customer projects, and reduced prototyping 
costs.  

“Fifty percent of the geometry we create never gets used because we have to try myriad approaches to 
get the design just right,” said Hyphen Design Director Cameron Treeby. “SolidWorks is an invaluable 
exploration tool that lets us quickly see the best path to take. It also allows us to do complex surfacing, 
detailing, filleting, and other finite work with ease. That’s why we love it. It does what we want it to, 
without a lot of unnecessary steps or errors to fix. It doesn’t hold us back.”  

Hyphen recently put SolidWorks to the test when the consultancy had to design a digital TV handset for 
Virgin Mobile in two weeks. The sleek, ergonomic profile and complicated organic shapes, including the 
buttons, presented a challenge. Treeby and his team completed the solid modeling in five days with 
SolidWorks, a process that would have taken up to three weeks with the company’s previous software.  

Hyphen exports 3D models from SolidWorks to prototyping partners who quickly generate models that 
customers, designers, and manufacturers can review. SolidWorks helps Hyphen ensure that its designs 
are accurate before prototyping begins, reducing costs and the time to pass changes back and forth with 
prototypers and manufacturers.  

http://www.solidworks.com/
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“Hyphen boasts an impressive client list and an even more striking list of innovative products designed,” 
said SolidWorks Marketing Manager, Europe Simon Booker. “It is a strong example of a design shop 
whose reputation is built on creativity, fast turnaround, and designing better products – enabled by 
SolidWorks software.”  

Hyphen Design, Ltd. relies on authorized SolidWorks reseller Cadtek for ongoing software training, 
implementation, and support.  

Click here to return to Contents 

Mid-market Customers Adopt Dassault Systèmes’ PLM Solution 

12 June 2007 

Dassault Systèmes announced a positive reception from customers about CATIA PLM Express, its PLM 
solution for the mid-market. For a long time perceived as a high-end initiative dedicated to large 
corporations and projects, PLM is now widely recognized for the value it brings to companies of all 
sizes. Smaller enterprises today realize they can also benefit from PLM to promote collaboration and 
innovation in order to address their product development challenges.  

“With PLM, some of the world’s largest enterprises are improving top-line revenue growth and bottom-
line performance. We believe that likewise mid-sized companies can benefit tremendously from the 
implementation of PLM strategies and solutions,” says Ed Miller, president, CIMdata. “Clearly, they are 
ready for PLM, and Dassault Systèmes is determined to satisfy that demand with CATIA PLM Express.”  

CATIA PLM Express is the ideal solution for small and medium sized companies who are turning to 
PLM for a simple way to bring high quality innovative products to market faster than ever while reducing 
costs. CATIA PLM Express delivers a pragmatic, role-based approach mapped with specific industry and 
job-related requirements. It provides the right tools for the right people and grows with them one step 
after another as business needs evolve.  

A large number of small and medium businesses across a wide range of industries worldwide have 
embraced PLM and adopted CATIA PLM Express since the solution was launched in October. From 
Japanese medical equipment manufacturer Yuyama, Korean manufacturer of mobile phone parts 
M2SYS, American electric sports car designer/manufacturer Tesla Motors Inc., to Swedish tank supplier 
Fueltech, and French design house Estech, CATIA PLM Express customers are expecting significant 
improvements in their product development processes, as well as closer and more efficient collaboration 
with their end-customers.  

“Recognizing the key role of PLM, early adopters are taking the first step to successfully transform their 
business. Our customers have selected CATIA PLM Express because it is an all-in-one flexible solution 
combining the power of CATIA’s design excellence with ENOVIA SmarTeam’s collaborative product 
data management. This provides them with a fast PLM implementation to streamline their product design 

http://www.hyphendesign.com/
http://www.cadtek.com/
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and manufacturing processes, and grow their business profits,” explains Jacques Leveillé-Nizerolle, CEO 
CATIA, Dassault Systèmes.  

“We are impressed with Dassault Systèmes’ commitment to the mid-market with CATIA PLM Express 
and encouraged by indications of its positive reception among mid-sized customers,” says Miller. “We 
believe that a broad approach to PLM, such as Dassault Systèmes is pursuing, can help mid-sized 
companies adopt PLM and quickly take advantage of collaboration to support innovation and 
competitiveness.”  

Anybody can experience and build their own CATIA PLM Express configuration at www.3ds.com/my-
catia-plm-express, and contact a local CATIA sales representative to review and finalize the solution that 
best matches their business needs.  

Click here to return to Contents 

NEC Personal Products DMS Division Realizes Savings In New Product Development 
With Windchill® 

12 June 2007 

PTC announced that NEC Personal Products Business Appliances DMS Division has succeeded in 
improving efficiency with the implementation of an integral Windchill PDMLink® 8.0 and Windchill 
ProjectLink™ 8.0 system. NEC Personal Products develops electronics devices for specific customers 
and has been a long-time user of PTC solutions beginning with the company’s implementation of 
Pro/ENGINEER® integrated advanced CAD/CAM/CAE solution in 1990.  

NEC Personal Products Business Appliances DMS Division first implemented Windchill as a 
design/development project management tool in 2000. Using Windchill, DMS Division has standardized 
design documents at both product development and manufacturing sites, is able to more effectively share 
design and change management information, and has improved collaboration with suppliers.  

DMS Division upgraded to Windchill PDMLink 8.0 and Windchill ProjectLink 8.0 in June 2006 as part 
of a larger initiative to update their technology infrastructure. The key reason for the upgrade was to take 
advantage of new product features that replaced hard-to-maintain customizations from prior 
implementations. These out-of-the-box features allowed DMS Division to improve integration amongst 
its systems and reduce maintenance expense while improving overall performance. Also, they were 
impressed with improvements in overall Windchill performance in the latest 8.0 release. NEC Personal 
Products has realized improvements in product development and most significantly, was able to manage 
the same workload with less required resources.  

Additionally, DMS Division has been developing a complete knowledge database in Windchill compiled 
from individual designer experience and knowledge developed during product development projects. 
This project is part of NEC Personal Products’ strategy to gather and store product development 

http://www.3ds.com/my-catia-plm-express
http://www.3ds.com/my-catia-plm-express
http://www.ptc.com/
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knowledge in a single system so that it can be leveraged in future projects, reducing the cost of product 
development and providing greater efficiencies.  

“We have deployed Windchill to more than 200 projects so far, which includes almost every employee 
involved in product development,” said Mr. Takashi Shibata, operating officer of NEC Personal 
Products. “The Windchill-based Product Development System has not only helped us increase the speed, 
as well as our ability to engage in new, more creative tasks, but has helped us make significant 
improvements in the area of risk management. Impromptu business trips by development engineers no 
longer have negative impact on ongoing projects as all the data is managed by Windchill.”  

“We are extremely pleased that the latest release of Windchill has had such a positive impact on NEC 
Personal Products’ ability to reduce its required resources and systems expenses for product development 
while improving its risk management capabilities,” said Chad Hawkinson, vice president, product 
strategy, electronics, PTC. “We look forward to helping NEC Personal Products continue to optimize its 
use of the PTC Product Development System in order to realize the maximum value of its investment.”  

This migration to the latest release was performed by a joint team of PTC Global Service professionals 
and an internal project team of Business Appliances DMS Division.  

NEC Personal Products K. K.  

NEC Personal Products is 100% owned subsidiary of NEC and founded as a merger of NEC Custum 
Technica K. K. and NEC Custmax K. K. in July 2003. NEC Personal Products specializes in the 
following areas: product planning, development, production of personal computers, sales, failure 
diagnosis, repair of personal computers and peripheral equipments, reuse of personal computers, 
manufacturing of printers and MT equipments for industrial uses, manufacturing and sales of electronics 
devices for specific customers.  

Click here to return to Contents 

Structural Concepts Achieves 32% New Product Revenue Growth With Microsoft 
Enterprise Open Source PLM Solutions From Aras 

14 June 2007 

Aras® Corporation announced that Structural Concepts Corporation has been named a winner of the 
2007 Progressive Manufacturer of the Year Award presented by Managing Automation. Structural 
Concepts was selected as a winner by an independent panel of judges for achieving measurable business 
results in driving revenue growth, reducing development cycles, and improving product quality with the 
Aras solutions for enterprise PLM. 

The Progressive Manufacturer of the Year Award recognizes businesses that have mastered multiple 
technological and business disciplines to achieve and sustain a competitive advantage in the global 

http://www.aras.com/
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marketplace. Structural Concepts’ strategic improvement initiative with Aras has driven measurable 
improvements in new product introduction. Results include: 

32% increase in revenues over 2 years 

Innovative, award winning new product designs 

40% improvement in Order-to-Delivery cycle time 

Product development productivity increase of 67% saving over $675,000 to date 

50% reduction in new product lead time 

“As a growing company, we really needed an enterprise PLM solution that would support our business 
strategy and fit into our Microsoft environment,” said Viktor Anderson, Director of Engineering for 
Structural Concepts. “Our revenues increased by 32% since implementing the Aras enterprise open 
source solution. We understand the competitive advantage Aras gives us.” 

Click here to return to Contents 

Toyota Deploys PTC® Windchill® PDMLink® As Part Of Multi Phase PLM Adoption 
Project 

11 June 2007 

PTC announced that Toyota Motor Corporation has deployed Windchill PDMLink 8.0, PTC’s Product 
Lifecycle Management (PLM) solution, as part of a strategic process improvement initiative for its 
Powertrain Division. This initiative is aligned with Toyota’s goal to improve the product development 
processes that lead to quality improvement, productivity gains and a reduction in powertrain 
development time. The deployment of Windchill PDMLink is one of the achievements of a multi-year 
joint development project PTC and Toyota began in 2002.  

The objective of this project is to improve the product development processes. Accordingly, PTC and 
Toyota worked together to carry out analysis for process improvements and then determined which 
technology should be adopted to achieve the targeted results. Ultimately, Toyota envisions Windchill 
providing the foundation for engineering data management for its powertrain division.  

Toyota’s decision to deploy Windchill is based upon the success that they have achieved in design cycle 
time reduction and process improvements for modeling and simulation with Pro/ENGINEER®, PTC’s 
advanced 3D CAD software. By introducing PTC’s PLM technology into the areas of data management 
and collaboration, Toyota hopes to further its continuous improvement of established process and 
leadership for quality and technical innovation across its global power-train organization.  

http://www.ptc.com/
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“The partnership we have with Toyota is succeeding because of our joint commitment to develop 
technology solutions that are focused on providing process improvements that have tangible impact on 
Toyota’s ability to decrease its development costs and development times,” said Richard Harrison, 
president and CEO, PTC. “We are extremely pleased that this mutually beneficial relationship has 
already delivered improvements to Toyota’s operations.”  

Click here to return to Contents 

UGS PLM Software Announces Grand Prize Winner of the Prestigious Asia Pacific 
Product Lifecycle Management (PLM) Innovation Award 2007 

11 June 2007 

UGS PLM Software, a division of Siemens Automation and Drives (A&D), announced that Samsung 
Electronics Co., Ltd, one of the top ten electronics manufacturers in the world, has won the grand prize in 
the Asia Pacific’s (AP) PLM Innovation Award 2007. Chery Automobile, Alcatel Shanghai Bell, Haier 
and Mahindra & Mahindra also received awards for their outstanding submissions. 

Hosted by UGS PLM Software for the fourth year in a row, the AP PLM Innovation Award (previously 
known as the AP PLM Excellence Award) recognizes enterprises within Asia that have achieved 
exceptional business benefits through the use of PLM software and services. A record number of entries 
were received this year, with a greater number of entries coming from Japan, China, Korea and India, due 
to the increasing importance and adoption of PLM throughout the AP region. This year’s award also saw 
entries from a record number of diverse industries such as automotive, machinery, high-tech electronics 
and aerospace and defense. 

“UGS congratulates Samsung Electronics on its well deserved win,” said Hans-Kurt Lübberstedt, senior 
vice president, Asia Pacific, UGS PLM Software. “This is a perfect example of how Asian companies are 
improving their understanding and use of PLM as a critical part of their business strategy and execution.” 

Samsung Electronics uses PLM technology from UGS PLM Software as the foundation for its digital 
convergence revolution, a strategy for achieving the company mission of technology-based value 
innovation. UGS PLM Software’s solutions are supporting the company’s PLM initiatives including 
digital product design with automation, bill of material (BOM) management, digital mockups, 
knowledge management and concurrent engineering. Samsung Electronics’ entry won top accolades for 
several reasons:  

Samsung Electronics was able to reduce mold development to 10 days for their top class cellular 
phone through its Mold Design & Manufacturing Automation, which is based on rules and 
knowledge. 

Innovative top-down Configuration Based Design was employed, based on standard structure and 
specification. This provided effective management and reusability of computer-aided design 

http://www.siemens.com/automation
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(CAD) data and also allowed collaboration with SDS (Samsung Data System) and UGS PLM 
Software engineers. 

The company was able to establish full 3D Research & Development processes from design to 
manufacturing with seamless data interfacing between the physical and digital worlds, resulting in 
a reduction of first-trial errors in production by 50 percent. 

“PLM technology from UGS PLM Software supports Samsung’s PLM initiatives for digital product 
design with automation, data and bill of material (BOM) management, digital mockups, knowledge 
management and concurrent engineering,” said Sehyun Kim, vice president, R&D Innovation Team of 
Samsung Electronics.  

The entries were evaluated according to the unique business challenges each company faced, the steps 
and solutions that each company took to overcome the challenges, the innovation made possible by PLM 
implementation, the benefits the PLM implementation enabled each company to gain, as well as the next 
steps in leveraging PLM solutions. 

The winner and runner-ups this year will be invited to the UGS Connections 2008 event and the Grand 
Prize winner will receive UGS Teamcenter™ Community software and hardware set.  

Click here to return to Contents 

UGS PLM Software Helps Andretti Green Racing Win Back to Back Races and KB 
Racing Win Six of Eight Races 

9 June 2007 

UGS PLM Software, a division of Siemens Automation and Drives (A&D), announced UGS PLM 
Software-sponsored racing teams Andretti Green Racing and KB Racing – whose cars are developed 
with the help of UGS PLM Software technology – won the IndyCar® Series Milwaukee A.J. Foyt 
IndyCar 225 and NHRA Pro Stock O'Reilly NHRA Summer Nationals respectively. 

Andretti Green Racing driver Tony Kanaan, the 2004 IndyCar Series champion, won the Milwaukee A.J. 
Foyt IndyCar 225 for the second consecutive year. This is Kanaan’s second IndyCar Series win this year 
and his ninth career IndyCar Series victory. Teammate Dario Franchitti, who won the Indy 500 last week, 
finished second and moved into the lead in the IndyCar Series driver championship. 

KB Racing’s Greg Anderson, the three-time NHRA Pro Stock world champion, won the O'Reilly NHRA 
Summer Nationals. This win, Anderson’s fifth this season, combined with teammate Jason Line’s win at 
the O'Reilly NHRA Spring Nationals gives KB Racing six of the first eight races this season. 

“UGS PLM Software congratulates Andretti Green Racing and KB Racing on their tremendous success,” 
said Dave Shirk, executive vice president of Global Marketing for UGS. “The fact that UGS PLM 
Software sponsored race teams continue to bring home victories week after week is proof that our PLM 

http://www.siemens.com/ugs
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technology is the best on the race track. UGS PLM Software is helping our race teams win the same way 
we help our customers win, by providing the best PLM technology in the market.” 

Click here to return to Contents 

Valero Refines Compliance and Safety Processes With SAP 

13 June 2007 

SAP AG announced that Valero Energy Corporation, North America's largest refiner, has selected SAP® 
solutions to address the increasing number of business issues facing the oil and gas industry, including 
regulatory compliance, managing risk and driving business performance. Faced with continually 
evolving global compliance regulations and growing needs to monitor, manage and report on operational 
performance, including plant safety metrics, oil and gas companies are continuing to invest in IT 
solutions that integrate their mature enterprise infrastructures for continued operational excellence. 

"Valero's relationship with SAP has been a key enabler for our aggressive growth strategies," said Hal 
Zesch, CIO and SVP, Valero. "As we look to meet the evolving operational needs of our business, SAP's 
offerings were a natural selection to deliver an efficient, dependable solution that can increase 
transparency and reporting across our operations with demonstrable success." 

Today's oil and gas companies are faced with increased pressures and requirements regarding process 
safety management. In addition to ensuring regulatory compliance, gaining visibility into operational 
indicators of plant safety, reliability, efficiency and financial performance is essential to a company's 
long-term success and sustainability. The SAP® xApp™ Manufacturing Integration and Intelligence 
(SAP xMII) composite application and SAP solutions for governance, risk and compliance (SAP 
solutions for GRC) will complement Valero's already broad SAP landscape and address the growing 
needs for visibility into process controls, plant safety metrics and daily operations. With SAP xMII, any 
key operational metric can be deployed and displayed in a manner to transform data into actionable 
information, with charts, trends and alerts to track deviations and to help ensure compliance with 
regulatory and best practice standards. 

"Valero's impressive track record of growth and business success is built upon a strong foundation of IT 
investments that have enabled the integration of its many acquisitions and its expansion into new 
business models," said Bill McDermott, president and CEO, SAP Americas and Asia Pacific Japan. 
"Recognizing the increasing regulatory requirements of its industry, Valero is once again taking a 
leadership position, making prudent investments in new SAP solutions designed to meet the business 
compliance and risk management issues that will drive its continued business success. We continue to be 
pleased with Valero's selection of SAP as its solution partner." 

This implementation, supporting Valero's enterprise service-oriented architecture strategy and leveraging 
the company's existing SAP NetWeaver® platform, will expand a standardized IT platform across the 
company's operations. The integration of many disparate operational systems will enable Valero to 
maintain its reputation of technology innovator and leader in IT strategies that support and enable 
business and operations successes. SAP solutions have helped support Valero's growth by enabling 
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streamlined integration of the company's numerous acquisitions, which have led to Valero becoming a 
national leader in the refining industry. 

Under the agreement, Valero will implement a wide range of software from SAP in a phased rollout for 
approximately 9,000 users at 18 company sites. In addition to SAP solutions for GRC and SAP xMII, 
Valero is also implementing the SAP® xApp™ Emissions Management (SAP xEM) composite 
application, Duet™ software, SAP® Interactive Forms by Adobe, SAP® Extended Sourcing for Oil & 
Gas and the SAP® xApp™ Resource and Portfolio Management (SAP xRPM) composite application. 
The first part of the implementation is currently running with additional rollouts scheduled in the coming 
weeks. 

Click here to return to Contents 

Ville de Saguenay, Quebec, Canada, Joins Bentley’s Municipal License Subscription 
Program 

13 June 2007 

Bentley Systems, Incorporated announced that Ville de Saguenay, in Quebec, Canada, has joined 
Bentley’s Municipal License Subscription (MLS) program. The municipality will use its new MLS to 
develop an advanced geospatial information system and better serve the infrastructure needs of its 
156,000 citizens.  

Bentley’s MLS offers municipalities all the software they need to design and manage all their 
infrastructure for a fixed annual fee based on population. The breakthrough program enables them to 
improve productivity and reduce administrative costs by outfitting their entire mapping and engineering 
organizations with fully integrated software for GIS and engineering workflows. This leads to improved 
services and more efficient government.  

Said Lévis Larouche, Ville de Saguenay’s project manager, “Bentley software is used across our entire 
organization in virtually every department, including Engineering Services, Urban Development, Public 
Works, Buildings, Information Technology, and many more. Software we commonly use includes 
MicroStation, MicroStation GeoGraphics, GEOPAK Site and GEOPAK Survey, Bentley Descartes, and 
Bentley PowerMap Field.  

“For example, we recently used Bentley software to create a new mapping information system that now 
serves as our civil security system. The system, which won a BE Award of Excellence last year, helps us 
plan and prepare for natural disasters and enables us to minimize loss of life, generate inventories of 
damaged infrastructure, and manage repairs and rebuilding should a disaster strike.”  

Using MicroStation GeoGraphics, Ville de Saguenay was able to generate an inventory of mapping 
information for more than 50,000 buildings, all in a few months. The maps link critical data to each 
building, including its role or function in the community, any fire safety plans developed for it, and the 
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number of people working or residing in it. This data will be of critical importance to the city’s fire and 
rescue teams during emergencies.  

Bentley’s MLS program provides municipalities with unlimited access to a comprehensive portfolio of 
integrated GIS and engineering software for all of their infrastructure, including:  

Public works – roads, bridges, potable water, wastewater, and storm water infrastructure  

Land development  

E-government  

Light rail design  

Community broadband  

Water and wastewater treatment plant design  

Electric and gas distribution networks  

Urban planning  

Cadastre management  

Public safety  

Municipal building design  

Mapping and 3D modeling  

Because program fees are fixed, Bentley’s MLS guarantees predictable software costs and budgeting. In 
addition, it removes the administrative burden of complex software licenses, shortens procurement 
cycles, speeds project starts, and ultimately leads to more efficient government.  

For more information about Bentley’s MLS program initiative and software or to contact a Bentley 
representative, visit http://www.bentley.com/MLS.  

Click here to return to Contents 
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Product News 
Delcam Offers New Release of PowerINSPECT Inspection Software 

11 June 2007 

The latest release of Delcam’s PowerINSPECT inspection software includes improved ease of use, 
support for multi-axis On-Machine Verification and compatibility with the AIMS Metrology System 
used by leading aerospace companies, such as Boeing and Lockheed Martin. 

The main improvement to the system’s ease of use is the introduction of a colour-coded scheme for the 
points to be measured – an enhancement known as the ‘bouncing ball’. Under the scheme, all points to be 
inspected are initially coloured blue, apart from the position for the first measurement which is shown in 
red. As the inspection proceeds, the next position to be measured is always shown in red, while each 
point that has already been taken is turned to grey. 

The new scheme can be applied either when using teach-and-learn inspection of the first item in a 
production run or when programming a sequence for a number of parts off-line. In both cases, it will 
make it easier for any user to reproduce exactly an inspection sequence developed by a different operator. 
Similarly, it will help when duplicating an inspection last undertaken some time before, when the user 
cannot remember the complete sequence. 

The multi-axis option for On-Machine Verification will allow companies with four-, five- or six-axis 
equipment to undertake comprehensive verification of their parts on these more complex machine tools, 
both during and after machining. The main advantage of the new option will be the ability to check 
undercut regions, without any need to re-position the workpiece, and to inspect deep features with 
shorter, more accurate probes.  

The new compatibility with AIMS will allow seamless sharing of CAD geometry, inspection plans and 
measurement results back and forth between PowerINSPECT and other hardware and software 
platforms. It will, therefore, make it easier for companies to introduce the Delcam software alongside any 
existing inspection systems. Similarly, it will simplify the comparison of results obtained with 
PowerINSPECT with any legacy data collected using older systems. 

Click here to return to Contents 

Delcam’s FeatureCAM Certified for Autodesk Inventor 2008 

15 June 2007 

Delcam announced that its FeatureCAM range of knowledge-based CAM software products has been 
certified by the Autodesk Inventor® Certified Application Program for Autodesk Inventor® 2008. 
FeatureCAM’s unique combination of feature-based and knowledge-based machining functionality 
allows users to create consistent, reliable toolpaths, in the shortest time possible and with a minimum of 
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training. The proven interoperability with Autodesk Inventor® ensures accurate transfer of model data 
into FeatureCAM, to create toolpaths and put products into production more quickly than ever. 
"Our relationship with Autodesk is very strong and a huge benefit to our customers, who can open 
Inventor® parts seamlessly in FeatureCAM, with no loss of data or concerns about translation errors. The 
certification program gives our customers the confidence of knowing that FeatureCAM has been 
rigorously tested by Autodesk and found to perform to the highest standards,” says Tom McCollough, 
Vice President of Development for FeatureCAM.  
"Over the past eighteen months, we have added a huge number of extra options for high-speed machining 
and five-axis machining to FeatureCAM,” added Mr. McCollough. "These options are now available to 
users of Autodesk Inventor® that want to use advanced manufacturing techniques to improve their 
productivity and reduce their lead times.” 

Click here to return to Contents 

NetApp Becomes the First Storage Vendor Certified by UGS PLM Software 

14 June 2007 

Network Appliance, Inc. announced certification of its Data ONTAP® 7G operating system by UGS® 
PLM Software, a division of Siemens® Automation and Drives (A&D) for integration with UGS 
Teamcenter® Engineering. NetApp is the first network storage vendor to earn this specific certification 
from UGS PLM Software, highlighting NetApp leadership in storage for mechanical design applications. 
Furthermore, UGS PLM Software customers can deploy NetApp Data ONTAP in their Teamcenter 
Engineering environments, knowing that it will perform and scale to at least 2,000 concurrent users, 
while meeting stringent UGS PLM Software requirements.  

With over three million licenses worldwide, UGS Teamcenter software has been the most widely used 
solution for product lifecycle management for several years. UGS Teamcenter solutions link users with 
secure global access to a single source of product knowledge, enabling process excellence throughout the 
lifecycle. Teamcenter provides world-class product data management capabilities to leading 
manufacturing organizations, and certification for such an extraordinary system demands an equally 
impressive storage solution. Important factors in the certification were the ability of Data ONTAP to 
deliver consistent peak performance, enable collaborative development environments, and provide high 
availability for technical applications across both NFS and CIFS protocols.  

“UGS PLM Software has worked closely with NetApp for a long time, and our list of joint customers is 
extensive,” said Jim Phelan of UGS. “Customer success is at the forefront of UGS PLM Software’s 
mission, and supporting networked storage from NetApp helps us achieve that success. It is important to 
us that we empower our customers to deploy Teamcenter Engineering on NetApp with the confidence 
that comes from certifying that the combination will work, provide peak performance, and scale.”  

“NetApp is honored to be the only storage vendor certified for Teamcenter Engineering,” said Patrick 
Rogers, vice president of Solutions Marketing at NetApp. “NetApp and UGS PLM Software share the 
same high standards for data storage and security, and we are pleased that more customers than ever will 
be able to take advantage of the NetApp ability to streamline backup, easily manage data across remote 
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development sites, and accelerate time to innovation, all of which are vitally important in the competitive 
world of mechanical design.”  

For more information on NetApp® products and solutions, visit http://www.netapp.com/.  

Click here to return to Contents 

QSM SLIM-Estimate Validated for Ready for Rational Program, as Integration to Rational 
Portfolio Manager 

11 June 2007 

QSM, Inc. announced that its SLIM-Estimate tool has been validated Ready for IBM Rational as a 
compatible integration to IBM Rational Portfolio Manager.  

IBM Rational Portfolio Manager is an end-to-end project and portfolio management solution. It provides 
visibility across the entire IT organization and enables the alignment of software and systems 
development with business objectives.  

SLIM-Estimate is part of QSM’s Software Lifecycle Management suite of tools and solutions to support 
better decision making at each stage of the software lifecycle. SLIM-Estimate helps determine the time, 
effort and cost to satisfy a given set of software requirements and determine the best strategy for 
designing and implementing a software project.  

The validation denotes that estimates contained in QSM SLIM-Estimate's solution log can be exported to 
IBM Rational Portfolio Manager leveraging the IBM Rational Portfolio Manager web services-based 
Application Programming Interface (API).  

Integration of QSM’s SLIM-Estimate data to IBM Rational Portfolio Manager will provide a more 
realistic work breakdown structure for IBM Rational Portfolio Manager project managers looking to 
automate these planning tasks. QSM’s SLIM-Estimate will take a few inputs on project size and 
productivity and generate a detailed task-based WBS for export to IBM Rational Portfolio Manager. Now 
Rational Portfolio Manager project managers can generate a defendable project plan in minutes instead 
of days or weeks.  

“The key concept here is portfolio management. Whether it is financial investments, software portfolios, 
or other assets, management needs the best current insight in order to make wise decisions,” said 
Lawrence H. Putnam, Jr., Managing Partner, QSM. “Project managers must be results-oriented. SLIM-
Estimate and RPM marry the best solutions for optimal outcomes.”  

Project managers have some of the highest labor rates on software project teams, Putnam said. “Allowing 
them to set up a realistic project plan in minutes vs. days or weeks translates into thousands of dollars 
saved on each project it is applied to. This solution pays for the tool licenses on the first project it is 
applied to.”  

http://www.netapp.com/
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QSM is participating in the Ready for IBM Rational software validation program. IBM lays out specific 
requirements for adding value to IBM Rational software. QSM views its relationship with IBM Rational 
as a way to take software measurement, estimation and control mainstream and have it integrated into an 
organizations software development toolkit.  

Click here to return to Contents 

QSM Announces Its SLIM-Suite and Project Management Methodology to Plug-in to IBM 
Rational Method Composer 

11 June 2007 

QSM, Inc. announced that the methodology embodied in its SLIM Suite of tools will be provided as a 
plug-in to the IBM Rational Unified Process in IBM Rational Method Composer (RMC) The plug-in, 
called RUP with Estimation, Measurement, and Control by QSM, brings the value of QSM’s processes 
for estimation planning, project estimating, measurement, and project control and adaptive forecasting, to 
Rational RMC users for the first time.  

These RMC plug-in processes support the achievement of higher levels of maturity in industry best 
practice process standards such as SEI’s CMMI and ISO 9000, which are of increasing importance to 
Rational customers.  

IBM Rational Method Composer is the next generation of the IBM Rational Unified Process tooling. It is 
a flexible process platform containing processes and tools for use in multiple business and IT dimensions 
and throughout IT lifecycle management (ITLM).  

IBM Rational Method Composer helps users deliver and manage customized and consistent sets of 
processes, practices, and guidance to organizational and individual work areas.  

SLIM is QSM’s Software Lifecycle Management suite of tools and solutions to support better decision 
making at each stage of the software lifecycle: estimating, tracking, benchmarking and metrics analysis. 
Each tool is designed to deliver results whether used as a standalone application or as part of QSM’s 
integration suite of proven software metrics tools.  

“Using IBM Rational Method Composer gave QSM the tools necessary to easily customize and 
document our time-tested measurement, estimation and control methodology,” said Lawrence H. Putnam, 
Jr., Managing Partner, QSM. “Using our own tools in the process proved its own worth. As a direct 
result, our new RUP plug-in will bring the capability for intelligent estimations to any business 
evaluating the costs of multiple IT projects.”  

Organizations that implement and use these industry best practice management methods have shown to 
be more productive and deliver higher-quality and more reliable solutions to their customers, said 
Putnam. This solution is critical for any development organization operating in either a fixed cycle time 
or fixed cost environment, and most customers are faced with one or both of these constraints. It provides 
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documented processes and guidance for implementing industry best practice software management 
methods,” he added.  

QSM is participating in the Ready for IBM Rational software validation program and has validated its 
IBM Rational Method Composer plug-in, QSM Measurement and Estimation Plug-in to IBM Rational 
Method Composer, to the program. IBM lays out specific requirements for adding value to IBM Rational 
software. QSM views its relationship with IBM Rational as a way to take software measurement, 
estimation and control mainstream and have it integrated into an organization’s use of the IBM Rational 
Software Delivery Platform and processes.  

Return on investment can be fast, and dramatic, and tends to be directly related to size of the organization 
implementing these software management processes. For example, QSM worked with a telecom 
company division that reported reducing the percentage of their projects out of financial control from 
80% ($14 million) to 10% ($1.6 million) within two years of implementing these software management 
methods.  

Click here to return to Contents 

SAP Enhances Manufacturing Execution Capability for Discrete Manufacturers; 
Announces Global Reseller Agreement with Visiprise 

13 June 2007 

SAP AG and Visiprise announced a joint worldwide offering to help discrete manufacturers manage the 
complex manufacturing processes that define their business. Available today, SAP will resell and market 
the Visiprise Manufacturing product under the name "SAP® Manufacturing Execution by Visiprise." 

With powerful capabilities for route enforcement, traceability and shop floor quality management 
combined with integration via the SAP® xApp™ Manufacturing Integration and Intelligence (SAP 
xMII) composite application, Visiprise Manufacturing complements and enhances the existing 
manufacturing execution capabilities of SAP applications. The combined offering is a Java EE-based, 
turn-key manufacturing solution that helps customers increase business process efficiency, reduce the 
cost of quality and ensure compliance with government regulations. 

As an "SAP® xApps™ Certified - Powered by SAP NetWeaver®" solution, Visiprise Manufacturing is 
integrated with SAP applications via SAP xMII. SAP Manufacturing Execution by Visiprise can be 
purchased directly from SAP. 

"The combination of manufacturing capabilities from SAP and Visiprise helps us provide a 
comprehensive solution for our customers in the discrete industries," said Sudipta Bhattacharya, senior 
vice president of Solutions Management for SCM, PLM and Manufacturing, SAP. "Elevating our 
relationship to the next level provides significant value to customers that want to drive both global 
coordination as well as local execution across their manufacturing networks." 

http://www.qsm.com/
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In November 2006, Visiprise received an investment from the global SAP NetWeaver Fund. Soon after, 
in January 2007, Visiprise's flagship solution -- Visiprise Manufacturing -- was named an SAP-endorsed 
business solution. And in February 2007, the Visiprise ERP Shop Floor Integration 1.0 packaged 
composite application achieved "SAP xApps Certified - Powered by SAP NetWeaver" status. 

"It is proven that best-in-class manufacturing companies integrate MES with ERP to provide a complete 
quality and manufacturing control solution," said Sean McCloskey, president and CEO, Visiprise. "This 
partnership will go a long way in providing our discrete customers greater access to the integrated 
offering." 

Click here to return to Contents 

Synopsys and Hitachi High-Technologies Deliver Enhanced OPC Modeling Speed, 
Accuracy and Predictability 

12 June 2007 

Synopsys, Inc. and Hitachi High-Technologies Corp. announced that they have developed a seamless 
link between Hitachi High-Tech's DesignGauge design data measuring system and Synopsys' Proteus 
optical proximity correction (OPC) solution. Focused on incorporating manufacturing-aware metrology 
data into design, this common design for manufacturing (DFM) interface helps mutual customers to 
develop faster, more accurate and predictive OPC models for advanced 45 nanometer (nm) and beyond 
technologies. Moreover, Proteus customers can achieve higher OPC model predictability and reduced 
model-building cycle time. 

As process geometries continue to shrink to 45-nm and beyond, the ability to deliver accurate OPC 
models that meet the stringent critical-dimension (CD) error budget across the process window plays an 
increasingly critical role in accelerating mask time-to-yield. Process window models must account for the 
wide range of process variation and complex two-dimensional (2D) structures. This becomes even more 
important with the use of multiple resolution enhancement techniques (RETs) for advanced 
semiconductor manufacturing. 

The automated algorithmic link between DesignGauge, the application system for CD scanning electron 
microscopy (CD-SEM), and Proteus OPC for pre-processing OPC model building data allows Proteus 
customers to seamlessly obtain a large sampling of metrology data to account for process variations 
across the entire process window. This new functionality is available in the latest production release of 
Proteus. 

"Working with a DFM world leader like Synopsys is invaluable in helping us to provide enhanced OPC 
modeling performance for our customers," said Aritoshi Sugimoto, general manager, Marketing & 
Planning Division, Semiconductor Equipment Business Group, Hitachi High-Technologies. "The 
accuracy and predictability of OPC models can be significantly improved by incorporating our unique 
DesignGauge CD-SEM data into the Proteus OPC tool." 

http://www.visiprise.com/
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"Proteus OPC has been in production for 10 years over seven consecutive technology nodes, delivering 
software performance improvement year over year. Combining leading-edge metrology information from 
Hitachi High-Tech with Proteus mask-synthesis data sharpens OPC model accuracy and predictability at 
45 nanometers and beyond," said Anantha Sethuraman, vice president of marketing, Design for 
Manufacturing, Synopsys. "The result will be that customers are better able to achieve their model 
production and yield goals, ultimately reducing their overall cost of ownership." 

Click here to return to Contents 
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